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cal wholesalers have Leader franchi 
is a Leader representative in your 
him today, or write 


BROADWAY, CHICAGO 4 


TECH ROLOGY DEP?! 


ECONOMY 
Leadership 


is maintained 
by a constantly 
growing demand 


@ There's no “hot seat” for jobbers who stock Economy fuses, because they're 
catering to an established demand—a demand being pushed steadily higher 
by nation-wide advertisements like the one above, bringing Economy to 

the attention of more than 200,000 men who buy and specify fuses. For over 
34 years leading wholesalers have found Economy's jobber policy eminently 
satisfactory. You, too, can forge ahead with Economy! 


2717 N. Greenview Ave. Chicago, Illinois 
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COLD CATHODE | 








May be used as an open troffer or with flat 

louvers or diffusing “Sky-Tex” glass panels. An 

opening between the hood and the Striplite 

permits light to -be reflected to the ceiling as AC 

well as downward. Suitable for surface or sus- CESSORY 
pension mounting. 





Attractive curved louvers, for those who prefer 
partially concealed lamps, reduces brightness CURVED 
contrasts with minimum loss of efficiency. Lou- 

- wers have hinging action for lamp accessibility. ACCESSORY 
Suitable for surface or suspension mounting. 





Ideal for that recessed installation. Reflector 

easily detachable for cleaning without disturb- FLUSH 

ing sockets or wiring. May be used open or 

with flat louvers or diffusing “Sky-Tex” glass ACCESSORY 
panels. 





Show windows properly illuminated. A maxi- 

mum for display, with a minimum of outside ANGLE 
“spill.” For “quotation” boards, and neat ap- 

pearance on beamed ceilings, too. Suitable for ACCESSORY 
surface or suspension mounting. 


Produces OVER ZO FIxtuRt 


FEDERAL a 
| 















simplified INSTALLATIONS 






























| LESS TO STOCK! 


Striplite bases contain all ballasts, sockets, and wiring. 
Accessories are completely interchangeable in the respec- 
tive fixture sizes. A complete line of fixtures without dupli- 
; cate stock of expensive parts or waste of warehouse space. 


MORE TO SELL! 


Long life and low depreciation of cold cathode lamps as- 
sures efficient operation with low maintenance costs. Ap- 
pearance of installation may be completely changed without 
touching electrical connections by simply adding or sub- 
stituting another accessory. Also: 1, 3, or 5-lamp units may 
be increased to 2, 4, or 6 lamps, respectively, by exchanging 
the socket plates and ballasts. Fixtures need not be removed. 


EASIER TO INSTALL! 


Convenient knockouts in all raceways are provided, for 
electrical connections, or suspension mounting. In all cases, 
Striplite sections mount independently, and accessories are 
added. Weight and bulk are thus reduced to a minimum. All 
electrical connections are completely accessible before, 
during, and after installation. 


















Extremely high reflector ef- 
ficiency—over 91% in 4- 
lamp unit. May be installed 
as single 8’ units or in con- 
tinuous rows. One single 
outlet will service 72’ of 4- 
lamp units. 


Auglelite 
Ultimate in simplicity—for stem or 


surface mountings. Minimum of fix- 
ture bulk, sockets and ballast con- 
cealed in easy to mount housings. 
May be used in continuous rows to 
reduce service wiring requirements. 
Only one outlet required for 72’ of 
4-lamp units. 


; : ES Lamps and fixtures fully guaranteed for one year (except lamp breakage). 


Available for immediate delivery. Inquiries invited. Address: Lighting 
Division, Department JS, Federal Electric Co., Inc., 8700 S. State Street, 
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Chicago 19, Illinois. 





Many or rue nomes your contractor customers will 
be wiring will have modern “built-in” kitchens. Tell them 
to include a kitchen-installed Square D Multi-breaker to 
control the electrical “built-in” appliances.* 

The Square D Multi-breaker provides the necessary dis- 
connecting means required by the National Electrical 
Code, in addition to furnishing separate automatic over- 
load protection for the wiring serving each major appliance. 
A Multi-breaker providing this added convenience and 
protection, installed in the kitchen, costs the builder 
no more (sometimes less) than the old-fashioned method 
of running long circuit wires from a remote point. 

Multi-breakers eliminate fuses completely. Current is 
cut off automatically when a short circuit or overload 
occurs. A simple movement of the lever restores current 
after the cause of the overload has been removed. There 


are no delays, nothing to replace. 







*Permanently built-in electrical 
appliances now may be included in 
house-financing plans in many states. 


IRING THe KEY TO THE HOME 
OF TOMORROW 





SQUARE 















Protect major appliance 
circuits with a 


MULTI-BREAKER 


‘Top illustration shows Square D 
Multi-breaker located in kitchen 
and arranged to control general 
lighting and these major kitchen 
appliance circuits: 

] - Range 

2 -Garbage Disposal Unit 

3 - Dishwasher 

4 - Refrigerator 


5 - Food Freezer Unit 


T) COMPANY 





DETROIT ° MILWAUKEE ° LOS ANGELES 
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WIRE 





INSULATED WITH GEON 
ERS THESE ADVANTAGES 





in domestic, industrial, and utilities 
wiring, and in manufacturing 


Excellent electrical properties 
Thin coating of insulation 

More conductors in a given space 
Ease of handling 

Easy stripping 

Light weight 


Resistance to ozone, wear, sunlight, 
water, chemicals, and most other 
normally destructive factors 


14 colors including NEMA standards 











Be sure to specify wire or cable insulated with GEON 
in order to get a// these advantages. Or, for infor- 
mation regarding special applications please write 
Department T-9, B. F. Goodrich Chemical Company, 
Rose Bulding, Cleveland 15, Ohio. 


@e@eeeeee#es#2e?2e8ee @. 
1 


B. F. Goodrich Chemical Company ......202..200. 
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General Electric re-opens vastly 
expanded Lighting Institute 
as keynote of “Better Lighting” drive 


ITH its formal rededication on September 11. the 

famous General Electric Lighting Institute at Nela 
Park in Cleveland is ready to resume its prewar role 
as “Lighting Headquarters of the World at the Univer- 
sity of Light.” 


This re-opening is not merely a matter of “taking up 
where we left off.” Former visitors will find that the 
New Institute has taken a gigantic step ahead, with 
sweeping improvements in buildings, equipment, dis- 


plays and demonstrations. 


Training courses at the Institute use the most advanced 


educational techniques to speed the flow of information 





on lamps and lighting to consumers. New facilities 
have been added to make visits to the Institute more 
helpful to public utility representatives, lamp dis- 
tributors and other groups directly concerned with 


lighting sales. 


The New Institute —serving as the nerve-center of 
America’s lighting education—is a part of the General 
Electric Lamp Department’s biggest program to pro- 
mote Better Lighting for every commercial. industrial 


and home purpose. 


This program concerns you... because it ties 


in directly with your own selling activities. 


m So... 7urn the page and see how... 
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n cooperation 
this unique 
esigned to help you In 
les force in sellit 
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Industrial Lighti a 
Home Lighting. Each cours 
which explain 
for developing 
ld covered. 








THING IN 


Here’s a comprehensive packaged pro- 
gram that will help you make the most 
of today’s pent-up commercial lighting 
market. Remember ...8 out of 10 stores 
are prospects for modern Store Light- 
ing. This promotion clicks, because it 
includes all the meeting materials. train- 
ing courses, sales aids and direct mail 


needed to do the whole job, from edu- 


with the LaSalle Ex- 


General Electric 


includes complete 


the most successful 


and closing lighting sales 
‘ 





“SEEING IS THE BIGGEST 


Mt just ; 
behing all Cr slo 
IGHTING oe More a . Principle 
ighter Longer 199 ht for h the con. 


Nts d . 
One esign Ties ,¢ Pi: 
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iild the effec Mes 7S DOuseho} 1€ eVe of 
: SSaves bu i old lam ag ye of every. 
ig Store Lighting. uld G. 4“ la Ps. These ap kai 
£ anes ™p bul}, .. PPealing 
-hool Lighting an Saleg for You! 
you! 


SELLING” 


cating salesmen to closing the business. 


oly Sapa CERES PRE 


ELECTRICAL CONTRACTORS are given a 


feature role in this important General 


<BR IE 


Electric program through a series of 


aaneee 


four special district meetings, which 
present the facts, figures, ideas and 
selling tools they need to develop more 


Store Lighting business. 
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BULBSNATCHERS ++ CAUGHT 
IN THE ACT! 
Those empty light soc 
Constitute one of 





-kets— millions of ’e 
the b 


Promotion of Better Ligh 
potential] Consequences 


m—stil] 
iggest challenges 


in the 
ting, 


By dramatizing the 


of bulbsnatching — incon. 
venience, eyestrain and accidents—G_F gives 
consumers a Powerful incentive to 


keep sockets 


And this fallG-E | 


al to this campai 


filled with right-size bulbs, 


is adding new popul 
presenting 


amps 
ar appe 


gn by 
ars of radio and se 
arious bulbs 
on the Pages of Life. 
Collier's, Look 


leading comic st reen 
in a series of hil natching 
Saturday Ever 
and Liberty, 


Situations 
ting Post, 
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promotion schedule. 
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¥ 
G-E’s Complete Line of Lamps 
GENERAL SERVICE = SUN LAMPS FLUORESCENT 


3-LITE “e _ SLIMLINE CIRCLINE REFLECTOR 


GERMICIDAL «'t SILVERED BOWL 


INFRA-RED STREET LAMPS 


NIGHT LAMPS 
MOVIE PROJECTION . 
MERCURY PROJECTOR 


MINIATURES SPECIALTIES 


NO LIGHTING JOB CAN BE BETTER THAN ITS LAMPS — 
and it’s the continuing aim of G-E Research to lead the 
way with an ever-increasing line of high quality lamps 


for all purposes ...lamps made to Stay Brighter Longer. 


** COMPLETE SPECIFICATION DATA AND HELPFUL 
LIGHTING IDEAS are available on every line of G-E 
Lamps for every major field of application. Call your 
General Electric Lamp Representative and tell him 


what kind of information you need—he’ll get it for you. 


G-E LAMPS 


Ud Constantly improved by research to 


Stay OG er 
ptm. 


GENERAL (% ELECTRIC 


ay 
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LORNING 


~means 


Specify Corning Lightingware 





Whether your specifications call for directing the light on a given work area or diffusing it 


over an entire room, you can obtain the proper fluorescent lighting glassware from Corning. 


FLUR-O-GUIDE LENS PANELS 

Flur-O-Guide Lens Panels provide light con- 
trol at low panel brightness. The light is di- 
rected where it is needed with a minimum of 
troublesome shadow and eve fatigue. These 
panels are scientifically designed to give re- 
quired illumination as well as beauty and 
lustre to lighting installations. A wide range 
of widths and lengths permits maximum 


flexibility in fixture design. 


CORNING ALBA-LITE 
ALBA-LITE is a new sheet form of ALBA 
glass which gives uniform diffusion of light 
over a wide area. It has high light trans- 
mission and low light absorption. It is sup- 
plied flat or bent to meet vour specifications 
thus opening new design possibilities. A 
smooth, easy to clean surface and permanent 
uniform texture give an attractive, distine- 


tive appearance. 


Corning lighting engineers will be glad to work with you on any of your lightingware problems. 


Lighting Sales Department WS-9 


CORNING GLASS WORKS 
CORNING, NEW YORK 





SALES OFFICES IN NEW YORK, CHICAGO AND SAN FRANCISCO 







“CORNING” and “ALBA” are registered trade-marks and indicate manufacture by Corning Glass Worl:s, Corning, N.Y. 
g J gy ), 


Corning Engineered [ightinqware 


esearch in Glass aves 
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Your newest fixtures are something to 
be proud of. Their smooth-flowing 
lines will please any customer’s 
eye. But can you be sure that 
annoying ballast hum 
won't assault his ear? 
G-E ballasts are de- 
signed to solve this problem by keep- G 0 Biwsiete teafiestn ial 
ing fluorescent fixture noise at practically inaudible levels. a wth Mn 


They will give years of the quiet service that is so important . 
bite fe pane keep fixture users satisfied...they 
for concentration during working hours, for peace of mind = 


in leisure moments, and for the customer satisfaction that mean “Added Potts tor oy / 


means increased sales. 


QUIETNESS IS BUILT-IN 
G-E ballasts are quiet because the quality of the materials I. Low noise level—for satisfied users 


and workmanship that go into their manufacture is controlled 





2. Long life—for low replacement 
cost 


every step of the way. Coils are machine wound for exact 
dimensions and sealed against vibration with a special clamp- 
ing and compounding to assure long life and a uniform de- 3 

J 


: : ; . Se Characteristics matched with lamp 
gree of quiet operation in every G-E ballast you buy 


—for rated lamp life and light 


Cores are of low-loss steel, precisely stamped and stacked. output 


Case and frame are designed to help you wire and mount 
quickly and easily. Every detail of construction is planned to 














help give better performance. It is these plus values of G-E 
ballasts that make them so popular with fixture manufacturers. | BALLASTS © LAMPS © STARTERS 
LAMPHOLDERS © CABLE 


For more complete information get in touch with your 


mearest G-E office, or write to us direct. Apparatus Dept., | For DEPEMOABULTY in Hlaorescent lighting 


General Electric Company, Schenectady 5, N. Y. 


———— 











GENERAL@® ELECTRIC 


408-41 -6206 
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NOMA 














ELECTRIC 
HEATER 


CONVENIENCE — The NOMA heater is conveniently portable, 
plugs into any outlet 

EFFICIENCY — Delivers thorough comfort. Not just a spot heater, 
NOMA carries wormth to every corner of the room — 100% 
efficient — all electricity is converted into useful heat. 


SAFETY — Baby-safe and pet-proof. The heat’s in the room, not 
in the metal! Guarded switch. FIN TUBE element fully enclosed 


in a sturdy metal cabinet NO GLOWING WIRES — NO FIRE 
HAZARD 


DURABILITY — NOMA’s spot-welded construction provides life- 
time durability. Nothing to wear out, lasts indefinitely without 
servicing to maintain your reputation for quality sales 


EXTRA DUTY AS A QUICK-DRYER — No dust-catching fans or 
moving parts, so it dries hair and personal wash items really 
clean. Extra-length plug-in cord (8 ft.) lets you move the NOMA 
heater around where you want it 








Specifications 
NOMA “‘A3” Heater... 
1814", Width 6” 


NOMA ““A4” Heater . 


. Length 22”, 
. 115 and 220 Volts, 1000 
Watts, AC or DC, Weight 20 Ibs. 


. Length 22”, 
842", Width 6", 115 and 220 Volts, 
oie AC or DC, Weight 20 Ibs. 


Height 


More Facts about 
igh NOMA that lean 


Height 














3 Durable Colors: Brown 
wrinkle, smooth Ivory and 
Taupe finishes. 
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AIR CONDITIONERS SALES 


DIVISION 
of NOMA ELECTRIC CORPORATION 


55 West 13th Street, New York 11,N. Y. 

















IMPROVED 


INSULATION 










SMALLER 
* DIAMETER 


GREATER 


) CURRENT CARRYING 


CAPACITY 











CRESCENT Building Wire-—Type R, Code grade and Type RW Moisture 
Resisting grade employ improved rubber insulation resulting in even 
longer life that permits a 60° C. maximum operating temperature instead 
of 50° C. as in the past. 


Sizes #14 and #12 A.W.G., Types R and RH, employ a 1/32nd inch wall 
of insulation that gives a considerably smaller wire permitting more 
copper and current carrying capacity for the same size conduit, 
for rewiring. 


The use of CRESCENT ENDURITE Type RH Heat Resisting Cables in sizes 
#1 A.W.G. and heavier is recommended as they give the lowest cost per 
ampere of useful installed capacity and longest life. 


al 


CRESFLEX — Nonmetallic Sheathed Cable is smaller, lighter and easier to 
install in sizes *14 and #12 A.W.G. 





WIRE AND CABLE 





CRESCENT INSULATED WIRE & CABLE CO. 
TRENTON, N. J. 
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Another 2C Achievement vf 


PERMANENTLY OIL TIGHT PUSH BUTTON, PILOT LIGHTS 
and SELECTOR SWITCHES (or «se on WUachine “Jools 


Now you can avoid fouling contacts from seepage of oil 
or cutting compounds with these new “3C” developed 
Push Button Elements, Pilot Lights and Selector Switches 
that are entirely oil tight. A steel faced oil-tight washer 
is held snugly against both front and rear of the panel 
by close fitting nuts. An oil-tight boot closely grips the 
button, effectively sealing it against leakage. 


These heavy-duty Type DO units have the same basic elements as 
the “3C” Type "D” units which have established such excellent 
records in heavy-duty use. Push Buttons and Selector Switches fea- 
ure Silver-to-Silver Double Break Contacts. All units have large, 
usily accessible terminals that simplify wiring. Selector Switch 
mits 2 or 3 position operation. Vertical mounting is standard, but 
nits are adaptable to horizontal mounting. Mushroom head 
ble for Push Buiton. Color caps for Pilot Lights are available 
Green, Amber, Blue, Clear and White. 


The “3C” Line is the ideal line for Distributors to handle. 


Write for full information. 


~ 


\ 


4% THE CLARK CONTROLLER CO. 


1146 EAST 152nd ST., CLEVELAND 10, OHIO EVERYTHING UNDER CONTROL 
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CENTRAL CONDUIT 


...on any job is like an extra helper — its 



















quality is in there making things easier 


right from the start—and, what’s more 





important, long after the job is finished. 


“There's “Vested Strength in Every Length’ 











SPANG-CHALFANT 


Division of The National Supply Company 
General Sales Office: Grant Building, Pittsburgh 30, Pa. 


District Offices and Sales Representatives in Principal Cities 
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A recent trade survey shows that 
buyers consider the following 
features of prime importance 
when selecting rubber and fric- 
tion tapes: 


On all these points PANTHER and DRAGON 
Friction and Rubber Tapes rate high! 


Made and backed by the company which has spe- 
cialized for over 60 years in the insulation of elec- 
trical wires and cables, PANTHER and DRAGON 
Tapes are nationally distributed products. 

These tapes are known for their uniform quality 
as well as their excellent aging characteristics. They 
keep in good working condition when stored on the 
shelf and when used in a wide range of climates. You 
can always be sure of the footage, too, because every 
length is measured. 

PANTHER and DRAGON Friction Tapes adhere 
firmly, meet ASTM adhesion requirements. PAN- 
THER and DRAGON Rubber Tapes fuse readily 
and securely, have high elongation and excellent 
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Survey shows that 





STRONG ADHESION 
HIGH TENSILE STRENGTH 
GUARANTEED FOOTAGE 

GOOD AGING PROPERTIES 
UNIFORM QUALITY 

MAKER’S AGE AND REPUTATION 


NATIONAL DISTRIBUTION 
AND PROMOTION 


dielectric qualities. They pass ASTM tests for tensile 
strength with a wide margin of safety. All tapes pass 
Federal Emergency Specifications. 

For further details on these tapes, or for the ad- 
dress of your nearest agent, write today. 


PANTHER AND ORAGON 
friction & rubber TAPES 


, Sold Through Recognized Independent Wholesalers 


HAZARD 


INSULATED WIRE WORKS 


Division of The Okonite Co 


ilkes-Borre, Penns ylvania * Offices in Principal Cities 


4481 





These years of industrial emergency have 
sold your customers on the value of more 
and better light. They'll never be content 
with inadequate lighting from now on. 
Good lamps are easy to sell and the repeat 
business is sure and steady. 

Champion Fluorescent and Incandescent 
Lamps have the quality — guaranteed to 
equal or exceed Federal Specifications and 
proved by nearly half a century of indus- 


trial use. 


They have the xame—the Champion dia- 
mond mark on every lamp has become thor- 
oughly established as a symbol of lower 
light and lamp costs. 

They're easier and more profitable to sell — 
outright sale, no red tape, no records or 
restrictions to slow you down, nothing to 
keep you from developing new and profit- 
able business... You can do more lamp 


business and make more money selling 


Champion Lamps. Ask us to prove it. 

















CHAMPION LAMP WORKS 


Lynn, 


OIVISION OF 


Massachusetts 


CONSOLIDATEO ELECTRIC LAMP co 


ELECTRICAL WHOLESALING—September, 1946 








AUTOMATIC 
CIRCUIT BREAKER 
PANELBOARD 


There is no need to worry about short circuits... 
dangerous overloads... burned out equipment... and 
other similar costly and irritating service interruptions 
... with @@ Thermag Automatic Circuit Breaker 
Panelboards. 


Built from standard units and enclosed in attractive 
easy-to-install steel cabinets, these modern Under- 
writers’ Laboratory-approved Panelboards are ideal 
for schools, commercial and industrial installations. 


The heart of these modern and efficient panelboards 
is the €& Thermag (Thermal-Magnetic) Circuit Breaker 
which insures positive circuit protection by combining 
two important functions in one working unit...a 
thermal action that ignores harmless overloads and 
temporary surges of current, plus a magnetic action 
that instantaneously interrupts current at the first 
sign of short circuit or dangerous overload. 


TO RESTORE SERVICE 


(After Removing Cause of Trouble) 
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170 ON / 4 
POSITION / 


| PANELBOARDS 


--- gives you 
FASTER 
| MORE POSITIVE 
_* CIRCUIT PROTECTION 


Easy to operate, requiring only the “flip of the 
handle” to restore service...Wwhen the trouble is 
eliminated ...panelboards with Thermag Auto- 
matic Circuit Breakers are today’s answer to tomorrow’s 
service problem. So insist that your next panelboard be 
an (A Thermag Automatic Circuit Breaker type. 

@ Thermag Circuit Breaker Panelboards are avail- 
able in standard and narrow column types, also dust- 
tight and vapor-proof construction panelboards. The 
type AC Thermag Circuit Breakers are furnished in 
15, 20, 25, 35, and 50 amp. capacities for 120 volts AC 

— single or double pole. Panelboard assemblies have 4 
to 42 branch circuits with 115-230 volt, 3-wire, or 
120-208 volt, 4-wire solid neutral mains. 


For more complete information regarding specifica- 
tions and costs, write for Bulletin No. 67. 


e BUSDUCT 

© PANELBOARDS 

e SWITCHBOARDS 

© QUIKHETER 

e SERVICE EQUIPMENT 


\ FRANK ADAM TLecTRIC co.) 


m\ ST.LOUIS, MO.U.S.A./gumm 


























It’s brand new— 
The STAR 


the answer tor many of 


Provides all the ad- 
and 


Here's 
your needs. 
es of both fluorescent 
ght plus simple, sturdy 


2aSy inte- 
construction and easy mat 


vantag 


indirect li 


ked and improved by 
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BOOST YOUR SALES with a new approach to office lighting 


Over-ALL Lighting by Wakefield provides a new method for 
lighting office interiors and for lighting drafting rooms and 
schools. A method that makes for easier seeing and for more 
business for you! 

Designed to protect eyes against strain, the new Wakefield 
Over-ALL Lighting method spreads soft pleasing light over all. 
Your customers will like it because this new system is based on 
lighting results which mean comfort plus efficiency. 

And especially important to you — Wakefield equipment for Over-ALL light- 
ing has been designed to simplify your work ... through easy installation, 
easy maintenance and long-lasting service in addition to top lighting per- 
formance. 


Ask your Wakefield representative to tell you how Over-ALL Lighting can 
work for you. The F. W. Wakefield Brass Company, Vermilion, Ohio. 


Ctlekegiell 


LIGHTING EQUIPMENT FOR OFFICE, SCHOOL AND DRAFTING ROOM 
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THE NEW 1946 CODE 


Provides for 


Improved Wires 
and Cables 




















OUR PRODUCTS CONFORM TO 
ALL NEW CODE STANDARDS 








The qualitative improvement of insulating compounds is “part 
and parcel” of the New 1946 Code. Although not mandatory until CHECK THESE ADVANTAGES: 
November 1, 1946, Rome Cable has been producing wire to this 


Temperature rating increased from 50° C 


new Underwriters’ Laboratories ruling for some time. Therefore, oF CR ree ae ee, 
» Current carrying capacities for Type R ap- 
the advantages of these better wires and cables are currently proximately ie se ae mteue toe 





yours when you buy Rome Cable Building Wires. mitted for type RP. 
Insulation thickness on sizes 14 AWG and 
Illustrated above is a recent Rome Cable publication, entitled 12 AWG (Types R and RH) reduced to 
ai ‘ . Px " s 1/32’, resulting in smaller overall diam- 
The New National Electrical Code for 1946.” This handy and in- eters. 
formative booklet analyzes in detail the provisions of the New Increased aging characteristics for Type R. 
. . . Type T and TW recognized for general use 
Code. Arranged for quick reference, this booklet should benefit in sizes 14 AWG through 4/0 AWG. 
every purchaser and user of wire and cable. Copies are avail- Simplification through elimination of Types 


able upon request. Write for yours today. aP, SS. ane EPS. 


BAR TO FINISHED 
€ Fass = 47) a. 
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CONNECTOR KIT (No. 10) 


WHOLESALERS ... this Burndy Connector Kit makes it 
easy, and profitable, to show your customers how to 
make small-wire connections the modern, economical 
indent-way. 

This well-styled, practical HYLUG Kit contains: 

325 Hylugs and Hylinks for wire sizes 20 through 10 
packaged in durable, transparent plastic containers. 

1 Burndy installation tool. 


It's a real salable item, that will bring you steady repeat 
business for refills. Write for complete details. 


IN CANADA: Canadian Line Materials, Ltd., Toronto 13 
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gb ; The illustrations show a representative selection from the 

é thousands of types and sizes of Explosion Proof Condulets, 

especially designed for use in electrical installations in 

Type GUB Explosion-Proot locations that are hazardous because flammable atmos- 
Instrument Condulet pheres are present or likely to be present. 


uzea’ (CONDULETS are made only by CROUSE-HINDS) 9 ooo ccs poo 


gs * wier Signal Condulet 


(No. 12 


| of a series of advertisements which demonstrate that CROUSE HINDS 
complete line” means much more than just a range of sizes — there 










Type GUP Explosion-Proof 
Condulet 


1s a wide variety of highly specialized types in each classification 









f 
; gm S 
Mi - 
Type GUAP Explosion-Proof . A 
Condulet J TH Ex 10n-Proof 
gnal 
{Sh Type EYS Explosion-Proof 
4 \ Sealing Condulet 
Type CPS “T Adjustable Ty ype EHS 
Explosion-Proof Condulet Explosion-Pr Delaye ZS Explo: sion Proof 
A n Recepiatie C r ng ndulet 
w *hrom j J-unch conduit 
Type FSQ Explosion-Proof 





ns gear eae Recepta 





nd Switch Condulet >’ Pyne BCDES Bis - 
with Plug dlight : 


7 Hond Lon k A . c , 
, , mn Type GUAC Explosion Proof 
4 Condulet 
EMH Ex; at { 

T ent julet 

Type CES Explosion-Proof 
Delayed Action Arktite 
Plug Receptacle Condulet = : 
43 Lig ; 


| 
aed Type ELG Explosion-Pro. 
Type EHS Explosion Proof Gauge ne ting Cond - 
Signal Light Condulet 4 luorescent 
( 
ee A 
y Hil 2465 for 31.2 to 6inch conduit 


Type CPS Explosion-Proof as EVA Explosion-Pr Type ECJ Explosion-Proot 
Delayed Action Arktite zn Light Condulet Type E SP ” Exploss er Flexible Coupling 


Receptacle with Plug #- ee 
? Type ECD Drain Valve 


Type ECD Breather Vai 





Type GUJL Explosion-Proof Teas CFS Explosion-Pr 
Condulet Push Button Stat 





Type GUEL Explosion-Proot 
Condulet Type EGP Explosion Proot 


r Push Butte 


Type EJH Explosion-Proo! 
Condulet with Dome Cover 


Type ~“— hn yee Proof Type FLB Expk 


Circuit Breaker Cond 


Type LBH Explosion-Proof 
Condulet 


t ( 


Type EPH Pothead 
Explosion-Proof Condulet —— 


Brea! ers and mt 5 , . | / 
at ul | Se 
. ; Type EDP Explosion-Proof 
Pagelboard 

Explosion Prool Floodligt Nationwide 

- — Type RCDE-8 Explosion-Proof Distribution 

on-Proo > x Type EPC Ext = : 

e 


Type EJB Explosion Proc TWt guang © —  “o Through Electrical | 


200 Watt 
ndulet 


pomp sities 4 Circuit Breaker Condule Wholesalers 


Complete listings of cach type CROUSE-HINDS COMPANY 


are in Cond let Catalog 250 0. 
iia Syracuse 1, N. Y., U.S.A, 


Offices: Birmingham — Boston — Buffalo hicago — Cincinnati — Cleveland -- Dallas — Denver —- Detroit Houston — Kansas City Los Angeles -- Milwaukee — Minneapolis — New York 
Philadelphia — Pittsburgh — Portland, Ore San Francisco — Seattle — St Louis - Washington. Resident Sales Engineers: Albany Atlanta — Charlotte Indianapolis New Orleans 
CROUSE-HINDS COMPANY OF CANADA, LTD, Main Oftice and Plant) TORONTO, ONT 


CONDULETS + TRAFFIC SIGNALS - AIRPORT LIGHTING + FLOODLI 
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A BULLDOG MESSAGE FOR WHOLESALERS 


This reproduction of a current industrial magazine advertisement 





contains valuable information for wholesalers and their salesmen 








all material salvaged 


es 


You Can Do It With BullDog BUStribution DUCT 


Manufacturers with an eye on tomorrow 
look to BullDog BUStribution DUCT for 
plug-in power supply, because this flexi- 
ble bus duct system is engineered for the 
future, 


“Moving day” in your plant can mean 
the time when your electrical system must 
be relocated, a new machine installed, or 
an old one shifted. In any case, BUStribu- 
tion DUCT is ready for the change. 


Built in standardized, prefabricated 


sections, it can be dismantled, moved and 
reassembled without scrapping a single 
nut or bolt. And when you shift a 
machine, the circuit protective plug 
moves right with it for easy mounting 
at the nearest plug-in opening. No cut- 
ting power... no tapping in “hot’—no 
lost production time. 


Write for detailed descriptive folders. 
Or, better still, consult a BullDog field 
engineer who can show you a BullDog 
installation near your own plant. 


BullDog Also Manufactures Vacu-Break Safety Switches—SafToFuse Panelboards— 


Switchboards—Circuit Master Breakers 


Industrial Trol-E-DUCT for Portable Tools, 


Cranes and Hoists—Universal Trol-E-DUCT for completely flexible lighting. 





BULLDOG 





ELECTRICAL DISTRIBUTION SYSTEMS 





24 





Power line relocated ... 





SCREW DRIVER AND WRENCH 
are all the tools you need to 
completely dismantle and re- 
assemble a BullDog BUStribu- 
tioa System. Made up of pre 
fabricated, standardized sec- 
tions, the entire system can be 
used again and again in new 
combinations and at new loce- 
tions. No fabrication on the 
job is necessary. 





NO WAITING FOR POWER 
with a BUStribution System-— 
simply raise the plug to the 
nearest plug-in opening, snap 
its contact fingers over the 
busbar conductors and bolt 
the plug to the duct casing. 
The plug itself is a current 
protective device for the me- 
chine it serves. 





NO SCRAP WITH ANY MOVE! 
There is no waste when vou 
move a BullDog BUStribution 
System from one location to 
another. The component me- 
terials—-steel duct. copper bus 
bars and vitreous porcelain— 
do not readily deteriorate and 
can be used indefinitely. 

Capacities: Feeder type— 
600 amps. to 4.000 amp:.; 
Plug-in type—225 amps. 
1,350 amps. 





BULLDOG ELECTRIC PRODUCTS COMPANY, BOX 177, R. PK. ANNEX, DETROIT 32, MICHIGAN. In Canada: BullDog Electric Products, Ltd., Toronto. Field Engineering Offices in All Principal Cities 
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A FAMILY OF FIXTURES 
aud how tt grew! 


4 through the summer, the HOLDENline CHAN'’L- 
RUN family of fixtures has been growing, growing in 
customer preference, growing in favor with wholesalers 
and contractors. 

All HOLDENIine CHAN’L-RUN fixtures have one out- 
standing exclusive family characteristic—the famous rigid 
steel channel that lets lighting men plan industrial light- 
ing with basic units that can be converted from individual 
fixtures to continuous run, quickly, easily, economically. 
Four other HOLDENIine CHAN’L-RUN features insure 


quick sales and lasting satisfaction. 





1—High lighting efficiency—photometrically designed 
reflectors. 

2—CHAN’L-RUN uses sturdy butt-on sockets exclu- 
sively. Mounted on and protected by heavy sheet 
steel plates. This insures correct lamp spacing at 
all times—field proven. 





3—Complete flexibility and interchangeability are 
provided by HOLDENIine BASIC-UNIT SYSTEM. 
Permits fast conversion to continuous run with a 
minimum expenditure of time, work, money. 


4—Ample wire freeway. 





TO HELP YOU PAINT THE NEW HOLDENLINE PICTURE 


Mr. K. T. Beck Mr. E. J. Busch S 
6544 Beaubien St., Detroit, Mich. Standard Air & Lite Corp. 
Mich.; N. W. Ohio 713 Penn Ave., Pittsburgh 22, Pa. 


West. Pa., North W. Va., © 
Mr. Harry C. Brown Southeast Ohio 
2009 Holland Ave., Utica, N. Y. 
N. Y. State Mr. Gerald A. Close 


288 Dover Rd., Westwood Mass 
Maine, New Hampshire, Ver- 
mont, Mass., R. I., Conn 


Mr. Gene Hagen 

Gene Hagen & Co. 

1440 Blair Ave., St. Louis 6, Mo 
Lower Illinois; Mo.; Kansas 





McKinley-Mockenhaupt Co 
626 W. Jackson Blvd. 
Chicago 6, I1l.—Geo. Mason 
North IIL; S. Wisc.; E. Lowa; 
Chicago area in Indiana 


Mr. Arthur E. Olson 
1119 Lane Place. St. Paul G6, Minn. 
N. D.; S. D.; Minn.; N. Wisc. 


Mr. Charles Poey 

153-31 41st Ave., Flushing, N.Y. 
N.J.; N. Y. City; Philadelphia, 
Pa.; Md.; Va. 


Mr. Clyde Warble 
329 W. Hampton Dr. 
Indianapolis, Ind. 
Ind.; Ky.; 8S. W. Ohio 














HOLDENLINE COMPANY 
Pioneers in “Pluorescent 
2301 SCRANTON AVENUE += CLEVELAND 13, OHIO 


es 
16 
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Chelsea Ventilating Coolers for 
Home, Oifice, Factory or Store! 


PLAN NOW 





TYPE ED STREAMLINED ATTIC FAN: 


: _— 
i at, rolled- 
8 Mcy under static 
pre ed blades of heavy 
steel 5 totally enclosed ball- 
bearing" y Moving parts are rubber 
cushioned, = 


aE. MEMBER 
Reser §=PROPELLER FAN 


e * MANUFACTURERS 
SU SEESSela tiles 


V5 


Bmand for mod- 
e “tops” in 
idential con- 

ford quiet, 
with max- 
is hacked 
blowers 
sea for 
most in 


INVESTIGATE THESE WIDELY-USED CHELSEA VENTILATING UNITS 


es _ 


| 


Type AA Utility Fan: For cota 
storage, meat packer and 
freezer applications. Totally 
enclosed ball bearing motor 
with both front and rear 
guords. Capacity: AA20 — 
3000 CFM; type AA24—4800 
CFM. Fan speed—1100 rpm. 


Type PH Penthouse Roof 
Ventilator: For roof ventila- 
tion. Operates against static 
pressures using the IND type 
Industrial fan housed in steel 
penthouse with automatic 
shutters. Completely assem- 
bled—ready for installation 


Type LWL Automatic Louvers: 
For general ventilation in- 
stallations. Protects fan when 
not in use. Aluminum leaves 
pivoted in machined brass to 
reduce friction; tie rods cad- 
mium plated bushings. Larger 
units dual to eliminate twist- 
ing of leaves. 


« 
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° 
o 
iS 
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- 
- 
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~ 
* 
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+ 
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Type P and MC Pedestal Fans: 


For shops, offices, stores, and 
factories. Rugged 
tion with steel die-stamped 
blades. Motor and fan shaft 
ball bearings. All parts pro- 
tected against rust. Available 
in a wide range of sizes. 


construc- 


Type EU Package Attic Fas 


Unit: For cooling homes, 
churches, hotels, hospitals, 
schools, etc. New stream- 
lined venturi orifice delivers 
greater air volume. ASH 
and VE method certified rat- 
ings. Efficient, low current 

consumption motors 


@eeeseweeeeeeeneerevev e000 


«an CHELSEA PRODUCTS 


1206 GROVE STREET, IRVINGTON, NEW JERSEY 
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DRAMATIZE MERCHANDISE! 


INTENSE SPOT-LIGHT AND FLOOD-LIGHT EFFECTS 
WORK MIRACLES WITH STORE DISPLAYS!.. 


GUTH HY-LITERS, using 150-watt Sealed Beam Projector 
Lamps, provide novel, effective “accent” lighting for stores! 
HY-LITERS, easily adjustable through a 90° arc for full 


concentration on merchandise displays or in show windows, 


bring dramatic emphasis to modern retail merchandising. 


HY-LITERS’ exterior portions are finished lustrous 300° 
WHITE Enamel, and surface types are attractively trimmed 
with polished Aluminum flutings. 

They’re beautifully fashioned —the last touch in good store 
lighting. Write today for more details. 


Two Types Available for ACCENT Lighting! 


65 BRIGHT HY-LITERS may be had for either Surface or Recessed Mounting. Both types are suitable for use as individual 
units, or arranged in rows with GUTH FLUORESCENTS. HY-LITERS maintain the high engineering and con- 





ee’ j 
@) struction standards of all GUTH Lighting Equipment, and are ideal for today’s important ACCENT Lighting. 
4 \ /) 
J 


saul GUTH HY-LITERS ARE AVAILABLE NOW! 


THE EDWIN F. GUTH CO. e 2615 WASHINGTON AVE ST. LOUIS3 “9 


ptember, 1946—ELECTRICAL WHOLESALING 


B 


Leaders ; THTING 


SINCE 1902 








(7 2 auncuncementl of imfpo'dance lo lhe ; * 
. ‘ 


ELECTRICAL INDUSTRY 





Federal Electric Products Company announces the acquisition of one of 
America’s oldest and best known manufacturers of switchboards and 


panelboards. 


WM. WURDACK ELECTRIC MANUFACTURING COMPANY 


St. Louis, Mo 


With the addition of the superb plant facilities. engineering and sales 


organization of this fifty year old company, Federal takes an important IDEA 
; ; , : : have 
step forward in its expansion program, and places itself in a much 
: and a 
improved position to render service to its Customers. sales 
This ; 
In addition to this acquisition, the Cole Electric Products Company. Ine.. struct 
. : . ‘ tional 
long affiliated with Federal. and an outstanding manufacturer of custom 
maint 
built electrical apparatus, is also being merged into the greater Federal lation 
Spt Se A few 
organization. 
IDEA! 
Out of this greatly expanded organization comes a new competence IDEA| 
. . . and ‘ 
unsurpassed in the indusiry for the rendering of production and engi- ) IDEA 
neering service covering every phase of electric light and power IDEA 
a Also - 
distribution. : 
Joist | 
“Wire 
Test-|; 


FEDERAL ELECTRIC PRODUCTS COMPANY 


Executive Offices: 50 Paris Street, Newark 5, N. J. 


Foctories: Newark, N. J., Hartford, Conn., St. Lovis, Mo., long Isiond City, N. Y. 
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FAST TURNOVER 


with IDEAL 
WIRING DEVICES 


IDEAL Wiring Devices are sure-fire, fast turnover Products—which 
have enjoyed an increasing demand—built up by quality standards 
and a consistent 30-year advertising program together with intensive 
sales work. 


This increasing demand is zooming to new heights with the con- 
struction and modernization of homes, factories, public and institu- 
tional buildings; and when conditions permit, the deferred needs of 
maintenance, repairs, alterations and extensions to existing instal- 
lations must be satisfied. 


A few of these popular Products are illustrated: 

IDEAL ““B-X"’ Armor Cutter Pocket Size Tool 

IDEAL “E-Z’’ Hand Type Wire Stripper—Two models ‘Automatic’ 
and “Standard”’ 

| IDEAL Fish Tape, Reel and Puller—Three Tools in one 

IDEAL “Safe-T-Grip”’ Fuse Puller 

Also — 

Joist Boring Machine, Split Bolt and Service Entrance Connectors, 
“Wire-Nuts,’’ Lugs (Solder and Solderless), Fuse Reducers, ‘“Test-Glo,”’ 
Test-lite and Fuse Puller, Fuse Clip Clamps. 
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Here’s the way our Jobber Policy backs 
up Cooperating Wholesalers: 


1 All our advertisements and direct mail display the 


statement shown below. 


2 Inquiries received at our General or Branch Offices 


are forwarded to Cooperating Wholesalers. 


3 Orders sent direct to Ideal because of our extensive 


advertising are likewise referred to Wholesalers. 


4 Over 200 Service Engineers are available to assist 


you in opening and closing sales. 


5 Envelope stuffers, bulletins -and many other sales 


helps are available to you. 









Distributed Th tough 
AMERICA’S LEADING 
WHOLESALERS 


1499 






29 





LOOK TO THE FUSE LEADER FOR PRODUCTION PROGRESS 








To Handle In Renewing Link 


oinaadaes. WARE HI-LAG FUSE Construction establishes a top standard for 
rugged simplicity. There are only 3 PARTS to handle to replace 
blown link:—the Fibre Case—the Knife-Blade Assembly—the 
Closure Ring. Only 1 wrench needed to loosen nuts and slip out 
blown link. Assembly can be inserted either end in Case. 
Other exclusive WARE HI-LAG features which add to their cool 
operation—low resistance—dependability and long life service are, 
Large Double Contact Areas between Link and Blades—Steel 
Arched Lock Washers— Heavy Double Fibre Bridge—Gas Vents 
Lateral Expansion Links. 
goat Start using WARE HI-LAG Fuses today! Make them standard 
Bag yy + a equipment for greatest satisfaction and economy. Investigate Now! 
Write for Brochure giving details of all the 
APPROVED BY UNDERWRITERS LABORATORIES COOL FACTS, sizes and prices. 


PR 
IW /A\R? E chews 4450 W.LAKE ST.-- CHICAGO 24 ILL. | Soe 
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THE STRANGE CASE OF THE 


VANISHING TOASTERS 


your What is happening to the thousands, the 
tens of thousands, of superb new ‘Toastmaster’ toasters 































LislohMud-Meel eMule) oliile Meoloh Mkohil time loh £2 


They vanish into the blue. They are spirited 
away by eager purchasers . . . sometimes 
foresighted ... and sometimes just plain lucky. 
That's what makes 'Toastmaster’’* automatic pop-up 
toasters so hard to find. It's the demand .. . the insati- 
ole) (-Mel-Vulelile Mol M@l-M olor m leh Muller mola Vul-telesiars 


consider the finest. Note this— 


During the first six months of 1946 we de- 
livered to our customers many more ‘'Toast- 
master” toasters than we ever did in any sim- 
ilar period in our history. 





And still they vanish... but more and more are coming, 
all the time. You can afford to wait for the toaster you 
have always wanted,.with confidence that your pa- 
tience will be royally rewarded. 


Your reward will be a toaster new in beauty, 
new in its uncannily silent and selective per- 
formance—embodying the cumulative refine- 
ments of twenty-five years of automatic- 
toaster leadership. 


Your electric appliance retailer is anxious to serve you. 
He has done his best... we'll help him do better. With 
production of '‘Toastmaster”’ toasters going strong, your 
prospect of getting one is definitely brightening! 


TOASTMASTER 


11] page ad 





MR. RETAILER. 






a GH 
PRODUCTION IS HI 


4 







DEMAND IS HIGHER 
\ 


OASTMASTER" is a registered trademark of McGraw Electric Company, manufacturers of Buss Electric Fuses, Clark Electric Water 
Sters, ond Toastmaster Products. Copyright 1946, TOASTMASTER PRODUCTS. DIVISION, McGraw Electric Compony, Eigin, il 
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| Thick : . 
ickness Expansion List 


Capacity 
: t 
in Metals Capacity Price 


., Contains one each of | ,_,, a 
790 Kit Models 100 and 101|* '°2% 


*Depth in wood and plastics limited only by 
diometer of hole necessary to clear locking bolt. 
** Fair Trade Minimum $7.85. 


9330 Santa Monica Boulevard 
Beverly Hills, California 
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FOR 
FLUORESCENT 

LIGHTING ) 
EQUIPMENT | 
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Circline Lampholder 






Standard 


Rotating Lock 
Lampholder 


Here are some of the accessories \ 
that will help “Relight America.” a Om 








Slimline Fixture Lampholders 





Take all Slimline Lamps 





ques 
Slimline Lampholder for T6 Lamps 











Watch Dog Starters 
and Standard Starters 








Twin Turret Lampholder 


For descriptive literature, write to Section D17-921, Appliance and 


Merchandise Department, General Electric Comnany, Bridgeport, Conn. 





BALLASTS-LAMPS-STARTERS-LAMPHOLDERS-CABLE § — ) 
Stand for DEPENDABILITY | = -_ 
in fluorescent lighting. . i 













air 
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ANOTHER PENETRAY FIRST 


WL vi?) PYREX WH 


CvOly woman knows Pyrex. You know it’s sure-fire sales appeal. 
Now we've combined the ‘“‘handy heat” of Penetray with Pyrex 
to give you a infra-red heat lamp that’s absolutely “tops” in sales 
appeal. Water can spatter with safety on this lamp while in use in 
the bathroom or while drying dishes or clothes. Your customers 
will be quick to see this unique advantage of Penetray with the 
Pyrex bulb. To sell ’em... just tell em. And make a nice profit 
every time you sell this popular $3.50 item. Penetray Corp., 
Toledo 5, Ohio. 
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NEW PENETRAY “SEXTETTE” PROMOTION 


sings a song of profits. This smart new counter 
merchandiser holds 6 lamps... makes counter space 


really “pay off.”’ 


NEW FOLDERS that doa thorou rh-going job of 
sn} §) 


selling Penetray heat lamps are now atatlable. 


NEW WINDOW STREAMERS to “flag down” 


customers...steer "em into your store... help tie you into 





CHU, 


the complete high profit line 


There’s a Penetray heat lamp for every 
need and pocketbook. Pyrex sells at 

$3.50; No-glare Ruby, $3.60; Amber, 
BIGGEST PENETRAY NATIONAL ADVERTISING CAMPAIGN $2.20 — oft beoutitelly gadhensd. Bie 
running in top-circulation magazines like the Saturday Evening available: Ceramic Coated, $1.60 and 
Inside Frost, $1.25. 





Penetray’s national advertising and demand. 


Post, Ladies’ Home Journal, Colliers, Good Housekeeping, 
Cosmopolitan and Better Homes and Gardens is telling 17,921,481 
good prospects (mostly women) over and over again why and 


where to buy Penetray. 


NEW, MODERN PACKAGE gives a fast selling line even more eye and 


buy-appeal. It’s beautiful... easy to handle... protects the product. 


the cost of every Penetray New spaper ad you run 
qv q —using our mat or copy. No limit. No matter how big 
' 7 , , 
We, ll p ] or how many. Another smart way to cash in big on Penetray 


national advertising and demand. 
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THE RED SAFETY SIDE REST bars on each side of the off the board when the iron is rolled to rest on its 
General Mills Tru-Heat Iron hold the soleplate up side. Lessens the danger of iron tipping or falling. 


Its safe...it rests on its side ! 


The General Mills Tru-Heat Iron on its Safety Side Rest is 
87°; more stable than an iron tipped up on a heel rest . . . safer 
because it hugs the board on broad, low supports. And the 
natural easy motion of rolling it to rest on its side takes 15°; 
less energy than pulling an iron up on its heel. 


Safety Side Rest is just one feature...there’s Tru-Heat Control, 
which reacts faster to changes in temperature than ordinary 
types of iron heat regulators...the scientifically shaped 4-Way, 
Full-Vue Ironing Surface with more working area than any 
of five leading makes...the Tru-Heat Fabric Selector 
with both fabric and temperature settings. Each 
adds ease and speed to ironing—and selling! < 


™ 


NOW BEING DISTRIBUTED IN: Minnesota, Nebraska, ~~ 
the Dakotas, Wisconsin, Upper Michigan, Montana, Idaho, 
Wyoming, Utah, Colorado, New Mexico, and parts of Illinois 
and Indiana. Other states to follow soon! General Mills, Inc., ~ ; : 
Jetty Crocker 


Home Appliance Dept., Minneapolis 13, Minn. = ae ee 
THE IRON SPONSORED BY et Crocker SP was 
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LABOR DAY: 1946 


— Time for wise union leadership 





ABOR Day, 1946, finds one hopeful element in the 
relations between American management and 
labor which was not there on Labor Day, 1945. 

It comes in recent expressions by a number of na- 
tional leaders of organized labor that increased “real” 


William Green, the Federation president, led off 
with a “message to American workers.” He re- 
marked, “Our major need is increased volume of 
production.” Observing that “wage increases this 
spring have been paid for by raising prices,” the 








wages depend upon in- 
creased productivity, i.e. 
increased output per 
man-hour. Increased 
money wages which are 
promptly offset by higher 
prices do nobody any 
good. 

If these expressions, 
which still remain to be 
substantiated by practi- 
cal performance, come to 
be accepted by the rank 
and file of labor in each 
community, Labor Day, 
1946, can usher in a 
period of great and per- 
haps unprecedented im- 
provement in the econo- 
mic wellbeing of wage 
earners--as well as the 
wellbeing of the country 
at large. If, on the con- 
trary, they remain mere- 
ly window dressing and 
there is a continuation of 
the post V-J Day process 
of increasing wages and 
then prices, the outcome 
can only be the bursting 
of an inflationary bubble, 








SPOT CHECK ON LABOR OUTPUT 


In the absence of reliable general statistics 
on what has happened to productivity of labor 
since V-J Day (because of strikes and recon- 
version complications) the McGraw-Hill Pub- 
lishing Company asked the executives of a 
cross section of American industry to report 
their own impressions. The questions asked 
and summaries of the replies, which varied 
markedly from industry to industry and plant 
to plant, follow. 

Question No. 1. How well have workers performed 
since V-J Day as compared to their pre-war effort? 

Answer. Worker effort has been below pre-war. 
There are exceptions, particularly among older and 
more experienced workers; and there are quite a few 
signs of improvement. 

Question No. 2. How much headway have you 
been able to make since V-J Day in improving labor 
productivity by better equipment and organization? 

Answer. Some headway is generally being made, 
but it has been greatly retarded by inability to get 
new equipment and, in some cases, by lack of labor 
cooperation in improvements in organization. 

Question No. 3. How much improvement in equip- 
ment and organization is to be anticipated in your 
business over the next year? 

Answer. Marked improvement in productivity (in 
a few cases as much as 20 per cent) can generally 
be made if there is sustained production and full 
cooperation between labor and management. 








survey itself goes on to 
say that “Today Amer- 
ica’s ability to raise wages 
without increasing prices 
and living costs depends 
on increasing productiv- 
ity in civilian industries 
... Here is the challenge 
to free labor and free 
enterprise today: Coop- 
erate to increase produc- 
tivity and raise living 
standards without 
strikes.” (Italics sup- 
plied.) 

The importance of in- 
creasing production was 
also recently stressed by 
Walter Reuther, Presi- 
dent of the United Auto- 
mobile Workers, C.I.O., 
who remarked that his 
union “is just as eager as 
management to get the 
(automobile) industry 
into maximum produc- 
tion.” In taking this gen- 
eral line he was in accord 
with the position of Philip 
Murray, head of the 
C.I.0., who in a book, 


with attendant suffering for workers and the com- 
munity generally. 

Competition requires management to bear down 
heavily on increased labor productivity as a prelude 
to wage increases. Management, however, has rarely 
made a more forthright statement on the importance 
of increasing labor productivity than that contained 
in a recent issue of LABOR’S MONTHLY SURVEY, 
an official publication of the American Federation 
of Labor. 


September, 1946—ELECTRICAL WHOLESALING 


“Organized Labor and Production” written with 
Morris L. Cooke, remarks that, “The modern labor 
leader also realizes that to receive a good day’s pay 
a man must do a good day’s work and that increased 
productivity has been the vital factor in the country’s 
industrial supremacy and its relatively high wage 
scale.” (Italics supplied.) 

In citing increased productivity as the key to in- 
creased “real” wages these labor leaders—and man- 
agement — have the historical record entirely on 
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HE GREATEST NAME IN LIGHTS 


@ Temporary shortages have never discour- 
aged ... nor production difficulties ever 
changed ... Noma’s determination to retain 
leadership in style and design, Noma’s 
pledge to maintain unsurpassed quality in 
decorative lighting. 

Now and throughout the time of shortages 

. as continuing evidence of Noma's faith in 
a brighter future, as proof of Noma’s never- 
ending interest in every Noma dealer... 
Noma products will be backed by stronger- 


than-ever national advertising. 


Noma styling, Noma design, Noma adver- 
tising . . . all these combine to make Noma 


‘the Greatest Name in Christmas Lighting.” 


ELECTRIC CORPORATION 


55 WEST 13TH STREET + NEW YORK 11, NEW YORK 
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their side. In the 40 years prior to the outbreak of 
World War II output per man-hour for the country 
as a whole was approximately doubled. Over the 
same period the “real” hourly earnings of industrial 
workers were also approximately doubled. There 
were, of course, great variations in the increase of 
output per man-hour from one. line of activity to 
another. Also, there were periods when increases 
in “real” wage rates lagged behind increases in pro- 
ductivity. But for the 40 year period as a whole 
and the economy as a whole there is no mistaking 
the fact that the route to increased “real” wage rates 
was increased productivity. 

Three economic factors played major roles in this 
doubling of production per man-hour which has 
made America the industrial marvel of the modern 
world. One was the skill and diligence of American 
workers. A second was the skill and diligence of 
American management in organizing production. A 
third was the improvement of machinery and the 
increased application of power to it. 


Wartime Record 


During World War II this sustained increase in 
the productivity of labor in civilian manufacturing 
ndustries, which had averaged about 3 per cent 
a year, was brought to an abrupt halt. Much of the 
most efficient segment of the nation’s labor force 
went to war or war industry. Also, civilian industry 
was starved for new equipment while we equipped 
our arsenals. The result was that the productivity 
of labor in those civilian manufacturing industries 
for which the government keeps records actually 
declined throughout most of the war. By 1945 it was 
no higher than in 1941, whereas, if it had maintained 
the long run average, it would have been about 12 
per cent higher. In the meantime, however, average 
hourly wages in these civilian industries had in- 
creased about 40 per cent. 

In war industry, which started from low levels 
of production at strange tasks, there were substan- 
tial increases in output per man-hour. Many of these 
increases involved new processes, improved tech- 
niques, and better machines which can be adapted 
over a period of time to the improvement of pro- 
ductivity of labor in civilian industry. 

Since V-J Day, however, labor, led on by a mis- 
guided government, has had its sights on higher 
money wages instead of improving productivity 
which would have laid the foundation for increased 
‘real” wages. Consequently, debilitating industrial 
strife ended in a round of wage increases which, in 


the absence of increased productivity, is being 
washed out by higher prices. 


To Keep Production Rolling 


However, as indicated by the summary of a 
McGraw-Hill sampling of the current experience of 
industry in increasing output per man-hour, which 
appears in the center of the page, there is hope that 
the situation ahead can be improved. After agoniz- 
ing delays because of work stoppages, material 
shortages, and reconversion complications, indus- 
trial production is beginning to roll again. Allowed 
to roll it will not be long before it will be making 
those advances in productivity which are the only 
true basis for increased “real” wages. 

If the process of keeping American industry roll- 
ing to new highs of productivity is to be resumed, 
management must see that the past practice of 
translating increased output per man-hour into in- 
creased “real” wages is not only sustained but 
wherever possible accelerated. For its part organ- 
ized labor must abandon its manifold feather bed- 
ding rules and other production-restricting practices 
which afflict considerable segments of American 
industry. Further it must give incentive systems of 
pay, honestly conceived and honestly administered, 
a fair break. Management and labor and govern- 
ment and the community at large must collaborate 
in removing that specter of working one’s self out 
of a job which has been one of the greatest causes 
of restriction of output. 

The current emphasis by leaders of organized 
labor on the economic truth that increased output 
per man-hour is the only road to increased “real” 
wages is important. The next step is to see that 
recognition of this truth seeps into the rank and 
file of labor and industry and becomes the basis of 
a program of action at the local level. If it does, 
and quickly, Labor Day, 1946, may mark a tre- 
mendous turning point toward sustained prosperity 
not only for labor but the community at large. If it 
does not, union leadership will fail in its responsibil- 
ity and must answer to the American people for the 
consequences of such a failure. 


President McGraw-Hill Publishing Company, Inc. 


THIS IS THE 50TH OF A SERIES 
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2-Wire Polarized ‘ 
RECEPTACLES 


20-Ampere, 250-Volt Outlets for heavy-duty portable 










electric tools, appliances and heating units. Durable, dependable de- 
vices for installations in commercial and industrial establishments, hotels 


and apartment houses, public buildings and institutions. All-Bakelite bodies, 







1" deep; fit standard shallow wall boxes; side-wired for easy access. Nos. 8245, 








7860 and 7858 are single-circuit; No. 7861 a 2-circuit type which divides the load, 
— each outlet independent of the other, with separate feed wires divided at the binding 
screws with a Bakelite barrier. Available both for flush and surface wiring. Cord-grip Caps 


have polarized blades rigidly fastened to Bakelite and will not loosen. .. The special role ot 






this rugged line is long-term sarvice under rough handling. ARROW ELECTRIC DIVISION 





DISTRIBUTED THROUGH ELECTRICAL WHOLESALERS 
THE ARROW-HART & HEGEMAN ELECTRIC COMPANY, HARTFORD, CONN., U.S.A. 
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Lighting —Your No. 1 Sales Builder 
In previous Lighting-Show IN PRINT issues, many 
articles and facts and figures were presented, to show that 
the greatest sales opportunities in the history of lighting 
would come with the end of the war. In presenting the 
first post-war, the 7th Annual Lighting Show IN 
PRINT, it seems appropriate tor us to point out that 
those great sales opportunities now are ready to be ex 
plored and ready in greater mass than ever was dreamed ot. 
‘There has never been the least doubt, that the period 
tter the war would be a record-breaking one tor the 
lamps and lighting equipment industry. The demand has 
developed just as anticipated but the great production 
schedules that had been planned tor meeting the demand 
have had to be revised in the tace of such obstacles as 
the OPA, strikes and shortages of critical materials. 
‘Today some ot these problems are being worked out 
and others are well on the way toward being successfull 
overcome, \lore so than at any time in a veneration, 
the electrical wholesaling industry and every salesman 
in it stands today at the threshold of the greatest selling 
race in history. 
ghly 


cy 
lg 


It cannot be disputed that the advent of the | 
ethcient, economical and long-lite fluorescent lamp, in one 


ill swoop, made all existing lighting installations more 


or less obsolete, so that with its arrival, there was im- 
posed upon the electrical industry the job to RELIGHT 
\MIERICA in the modern manner. 


} 
i 


1 
| 


Light ng, electric light no. as the end product ot sales 
ettort ts different from other single-purpose commodities 
in that it cannot be sold in a ready-to-work package an 
then merely placed or hung where light is wanted. Instead 
every outlet from which electric lighting is to be tapped 
must have back of it a network of wires, cables, switches 
and controls, transmission and generating equipment, all 
of them inter-dependent and wholly indispensable in 
providing the current that produces the end-product 
lighting — at the point of 

Thus wherever a lighting sale is made, there arises 
also the opportunity for selling other electrical goods, 
thereby building up the total value of each sale. 

In recent vears, particularly in recent months, we 
have been asked many times for statistics or figures that 
show the potential market for lighting equipment, Our 
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answel has been that the market is ot such 


portions, that 


plan 


Le 


ro 
sis 


want pro 


those who wish to share in it need onls 


retully tor the slice they can handle and then back 


ip that desire with sound sales and promotional eftort. 


Sto 


( 


res, ofhces, hospitals, tactories, hotels, schools, col 


commercial buildings, homes and farms — most ot 


them have more or less obsolete lighting. When you take 


the 


put 


kon 


total nun 


} 


in any one ot those classificat ons ana 


De} 
' , : 
igainst it the obsolescence factor vou will arrive a 
staggering totals ot potential sales. See the Sep 
( | + ¢ 
44 issue ot this publication. ) 
i- agieg ‘ . 

nstance, of the country’s 2700 first class depart 


= 


ment stores approximatey 7) percent still need re-lighting, 


ming that those ofhce buildings require on an ave 
ve ot fitty fixtures each — which must be considered 
modest estimate — it would mean over 750,000 units. 
Obviously, theretore, when the obsolescence factor is 
applies o all the different sectors of the lighting market 
the resulting total ot potential sales In units would 
in into more than just the proverbial box-car figures 
‘Tod tis not at alla question of whether UuNprece 
dented q ntities o lamps and lighting equipment and 
with them equally unprecedented quantities of wiring 
ate an be sold. The real question is: Who 
vToOINgZ to ct the order! 
Salesmen as a class can be divided into two groups. 
There are thr eam-skimmers, who have a geod gift ol 
gab. “Vhe vet by’ when business comes easily but whe: 
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over 2000 stores, If each of those stores 


t} 


in average of only fifty units this would 


rke 


t of 100,000 lighting units. 


example, ot the country’s 18,000) ofthe 


lings, 8) percent have obsolete lighting equipment. 


it comes. down to genuine down to-earth selling, the 
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soon are washed out, Some of the lighting 


e going to be placed will be taken by then 


building 


‘SS 


oup is made up ef the salesmen who take 


but they 


They are bent on not merely getting 
try to make every sale lead to othe 


month after month, vear after vear 


This type of salesman will use the present peried of 


o-get lighting busimess as the foundation for his 


(Continued on page 45) 
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Introducing! Sylvania’s big, new fluorescent 
lighting group — developed, and available, for 
the grand opening of this Fall Lighting Season. 

They're new in design! Beautiful to look at! 
Some have 101 uses! They re great additions to 
Svivania’s extensive line! 

Phey re the outgrowth of months of market 
studies. They're the results of careful analy -is 
of your customers’ lighting wants and needs! 

They re made by the country’s foremost man- 
ufacturer of complete fluorescent “packages of 
liehit.” 

Look them over—then get in touch with Sylva- 
nia Electric for complete information. Sylvania 
Distributors know “it pays to handle the best!” 

Call or write Sylvania Electric 
Products Ine., Salem, Mass. 





R-420 


Quality construction is the keynote in every one of these 
new fixtures. Heavy gauge metals, polished aluminum end 
caps, rigid base designs and Sylvania’s lasting Miracoat 
reflector finish give each fixture an exceptionally long and 
serviceable life. Fixture above complete with four 20-watt 
fluorescent lamps. 














R-220 


The fluorescent fixtures on this page have been specially 
developed by Sylvania to solve small space lighting prob- 
lems. The attractive new fixture above is equipped with two 
fluorescent lamps. Neat, compact unit—ideal for dining 
rooms and kitchens! Complete package of light! 








R-228 


Delivered as “complete packages of light’’—fixtures, lamps 
and accessories made by Sylvania — these compact units 
provide perfectly engineered lighting for a wide variety of 
applications. The R-228 carries two 20-watt fluorescent lamps. 
All fixtures are easy to install on any existing ceiling outlet 
that uses standard 110-125 volt, 60 cycle, A.C. home circuits. 


Distributors! LOOK TO SYLVANIA—FOR THE BIGGEST 





MAKERS OF FLUORESCENT LAMPS, FIXTURES, WIRING DEVICES; ELECTRIC 
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and HOME LIGHTING 








FLUORESCENT PIN-UP LAMP~ 
Specially-designed, to be 
placed wherever an extra unit 
of light is needed. Here’s Syl- 
vania’s answer to the ever in- 
creasing demands from your 
customers for fluorescent 
illumination that can be “‘just 
plugged in.”’ 

RW-160—beautiful little unit 
about 10” high, goes any- 
where, attractively shielded by 
curved glass diffusing panel. 
Uses 6-watt lamp. Old ivory or 
light bronze baked finish. Sup- 
plied with or without extension 
cord. 





APPROX. 10” HIGH 





RW-160 





CS-120 


we 
( 
CS-140 


For general decorative purposes, for special soft lighting 
effects, these two new fluorescent units are unsurpassed! 
They'll de used wherever a strip of good modern lighting is 
required. Can be used as mirror lights, in the kitchen, at 
the workbench, in basement playrooms. CS-120, 20-watts; 
CS-140, 40-watts. Surface-mounted. 














RW-220 


RW-220—streamlined unit, available in white baked finish 
Carries two 20-watt lamps shielded by diffusing panel of 
frosted, ribbed glass. Gives direct as well as indirect light 
ing! Can be plugged in anywhere! Both units have great 
variety of uses. Supplied with or without extension cord. 











P-6 


Modern fixture especially made for close work and inspec- 
tion in confined spaces. It can pass through a hole 2” 
square; virtually glarefree; cool and safe; rugged; plugs in 
anywhere. This new, streamlined extension cord fluorescent 
lamp is only about 10” high, has 6-watt lamp. Great number 
of uses in the home and in industry! 


FIXTURE LINE, AND THE BEST! and—MORE TO COME! 





LIGHT BULBS;RADIO TUBES; CATHODE RAY TUBES; ELECTRONIC DEVICES; 
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FOR SINGLE or multiple control cables subjected to severe 
conditions, you can’t beat Densheath. Single copper con- 
ductor with synthetic compound insulation. Superior to 
rubber in these respects: Durable * Smooth, polished fin- 
ish * Plianes Excellent superaging qualities - Good resist- 
ance to abrasion, tearing, bending, flexing * Can be used 
anywhere Type R is allowed * Densheath provides eco- 
nomical service wherever installed. Anaconda Wire & 
Cable Company, Subsidiary of Anaconda Copper Mining 
Company, 25 Broadway, New York 4, N. Y. Sales Offices 


in Principal Cities. 
























iNew designations for 
Types SN and SNW. 
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ELECTRICAT 


Type Ti 
for dry locations. 
Type TWi 
for moist locations. 








TYPE 


by Ti & TW 
BUILDING 
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(Continued from page 41) 
tuture. He will study the needs of each prospective buyer 
and his recommendations will lead to lighting installa- 
tions that will do the needed job and make his custome: 
happy. 

He will endear himself to his contractor customers 
through intelligent cooperation with them in planning 
lighting lay-outs that will stand every test. 

He will work with the engineers and superintendents 
of plants, buildings, institutions and come up with re 
lighting plans that are so sound and practical that man 
agement will buy them. 

Finally, he will approach every prospective buyer ot 
lighting equipment with the realization that good lighting 
s the end product but, that back of every fixture sale lies 
the opportunity for selling more and better wiring 
adequate and safe wiring, adequate capacities and controls, 
power and transmission equipment, in fact everything that 
is needed to provide safe and complete electrical service. 

Truly, not merely the greatest sales opportunities in 
lighting history but also the greatest sales opportunities 


n the history of the electrical industry now lie ahead. 
* 


Construction Denials | one of its recent releases 

Aug. 27, 1946) the Civilian Production Administration 
proudly announces that the dollar value of non-housing 
onstruction permits turned down during the week ending 
\ugust 15th was double that of applications actually 
approved by its 71 field offices. Since March 26th it has 
denicd permission to proceed to 27,714 projects with a 
dollar value of $1.157,082,000. the objective being ot 
ourse to channel materials into housing projects. 

It this method of creating artificial barriers to the tree 
How ot materials actually had shown some worthwhile 
esult, we would be 100 percent for it, but a look at 
eliable figures shows that Housing Expediter Wilson 
\W. Wyatt's program for 1,200,000 housing units in 1946 
s bogged down hopelessly. 

With the best part of the 1946 building season already 
passed, it is reported that less than ten percent ot sched 
iled units have been actually finished, less than ifty 
percent have been started and the most optimistic outlook 
s that less than 400,000 of the projected 1,200,000 units 
will be completed in 1946. 

Yet despite such crying evidence of detect in the 
set-up, it is now reported (a) that CPA’s authority for 
ssuing permits for non-residential buildings is being put 
inder Mr. Wyatt's control, (b) that approximately 50 
more types of building materials are to be added to the 
preferential list. 
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Well — the country at large was all set for a building 
boom but, with the weapon ot “denials” also vested in the 
hands of the “expediter,’ that boom sure is in for some 
tough sledding. 


* 


Its Your Opportunity One or the nation’s larg 
est advertising agencies, N. W. Ayer & Son, Inc., pondered 
the business future of voung men coming back from 
World War I], bought advertising space to get its ideas 
before veterans. 


“Who,” asked Aver, “will run the nation’s largest 
businesses in. 1973?” 


For answer, the firm cited 143 top men ot the country s 
largest businesses. 

“Twenty-seven vears ago, most ot them came back 
from a war, too, began their business careers at the 
bottom. 

“One started work tor $1.50 a week 11 others to: 
less than S5 a week, Forty-three others started work fo 
less than SIO a week, Eighty-one others received between 
S10 and $25. Onlv seven received more then $25. 

“The average first wage ot all 143 was $13.40 
week.” 

Who will America’s future business leaders be? 
“Exactly the same kind of men,” savs Ayer, “Then, as 


now, they will be leaders with courage, ambition and 


initiative enough to come up the business ladder, rung 
by rung.” 

This is particularly true in the electrical industry. 
MIany men who after World I became clerks or cub 
salesmen and were known to the writer as such, are toda‘ 
the top executives of large electrical manutacturing © 


distributing concerns. The Editor 
* 


Income Record It is reported by the U.S. Di 
partment of Commerce that average per capita incom: 


throughout the country climbed to 31150 in 1945 which 


represented a new high record and incidentally is just 
double the S375 average pel capital income reported 
for 1940, 

The per capita income ot no other nation on earth 
could touch that U.S. 1940 average and that new 1945 
figure surely will seem little short ot unbelievable and 
fantastic to the rest of the world — proof positive that 
nowhere on this globe has the plain citizen and worke: 
as much opportunity — gets as much reward for his effort. 

Yet there are growing thousands who will listen to 
those foreign-born, foreign-trained agitators that are 
seeking to undermine and destroy our government so as 


to substitute a foreign-controlled totalitarian regime. 


EDITOR 














A MM...NORACO? 


Put away Webster, Professor, you won't find “Raco” listed there. But elec- 
trical wholesalers and salesmen the country over will tell you RACO is 
the trademark for the All-Steel li 


















ne of switch boxes and outlet boxes. 


CHECK THESE RACO ADVANTAGES 





e Theyre clean. Raco- All-Steel+Products bring you a smooth, attractive finish. No f 
jagged or rough edges, no dirt or grease ‘ 

e They re packaged. Raco products come in neat, good-looking cartons. Cartons have X 
a readable index clearly showing product number, quantity and finish. 

e Theyre uniform. All-Steel has been making precision metal products for over 35 
years. The Raco line is made with the same care—to the same exacting standards! 

Remember, too, the Raco- All-Steel line is sold nationally through wholesalers only. 

You'll find it’s the nation’s quality line. Look for the Raco trademark—a sure sign 

of dependable products. 


<= 400'5-O—STANDARD (UTILITY) BOX. With 


“Side-Mount” Bracket. Enameled or galvanized finish. 


400!>-B—STANDARD (UTILITY) BOX. With 


**Face-Mount” Bracket. Enameled or galvanized fintsh—-> 
g 


EQ 


ALL-STEEL EQUIPMENT, INC. 


300 Kensington Avenue, Aurora, Illinois 
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DISTRIBUTOR 


I PREFER MITCHELL Com- 
mercial Lighting because it’s 
easier to sell. Both contractors 
and users recognize and demand 
MITCHELL quality and appear- 
ance. Customer satisfaction is 
assured, and my reputation is 
protected. That’s why my Light- 
ing Department concentrates on 
MITCHELL, the complete line 
that fills every commercial need. 


Me f eo _ _ 
f a 


A 





SHIELDED UNIT 
Model No. 3004 


DELUXE LOUVERED 
Model No. 3011 





CONTRACTOR 


I PREFER MITCHELL Com. 
mercial Luminaires because 
they're easier to install and 
maintain—accepted absolutely 
by my customers as top-quality 
lighting units. I’ve had plenty 
of experience with commercial 
lighting installations, and ['// 
stay with MITCHELL, the line 
that builds acceptance for my 
skill and service. 


preferred 





USER 


I PREFER MITCHELL Light- 
ing because I know I'm getting 
carefully planned quality illu- 
mination to fit my needs. I like 
the combination of functional! 
efficiency and modern beauty of 
design. MITCHELL Commer- 
cial Luminaires are a genuine 
asset to my business. I play safe 
—I buy from the house that 


sells MITCHELL. 


preferred 
COMMERCIAL 


LUMINAIRES 


V7 





Mitchell Manufacturing Company 
2525 CLYBOURN AVENUE, CHICAGO 14, ILLINOIS 

\ CUMS SHRSSS Far West: Complete Modern Plant and Sales Office at Los Angeles 

Model No. 3007 Serves the Entire Pacific Coast Area 

1019 NORTH MADISON AVENUE, LOS ANGELES 27, CALIFORNIA 
















Makers ot Commercial and Industrial Fluorescent Lighting Equipment 
Store Window Lighting « Spotlights and Floodlights « Desk Lamps « Port- 
able Floor and Table Lamps « Bed Lamps « Ultraviolet and Infrared 
Health Lamps «+ Residential Lighting Specialties . . . Rad-i-Air Germi- 
cidal Units (made by Tru-Atr Ultraviolet Products Co., Los Angeles.) 











INTEGRITY 


Lasting merit is a result of the maker's integrity ap- 
plied to design, engineering, research, manufacturing. 

During more than 30 years of unsurpassed perform- 
ance, users of Jefferson Electric Transformers have 
come to place complete reliance in their fitness for the 
particular application—their long-life dependability, 
and uniformity of quality. 

Increased production space—greater use of more 
modern machinery—experienced manufacturing tech- 
nique with control of all in our own plant—assure still 
more the uniformity of quality that distinguishes all 
Jefferson Electric products. 

Expanding output, with a greater supply of vital raw 
materials will make it possible to meet your require- 
ments better than ever before. JEFFERSON ELECTRIC 
COMPANY, Bellwood (Chicago Suburb), Illinois. In 


Canada: Canadian Jefferson Electric Co., Ltd., 384 Pape 


Avenue, Toronto, Ont. 








Jefferson Transformers are available in all types 
and sizes to meet the most exacting needs. 


“JEFFERSON 
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SOURCE The figures we use as basis for these month 
ly comparisons of performance in the electrical whole- 
saling field are collected and compiled by the Bureau of 
the Census of the U. S. Dept. of Commerce. 
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Business Index 
For The Month Of June 1946 


SALES Soaring to 196 percent of the 1939 average 
monthly level, sales of electrical goods by wholesalers in 
June painted a rosy picture in gross dollar volume—but 
told nothing of the attendant problems which beset the 
industry and cut deeply into the gross, 

With dollar volume at a peak close to the top month 
of the war’s boom period, wholesalers, nevertheless, were 
reaping the harvest of problems sown by others during 
the industrial and economic upset that characterized the 
producing industries during the first nine months of peace. 

Out ot the now-ended copper strike came the whole 
salers’ shortage of motors and motor-driven equipment, 
wire, cable, etc. From the mid-winter steel industrv shut 
down, wholesalers were having increased inventory and 
delivery problems in pipe, wiring devices and hundreds 
of other items. While the various factories speeded up 
manufacturing in an atmosphere of reasonable calm, 
wholesalers were without critical items as a result of the 
early-winter lull in those factories. 

But June was the critical month. Wholesalers knew 
that the producers at last were under way. At least sev 
eral months of industrial peace were anticipated by the 
experts. By late summer stocks of badly-needed items 
couyl be expected to arrive in encouraging quantities. 
‘Vemporary lull in OPA was expected to result in a re 
sumption of controls but higher margins, more chance tor 
wholesalers to meet the higher labor and operating costs 
that were making June's near-record gross leave them a 
tar-trom-record net. 

INVENTORIES In June, for the fourth consecu- 


tive month, electrical wholesalers’ inventories showed a 


sizeable increase. Following on top of an 18 percent gain 
in’ May over April, stocks increased another 17 percent 
for June compared to May. In relation to the normal 
pre-war peacetime monthly average of 1939, the June 
figure represented a gain of 70 percent. 

Factors in the continuing increase were June's all-time 
record production of table model radios, largest post-war 
delivery of appliances, the return of many models and 
goods which had been wartime casualties. 

- 


ONS The collection percentage for 


COLLECTIC 
June was 95, the same as for June 1945, and four points 
below the previous month. Accounts receivable in June 
were 7 percent ahead of May, 17 percent higher than for 


June 1945. 


19 
























HAZARD FIREKROME BUILDING WIRES 


Available with Four Grades of Rubber Insulation 








HAZACODE—TYPE R Performance Grade Rubber Insula- PERFORMITE—TYPE RHA super-aging, heat-resistant rub- 
tion meeting the requirements of the 1946 National Electrical ber insulation. 
Code. 


Advantages: Heat-resistant — greater current carrying capacity 
meets ASTM accelerated aging tests with large margin of 
safety — free stripping — easy to install. 


Advantages: The Performance Grade Rubber Insulation now 
required by the N.EC. contains a higher percentage of rubber 
ihan the old Code Grade, is therefore more resilient and elastic; 


Voltage and Operating Temperature Limits: 8,000 volts, 75° C. 


has higher electrical characteristics, and also has greater carrying 


capacity because the temperature limit has been raised from 50 Protective Coverings: All types depending on conditions — see 
to 60° C. pages 2 and 3. 

Voltage and Operating Temperature Limits: 5,000 volts, 60° C. Recommended for: Municipal, fire and police alarm — in build- 
Protective Coverings: As required, pages 2 and 3. ings for branch feeders and general light and interior wiring, hot 
Recommended for: General interior building wiring. locations. 

Range of Design: In all sizes, and required number of conductors. Range of Sizes: All sizes and required number of conductors. 
Large color range Meets requirements of ASTM Specifications. 








mmm WATERTITE —500,000(M-RW= 600V—3 Oe=— 





——-PERMEX—-—~—14-—-RU--600V—-—-HAZARD-- 





WATERTITE—TYPE RW — Type RW rubber insulation espe- PERMEX (Latex) — TYPE RU Low voltage rubber Latex 


cially designed to meet mechanical and specific inductive ca- insulated, small diameter building wire. 
pacity requirements for moisture-resistance. - 
Advantages: N.E.C. approved for use without lead in damp 
location light weight and greater convenience in handling 
free stripping — long aging — tough and elastic — high dielectric 


Advantages: Exceptional mechanical strength and elasticity 
high dielectric strength and insulation resistance weatherproof, 
flame-resistant — smooth lubricated finish. Full approval under 


1946 National Electrical Code. 
strength. 


Voltage and Operating Temperature Limits: 5,000 volts, 60 C. Voltage and Operating Temperature Limits: 600 volts, 60 C 
Protective Coverings: All kinds, depending on conditions. See 
pages 2 and 3. 

Recommended for: Wet locations where lead is undesirable, Recommended for: General light and power wiring low voltage 


either indoors or outdoors — bore-hole and shaft cables — power circuits _ crowded conduit and small space new and rewiring. 
cables in coal and metal mines — submarine cables. 


Range of Design: All sizes and number of conductors — large Range of Design: Size Nos. 14 to 6. Standard building wire 
color range. Bulletin 168A. colors. 


Protective Covering: Dilec fibrous sheath. 

















| 
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HAZAKROME—TYPES T AND TW Low voltage Types Voltage and Operating Temperature Limits: 600 volts, 60° C. 
T and TW small diameter thermoplastic building wire for new Protective Covering: No covering required. 

wiring, maintenance and for rewiring and increasing capacity of Recommended for: New and rewiring — general light and power 
existing conduit in both dry and wet locations. in building—low voltage circuits—thin-wall—to get more power 
Advantages: No braids required — resists moisture, heat, oils, through existing raceways. 

sunlight, chemicals and flame, Range of Design: The only type small diameter wire available 


in all sizes — wide color range. Bulletin H-406. 
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HAZARD ARMORED BUILDING WIRES 

























HAZARD METALLIC ARMORED CABLE — for interior wir- 
ing. 

Advantages: Light and easy to handle; sturdy, simple con- 
struction, no conduit required; may be insulated with superag- 
ing Performite. 

Voltage and Operating Temperature Limits: 600 volts, 60° C. 
if insulated with Hazacode Performance Insulation, 75° C. if 
insulated with Performite. 

Protective Coverings: Interlocked galvanized steel tape armor. 
Recommended for: All purposes where Armored Cable may be 
used. 

Range of Sizes: Sizes 18 to 1, single and multi-conductor. 
Bulletin 189. 


HAZARDEX NON-METALLIC SHEATHED CABLE — for in- 
terior wiring. 

Advantages: Light, easy to handle and install, offers economy 
and simplicity, has high insulation value, employs standard fix- 
tures and accessories; may be insulated with super-aging Per- 
formite. May be insulated with Hazacode Performance com- 
pound or Super-Aging Performite, or Thermoplastic. 

Voltage and Operating Temperature Limits: 600 volts; 60° C. 
if insulated with Hazacode Performance; 75° C. if insulated with 
Performite; 60° C. if insulated with Thermoplastic. 
Protective Coverings: Paper cushion on each conductor with 
paper wrap and heavy cotton braid over all; hard, clean, flame- 
resisting weatherproof finish. 

Recommended for: House wiring, both new and extensions to 
existing systems, rural buildings, garages, shops and small stores, 
circuits for refrigerators, radios, etc., electric range power 
circuits. 

Range of Sizes: Sizes 14 to 4, two and three conductors. 
Bulletin H-402. 


HAZARD SERVICE ENTRANCE AND DROP CABLES 


STYLE ABN (Type SE) Armored Bare Neutral. For low 
cost service entrances this Hazard Cable is ideal because it re- 
quires no conduit may be strapped to the house which 
means a fast, easy installation job. Galvanized steel armor tape 
between the concentric neutral conductor and the outer cover- 
ings provides plenty of protection against injury and current 
diversion. 

STYLE UBN (Type SE) | Unarmored Bare Neutral. Light in 
weight and low in cost, this cable will carry a circuit in an un- 
broken line from pole to meter or entrance switch without using 
conduit. Instead of steel armor, a heavy double tape cushion 
provides protection against injury and moisture. A large num- 
ber of wires in the concentric bare neutral make the cable diver- 
sion proof. Because of its light weight and low cost Style UBN 
can be used as both a Drop and Service Cable. 

TYPE USE Armortite Underground Service Cable. For un- 
derground services to buildings and between buildings. It’s a 
low cost non-metallic protected cable that’s unaffected by mois 
ture, acids, etc. when buried directly in the ground without con- 
duit. Having neither lead sheath nor steel armor, Hazard 
Armorite is light in weight and easy to install. 
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REGIONAL ANALYSIS JUNE, 1946 
BP EFLECTING sporadic deliveries, alternating feast Figures in this table apply to the geographic divisions 
: or tamine shipments by most suppliers, was the un as outlined and numbered in color on map above 





balanced regional distribution of wholesalers’ sales and 
uventories. SALES INVENTORIES 
It seems unlikely that the demand for wholesalers’ June, 1946 June, 1946 
stocks was a major tactor in the sales volume ot any but Compared in % with | Trading | Compared in % with 
the West South Central and the Mountain States where May, June, | Region May, | June, 
the loss of military contracts has vet to be overcome. 1946 1945 |(See Map) 1946 1945 
In at least seven regions, electrical wholesalers saw 107 31 |- —+—I_119 | 192 
their market growing brighter than ever anticipated. 113 92 116 161 
While retailers and some distributors saw wartime 109 143 117 192 
estimated backlogs tor appliances and other finished dui 112 163 119 
able goods dwindle in the cold light of peacetime salaries, 106 120 125 177 
job insecurity, shrinking bank accounts and second 120 164 105 239 
99 147 113 189 
93 162 119 203 
110 129 116 167 


109 129 117 181 


thought, electrical wholesalers found increasing demands 
tor their major products—tor industrial materia 


WOMNAUKRWH — 


wiring devices and construction equipment, tor 


n 
° 
| 


cial lighting materials. 


S 
” 
>* 


The catch was—regular deliveries, “The inability 











suppliers to maintain a constant tlow of goods to each 
region—instead, a tew states this month, a tew others 
next month—seemed to be a major factor in the balance needed. ‘Too much of some materials built up reserve 
of sales by states. stocks, did not ease backlog orders tor other goods. 
Even an increase in overall inventories was not alwavs But in the overall June picture, wholesalers made out 
the solution. All goods received and recorded in the index — better in sales in all but two regions, and in all regions 


figures were not the fast-moving items that are so bad] their stocks increased. 


ELECTRICAL WHOLESALING—September, 1946 








et Se eee we 
— : ww momen eee ms SS Se 


ce ee 


; 
. 
| 
j 
£ 


=e td 

















A skilfully designed, ruggedly 
built Explosion-Proof Fixture for 
every need— including the new, 
exclusive Fluorescent type, first 
of its kind in America. (Paten- 
ted January 1, 1946; Patent 
No. 2,392,202.) Two sizes, tak- 
ing two 40-watt, 48-inch lamps; 
or two 100-watt, 60-inch lamps. 





FOR SAFETY + EFFICIENCY » PERMANENCE 


Sure-footed engineering skill... product of years of research 
in Appleton plants and in the field... marks the design of 
all Appleton Lighting Equipment. . 


























Typical is the way in which Appleton engineers ingeni- 
ously overcame obvious problems in designing the Explosion- 
Proof Fluorescent Fixture. Still exclusive with Appleton, it 





Twenty-four different Vaportight ; . : 
hess tn @ vanes of tom and brought the advantages of modern lighting to Class I, Groups 





options to meet every requirement. C and D; and Class i, Groups FE, F and G locations. 
Appleton Explosion-Proof, Vaportight and Dust-Tight 


Lighting Fixtures all offer a wide margin of safety, meeting 


Literally thousands of combinations 
are readily available. 


fully the requirements of every hazardous location. A// are 
Underwriters’ Laboratories approved, all are 


ruggedly built of tough, malleable iron to 
outlast any building. 

The complete Appleton line of 

ead oday oee over 15,000 items... a fitting 

or fixture exactly suited to 


every need . . . is fully described in the big Appleton Catalog, 
gladly sent on request to any user of electrical wiring material. 





Sold Through Electrical Wholesalers 


APPLETON ELECTRIC COMPANY 


1734 WELLINGTON AVENUE + CHICAGO 13, ILLINOIS 


Branch Offices: NEW YORK, 76 Ninth Avenue e DETROIT, 7310 Woodward 
Avenue e CLEVELAND, 1836 Euclid Avenue e SAN FRANCISCO, 655 Minna 
Street e ST. LOUIS, 420 Frisco Bldg. e tOS ANGELES, 100 North Santa Fe 
Avenue e ATLANTA, 724 Boulevard, N.E. e BIRMINGHAM, 6N., Twenty-first 
Street e MINNEAPOLIS, 305 Fifth Street, S. e PITTSBURGH, 414 Bessemer Bldg. 











RALION s- © BALTIMORE, 100 East Pleasant Street # BOSTON, 10 High Street « DENVER, 
tiling, bracket and pendent types for use with or with- JY Ne 1530 $ xteent weet e PH LADELPHIA, 1017 Che rry Street . | 
' guards and reflectors, all with threaded dust-tight fr Uy y". ee ar ioe thaw taoeie ee nee 
cl. Streamlined to prevent dust accumulation. z 
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CONDUIT FITTINGS « OUTLET AND SWITCH BOXES + EXPLOSION-PROOF FITTINGS + REELITES 


A Westinghouse : 


— of 






Sti 
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i 


ma 











FLUORESCENT INCANDESCENT 
First choice for over-all store lieht- For dramatizing, spot-lighting, ot 
ing, fluorescents are being used supplementing other light, incan- 
hore and more, And more and descent fills the bill. \ estinghous j 
more people who deal with lighting floods and spots with built-in re- 
depend on the name Westinghouse Hectors, for example. are simple to 
as assurance of peak eflicieney. use and Inexpensive. 
SLIMLINES 
These fascinating long, slim tube- \\ 
of fluorescent are ideal for show- re 
ease and architectural lighting 1: 


Leneths: 12,64, 72. and 96 inches: 





CIRCLINES 


Put a halo around your product 


PLANTS !N 25 CITIES 


OFFICES EVERYWHERE 


Westinghouse 


LAMPS FOR SEEALLLIT ee 


possible for stores and display . 
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‘| LAMP FOR EVERY TYPE 
OF STORE LIGHTING 














1 
| ‘ , = | | 
Westinghouse offers youa free COpy of “Fluo- | Westinghouse Electric Corp. | 
rescent Lamps.” Form A-1759—a new 2 t-page | Lamp Division, Bloomfield, \. J. | 
pamphlet of helpful information about fluo- l ee | 
. ° Please send mea copy of your new free pamphlet. Fluorescent 
rescent lamps and their use. Westinghouse l I oP 1750. - | 
llectric Corp., Lamp Division, Bloomfield. l sa ts ian. 
Ne lersey 
om : | Name | 
luiet | | 
yen 
ets | Addres | 
me 
maim SEND FOR YOUR COPY TODAY Jawan state : 
avs. ‘ v— 
‘ H i a a a aca ares am 
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..are Hiding in 


Unused Radios 


At least 1,000,000 portable radio sets now lie idle waiting for minor repairs ... and 
for batteries that YOU can supply them. 





Yes —‘‘Eveready”’ ‘“‘Mini-Max’”’ Portable Radio Batteries. You can get them now—all you 


need. Quickly and easily. 


And you can reach this quick, profitable replace- 
ment business simply by displaying your stock. Most 
of the owners of those 1,000,000 “dead” sets . . . and 
a big part of 3,000,000 other portable owners whose 
sets are still in service... don't realize how easy it 










is to get needed “Eveready” battery replacements. 


Get your “Eveready” radio battery stock up on the 
counter ...down front in your window. And get 
your share of these ready-made profits! 


The registered trade-marks "Eveready" and "Mini-Max"” 
distinguish products of National Carbon Company, Inc. 


NATIONAL CARBON COMPANY, INC. 
30 East 42nd Street, New York 17, N. Y. 


Unit of Union Carbide and Carbon Corporation 


UCC 


TRAGE-MARKS 


MINI-MAX 
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Decontrol Board Intends 


To Explain All Decisions 


Electrical industry watches closely as Decontrol Board 


holds first session and 


issues first 


decision. Board will 


justify in detail all decisions refusing or granting decontrol 


NDUSTRY 


close observers of the Decontrol Board 


advistory committees were 
when the three-man board met recently to 
conduct its first hearing and issue its first 
decision. Although the Board was con- 
cerned with the subject of control for grains, 
livestock, cottonseed, sovbeans and dairy 
products, observers from the electrical in- 
dustry and others were hopeful of obtaining 
some indication of how the Board intends 
to conduct its affairs. 

The Board has encouraged groups who 
desire to appear before it to present evi 
dence concerning a commodity, to choose a 
spokesman and have the case presented 
only once in an effort to avoid having a very 
large number of witnesses present the same 
information and drag out a hearing for a 
long period, The Board intends to handle 
cases as rapidly and as efficiently as pos- 
sible. In all decisions the Board intends 
to release a justification opinion detailing 
the factors which lead to its determination 
and not simply an order granting or refus- 


ing to decontrol. 


Decontrol Board Reasonable 


Early indications are that the Decontrol 
Board will be as “reasonable” about price 
control as the OPA has been unreasonable 
in the past. In conducting its first case and 
reaching its first decision the Board empha- 
sized that Congress had laid down certain 


criteria all of which must be met before the 


Board can return any commodity te price 
control, 

The Board must find that prices have 
risen unreasonably above June 30 ceilings, 


plus any subsidy. The Board must find that 


supply was short. The Board must find that 


the regulation was practicable, enforceable 
and in the public interest. 

In a radio broadeast explaining its deci 
sions the Board Chairman, Roy L. Thomp 
son said, “We are aware of the fact that our 
decisions did not fully meet the hope of 
industries and = farm 


consumers, labor, 


groups of this country but we have con 
stantly kept the public interest before us.’ 
“We 


spirit in which the nation accepts the deci- 


believe,” he continued, “that the 
sions of this board will, in the weeks ahead, 
provide a true test of the country’s willing 
ness and determination to protect itself 
against the tragedy of inflation. We hop. 
that labor leaders will use wisely their 
new found power restraining any impulse 
to get theirs while the getting is good, whil 
for the things our 


the country is hungry 


factories are now turning out at a record 
rate. 


“We hope that industry and farmers will 





George Mead (left 
(center), chairman, releases the Decontrol Board's first decision. The Board 
hopes to handle cases rapidly and efficiently and intends to issue a justification 
opinion in all cases whether price control is granted or refused. 
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and Daniel Bell (right) 


listen as Roy L. 


Thompson 
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CHOOSE THE LUMINAIRE THAT 
INSURES IT 





When it gets right down to selling lighting, it is not only a question of initial 
unit cost. Your customer wants his overall cost of light to be as low as possible, 
consistent with a good lighting job. What really counts is how much his total 


cost of lighting will have been after three, five or ten years. 


When you start figuring these costs and base your figures on 


the Curtis Twin SkyLux, you're on your way to an order. 


Because of its high efficiency, minimum cost of 








maintenance and long life, SkyLux will give 
more useful light per dollar than 
any comparable unit either flu- 


orescent or incandescent, 


\ | ‘Av v | jes hii | H yh utilizatior 90 INC. 
of output is dire cted J wan rd. Finished Satin Gray 6135 WEST 65th STREET 
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ise Wisely their increasing freedom trom 


controls, restraining 


impulse to obtain 
more than a fair profit or to withhold goods 
in the hope for more profit. And we hope 


that consumers will use wisely their vastly 


increased purchasing power, restraining 
any impulse to buy more than each really 
needs. We hope that laber will restrain any 
impulse to advance its interests against th 


interests of the country 





Distributors Benefit 


By New OPA Orders 


a“ Distributors are allowed markups they had on Mareh 


31, 1916 under the new pricing orders and the pro- 


visions of the Price Control Extension Act of 1916 


1)! RING the past tew weeks a flood 
ot orders has surged out ot the Ofhce 
of Price Administration as the agency hap 
pily returned to its task of establishing 
price ceilings following a three-week lavoff, 

Electrical wholesalers and retailers were 
idvised that commodities could not be sold 
without the ceiling price tickets which were 
removed during the period the OPA was not 
in existence. Major appliances cannot be 
sold, OPA said, until new correct price tags 
have been received from suppliers or the 
removed tags replaced on the commodities 


Other orders which were in the process 


i Biv 


when the first OPA extension bill was 
vetoed and were released when the a 
came back included an increase of from 


16 to 27 percent in the ceiling 


prices of 
electric motor, engine driven and. turbine 
driven generator sets 

Also, electric temperature conti is for 
automatic water heaters were increased 15 
percent; fluorescent = transformers wert 
raised trom 11 percent to 20 percent; dis 
tribution transformers mav be delivered 
under an agreement that if prices are in 
creased, the seller mav collect the revised 


price; thermostats tor domestic gas and 








JUST A FEW of the 600 delegates who visited Nela Park durine the recent 
huilding owners-managers convention held in Cleveland. The eroup enjoyed 
a Special program staged for them in the General Electric Lighting Institute 
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electric ranges are allowed a 19 percent 
mecrease over October 1941 prices. 

Wiring devices received an increase of 
10 percent tor higher-priced items and 20 
percent tor lower-priced ; manufacturers of 
wire and cable, except armored cable, are 
allowed to revise their lists to include thi 
amounts permitted by the increases granted 
June 3 and 4+ and resellers who sell off a 
manutacturers’ list mav continue to do so, 

Lhe following list of electrical equipment 
and materials were removed from price con 
trol: arc lamps; batteries, primary, wet cell; 
duc ts and accessories tor ¢ lectric al uses, hon 
metallic, except wood, asbestos cement, 
cement conduit and clav conduit: electric 
meter testing equipment, not including tests 
sets for electronic apparatus; teeder voltage 
regulators; flood lighting equipment as de 
fined in the N.E.M.A. Manual, Part LV, Sec 
tion 2-FI.; galvanometer and = pvrometet 
movements, 

Included also were hangers and acces 


sories, disconnecting and lowering for light 


ing equipment; industrial control equip 
ment as detined in the N.E.MLA. Manual, 
Part IV, Section 4-IC, certain classifications 
only: instruments, electrical, electrically o1 
magnetically actuated, certain classifications 
only; lighting equipment, electrical, usabl 
solely for airport, airway, marine or sea 
drome use: lightning arrestors; overhead 


trolley line materials as defined in N.E.M.A, 
Manual Part IV, Section 8-O1 


panels, 
blank, slate or composition, for electrical 
purposes, except parts for radio receiving 
eta; pothe ads, indoor and outdoor, used for 
terminal connections to electrical cable; 
radio headphones; rail-bonds; electrical; 
rectifiers, electrical, 1 kw. capacity and 
larger; searchlights, except battery opet 
ated: street lighting equipment and high 
wav lighting equipment as defined in the 
N.E.M.A. Manual Part IV, Section 2-SH; 
signalling apparatus, electrical, rated in 
excess of 100 watts, not including automo 
tive: theatre control boards as defined in 
N.E.M.A. Manual, Part IV, Section 5PB-d; 
trath signals 

Also removed from price control wert 


machine tools subject to MIPR 1 and MPR 


which with standard equipment weigh 


in excess of 2,000 pounds and a specific list 
ot rutomatic mac hine tools, regardless ot 
weight: air conditioning equipment cot 

densing units of 25 tons capacity and over; 
blades, fan, subject to RMPR 136; fans and 


OWwers, industrial COVE red hb RMIPR 13¢ 


} 


certain classifications onl refrigeration 
ipment condensing its, 25 hp. or mort 
wwer transmission equipment, industrial, 
cluding only belt tight s blocks and 
earing housings, ickets, hangers, pillow 
hlocks and shifters: electric fence control 
for farms and certain items for poultry 
duction including incubators, 
| mother order OPA a yminced that all 
tvpes of non-portable lighting fixtures, both 
fluorescent and incandes t. for industrial, 
mercial or residentia . nd all parts 
29 





This heavy-duty Day-Brite Industrial Fluorescent 
system saves time and money on every installation 
—every service operation: 


@ One man alone can quickly hang the Day-Line 
with chain or patented Day-Brite “Ice-Tong” 
hangers. 


@ Rugged, die-formed steel channels designed for 
simplified unit or continuous mounting— plenty 
of knockouts. 


@ Lifetime porcelain enameled steel reflectors fast- 
ened with two captive wing nuts can be removed 
and replaced in one minute for easy installation 
and servicing — without tools. 


Day-Brite Lighting, Inc., 5405 Bulwer Avenue, 
St. Lovis 7, Mo. Nationally distributed through 
leading electrical supply houses. 


In Canada: address inquiries to Amalgamated Electric 
Corporation, Ltd., Toronto 6, Ontario. 


IT’S EASY TO SEE WHEN IT’S 





* 








iets 


Patent Nos. 2317434, 
D135375, D133458 + 


>A Gioia = 
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for these fixtures were granted a 10 percent 


interim increase over their base ceiling 
prices. Resellers are permitted to raise their 
maximum prices the same _ percentage 


mounts as their net invoiced costs are 
1! creased. 

Che OPA order noted that lighting fix- 
tures include a vast number of items and 
that it was possible that some covered by 
the order had already received interim price 
increases under other orders. In this case, 
manufacturers are permitted to take only 
one increase, whichever is the larger. 


OPA 


wholesalers and 


re 

Other recent orders issued by the 
idjusted prices as follows 
retailers of radio receiving tubes and allied 
special purpose tubes were authorized to 
pass on percentagewise the tull 20 percent 
manufacturers 
vranted on May 2, 1946 


retailers of armored cable were 


increase in ceiling prices 
Distributors and 
granted a 
percentage pass-on of two general increases 
vranted manufacturers of armored cable on 
May 8, 1946 and June 11, 1946; 


may raise their prices the 


resellers 


percentage 


same 
is their net invoiced costs at increased by 
1 recent 1.10 cents raise for manufacturers 
of copper electrical coils and windings. 

OPA advised 
that increases in the ceiling prices of elec- 


tric motors, effective Mav 13, 1946, 


In another recent order the 


mav not 


be applied to carbon, graphite and metal 


graphite brushes and contacts. 


Two Manufacturers 
Form Heater Company 


DETROIT, Mich.—Rex (¢ 


ar ht, 


. Jacobs, presi- 
that the F. L. 
Jacobs Company, Detroit, Mich. and the 
New York 


would share ownership of the newly formed 


recently announced 


Radiant Heater Corporation of 


Infraelectric Radiant Heater Corporation. 
Mr. Jacobs said that Infraelectric will 


handle the sales of a radically different 


tvpe of permanent, electric, home-heating 


unit with glass as the basic element. In 


addition, a combination portable heating 


unit and trav will be distributed through 


the network of distributors and 5,000 
dealers for Launderall, the automatic home 
washer manufactured by the F. L. Jacobs 
Company. 

Both units will be manutactured by the 
P. t. 
added. 


one of the company’s eleven plants and the 


Jacobs Co. exclusively, Mr. Jacobs 


The heating units will be made in 


construction of additional buildings or fa- 
Mr. 


Infraelectric 


cilities will not be necessary. Jacebs 


anticipated production of 
heaters by the first of next vear. 

Infraelectric will have its home office in 
the main plant of the F. L. Jacobs Co., 
Detroit, Mich. Basil A. Needham has been 
elected president of Infraelectric in addition 
to holding that office in the Radiant Heater 
Corporation. 


Slow Down In Home Building 


Program Prompts New Orders 


Immediate action taken by Housing Expediter Wilson Wyatt 


to stimulate bogged down 


veterans’ housing construction. 


Other agencies also encourage home construction program 


N an effort to save from complete failure 
the veterans’ housing program which 
has recently shown signs of bogging down, 
Housing Expediter Wilson Wyatt, along 
with the officials of the Civilian Production 
Federal 


issued a 


Administration and the Housing 


Administration, has number ot 


orders and directives from Washington 


Electrical wholesalers will be interested 


in an order which adds nails, builders 


hardware, electrical wiring devices and a 
g 


number of other metal building materials 


to the list of items for which builders may 


obtain HHL preterence ratings. 


The electrical wiring devices added te 


the schedule were the following kinds on! 


sockets, lampholders and lamp receptacles 


medium screw base types; convenience re 


ceptacles outlets, base plugs) ; le 


plates; 


toge 


switches; wall and face outlet, 


switch and receptacle boxes including cov 


ers, hangers, supports and clamps; box 


conmectors tot metallic or 


reside ntial tv px 
non-metallic sheathed cable. 


In another recent bulletin, Housing Ex- 


pediter Wyatt announced that his office 
may take over the handling of housing 


priorities and = cut-backs in) non-housing 


construction from the CPA. Immediate ac 


tion taken by NHA included the addition 


of 27 items to the critical list to be sold 
only by priorities. The period during 
Which set-asides are to be sold was in 


creased trom. the to 30 day 
Also the 
set-aside required was in 
+3 of 


items and 95 percent on the 


heretofore 21 
limit to an indefinite time limit. 


percentage of 


creased to percent on the critical 
remainder. 

In addition to those electrical items al 
ready covered in the order quoted above 
other items now added to the priorities list 
include: cooking and heating stoves, includ 
ing space heaters; household lighting fix 


Continued on page 1>¢ 








PART OF THE EXPANSION program for the United Distributors, Inc., New 
Orleans, included this new three-story building containing 30,000 square feet of 
warehouse and sales office space. The air-conditioned office and display rooms 
have been completely remodeled and renovated. Continuous rows of two and 
four light fluorescent units effectively demonstrate to the dealer and his cus- 
tomer the proper use of various types of fluorescent lighting. Seventy-five foot- 
candles of light are provided in the display rooms and fifty footcandles in the 


gener al office. 
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© uth 


the BASIC Wiring Systems that create lighting sales opportunities. 


© uth 


the Fittings and Wired Units that 


lighting needs. 


© «with 


meet a wide range of 


the comprehensive and cooperative Engineering and Data Sheet 


Services that help the contractor, 


ing business potentials in your 


(amma /a) 


RE 


[ EMO) OLD D it! For Profit and Customer Satisfaction. 


your customer, to develop light- 


territory. 


The Wiremold Holecutting Too! 
which adapts all standard canopies 
to Wiremold raceway is available 
on loan. Write for details. 


THE WIREMOLD COMPANY 
Hartford 10, Conn 


Sold through Wholesalers, installed by Contractors everywhere. 
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FAMOUS THERMADOR 


LONGFELLA’ 


CN NN NN BE 





SS 


\ 


LONG TO PROVIDE HEAD-TO-HEELS WARMTH 
SLENDER TO CONSERVE SPACE 


Sleek, slim, sturdy, the famous Thermador Electric Lonefella’ 


Portable revolutionizes heater de sign to « ombine efficient head-to- 


Hei ol heels warmth with conservation of room space Use it anywhere 

B in home, office or plant—because it fits anywhere ...to spread a 
— blanket of clean, odorless, fumeless, electric warmth. 

G + Ibs ; Its w with is quick, economical and safi no flames on unpro- 
he I tected danger spots to tempt curious little fingers. Extremely light 
Ds and portable, « asy-to-store, the Thermador Longfella’ produ es an 
1? abundance of the most healthful kind of heat...clean, pure, elec- 
AL tric warmth. For full details write to Dept. EW-9 

$13.7 including 


75 
Government Exci 


Tax. Cat. LPI3IN. 





THERMADOR 


| 





Thermador Electrical Mfg. Co., 5119 District Blvd., Los Angeles 22 
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gh ENN 


enjamin’ss 45th Anniversary 
rings You Further Assurance 


© Ne ¥ EB 


jamin 


Development and Testing 


Laboratory 


is dedicated to the advancement of the art and science of 
illumination so that you may have ever greater assurance that 


you 


began 


ou -five years ago, Benjamin 
with a pioneering idea that had for 
its objective a_ better 
the electric lamp 

That idea, the Benjamin wireless 


cluster “ 


as good enough to revolu- 
tionize the then infant lighting indus- 
try good enough still to have 
practical application in World War II 


To lay 


versary, we 


occasion of our 45th 


ledicate 


anni another in 
ng line of pioneering steps...a 
new Product Development and Test- 
ing Laboratory 
Its purpose is to further advance 
the assurance that “‘you light right 
when you light with Benjamin”. 
Through the years, painstaking engi- 
neering, and insistence on quality have 
assured users that they /7ght right with 


Benjamin... light right from a stand- 


Cc & 


utilization of 


M 


Ceczgaeeeenut 


LIGHT RIGHT, WHEN YOU LIGHT WITH BENJAMIN. 


point of light output effi ency... light 
right from the standpoint of correct! 
designed units for the seeing task... 
light right from the standpoint of 
minimization of glare... light right 
from the standpoint of dura 

dependability and minimum mainte- 


cost. 


NAnce 

Through unyielding insistence on 
highest mechanical standards 
Benjamin units have become known 
as ‘‘the lighting equipment that’s built 
like a battleship’. It shall be the pur- 
pose of this new Laboratory to main- 
tain and enhance this reputation...to 
raise quality standards ...to give the 
purchaser greater value ...in a word, 
to give ever increasing assurance that 
“You Light Right when you Light with 
Benjamin.” Benjamin Electric Mfg 


Co., Des Plaines, Illinois. 


Distributed Exclusively through Electrical Wholesalers 








Salute to theGsroups 


That P ave the Road toMore ales 


OrLamps and Lighting Equipment 





O salesman in any industry in Amer- 
ica. nor in the world. benefits so con- 
tinuously from the sales-building 

activities of so many different cooperative 
groups as does the lamps and lighting equip- 
ment salesman of the electrical wholesaler. 

Each of those groups devotes its efforts 
to a particular segment of the lighting field 
but all have as their basie objective the ad- 
vancement of the cause of BETTER LIGHT 
as the means to BETTER SIGHT and MORE 
SEEING, through advancement of the use 
of high quality lighting equipment. 

One group— The National Better Light 
Better Sight Bureau — is active in every field 
that is involved in the progress of good light- 
ing in all its ramifications. 

All too few wholesaling executives. and 
still fewer salesmen, are fully aware of the 
infinite amount of good work that has been 


wake 
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and is now being done by these different 
sroups. 

Few appreciate how very definitely those 
efforts have paved the way to broader public 
acceptance of certification as the means of 
raising the quality standards of lighting 
equipment in every field of application 
with resulting increases in sales of lamps. 
lighting equipment and current. 

Few appreciate fully the magnitude of the 
debt that the industry owes to those groups. 

In recognition of the great value of the 
work that those cooperating groups are car- 
rying forward. and as a slight token of our 
appreciation, we present here in brief a sum- 
mary of current activities of those groups 
that are actively promoting the cause of 
better lighting or certification on a National 
scale. 


The EDITOR 
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ira No. 4 
‘Two | 
Enamel 


Louver 





Dro 


| re 
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No. 100 
During 

has called 

try to the 


WW th poo! 


ire recept 


06 





imp 
t nit Wit 
ind 


RINT +48” 


ind to others a testing and 


ive fo 


’ RLNI 48 
Closed = lend 
th Longitudinal 


No. 23 


‘TL wo-Lamp 


I: | lorescent 


Pore elain 


RLANI 


| luorescent 


Standard 


Open End Porcelain Enamel Unit 
with Longitudional Louver. There 
has also been circulated to the manu 
tacturers of RLM lighting equipment 


Inspection 


known as RIM Standard 
tentative). 

the past vear the institute 
the attention ot the indus 


importance of promoting 


good industrial lighting in everv con 
ity througho if the country. 
\ Vhereve en ploy ees WOl k tron bh 
hours a dav, 3 to 6 davs a week unde 
nstallations of 25 to 30 toot-« andles 
or more, thev will not be. satistied 


the home but 


nstall ition ot 


lighting in 
the 


1 the school, nl the store, so the at 


ceptance ot good lighting in these 


fields 


demand 


other will in turn result in a 


wide Tor good industrial 


lighting. 


This institute is recognized as hav- 


ing the oldest certification program 
in the lighting industry. At. times, 
when it did not hastily adopt the 


recommendations or specitications 


which mav have been suggested by 
the members or by others, some peo- 
ple accused it of being old-fashioned 
and unprogressive. Nevertheless, its 


record shows that it has made much 
past 10 
continue to 


vears and 
make 
progress not only in the quality and 
but 


these 


progress in 
that it intends to 
acceptance of its specifications 


i so in the service W hich it I ende1 s 
to the public. 
The institute 


only 


will continue to exist 
as long is if benefits the public, 


By R. W. Staud, President 
FHNHE RLM Standards Instit good lighting. “Vhey will also support which consists ot those who  specit; 
held its first organization meet t program of better lighting in the © sell, install, purchase and use the 
ng on April 9, 1936, in Cleve- schools and will preter to shop in equipment tor which it provides spec 
Ohio, and. last April it cel stores where they can see as well to fications. Only if this public cont 
ted the LOth anniversary ot t s th n see to work. This  nues to specity and give preterence 
stitute. However, thy RIAN Ope ite epens ce 4 th whole light to RLAI labeled equipment WwW Il the 
tion—Cert ition Prog iw industry nd particularly the members of the institute benefit. 
RILNI label dat k to the ta 0 | rh oO narkets s oO These are selt-e\ dent truths. | low 
of 1919 and thus have been | la terest to all members of ever, it must be repeated again and 
OUS Operatio t e be se t] now have again so there will be no misunde 
ears. ) certification programs whose standing about the basic objectives 
Phi hnical ( ot the operation covers the industrial com- and policies ot the institute: Its op 
tute Is work rusly 0 ercial, school and residential fields. erations are primarily in the publi 
th provement of present specifica RILAI equipment is used in the in- interest. 

ons and development of new spe strial field. Nevertheless, all mem Specifications of the type prepared 
heations. Among the new. specifi bers are vitally interested in the su by the institute provide a vardstick 
tions which will be ted on at th cess ot the other programs because for the guidance of those concerned 
nnual meeting ot the institute on ist as good industrial lighting con with the writing of specifications, the 
October 28, 1946 are RIM Stand tributes to good lighting in the home, purchase of equipment and the ap 


proval of expenditures. They wel 


come nationally recognized standards 
and specifications in the field of light- 
ing equipment in the same way as the 
thousands of standards now available 
through the American Standards As- 
the 
Testing Specifications, the Illuminat- 


sociation, American Society ot 
ing Engineering Society, the National 
Electrical Mlanufacturers Association, 
and other similar groups. With na- 
tionally recognized standards or specti- 
fications as a basis, the purchaser can 
then appraise compliance with these 
specifications of the products offered 
to him for purchase in a number ot 
Ways: 

mark, 
warranty of the 
Nam 


products are bought solely because 


He may rely upon a trade 


trade name or 


individual manutacture 


of the faith which the purchase: 


has in the claims made by the 
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build 


up this faith and acceptance which 


manufacturer and it is to 
is the objective of much of the 
present day public relations effort. 
Even with the Specification-Certi- 
Program like the RLM 
program, the purchaser still will 
continue to the 


fication 


rely 


upon name 
and prestige of the individual man- 
utacturers who are part of this 


activity. 
Many 


upon the representation made by 


times the purchaser relies 


a third party and in whose ability 
or integrity he has confidence. This 


may be the architect, consulting 


engineer, wholesaler or electrical 


contractor whose experience with 


the products and whose reports 


from satisfied customers leads him 
recomn endations. 


‘ wee 
to make specif 


RLAI labeled products have been 
greatly strengthened by the confi 
third 
RIN 


lighting equipment. 


dence which = such parties 


have shown) in certified 
In addition, the specitying agency 
or the purchaser may request the 
manutacturer or his distributor to 
submit copies of tests made on a 
specific sample or groups of sam 
ples made by an outside labora 
tory. Such tests, of course, can be 
accepted only on the basis that the 
that all 
products delivered will be in a 
the 


mManutacturel Warrants 


with sample sub 


tesf. 


cordance 
mitted for 
From this point on it is onh 
> he ‘ent » | he hive? 
step to the acceptance Dy the duvet 
of a certificate ot compliance, such 
as the RILAI label, which not ont 


provides the test report by an in 
dependent laboratory but through 
periodic factory inspections at least 
+ times a year assures that all of 
the production is made in accord 
ance with the specifications. Thus 
the 


contractor, 


time and ettort are saved to 


consulting engineer, 
distributor and to the purchaser. 


the RLM 


pointed 


Under the operation of 


program, as has been out 
consistently, each participating man 
that 
all of his production of the specified 
items fully conforms to RLM Stand 


ard Specifications. Clearly, 


ufacturer warrants by contract 


no testing 

or specification program can take the 

place of the dependence which the 

buver must place upon the integrity 
. 


of the manutacturer and his desire to 


meet institute specihcations 








I =) re 


anutacturers 


TLEuR-O- LER io 


Re] CERTIFIED 

CE "6 ordorce 

in w th Tew 
Regu cements of 
Speeficatrons of 


Fieur-O Lier Monufacturers 





ELECTRICAL TESTING © 


LABORATORIES 
WEW TORK. MY 


Inc 


By G,. ; 2 Morrow. Chairman, 


Advisory Board 





HILE the manutacture of all 


types of lighting equipment 

has been retarded by material 
shortages, labor scarcities and price 
perplexities, it is the so-called “Cer- 
tified’ equipment, of which Fleur-O- 


Lier is 


attected most. 


an example, that has been 


Standards of quality and pertorm- 
could not be lowered, and as a 
little Fleur-O-Lier 


equipment has been available—only a 


ance 


consequence, 


fraction of what customers are asking 


+ 


‘) 


The Fleur-O-Lier manutacturers 


believe that conditions in the comme: 
cial lighting field already have in 
proved and that further improvement 
may be that 


expected to an extent 


justifies an immediate revival of in 
terest and activity on the part of pat 
ticipating manufacturers, and on the 
part of distributors, contractors, light 
ing companies, light source manuta 
turers and others. 
that 


have been reviewed and broadened to 


‘Toward end, specifications 


include the latest developments in the 
art. The procedure for manutacturet 


participation has been streamlined to 
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induce a great degree ot activity on 


the part of present members and to 
attract other fixture manuta turers to 
the Fleur-O-Lie1 

Plans for all 
into final form at a the 
Kleur-O-Lier Advisory Board in Au 


gust, and these plans contemplate a 


program. 
this were | rought 


meeting of 


the re 
1946, with the new 


gradual transition through 


mainder oft pro 


gram coming into its tull ettective 


ness the first of next vear. 
the Fleur-O-Lie1 


program comes trom the strong con 


Optimism for 


viction that certified lighting provides 


67 








many advantages to the people who 


make commercial lighting, those who 


sell and install it, those who supply 


trical ‘Testing Laboratories Ine... dis- 
covers Whether or not the fixture 


actually measures up to these specifica- 


means now apparent through which 
to do an industry wide job of promo 


tion, advertising and market develop- 











the electrical energy, and lastly—and tions, and_ certification, also by ment based on the highest standards 
most importantly—to His Majesty, [.1.L., proclaims that tact. ot product-pertormance and consum- 
‘The Ultimate Consumer. Certified equipment, as provided er-benefits. 

Ipec ifications pro\ ide for propel by Fle Q-Lier, offers a ~ oduct and \t least, that is the belief of the 
lighting and mechanical performance program that evervone interested in) Fleur-O-Lier Manutacturers, and to 
in a wide range of commercial light ommercial lighting can endorse and the extent this belief is well founded 
Iny appl ( hrions, ‘Testing, by | le ) Oote ahha t pra aes the only VW ill the prog ? succeed. 

COMPLIANCE WITH 
> SPECIFICATIONS 
Certified Lamp M 
»y h 6 * yo 
ertified Lamp akers a 
By Don Julien. / vccutive Secretary 
ORE than two vears ago it \nd so these fo L.be.S. lamp manufacturers, Electrical Testing 
became evident to the leaders nanutacturers got tovether and two Laboratories, and the engineering 
ot the portal le lamp industry om each of the three prin pal man brains of in portant component mati 
that the Illuminating Engineering So tacturing cities were clected to serve uftacturers, such as glass, sockets. 
ciety might at any time be expected as an Advisory Boa ind this board © lasts, fluorescent accessories, ete. 
to withdraw its specifications fot since has been expanded to comprise Atter each meeting the several 
portable lamps and to deny the use of | nine members. After having decided members of the Advisory Board have 
its name and initials in connection on a name for the new activity and called local meetings and matters of 
with any commercial promotion. outlining a general course of proce- policy and basic principles of design 
Portable lamp manutacturers had dure, the first thing of importance and performance have been fully dis 


the 


Illuminating Engineering Society but 


no quarrel with the decisions of 


they did have a great appreciation tor 
the LE.S. 
for the portable lamp industry, and 
that if they 
the I.E.S. 
they would have to create some other 
the 
sale of certified lamps. 


what Program had done 


they decided couldn't 


continue under banner, 


structure tor manutacture and 


68 


became the building of specifications, 
‘Vechnical 


appointed 


Committee 
ened 


and a was 


and assi to this very 
mportant task. 


‘They 
Tol 


have had trequent meetings, 


otten as long as three davs at a 


time, and in their deliberations they 


have had the benefit of the specialized 
knowledge ot a number ot people in 


the lighting business, the lamp source 


ELECTRIC 


cussed with the other manufacturers, 


so it truly can be said that the pro 


gram has been created and is being 


operated by, and for, the lamp man 
ufacturer. 

The “Technical Committee has not 
been content to confine its thinking 
to the types that previously had been 
“certitied.”” They feel that almost any 
lamp has a definite lighting function 
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to perform, and that if it pertorms 


this function properly and it the lamp 
tselt is built to sound specifi ations, 
mechanically and electrically, it is a 
proper subject for certification. 

A case in make-up 


point is the 


lamp. This lamp s not intended to 


supply lighting for reading or sewing 
task. 


to provide 


or any other lengthy visual 


Rather, it is designed (a 


atmosphere lighting, and (b) when 


desired, to afford adequate light tor 
the make-up process. 


The lamps we now have tor this 


purpose satisfactorily perform both ot 


these functions, at the same time 


eliminating objectionable glares and 


brightnesses. They are of sound con 


struction, mechanically and. electri 


ally, and we believe thev are 


OT the 


worthy 


“certified” tag 


l 
+ 


Because ot this bro ade scope as to 


certification, the new program be 


comes of interest to a tat large nun 


ber ot manufact involving 


] 


almost every type ot lamp, and con 


sequently will exert a far greater in 
fluence on the entire po table lamp 
bus hess, 


With 
1 1? 


nical Committee alread 


Tee h 


1cds made 1) 


the cont yUtlOnsS the 


the wav of design and invention and 
\“ ith the advent oT ( tla fluorescent 


lamps, there is no way of foretelling 


ditterent types otf certified 


eloped. 


how many 


lamps may be de ‘The types 


that have been sel ted for the 
launching ot the program do not by 
any means exhaust the possibilities, 
but even as a beginn 1¢ they cover a 


h wide segment Ol the lamp 


rket than previous! is been done. 
- ] 
ese types incl 


lamp; A 


filament 


Th 
\ general purpose ftloo 


floor lamp combining and 


ncandescent lighting; A bridge lamp; 
nake-up lamp 


\ make-up 


lamp tor use on dresser tables; Find 


\ swing-arm lamp; A 


for use on vanity tables; 


table lamps in several heights varying 
from 2414” to 27”. 

But product is only one part of the 
certified lamp program, for it is ob 
h Cll a superior 


itself. “The 


ous to everyone that e 
produ t doesn’t easily sell 
principal source of competition in the 
portable lamp business isn’t going to 
be among the lamp manufacturers 
themselves. It will be the competition 
things that 
market 
bath 


rooms, travel, amusement, etc., ete. 


with hundreds of othe: 
will be coming back on the 


radios, 


appliances, furniture, 
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The AVCTAZe COnstmel has Jillst so 
much money to spend atter prov 
the basic living necessities and he is 
going to spend this money tor the 
things he believes will bring him the 
greatest benefit and enjoyment. 

And if he isn't told about cert fied 
lamps—the benetits that they will pro- 


vide, and the superior service they 


will give—he is quite likely to spend 


his money either (1) for interior 
lamps, or (2) tor some other more at 
tractive commodity or service. There 
is, theretore, the all-important job of 
promoting certified lamps and, just as 
the certified program has provided a 
bette: product, it likewise 


better technique tor doing this pro 
| | 


provides a 
motional job. 


It is ridic 


lous to expect the radi 


vidual portable lamp Mmanutacturer to 
buy space in the Saturday Evening 
Post or on a radio network to extoll 


the \ flues of cert fied lamps. It is too 


big a job even for the lamp manuta 


turers as a group, but bex itise the 


SUCCESS OF the certified program S 


portant fo everyone mn the light ne 

} , , 
ind ist . these oth S Cal and W il] 
cont Diite then sha e oO Suppo - 


ers as an exiumple. ever po fa "i 
lam old means socket to be tilled 
with a bulb or tube, and be se ce 


tified lan Ps pro ide superiol lighting 
sound mechani i 
ically 


Danuracturers s ifel) Can nel de ce 


performance, are 


ly, and= safe electi the bulb 


tified lamps in their own advertisin 


and promotion, In tact the alread 
have be “un to do ) 

The light ne companies an he 
looked to as the source of a oreat 


“ven tho | 


deal of pron otional help. | 


many of them don’t sell lamps o 


other merchandise, they do promote 


lighting, and portable lamps const 
thei 


tute roremost opportunigts tO 
residential load. They want fo It 
vate this ket and to h 

po f ble le ps 1n s( b f the t 
Ve well ole out the proc . © 
one or two man cturers and buil 


mot onal eftorts around thet 


The lighting 


g companies must be 
certain that the lamps tl 
mend will do a good lighting job 
that they will stand up in se e and 


will not be the cause 
what is more natural. having satisfied 
themselves with the merit of 
tified product, 


put their promotional efforts strongh 


than that the 
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of trouble. So 


behind a progran 


The 


has challenged the 


of Cel tified lamps y 


certified program, likewise, 
interest of the 
component manutacturers the glass 
the ballast 


and it is 


ware, the wiring device, 


manutacturers, and others 


part of the program tor these manu 
tacturers to do their share in promot- 
ing the greater use ot the end prod 


And, ot 


the lamp manutacturers will 


uct, certified lamps. course, 


blaze 


the trail with their own cooperative 


advertising program. 


Conservative estimates based on 


past experiences and on commitments 
already made point to a minimum ot 


one million and a halt dollars that 


WV ll be devoted to creat ng consume! 


demand tor certified lamps in the first 


tull year of operation. 


It will be pertectly plain trom the 


roregoing that the program ot the 


certified 


lamp manutacturers is not 


only ot a magnitude that transcends 


anv other branch of the lighting in 


dustry but that it is backed by an un 


usual group of manufacturers who 


' 
have expended an extraordinary 
mount of time, eftort and thought 
over it and are enthusiastic as to th 


expected results. 
What the certified lamp manuta 


] 
turers have already 


accomplished 1} 


adverse conditions which 
| 


attect the tabrication of the new con 


and where the 
clearly 


Their time 


ponents, 


headed are 


program 1s 
indicated in this 
table is somewhat 
had 
ago when 
ey had hopes of bringing out. thi 


line by 1946. 


\lready the certified lamp progran 


story. 
behind the original schedule they 
set up for themselves a veat 
of 


the middle of 
rettineg 


inder way and lamp man 


turers are starting to build sample 
odels for certification in anticipation 
of showing the complete line at the 


Lamp Show in Ch 


io. Final drawings have been given 


| 
e Glass manutacturers, the metal 


spinners, the wiring device manuta 


turers and others involved, and the 
job of making moulds and tooling up 


is already in 
Initial volume will, of 
Nn t] bil tv of 


S SOCKCTS hade 1 ib 


progress. 
course, de 
we aval such iten S 
abrics and the othe: 
parts and ] iterials necessary, but the 
Lamp Makers a 
1947 


never before 


. confident 


with sales will 


that starting 


soar fo a peak volume 
dreamed of in the portable lamp busi 


ness 
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By Harry Restofski. Chairman 
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S nie on thre ( ea Dee 
fits of good lighting. th rket fo 
tir eq | ‘ tow 1] ow tr 

ed-« ( shting will 
ecome Dig b SINeSS 

( Dt ) ~ t} es j DIY ce i 1 

home lighting equipment right 

Ww \V Timvye dey r ition h s taken 

ts toll ilk ( the present-day 

portable and fixed home lighting. ts 


nt. ‘| hen. too 


the new -Nhome Market aln ost non 
existent d ring the war, ts rap d] 
rrowing in nportance 

Commercial lighting opportunities 


ire well known to evervbody in the 
, a seller's n arket 
rOW 


| 


Made 


ndustry. True, it is 
bi t what ot tomor 
Industrial ] 


progress during 


substan 


ghting 


the Wal d ie to 


t al 
the need ot taste production but less 


than 10 the tactories and 


per ent of 


plants are lighted today up to modern 


ethcient standards. 
lad 


So consumer education is needed 


today and tomorrow and every day 
cherocatta t lerat thy ory] . 
lereatter TO accelerate V¢ re prac 
1} ] | t 
ent of Old arm ( solet eq Ll}? Cl 
: , =< 
{ ons al education iss needed to ( 
t ] > . ] . 
r i «den all 0 ore | nil ‘ 
> , 
3 t Oct portant < the ¢ ¢ ¢ t 
7 1 
U-s ti id sellin 
, ' , , , 
‘ need T ( te tive ademanas 
, t . ent 
ry equi | 
J f ( Kt VW fe) ( Tro 
} } 
to s,s WU 0) ( f \\ t OK 
ty | 
¢ . the dA ¢ 


~ ( ( t il 
1] 
\ ad W Oo VW rheretore want 
( 1 better luminaires. Uhis, in 
11 ] ] 
turn, Will mean more sales and more 
profits to manufacturers, wholesal 
( ‘ The il¢ ile _ 
st t u hout dozen ( ~ ivo 
tl re 1) ' tol } have 
nere were wo new tactors that nave 
been large espons ble to the Wn 
provement that has come in lighting 
practice, particularl n homes, and 
tor the resultant increase in lighting 
n arkets. Both owed their success to 
the tact that they educated the Cus 
fon to want better lighting. 


One was the L.E.S. Certified Lamp. 
ren arkable SUCCESS despite 
shortcomings 


tee 
succeeded because 


as to appeal 
it was built 
standard, because it vave the 


ht. ‘That 


W de consume! 


ip tO a 


ser better li was the 


peg 
on which an industry 
education program was hung—a 
like of which the 
held had known. 


Portable lamp manutacturers joined 


pro 


oram home 


the 
hting neve! 
together to tell consumers the advan 


sing bowls, white shade 


} } 


tages ot dift 


linings, and gher wattages. Lamp 
bulb nuit t ers told abou these 
better |; Ps the national adve1 
tising and = supported the program 


Wit point-of-sale aids. Phe electri 


companies, both merchandising and 
non-merchandising, at last had some- 
thing on which to build local pro 
notional and sales campaigns, and 
they did it with a will. Home light 
ng conditions improved sult tantially, 
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inde thre eales esults Ter ) 

} history 

\nothen portant lighting ed 

on il progra undertaken i dozen 
ears ago has demonstrated its worth 
whileness. “‘Vhat is the program to 
edu ife people on the Wmport ec Oot 
Better L. cht tor Better Sight a pro- 
gram spearheaded by the Bette cht 
Better Sight Bureau. 

Since its organization in M34. the 


Bureau has distributed over 15,000, 


QUO pieces ot ed 


icational mate ial on 
ght and Sight, Ove: 


ike up 


the subject otf Li 


200 varied items went to n 


| 
as booklets. 


ads, 


this total items such 
tolders, films, 
paper fillers, displays, news sheets, 


and radio talks. Much of it 


duced by 


newspapel news 
Was pro 
the Bureau; the remainde: 
was collected trom other sources and 
distributed by the Bureau. 

But of greater importance is the 
tact that the Bureau acted as a stimu- 
lant to the various industry groups to 
them to inject into thei 


vet respec- 


tive promotion and sales plans, and 
philoso 


Bet 


in their own way, the broad 
phy and educational approach ot 
ter Light Better Sight. This mult 


plied the Bureau’s efforts many-fold 


and buted substantially to such 


; ; 
progress as has been made in lighting 


cont 


education of consumers. 

\While substantial results in light 
Ing improvement and market develop 
ment have come from these educa- 
tional approaches, only a good be 
ginning has been made. O 1, the 
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lighting industry cannot be very proud 
of its accomplishments. The average 
American home, store, and factory is 
lighted by 
standard. 


poorly any present-day 


Every lighting survey 
proves it. We can confirm these find- 
ings by walking along any residen- 
tial street at night, inspecting that 
mass of stores and other commercial 


nstitutions off of the main street, 
checking that large majority of small- 
looking critically at 


the lighting in our own and friends’ 


er industrials, o1 


homes, and places of business, 


The market for portables and fix 
to relight 
America is tremendous. Not only is 


tures and lamps needed 


there a great need for further im- 
provement in lighting practice, but 
we now have new tools with which 
to do the job. We have new interest- 
ing and efficient light sources, and 
new materials that give much wide 
scope to the work of the designer ot 
lamps and fixtures. And we will have 
new and better certified lamps and 
new certified fixtures. What we need 


back of all this is a bigger and better 


campaign of consumer education. 


The Better Light Better Sight 
Bureau is all set with a strengthened 
organization and with its education 
al committees to make its contribu- 
tion to the job of relighting America. 


It will 


tional materials bearing on the rela 


continue to provide educa 


tionship of light and sight. And these 
naterials will be ot definite value to 
those having lighting products to sell. 


The Bureau will continue to provide 


othe Ss to turn 


‘telling’ material ton 


e ] 99 
nto selling material 
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By Williard G. Sawyer, Presiden: 


ighting 











In stitute 





ITHIN the next few vears, if 
our domestic economy reaches 
a_ reasonable 


degree oft nor- 


nalev, millions of residential lighting 
fixtures should find their way into old 
nd new homes. 

Sooner or later, the various produc 


tion bottlenecks 


¢ 


material shortages, 


c. — must open, with resumption of 


the smooth flow of finished products 
rom manufacturer to consumer. All 
idications point to probably the great- 


st residential lighting fixture sales 
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September, 


period in the industry's history. 
If recent studies provide any cri 
and I believe they 


terion do oul 


industry is going to witness several 
nteresting changes in the trend of 
lighting practice and consumer demand 


changes that may require some re 


orientation in sales and service on the 


part of fixture wholesalers and thei 


salesmen. 


In the first place, there are definite 
signs that home lighting concepts are 
undergoing a definite transition. Home 


WHOLESALING 


owners are bette: light. 


\lore than a decade ot public edu 


demanding 


cation in the value of better light for 
better seeing is showing its effect, as 


evidenced by 


consumer surveys con 
ducted during and after the war. 
Homemakers generally want more 
light. and want it in forms that com 


bine beauty, utility and flexibility. In 


short, Mrs. Homemaker wants some 
thing more than a blob of light here, 
and a blob there, to dispel darkness. 
She that contorms te 


wants | oht ng ) 





How RLM Standards Institute 
UYERS and 











IN INDUSTRIAL LIGHTING EQUIPMENT 


The procedure for developing an RLM Standard Specification requires a thorough investiga- 


tion and report by a Technical Committee of the Institute, guided by the findings of the 


Illuminating Engineering Society and other recognized industry associations. These specifica- 
tions are available without charge to everyone interested. 
' = 
A rigid inspection and testing system, conducted by Electrical Testing Laboratories, Inc. 2 
| § 
wholly independent testing organization . . . provides positive assurance that RLM certified 
Industrial Lighting Units conform to RLM rigid standards of efficiency and economy 


= 


When equipment so inspect 1 and tested conforms to RLM specifications, the laboratory 
issues a label of compliance. When you find this RLM LABEL affixed to an industrial light- 
ing unit you know that it has been manufactured in compliance with the exacting procedure 
developed and administered by RLM Standards Institute. 


‘ - ) ? 
yn-profit organization. Any manufacturer of Industrial 


lighting equipment may at his own initiative, if he so desires, submit his equipment for 


1 
RLM inspection and certitication. He need not become a member of the Institute. It ts 
only necessary for him to assume his equitable share of the cost of operating the program. 
) Equ t Manu ‘ 
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a design pattern, i.e., lighting that fits 
in with the overall scheme of room 
function and decoration. 

Talk to a modern homemaker who 
has given the subject any degree of 
thought, ana you are likely to find that 
she has formed definite notions of just 
what kind of lighting she wants. 

In the kitchen, for example, she 
has found that the old-fashioned opal 
enclosing globe, fitted with a 100- or 
150-watt incandescent lamp, leaves 
much to be desired. To be sure, it 
serves its basic purpose; it gives fairly 
good general illumination. But better 
things have been promised, and your 
homemaker wants them. She is con 
scious of the fact that with only a 
central fixture, the light comes from 
one ceiling area, and as a consequence, 
she often works with her back to the 
light. She’s heard of and perhaps seen 
localized lighting units at the range, 
the sink, and under cupboards. And 
she wants them all, plus a really mod 
ern overhead unit, of course. 

In the living room, bare-bulb chan- 
deliers and ceiling rosettes were once 
quite the vogue, but they've long since 
been practically outlawed. In recent 
vears, the custom has been to leave the 
ceiling perfectly blank, and depend 
upon portable lamps to do the lighting 
job. But little Johnny still insists upon 
lving in the center of the floor to read 
the funnies. And usually there's not 
enough light at that point to protect 
his eyes from strain. 

So now the pendulum is beginning 
to swing back. But it’s going past its 
former position. Lighting is becoming 
more and more additive. The modern 
concept of fixed lighting for the living 
room is to provide adequate general 
illumination for comfortable seging, 
plus portable lamps for decoration and 
supplementary lighting. Just how the 
coming demand will affect the pendant 
fixture is fairly clear. The trend is 
toward lower ceilings, so fixtures can- 
not dangle down into the room. They 
must fit more snugly. Also, there will 
be more corner lights, and wall units 
of various types. Good sales oppor- 
tunities here. 

In the dining room, we find quite 
a conflict between the “traditional” 
and “modern” decorative viewpoints, 
with the latter constantly gaining new 
adherents. More and more, the dining 
room, per se, is passing into oblivion. 
The dining alcove is the choice of the 
moderns. And with this group, an 


attractive, snug-fitting ceiling unit 
seems to be preterred. The tradition- 
ally minded housewife and her “‘lord 
and master” want a larger fixture, 
one with lots of zip and sparkle, and 
plenty of light on the table, with the 
rest of the room well illuminated, too. 
Let’s not forget that in many homes, 
the dining table is the study table fo 
the children. And mother’s pattern 
cutting table, too. And this means 
plenty of tootcandles for ease of see 
ing. An attractive market here. 

Bedroom lighting demands general 
illumination for dressing, looking 
through bureau drawers, for that 
white shirt with the unfrayed cufts, 
etc. If the room has a pee glass, the 
general lighting helps milady to. se 
whether her stocking seams are 
straight, and her ensemble in order. 
Kor those addicted to reading in bed, 
lights mounted on the wall behind thi 
reader promote comtort and visibility. 
And more and more, we are going to 
see valance and cove lighting. Here, 
as in other rooms, fluorescent can com 
bine with incandescent to provide light 
ing that is practical as well as decora 
tive. Again, good sales possibilities. 

Bathroom lighting imposes no seri 
ous problem. General illumination plus 
localized mirror lighting is the ideal 
answer, of course. Here, too, we find 
ample opportunity for the happy mai 
riage of fluorescent and incandescent. 
And a fertile field for selling as well. 

There is no question that we can 
provide lighting to suit every archite 
tural and decorative whim. The prob- 
lem in the past has been to make the 
builder or home owner want it enough 
to pay for the incidental wiring and 
fixtures. This problem, in most cases, 
will not be entirely dissipated in the 
coming years. We shall always encoun- 
ter compromise between the desire to 
have and desire to economize. But if 
we correctly interpret the developing 
trend, we find strong evidence to sup 
port the belief that building and mod 
ernization budgets will make expand 
ing provisions for fixtures and the 
necessary wiring to serve them. It’s 
purely a matter of conviction on the 
part of buyer and seller. 

The new standards of home lighting 
practice now in the shaping mean three 
things to those of us who manufacture 
and sell home lighting equipment. 
1. We must learn more about the fun- 
damentals of good home lighting prac- 
tice; 2. we must interpret this practice 
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i a wider variety of home lighting 
equipment ; 3. we must translate our 
products in terms of relative value to 
the buyer. 

The wholesaler’s salesman who at 
tempts to sell a builder a real bill ot 
goods must know these home lighting 
fundamentals, and interpret them in 
terms of their merchandising value to 
the builder. Builders, after all, are 
merchandisers; they build into a hous 
those things which they believe wil! 
sell and, in the process, create satisfied 
customers, 

In times past, betore the bette! 
lighting idea became as well rooted as 


it is now, many a builder would 


squeeze his lighting and wiring budget 
1 orde) to provide some additional 
landscaping, or a little “something 


extra’ in the kitchen. He never quite 
became sold on the idea of adequate 
fixed lig 


] 
} 


iting. Perhaps that is because 
we as an industry did not have what it 
took to sell him. But I believe we are 
rapidly remedying that deficiency. 

With more light sources available 
to us, we have a much wider design 
latitude. And with a more comprehen 
sive knowledge of lighting principles, 
we have a wider field for design ex 
pression, he coming years should see 
lighting equipment of a functional and 
design variety that will be in signifi 
cant contrast with our offerings of a 
short decade ago. We'll have more and 
better equipment to sell, and a bette: 
market in which to sell it. 

At the American Home Lighting 
Institute, we are gradually evolving 
a set of specifications for home light 
ing equipment based upon sound scien 
tific knowledge of lighting and seeing. 
These specifications, when incorpo 
ated into certified fixtures, will really 
mean something, because they will be 
based upon years of study by Ilumin 
ating I-ngineering Society home light 
ing authorities, 

The raising of standards of practice, 
lighting or any other, can never be ac 
complished overnight. It has taken the 
industry years of study and experience 
to acquire the knowledge it now pos 
sesses. The application of this knowl 
edge to equipment that will look bet 
ter, perform better and sell better, is 
a matter for continuing effort. With 
the incentives before us, all of us in 
this industry will be woefully derelict 
if we fail to exert that effort in our 
own behalf as well as that of the public 
we serve. 












ou ll Make More and Bigger S ales 








Knowing the How, Where and When 





NER TIFICATION 


ing field began in 1919 when 


in the light 


eo) 


a group of porcelain enamel 


eflector manutacturers with the help 


ot the incandescent lamp manutac 


turers designed ethcient retlectors tor 


ndustrial use and developed = rigid 


specifications tor their guidance. 
hese spec ifications were made the 


basis of a test and certification pro 


ram under which the 


product ot 


each cooperating manutacturer was 


subjected to periodic independent 
tests. The retlectors that were tound 


to be 


meeting or surpassing the pro 


sions of these specihcat 


i! ked 


Ons were 


with a certification label. 


Certification Has Market Acceptance 


‘| his proced ire in the past twenty 
seven years has met witl 


trom the users of these 1 


} such ravol 
eflectors that 
similar certification 


proje ts 


been adopted trom time to time | 


other groups of manufacturers and 
ntil at the present time, certifica 
tion services are covering oO ire he 


ing designed for such lig 
andescent lamp retlectors 


LJ 


¢ 


s as: In 


; : : 
lorescent lamp fixtures, 


lamps, residence lighting fixtures, 
ballasts for fluorescent and 


4] 


lamps, 
starters tor iorescent lamps. Certi 


heation ot additional products 


ehting and other electrical fields are 


unde 


d SCUSSIOTN, 


now 


specification-test 


\pplications of 


certincation programs are currently 


being developed on a revised postwat 


basis for four major classes of light 


ing equipment, respectively — indus 


trial equipment; commercial equip 


7A 


po! fadle 


in the 


ment; portable lamps; and residence 





By Norman D. Macdonald* 


lighting fixtures. As a necessary ad 
dition certain critical component parts 
are being subjected to independent 
certification. 

A common provision of the fou 
is that 


groups of manufacturers in 


the respective fields sponsor the spe 
cifications that set forth the pertor- 
mance requirements that are to be 
met by acceptable equipment. All call 
Tol testing ot specimens selected 
random = sam- 


check in- 


All four provide tor attach- 
| 


through independent 


pling and with repeated 
spections. 
ment of tags, as proof to the public, 
ot the acceptability of the equipment, 
inder the respective specification. 


ETL 


igeney. Its tees are paid by the 


In each case is the testing 


man 


ufacturers, who also purchase ETL. 


certification tags with authority to 
use them so long as their products 
shall be found to comply with  re- 
quirements, 

The American Standards Associa 
tion has had a Sectional Committee 
at work, drafting a statement of prin- 
ciples that ought to underlie a sys 
tem of public representation that may 
be relied upon. In the specification 
the be 
four kinds of light- 


ing equipment, the provisions are in 


test-certification program of 


tore mentioned 


practicable, with 
this ASA 


would I 4 


accord, as far as 
the policies set forth In 


report. This of necessity 


the case because both the Committee 


and these groups of lighting equip 





Here fluorescent fixture ballasts are actually “cooked” in ovens to measure their capacity 
for withstanding heat. Since the ballasts in most fluorescent fixtures are enclosed this 


test is extremely important. 
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Or P veduusll certification 





lo determine the total light output of a fluorescent fixture it is placed in a 100-inch 
sphere photometer and readings are taken at various angles. ETL. certification on lighting 


equipment is an assurance to the purchaser of good value. 


ment manutacturers are seeking the available tor guidance and are tol 
best results tor the public. lowed or modified, as may seem to 
In each of the tour classes, prac- be required at this time. Some data 
tice now followed or about to be concerning each of these four activi 
adopted is evolved out of the prewar _ ties are collected as shown in Table 1. 
practice. The experiences of several At the present time production of 
prewar years with respect to specifi- certified lighting equipment suffers 


cations, testing and certification are from reconversion handicaps. It could 
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Or Certified ighting Equipment 








hardly be expected that production 
tor civilian purposes would. start 
promptly and smoothly with imme 
diate acceleration. Doubtless there 
will be some sputtering and backfiring 
in the future. 

However, it can be said that 
throughout the lighting equipment 
industry there is conviction that 
soundest development of business in 
this field will result from: 

1. Specifications that are really in 
the public interest 

2. Earnest ettorts to make good 
products that comply with the speci 
fications and 

3. Independent certification to the 
public of such compliance when it is 
pro ed by test. 

Certification — What It ls and Does 

he purpose of a certification se 
vice Is to provide at small cost a 
means whereby the buyer or user 
may be reassured that the product 
certified is ot known acceptable qual 

tv, uniform in manufacture = and 
onstructed in accordance with a 
standard or specification about which 
the public is informed and in which 
t has confidence. 

Certification, therefore, must. rest 
pon independent investigation and 
determination based upon. standards 

methods that are known, in 
order to entail this confidence. 

\ properly designed certification 
service must be flexible as it must 
meet the varying requirements of the 

ndustry it serves. It must insure that 
the product is in accordance with 


¢ 


he specifications and yet it must be 








rendered at a reasoial le cost as well. 


A manufacturer's product is_ his 
child. Enthusiasm for it on his part is 
to be expected but this enthusiasm is 
not always taken at 100 percent by the 
purchaser. For this reason self-certifi 
cation may be discounted by the public. 
When, 
leaders of an industry put torward a 


product made to a specification which 


however, the responsible 


wcepted by the whole industry and 
which is « 


1 1 1 
necked DY continuous testing 


by an independent authority, assertions 
of high qualit ire usually taken at 
—_ alue. 


Lhove 
used in measuring the light distribution 
around a portable lamp. Plate, between the 
lamp and engineer, is 


1pproximate home conditions are 


moved ahout the 
lamp and one measurement in each location 
gives the amount of light both from the 
lamp and that reflected from ceiling and 
walls. 





lest of the heating of a fluorescent fixture 
under standard conditions of operation is 
one of the steps in the procedure. Passing 
of the extensive ETL tests certifies that the 
fixture fulfills the specifications which have 
heen established hy the agency. 


Industry-wide certification aids in 
removing cut-throat competition based 
upon the skimping of quality, and sub- 
stitutes for it an opportunity for each 
manufacturer to compete fairly upon 
the basis of products of known quality. 


The Specification or Standard 


The specihcation should be adequate 


so as to insure the manufacture of 
products which are ethcient, safe, con 
enient in operation and long lived. 

It should be based upon provisions 


whi h promote usefulness ot the prod- 


ct witho t restrictin in de 


progress 


y 





sign. Its provisions, therefore, should 
be functional rather than descriptive 
of present manufacture. 

The specification should have the 
backing of authority. If possible, it 
should be produced and sponsored by a 
recognized body and in its prepara 
tion advantage should be taken of the 
advice of the best authorities. 

The specification cannot be stat 
It should be revised to keep pace wit! 
improvements in engineering = and 
manufacturing skills. It should be 
incentive to progress. 

The specification should have a w 
distribution so that its provisions n 
be known to the public as the vardstick 


by which its purchases are made. 


The Relation of the Certification Mark 
To the Private Brand 


‘The producer who sturdily ma 
tains that his brand-mark sate-guard 
the purchasing public and who takes 
adequate steps to assure that the asse 
tion is substantiated, is a constructiv« 
element in American business. 

There is no better way to substant 
ate such assertions than through the 
backing up of the brand with an ade 
quate certification. This becomes thx 


benchmark. It 


public that this is an accepted product 


says in effect to the 
manutactured to specification which 
the industry as a whole accepts. 

The manufacturer’s brand then be 
comes an indication of the additional 
value which is provided by his own 


integrity and progressive engineering. 
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TABLE 1 
Lighting Equipment Manufacturing Groups 
Which are Engaged in Certification Activities 





Standard 
RLM, Institute 


Fleur-O-Lier 
Maufacturers 


Certified 
Lamp Makers 


American Home 
Lighting Institute 





Standard 


Prewar antecedent 


Number of Manu- 

facturers having 

testing and 11 a7 
certification con- 

tracts with ETI 


Status of speci- \val \val 
fications 


Number of defi: 


tive specifications 
President or R. W. St G. T. Morro 
Chairman of B " Curtis Li 
organization \X Miy. ¢ ing, | 
Chairman of Edward H k S.R.N 
Specification \W ting 1} \1 
Committee I Cr 

Certification tag \ i \ 
Availability of 

certified products \val I \ 


Fleur-O-Lier 
RILM/ Institute Manufacturers 


Certified American Lighting ( 
IES Lan Makers Equiy t u\ss 
} N 

\ | \W ( S 
( \ 

| Ss ( ( ( 
\« I ( Art MM ( 
\ \ 


Certified Ballast 
Manufacturers 


Certified 
(;lassware 
Manufacturers 


Certified Starter 
Manutacturers 








d Ba t Certified Starter Glassware Guild 





It isa sign ot the extra value, improved 
style or additional advantage which 
accrues to the purchaser of his product. 


The Certification Service 


Provisions of the certification con- 


tract which have been found in the 


past to be effective are: 
l. The service should be open to 


any manufacturer who can meet the 
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specification, at fees which are the 


equivalent for all. 

2. The certification is provided so 
that any one or all products of a manu 
facturer, as he elects may be subjected 
to the service but if a product is sub 
mitted to certification the entire pro 
duction of that product by a manufa 
turer should be subjected to the cei 


tification service. No 


product ot a 





given manutacturer should be offered 
to the public both certified and non 
certified; it leads to 


unfair competi 


tion and contusion. 
should be 


upon random sampling and testing ot 


3. Certification based 
the manufacturer's certified products 
preterably at the factory and prefer 


( hec ked 


tests of field stocks. The periodicity of 


ably trom time to time by 
sampling should be determined from 


a study of variation. 


expectancy ot 
It should be the function of the testing 
and certitying agency to determine the 
number of samplings but a minimum 
number should be specified. 

4+. Certification should be awarded 
only 


when representative samplings 





Efficient operation of a@ fluorescent fixture 
and maximum fluorescent lamp life de- 
pend on properly designed and manufac- 
tured starters. Costing only a few cents, 
the starter safeguards really important in- 
vestments in lighting equipment. 




















YOU'RE ON 
THE RIGHT 
TRACK... 








@ Why? Because Security does the job 
better. It’s highly dielectric, non-ravelling, 
straight-tearing, highly insulating and has 
strong adhesion. 


Serving Through Science 


al 
: + 
; 


IY UNITED STATES RUBBER COMPAN 


= 1230 AVENUE OF THE AMERICAS + ROCKEFELLER CENTER » NEW YORK 20, NEW TORK 


| 
4 
i 
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as To 


ace wirt 


t 
commune ATIONS 


SPEC 





Label for 
RLM 
CERTIFICATE AS TO J 
COMPLIANCE Industrial 
wit . 
SPECIFICATIONS Fixtures 











Label for Certified 
Lamp Makers 





he Ma gue 





Label for Residence 
Fixtures 





PeBlicate 


Label for Fiuorescent 
Ballasts 








Label for Fluorescent 
Starters 


Label for Fleur-O-Lier 
Fixtures 








have proved the product to be in ac- 

cordance with the specifications. It 

should remain in effect only so long 

as periodic tests prove that the prod 

uct continues to meet the specification 

or until the arrangement is terminated. 
The Certifying Avency 

The success of the operation de- 
pends in great part upon the public 
acceptance of the good faith, impair 
tiality and technical skill of the certi 
tving agency. The agency, no matte? 
what the limitations of its contract or 
what the provisions of the specifica- 
tions, Is expected by the public to act 
as its representative in aiding the man- 
utacturers to produce a_ satisfactory 
product. Therefore, the agency must 
be respected and it must have a repu 
tation for fairness and competence. 

It must also have the full confidence 
of the manufacturers as this service 
brings its representatives into contact 
with the finishing operations of manu 
tacture and with the results of tests 
and inspections of the manufacturer's 
products. It is of great importance 
that the certification authority be 
worthy of this confidence. 

The certifying agency must be com 
petent. It is of advantage to the manu- 
tacturers if the agency representatives 
are in position to discuss the develop- 
ment and improvement of specifica- 
tions and methods of test. A research 
program in which the results of tests 
and investigations are reported to all 


manutacturers Is a feature of some cer- 
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tification plans and where provided is 
always an aid to the improvement ot 
specifications. 

The certifying agency must be ready 
to protect the integrity of its label. 
It must treat all manufacturers alike. 
It must be ready to follow up am 
questionable product performance and 


be in position to assure any inquiret 


Below—Inspection of the construction of a 
fluorescent fixture includes exhaustive tests 
of all components followed by a final test- 
ing of the unit under varying operating 
conditions. 


















that its label means not only what it 
says but also what it implies. It should 
be ready to fight any misuse, therefore, 
otf this label. 


For the Future 


In the lighting industry there is 
every evidence of a desire to meet 
fairly the requirements of the public 
by offering assuredly good values and 
independent evidence that the products 
are safe, reasonably durable, and in 
compliance with safety, mechanical, 
electrical and illuminating engineer- 
ing requirements. 

The certification projects described 
are rightly motivated and are as ably 
designed as experience makes practi 
able. Provisions are such that any 
weakness developed will bring prompt 
corrective measures, As all are planned 
on a nation-wide scale ot promotion, 
there is opportunity and need tor co 
ordinating local promotion. “This may 
proceed in confidence that all that is 
practicable has been done to insure 
that the equipment is worthy to be 


promoted. 


Issistant to the President, Electrical Tes 
ing Laboratories, Ine 





4 hove—Light reflection from the surface of 
a fluorescent fixture is an important factor 
in determining its efficiency in operation. 
With the aid of intricate measuring equip- 
ment every part of the reflective surface is 
tested. 
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Here’s a sturdy, trip-proof, across-the-floor raceway that 
easily withstands the bumps of hand trucks and all general 
office wear and tear. It’s mop-proof too . . . no water gets 
in when floors are mopped. 


Use it for light, business machine, telephone and appliance wiring. 


EASY TO | 1. Screw down the base. 
2. Lay-in the wires. 


NST 
a 3. Snap on the capping. 


Write today for the catalog ‘National Electric Surface 
Wiring Systems.’’ A complete handbook on: Florduct, 
Xtentionduct, Metal Molding, Surfaceduct, Ovalflex, Oval- 
duct, and the fittings required for each type of raceway. 


NATIONAL 


YPeooucTs 








National Electric Mae 


eC vR PIR ATION a 
Box 897 — Pittsburgh 30, Pa. 





























Cat. No. 711-A Capacity: 


Two No. 14 insulated wires, 
or 

20 annunciator or bell wires, 
or 

Four twisted pairs of inside 
telephone wires. 


Cat. No. 733-A Capacity : 
Ten No. 14 insulated wires, 
or 

50 annunciator or bell wires, 
or 

Eight twisted pairs of inside 
telephone wires, or 
Two26-pairtelephonecables. 
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P lacing Lighting Equipment Wisely 


While Irs “i. Gaort Supply” 


Builds 


More Lighting [_— — 


For The Long, Long P ull 








By FE. D. Stryker* 





E. D. Stryker 


V BNODAY and in the days immedi- 
ately ahead, the salesman is the 
key figure, and the maintenance 

of an aggressive, well-trained sales or- 

ganization is a factor of prime import- 
ance in American economy. During the 
years of war, when most of our indus- 
trial production was earmarked for 
government use, all of the consumer 


goods that could be manufactured 


could be sold. 

That picture has changed and, with 
the passing of each day, it changes still 
more. Sales, scores of thousands of 
sales, are the only possible prelude to 


lasting prosperity. Without them, the 
real prosperity so long forecast is not 
at all so unavoidable, inevitable and 
definitely assured as many business men 
believe. It is true that need and neces- 
sity are great. We will have continuing 
shortages in many lines for many 
months. We need millions of new cars 
and houses, millions of homes need 
furniture and furnishings. Millions of 
farms need implements and tractors. 

There are two major obstacles to 
overcome before this latent demand can 
be met, First, goods must be manufac- 
tured and then must be sold. The 
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longet the time between manufacture 
and sale, the harder the sale will be. 
very week and month that passes 
tends to reduce the reserve of wat 
savings with which consumer goods 
eventually will be bought. 

Then, most important of all to the 
members of the lighting fraternity, 
the great majority ot the plants, in 
which these products will be made, 
must have new lighting. They need 
it now, they need it badly. 

\Market-research men tor ELECTR! 
CAL WHOLESALING are responsible tor 
the amazing statement that “SO pe: 
cent of the nation’s 185,000) manu 
facturing plants need relighting” as 
well as for the forecast that the “‘re 
lighting of the country’s industrial 
plants has just begun.” 

So the lighting salesman, too, is a 
key figure in today’s economy. Plants 


must be relighted before they can pro 
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Sell staple supplies that are “in short supply,” on a rationing basis if you will, 
or must but — when it comes to lighting equipment: Sell and deliver all that 
is needed to do each job right and completely. If you spread what units you can 


deliver over many jobs—‘“‘to get them started” — you deal a knock-out blow to 


all your chances for selling the rest of what’s really needed to do a good job 








nad 





duce the needed equipment tor a coun- turers have been doing a remarkable — of his sales records, has found that he 
try at peace. Yet, when everywhere he — job. Despite shortages of critical ma- has recently begun to sell more lighting 


irns, the lighting salesman hears of terial, their production gradually has than he has ever sold before. Almost 
continuing shortages in lamps and improved. Day by day, their schedules every lighting salesman and wholesale: 
lighting equipment, what can he do? and shipments have increased, Day — has been selling more fixtures during 
lt overwhelming shortages really exist atter day, more of the men who have _ the last month than in any comparable 
re they as great as everyone tells us, waited throughout the war for the month in any previous year. 


or is there now a base-line for a better — new lighting they need, have been able The simple fact that lighting sales 
perspective ? to install it, So, new lighting is being are increasing does not mean that de- 


\re there new signs ot progress in sold and alert wholesalers and their mand can be met, now or in the im 
the lighting industry? The answer is — salesmen are selling it. mediate future. There is little likeli- 
ves! \lore fixtures have been made and hood that the rate of manufacture and 

‘There has been and is a gradual in- installed, during the past eight months, shipment can be much accelerated 
crease in the production of lamps and than ever have been sold in any like within the next few months, But, even 
lighting fixtures. True, demand has _ period in the long history of lighting. though production may not be greatly 
been so great that many of us have been Salesman after salesman, wholesaler amplified before the last quarter of 
blinded by it, but lighting manufa atter wholesaler, upon an examination the year, the current high post-war 

rate can be maintained, a 
We should be concerned 









tact that demand is so great 
r, whole- 
know that 
they cannot the lighting they 
want. But SS she ild be far®Qnore 


erned w he fact that 


one, manufacturer, cot 
Me * 
saler and consume 


TS 













day and tomorrow, next week 
next month, they all can get 
of the lightingythey want, 
y It the lam gad ligh eae fixture 
> busigess is better now than its eve 


how much better is it? 







been 


re, 
If ther®@"f%s more EE to sell, 
Le how much more is th@®ee2 Since the 
demand is so great, where should avail 


able ily be sold? ~~ 
Incomplef4gures, market analysts 
Nbc. indicate that all lighting produ 
tion recer&ly has increased by some- 
thing ered? and 20 percent. 
Obviously, this new equipment means 


moOweLiNatiwe business for the whole 


saler, more income for the salesman. 





But to both it means far more than 
just a preliminary approach to enisting 
demand. 

It means that the lighting sales- 
man, to a far greater degree than 
ever before, is the custodian of 
our lighting future. 
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meet riends with a 
new : og, age 
equipment . Or, He can sell 


inferio 


user 






succeed only in hagting both 









seem, litt e more than a te . 
in an Screening Witbead: Vielen iT 
stallations ? 

It he, wants to dg his best today 
and a lo eter tomorrow, OME course 
ot action is indicated. 


sp r 





should use available equipment it 
becomes increasingly availablgSto do 
the best lighting jobs that cafPbe done 
in Speeds industrial | s, stores, 


ofhces and schools. Hgi®hould recom- 
mend, sell and supers good lighting 
installations, on a time, sell com 
plete lighting 46bs that not only can 
solve seeingproblems, but can com- 
prise g@@d demonstrations of good 
lightin® tor a long time to come. 

By following this course of action 
the lighting salesman not only will 
avoid most of the pitfalls character- 
istic of early fluorescent selling, but 
can assure his present income and in- 
sure future sales. 

This truly is no time for compro 
mise, either with good lighting practice 
or with the the 
industry. 


future of lighting 

Every installation of modern light- 
ing, made by lighting salesmen with 
an increasing supply of modern lamps 
and lighting fixtures, can build toward 


pment ig_ay honest at-  iystalled, camhelp anotheg 
solve ee pro 1s 


lighting ouagner. What should he do ie 
wittr the new quipment that now 










Instead ar 
ng it over maly<jebs, dg 
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1e lighting they need. And 
as more lighting salesmen 
make the right kind of sales, they too 
and build toward 
tull production, full employment. 


make more money 








goods manutactur Paaorice more But, the thing to remember is, that 


desperatétyfieeded 1 


it is better for present customer satis 












taction and better for future sales, to 





Every otf modern — put available lighting equipment where 





commercial g fixtures. when it will do one or more lighting jobs 





pat 
“3 
. = 



















\yecdeto ¢ F top-flight seeing-for- completely and well, rather than 
selling? M@Tation, can help another spread them thin over many jobs and 
mer to display more goods more thereby defeat the main objective: 









ly and conveniently to con- The efhcient selling of good lighting 
rs without compromise. 


Slowly, the tide of new equipment 


is rising toward flood stage, Gradually, General 


*T he Electric 
Park, Cleveland, Ohio. 


Company, Nela 


more wholesalers are getting more 





Good lighting, properly placed, sold, and installed, as in the ahove photo, is 
a requisite in reaching top production. G.E. photo. 








(Sood Lighting alesmen 





Mast Know 









KLUORESCEN'T lamp is an 
L electric discharge type of light 
die 


source. It has two. tungsten 


filaments coated with emission ma 


terial, one at eac h end ot a long tube. 


tl When the 


L hese are Ne electrodes. 
Soin operation current is con 


between these two electrodes 
: wire but by an elect! 
, 
r¢ th ough mercury Vapor, as 
( pla ned late) 


The Warm-up 


Way rega d all cle tric Cul 


ctrons, whethe 


lowing in a wire or across the 
separatin Two ¢ les trodes, as In 
rescent lan p ust as one might 
a stream ot water in a_ hose 

| ; hy] 

ne Con posed Ol MMU ravDle 
t drops are torced 


Yt water. Lhe 


the bulk of 


sold ) 1S turned on, voltage is not 1m 


Huorescent lamps now 


mediately applied between the elec- 
trodes. The cathode is first warmed 
up by an electric current to make it 


a good source or emitter of electrons. 


Pressure ls 


\With the 


1 pplied 


pl cheating act omplished 


which takes but a second or two), 
the starting switch in the. circuit 
opens and the heating current shuts 


off. At the 


' 
voltage is impressed on the electrodes 


same time full operating 


t t 


t electrons Howing from cath 


0 stal 
ode to anode. Uhis voltage Is 
| 
Dig boost. 


viven a 
1) omentarily, by the induc 
tive action of the choke. 


some lamps are made tor instant 


starting in which case preheating ts 


y 
] 


and the volta 


onittes 


ge is applied 


electrons from cathode to anode, but 
right at the 
Thus, the electrons start off at high 


it is greatest cathode. 
speed. In spite of this, however, they 


would not get very far, as we shall 
later see, without the help of ionized 
atoms of argon in the neighborhood 


ot the cathode. 


Vass Movement Toward the Anode 


But the parade of electrons, 


swarming out of the cathode due to 


its being heated, and being pushed 


out by electrical pressure, has gotten 


under way. It is not an orderly pa- 
rade. After their initial rush the 
electrons slow down, since there is 


less push back of them. They do not 
keep them 
will stray off to the sidewalls of the 


straight lines. Some oft 








by pressure. So, too, are the leer tube. However, most of them will 
; ‘ nmediavlely hetween the electrodes. 
rons ak elect cal pressure, Ol 7IZZAL toward the anode. 
oltage. Vhe Parade Begins Their numbers will be reinforced 
When a thuorescent lamp ot the ‘There is now pressure the full by electrons which they detach from 
essure type (which constitutes length of the tube to force a flow of | mercury and argon atoms with which 
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It is becoming uncomfortably warm in the 
Cathode Electron Orphange. Many of its 
Electron decide they 
away from the place, and quickly. 


The rush carries them only a short distance, 
they crowding, 
pushing, milling mob. The disorder is so 
great that few can break through the jam 
to make their way down the street. 


But almost immediately two husky bullies 

Voltz and his giant companion, Choke: 
voltz — charge into the crowd, terrorizin< 
the Electrons. Some of them get free. From 
then on Little Voltz prods them. 


however, and hecome a 


inmates must get 


They 


crowd to every point of exit and pour out. 
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How the KF luoresecent Lamp Works 











they collide while on their way. 
Then, too, any of the electrons in the 
parade may decide to quit—go over 
and lodge on the wall of the lamp. 
‘They may never finish their journey 
to the anode. All in all, the parade is 
pretty much of a rabble. Neverthe- 
less, there is a general drift of elec- 
trons from cathode to anode. 


Excitation Versus lonization 
Some of the electrons at times will 
get up enough speed to knock oft 
electrons from the 


mercury atoms 


(i.e. ionize the atoms), or, they may 
have merely enough speed to throw 
the electrons temporarily out of their 
natural orbits—to merely “excite’’ 
them, as it is technically termed. 
\When the latter happens, the free 
electrons are doing what the design- 


ers of the lamp intended them to do. 


The Nature of Excitation 
requires 


When vou 


As evervbody knows, it 


energy to move things. 


By Albert E. Lennox* 





litt a weight trom the floor and place 
which 
is imparted to the weight. It is stored 
up in it as long as it remains on the 
shelt. Push it off, however, and the 


it on a shelf, you exert energy 


weight will give up the energy it a 
quired. 

That is what takes place when an 
when 
it hits it just hard enough to knock 
one ot its 


electron hits a mercury atom 


planetary electrons into 
another orbit. The dislodged electron 
will not stay in the new orbit. It will 
“fall” back almost immediately into 
its own normal orbit. In so doing it 
will give up the energy imparted to 
it by the collided 
with it. 


electron which 


First Ultraviolet —Then Light 


At low pressure of mercury vapor, 
such as we have in a G-E fluorescent 
lamp, most of this energy is given off 
in ultraviolet radiation ot wavelength 
2537 


Angstrom units—invisible, but 


potent. As this radiation impinges on 


the minute crystals of fluorescent 
powders coating the interior surface 
ot the lamp tube, it is transformed by 
radiation of be 
tween 4000 and 8000 Angstrom 


units 


these crystals into 


WW avelength in other words, 


into visible radiation, or light. 


I fficiency of Double Conversion is High 


‘Two transtormations or conver 
sions take place, therefore, in a fluo- 
rescent lamp. Electrical energy flow- 
ing trom the lighting wires into the 
lamp is converted (from 50 to 60 
percent of it) into ultra-violet radia 
tion, which in turn is converted into 
light, to the tune of from 40 to 50 
percent. Thus the over-all efficiency 
electricity into 


ot conversion from 


light is on the order of 20 percent. 


The Indispensable lon 


A positive ion is an atom that has 


lost one or more of its planetary elec 








Those Electrons who have escaped crash 
into Argon Atoms, each with his own 
youngster Electron. The impact knocks 
these child-Electrons out of their parents’ 
arms. They dash off joining the race. 


4rgon Atoms having lost each his child- 
Electron decide to help all the Electrons to 
get going, too. They act as traffic cops. The 
mob becomes orderly, starts down the 
street pursued by Little Voltz. 


As they proceed, some Electrons manage 
to get out of the stream of traffic, and 
wander over to the sidewalk seats. Later, 
these Electrons are picked up by Mercury 


Atoms who have lost their children. 
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trons—and has thus lost its normal 


state ot electrical neutrality. Being 


positively charged, it exerts an at 
tracting power on any electron which 
comes within its influence. 

lons must be present betore an ar 
will start—no matter how high the 
voltage applied to get a flow of elec 
trons across the space separating cath 


anode. \ 


pertect 


ode trom pertect vacuum 


is an almost insulator. 

In the first place, when you have 
a concentration of electrons, you also 
have a space that is negatively 
charged. Its charges will be the sum 
total of all the individual charges of 


lec 


will 


there. 
the cathode 
quickly build up into 


the electrons gathered 


trons issuing trom 
a crowd which 
will repel late comers. 

There is one sure way of breaking 
up the blockade, which is to send in a 
ionized atoms. 


gang of Being posi 


tively charged, they will neutralize 
the space, after which electrons from 
the cathode can drift through it undet 
the influence of the electrical pres- 
sure, 
Negatively charged areas might, 
of course, develop any place along the 
tube 


trons develop, but the 


where concentrations of elec- 


presence ot 
positive ions throughout the space be- 
elec trodes such 


tween the prevents 


concentrations. 


We need a gas like 
Huorescent lamp to furnish the ions 


argon in a 


when the lamp is being lighted. At 
that time the mercury is in the liquid 
state—in minute drops adhering to 
the inner surface of the tube. Argon, 
on the other hand, always remains a 


cold. 


argon 


gas, even when the lamp is 


‘There are, therefore, ionized 


itoms hanging around the cathode 
ready to lend a hand to electrons try- 
Ing to escape trom it. 

There are also ionized argon atoms 
the length of the lamp to tacilitate 
the tormation ot the arc between the 


elec trodes. 


Vercury lons Take Over 


Once this are is tormed, mercury 


atoms maintain the arc, and the argon 
atoms cease to function in that capac- 
Is that it does 


not require as hard a blow to displace 


ity. [he reason for this 
a mercury atom’s electron as it does 
to displace an argon atom’s electron. 
The electron doing the striking does 
not have to be traveling at so high 
a speed. 

G-E fluorescent lamps are designed 
to have the electrons travel at the 
speed high enough to excite mercury 
atoms but not argon atoms after the 
are is established. 

As the pins of a pin board deflect 
the ball, so do argon atoms wander- 


ing aimlessly about in the pathway of 
the electrons. Having to zigzag, so 
to speak, in their course of travel, 
there is more opportunity for the 
electrons to smash into mercury atoms 
hence more opportunity to excite 
atoms. 
tends to increase 


the amount of 2537 radiation and, in 


Obviously, this 


consequence, the light output of the 
lamp. 
Control of Cathode Drop 

We have described how the multi- 
tude of free electrons emitted by the 
cathode and liberated from argon and 
mercury atoms, move in the general 
direction of the anode. There is also 
a drift of ionized atoms—mostly mer- 
cury—in the opposite direction, mov- 
ing toward the cathode. This coun- 
ter current is due to the attraction 
between negative cathode and_ posi 
tive ions. 

As these ionized atoms approach 
the cathode, they speed up tremen- 
dously, just as water speeds up after 
going over the brink of a falls. It can 
be explained this way: 

In a fluorescent lamp there is a 
difference of electrical pressure with- 
in an extremely short distance of the 


cathode. The positive ionized atoms 
“fall” through this so-called cathode 
drop and strike the cathode which 
lies, so to speak, at the foot of this 











Because loafing in the street are bie bulky 


Vercury Atoms, Electrons 








In the street, too, are many 





Irgon Atoms. 











Vercury Atoms do not always lose their 


fleeing from 
Little Voltz 
their child-Electrons out of their arms. 


smash into them, knocking 


Some childless atoms make good their loss 
at the sidewalk seats, others form a parade 
to the Orphanage, others help direct traffic. 


They hold their children more tightly and 
therefore do not lose them to any great 
extent, Anode 
Haven have to zigzag among Argon Atoms. 


Electrons fleeing toward 
Thus, in their travel they have more op- 


portunity to collide with Mercury Atoms. 


child-Electrons when free Electrons bump 
into them. Mostly a Mercury Atom’s Elec- 
tron merely becomes excited, being jolted 
out of his normal position. He may he 
hounced rudely up in the air, but parent 


Vercury Atom hangs tightly on to him. 
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electrical “falls’’ (cathode drop). 

Now, ionized atoms are heavy (as 
compared to electrons) and if they 
were permitted to crash into the cath- 
ode at too high velocity, they would 
soon wreck it. If, however, the cath- 
ode drop does not exceed a certain 
value, little damage is done. 

In a well-made fluorescent lamp 
the cathode drop is kept below this 
limiting value by properly propor- 
length, material, 
electron emission and the tempera- 
ture of the cathode, as well as the 
pressures of the argon gas and mer- 


tioning the size, 


cury vapor. 


To and Fro 


It should be pointed out that most 
Huorescent lamps are used on alter- 
nating current which, usual prac- 
tice, reverses its direction 120 times 
a second. 

This means that during 1/120th 
ot a second, one electrode in a fluo- 
rescent lamp will be negative while 
its partner at the other end will be 
positive. During the next 1/120th of 
a second, the situation will be re- 
versed, the electrode which was nega- 
tive now will be positive, and vice 
versa. Thus, cathodes becomes anodes, 
and anodes become cathodes 120 times 
every second. 


There are various other actions 


which take place in a_ fluorescent 
lamp, such as the movement of ion- 
ized mercury atoms out of the arc 
stream to the walls of the lamp where 
they pick up free electrons to again 
become complete electrically neutral 
atoms and return to the stream for 
further service. But we pass over 
these. 

However, mention should be made 
of one which does affect good opera- 
tion of the lamp. Any cool spots on 
the glass tube of the lamp will cause 
the mercury vapor to contact with 
them to condense and thus be taken 
out of service. Dark areas on the 
lamp are an indication of this situa- 
tion. From the foregoing, it will be 
apparent that the action inside a fluo- 
rescent lamp is complex, and it is 
little wonder that the making of such 
a lamp involves many considerations. 
It calls for extensive knowledge, 
much careful design and skillful man- 
ufacturing ability. 


Many Factors 


It is not too difficult to make a 
Huorescent lamp but, as pointed out, 
to make one that measures up to its 
full potential possibilities as a light 
source—that is something different. 

And to duplicate that superior 
product thousands upon thousands of 
times every day in a factory is a mark 











of outstanding lamp-making ability. 

Consider the number of materials 
which go into a fluorescent lamp, the 
constructions, dimensions, processes 
and so forth one has to choose from. 
The number is such as to make pos- 
sible a million combinations and va- 
riations. 

Prime consideration, naturally, is 
amount of light. The purpose of any 
light source, be it candle or fluores- 
cent lamp, is to provide light. One 
does not buy a dim lamp in preter- 
ence to a bright one. The lamp which 
gives the most light offers the Biggest 
Value—other things being equal. 

The physical structure of the fluo 
rescent powder and its chemical prop 
erties, the thickness of the phosphor 
coating, the physical proportions of 
the lamp and its parts, the amount ot 
mercury, and the pressure of the ar 
gon gas, are factors—to mention but 
half a dozen—which importantly at 
fect the light-emitting performance 
of a fluorescent lamp. To combine 
them in operation as we have just 
described requires the most carefully 
meshed processes all working pre 
cisely. 


*From “Big Value” by Albert E. Lennox 
and reprinted from The Magazine of Light 
by permission from General Electric Com 
pany. 
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dfter the agitation has subsided, the Elec- 
ss tron child drops back with a thump into 
p its original place in the parent Mercury 
ttom’s arm. The jolt is so sharp as to 
. jerk a ball, which Electron child has been 
. carrying, out of his clutch. Electrons still 
if 


scurry from Little Voltz. 


The ball flies through the air over to the 
sidewalk and comes smack down on the 
pate of Mr. Phosphor who has been sleep- 
ing blissfully on the bench. Mr. Phosphor 
sees “Stars’’—and so, the steneration of 
light has come to pass. Visihle radiation is 
the result. 


The Electrons finally reach Anode Haven 
and rush through its gates. As many enter 
as have left the Orphanage — but not neces- 
sarily the same ones. Some arriving at the 
Haven are the child-Elec trons of Argon 
ind Mercury Atoms who have adopted 
other Electrons. 
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CAN SAY, advisedly, that there 

y i a custom ALL-BRIGHT ready 

neét all lighting requirements, and if there 

is not, our engineering department will study 

individual problems and design a lighting system 

that will scientifically do the job expected. ... The unit 

shoun above—the R.E.C. recess Luminaire—aside from 

its eye-appeal, is a practical exactly designed fixture with 

these two outstanding features—Self-aligning Level Mounting 

Clips which automatically adjust frame to any irregular surface 

or uneven ceiling and assure a snug, smooth, over-all fit—and Rigid 

Piano-Hinged Frame with Quick Slide Catch which always remains 

attached to housing. When open hangs vertically affording easy access to 

entire housing where all component parts are assembled on reflector. Available 

wired or unwired. 

Let us send illustrated folders on our line. 


Licut riGHt with 7#ll-bréghe 
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* BETTER EFFICIENCY 


* BETTER LIGHT 
* EASY MAINTENANCE 


Custom built ‘Skylight’ Unit. Ceiling or 
suspension mounting—individual row. All 
parts easily accessible without dismount- 
ing fixture. Bottom panel of translucent 
skytex ribbed glass. These units also avail- 
able wired for D.C. 

No. RU204—4 Lite 20 Watt, 25” Long 
No. RU404—4 Lite 40 Watt, 49” Long 
No. RU402 —2 Lite 40 Watt. 49” Long 


Super Skylight luminaire produces the plus 
punch you need for mounting heights over 
12 ft. Can be furnished with either eggcrate 
metal louvre or Skytex ribbed glass bottom 
panels. Side glass panels of Linex Satinol. 
Furnished either flush or suspension mount- 


ing — individual or continuous rows. 


No. RU-1002 Lite 100 Watt, 61” Long 


Exposed Commercial Unit, ceiling or sus- 
pension mounting. Individual or Continu- 
ous row. Stems from 6” to 72”. Finish— 
Baked white enamel. Body same as RU404. 
Can be changed without dismounting to 
glass enclosed type. These units also avail- 
able wired D.C. 

No. HF402—2 Lite 40 Watt 

No. HF404—4 Lite 40 Watt 


Industrial Type Unit. Sockets mounted on re- 
movable plates. Can be serviced by remov- 
ing reflectors held by two wing nuts. Louv- 
ered top, assuring exceptional long life of 
ballast. Remote starters accessible without 
removing lamps. Furnished with screw eyes 
for easy leveling. Provision for switch. 2” 
Knockouts in tops and ends. 

No. CR402—2 Lite 40 Watt 

No. CR403—3 Lite 40 Watt 

No. CR1002—2 Lite 100 Watt 
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V-shaped glass enclosed Unit. Flush or 
ceiling mounting. Finish—Baked white en- 
amel with clear Skytex glass. 
VG152—2 Lite 15 Watt, 19” Long 
VG153—3 Lite 15 Watt, 19” Long 
VG202—2 Lite 20 Watt, 25” Long 
VG203—3 Lite 20 Watt, 25” Long 


Recessed Type Unit for mounting into ceil- 
ing with fixture hidden. Flexible, to fit 
flush in uneven ceiling. REC240 and 440 
available with hinged frame with glass 
or louver, 
REC220—2 Lite 
REC320—3 Lite 
REC420—4 Lite 
REC240—2 Lite 40 Watt, 48” Long 
REC440—4 Lite 40 Watt, 48” Long 
REC2100—2 Lite 100 Watt, 60” Long 


20 Watt, 24” 
20 Watt, 24” 
20 Watt, 24” 


Long 
Long 
Long 


Kitchen Type Fixture. Plug in adapter type 
4” or 6", also ceiling mounting type with 
canopy and strap 5” and 6” or Flush 
mounting. 
KT152—2 Lite 15 Watt, 19” 
KT202—2 Lite 20 Watt, 25” 
KT153—3 Lite 15 Watt, 19” 
KT203—3 Lite 20 Watt, 25” 


Long 
Long 
Long 
Long 


Strip Channel Lighting. Finish—Baked white 
enamel. 2° Knockouts in top and ends. 
C1I51—1 Lite 15 Watt, 19” 
C201—1 Lite 20 Watt, 25” 
C301—1 Lite 30 Watt, 37” Long 
C401—1 Lite 40 Watt, 49” Long 
C202/49—2 Lite 20 Watt Tandem, 
49”, wired for D.C. 


Long 
Long 
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NUFACTURERS OF FLUORESCENT LIGHTING FIXTURES 
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elling Lamps in Today’s Market — 


ermits Serving More Buyers Now 





ROM a production standpoint, 

the lamp industry is in no differ- 

ent a situation than practically 
every other industry. Strikes, labo: 
shortages, material bottlenecks, re 
conversion problems and many othe: 
factors are holding back full scale 
operations. On top of this, the de 
mand for lamps has reached an un 
precedented peak. Residential custom 
ers, stores, offices and factories have 
been buying in for immediate use and 
reserve stocks. No wholesaler, con- 
tractor or retailer has all the lamp 
bulbs he wants or needs and it may 
be several months before this situa 
tion is corrected. 

In the face of these conditions 
what selling problems exist for the 
wholesaler? Why not just let supply 
and demand adjust themselves and 
then worry about sales? This is a 
natural reaction but not avery 
healthy one. The wholesaler has se\ 
eral selling jobs to do right now. 

First: There are more than 10,000 
different tvpes of lamp bulbs on man 
ufacturers’ schedules. Of these 80 
percent are “bread and butter” types 
and the balance range all the way 
trom dead specials which are made 
a dozen at a time to types which are 
in fairly wide demand. No manufa 
turer can possibly have all types in 
production at the same time. Neither 
can he be expected to maintain bal 
anced stocks of all types. 

During the war there was a big 
demand for rough service lamps. To 
produce the required amount pro 
duction tacilities on other types were 
diverted and today there is a surplus 
of this type. Another 
lamps. Wat 


called for daylight fluorescents and 


example is 


Huorescent industries 
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By W. J. Massey* 


production schedules were based on 
this demand. Today daylight is being 
superceded by the white lamp and 
schedules, raw materials and proc- 
esses must be changed to meet cul 
rent needs. To produce efficiently 
machines have to complete a run be 
tore a change-over is made to a dit 
terent type. As a result, many types 
will be available in adequate quanti- 
ties before others are even in produc- 
tion. Thus manufacturers can supply 
certain types right now and whole 
salers can sell them. Therefore whole- 
salers should find out what types of 
lamps are available from his supplie: 
and then seek out the market for 
them. In this way he will be main- 
taining selling effort and satisfying 
demand. 

Second: Watch dealers’ inventor- 
ies. In normal times dealers have 
trom 3 to + months stock on hand. 
‘This mav be a good thing in days 
ot plenty but today it is outright 
Waste. It ties up manutacturers’ 
working stock and cash and deprives 
other dealers of lamps which can be 
onverted into dollars. 

To distribute available lamps equit- 
ably you must do more than just sean 
dealers’ orders. Consideration should 
be given to present inventories and 
Many deal- 


ers did considerable business with 


past sales performance. 
small war plants. If they are no long 
er servicing this business it is not 
good policy to load them up with 
lamps beyond their ability to convert 
them into immediate sales. 

Third: Switch stocks as the need 
arises, A careful review of dealers’ 
inventories will show many dealers 
have had certain types of lamps in 
stock tor a long time. In all prob 
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ability the dealer had a call for a 
tew lamps of this type and ordered 
in a dozen or more. After he filled 
the initial order the rest of the lamps 
were surplus to be held until anothe: 
order was received from the same 
customer. In the meantime some othe: 
dealer lost a sale because he couldn't 
get the same type of lamp from his 
supplier. 

The wholesaler by switching stock 
from one dealer to another can do 
a double service to his dealer and the 
Wholesalers would 
also do well to check their own in- 


manutacturer. 


ventories for slow moving items. The 
manufacturer may be glad to get a 
number of these types to satisfy de- 
mands from other customers. 
Fourth: Insist that dealers selling 
trom consigned stocks report. sales 
monthly, Wholesalers’ and manufac- 
turers’ profits are frozen when deal- 
ers fail to report promptly. Due to 
manpower shortages the practice ot 
following dealers for sales reports 
was allowed to lapse during the wat 
vears. Now that we are preparing 
for a greater lamp market it is of 
real importance to reinstate this pol 
icy and vigorously follow through. 
kifth: Not every purchaser of 
lamps is aware that perhaps certain 
lamps are available that would suit 
his purpose while he is trying vainly 
to obtain some “hard-to-get” type. 
Analyze the use to which he wishes 
to put the lamps and see if you can’t 
fill the bill with types you have in 
stock, and if you can you have not 
only made a friend but you have also 
relieved some of the pressure all along 
the line. In other words do not just 
say “No, they are hard to get, we 
don't have them yet” but rather in- 


AL. WHOLESALING—September, 1946 

























































While ‘Taking the Long- Lerm View 
Au Builds rders For —— 





quire concerning his problem and you 
may often be able to meet his needs 
with a type you have in stock. This 
; is particularly true of where special 
or semi-special lamps are requested. 

Then, too, be careful to avoid 
errors in ordering, Many lamps lie 
dormant in jobbers’ and dealers’ 








stocks because of errors in placing the 
original requisition, Order as care- 
fully as though they were not a con- 
signed item and could not be re- 
turned for credit. This will help all 
around for it will avoid expense, de- 
lay and customer irritation. Have 


someone in your organization. that 
thoroughly understands lamp_ types, 
characteristics and multiple uses and 
watch your sales go up and your cus- 
tomers satisfaction. Adequate stocks 
do not mean large quantities as much 
as they mean proper types. 

Sixth: Impress upon dealers and 
the entire selling organization that 


I RE TR aA bi 


present day shortages are being over- 
come with amazing rapidity. New 
plants are now being built, new 
equipment and machinery is being in 
stalled and manufacturing operations 


speeded up. The pace is still not fast 





enough to overtake demand but that 
happy day is not too far distant. W. J. Massey 





lheretore no one can attord to lose 
interest in lamp business. 
Statisticians have worn out many 


dozens of pencils figuring the post 


war market and I| will not attempt to in the past + years. Add to this the new dealers and qu uitity Consumers. 
quote figures because every projec plants which you visit where ant Dealers should provide for adequate 
tion varies with the enthusiasm of  quated lighting prevails because the lamp selling space in current. store 
the expert doing the figuring. Every could not get modern equipment. modernizing plans. The preparation 
body can, however, make his own ‘Then notice the new homes being made now will pay off in tomorrow's 


mental estimate of the future by built and planned and you have a__ business. 


merely noting the number of stores picture of the future market. 
and ofhces which have not been able Now is the time for salesmen to 

; : ; : *“General Sales Manager, Westinghous: 
to change over to modern lighting be laying plans for the acquisition of nent Billet to 
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All glass No. 110 Series approved by 
the Utilities Research Commission. 


Above charts compiled by the Utilities 
Research Laboratories. 
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Where outstanding beauty, maximum lighting efficiency and extreme ease of installation and service 
are all required features, you will find that the new Constellation will more than fill your customers' 
most rigid specifications—your highest expectations. 

Delivering an unusual high percentage of light to the working plane, the Constellation adds to visual 
comfort by diffusing the light through either all glass or combination of glass and louvers, with mini- 
mum light loss. (Note chart at left) 

The Constellation is furnished for either individual, end to end pendent or surface mounting and 
may be installed with Lighting Products Spot-O-Lite at ends or between fixtures. 

Furnished in either two or four 40 watt units, glass or louvered bottoms, the Series 110-Constellation 
is ideal for the more particular commercial and institutional installations—the finest that you can buy. 


i Write for additional information today 


LIGHTING PRODUCTS, INCORPORATED 


HIGHLAND PARK ILLINOIS 
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Sell f cetenstens and Engineers 


And Li htin Sales Win 
= ~ 


Build 


By Harris Reinhardt* 














NHERE’S no “just around the 
corner” ballyhoo about the 
profit possibilities of fluorescent 
maintenance and service. Many alert 
salesmen for electrical wholesalers 
were quick to recognize this and 
benefit from actively promoting ex 
tensive service programs during the 
war years—even when shortages seri- 
ously hampered their plans. Today 
they are profitably expanding their 
activities in this field. 

Now the increasing availability of 
materials such as copper and_ steel 
will gradually provide more adequate 
stocks of fluorescent accessories and 
replacement parts to properly back 
up the promotion of fluorescent main 
tenance and service. The salesman 
who takes advantage of this oppo 
tunity is going to ring up some 
mighty profitable business that is ex 
tremely easy for him to get. 

lor the actual operation of fluores 
cent maintenance and service directly 
in the field, the salesman is fortunate 
n having two ready-made customers 
who not only have sufficient back- 
ground and experience, but who are 
currently carried on his books: 

1. The electrical contractor is en 
tirely familiar with fluorescent equip 
ment and knows how to service. He 
has trained his personnel to satisfac 
torily perform this function. He 
knows where the fluorescent instal 
lations are in the local territory 
served by the wholesaler. His cus 
tomers consult him and respect his 
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Harris Reinhardt 


decisions in matters pertaining to 
electrical equipment. 

2. The company-operated electri- 
cal department maintained by _ the 
large industrial or commercial users 
of fluorescent lighting is also experi- 
enced in fluorescent maintenance and 
servicing. These the wholesaler serves 
directly and it is up to his salesman 
to sell such a department continually 
the idea of efhcient fluorescent main 
tenance and service and help train 
their personnel in its various phases. 

Having these “ready made” cus 
tomers greatly simplifies the task for 
the salesman who wants to build him 
self plus business via the mainte 
nance-plan route. He does not have 
to start from scratch. To profit in 
this field, his duties consist of: 

1. Furnishing “know-how” and 
facilities for the training of his cus 
tomer’s personnel. 

2. Keeping himself fully alerted 
to all new developments in the fluor 
escent field—both as to new equip 
ment and servicing—and to see that 
his customers are promptly advised 


ot these. 


ELECTRIC 


3. Cooperate with his headquar- 
ters in maintaining a full stock at all 
Huorescent replacement 
parts, such as lamps, starters, lamp- 
holders, starter sockets and_ ballasts 
to fill promptly the needs of the elec- 
trical contractor and the company- 


times of 


operated electrical department. 
+. Promoting aggressively and 
continuously the value of fluorescent 
servicing as a profitable “plus” busi- 
ness to the independent electrical con- 
tractor and as an economic necessity 
to the company-operated — electrical 
maintenance department. 


Quality Equipment First Consideration 


very first-class electrical whole 
saler and the electrical contractor 
both realize that they can eliminate, 
to a great degree, the unnecessary 
expense of free servicing when fix- 
tures are first installed through the 
sale and installation only of fixtures 
that are made by qualified and reput 
able manufacturers. Much of the 
user ill will in the early days of fluo 
rescent lighting was caused by poorl\ 
and improperly constructed equip 
ment. 


It is sate to assume that this same 
condition will exist once again with 
an adequate supply of component ma 
terials available. The inevitable “tin 
knocker” will be operating without 
regard for price or product. Therefore 
the wholesaler will do well to select 
his lines with care and the salesman 
should urge his electrical contracto: 
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F luorescent | 


More Supplies and Staples Odders 


A ready-made market already exists for the salesman in his contractor- 


customers and industrial electrical departments . . . if a knowledge 


of the sound fluorescent service fundamentals here presented is 


made the basis for aggressive selling of the service-maintenance plan 











customers to observe the same care 
in making their recommendations and 


installations. 


Installation and Service 


Space does not allow a full discus- 


sion of fluorescent 


servicing 


and 


maintenance. Presented here are the 
major points that should constitute 
the “know-how” of the wholesaler 
and his salesmen. To them’ should 
be added other servicing details as 
they become available and which must 
be transmitted in their entirety to 





In promoting fluorescent service and maintenance, the salesman should not overlook 
the cleaning of the fixtures. Recommendation of a systematized set-up of fixture 
cleaning is a definite and important part of the program. Gathering of dirt and dust 
on a fixture and its lamps can seriously cut down light output and impair operating 


efficiency. Sylvania photo. 
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the electrical contractor, so that in 
dustrial and commercial fluorescent 
lighting installations can be kept 
operating at top efficiency. By so do 
ing, much_ profitable 
accrue to the wholesaler and his sales 
man with a minimum of effort on 
their part 


business will 


much profitable business 
will accrue to the electrical con 
tractor and the user will be assured 
ot a maximum return for his lighting 
dollar spent. 

It is the duty of the salesman to 
make certain that the electrical con- 
tractor fully understands the import- 
ance of seeing to it that proper elec 
trical workmanship and connections 
are made at the time of installation. 
Proper regard for this will 
efhcient operation 


insure 
from the 
start and will go far in making the 
user an enthusiastic supporter of fluo 


right 


rescent lighting—and a customer for 
other electrical equipment. 

Conditions to be checked at the 
time of installation and also when 
the contractor is servicing an instal 
lation entirely new to him, are: 

1. Circuits should be checked to 
determine if supply voltage is ac o1 
de. 

2. Ballast voltage should contorn 
with nominal circuit voltage. 

3. Actual line voltages should be 
within the normal operating range 
specified for the type of lamps and 
equipment that is being used. 

If the voltage is below the normal 
operating range, starting of the lamp 
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is uncertain and a strain is put on 


the electrode during the starting 
period. This 
lamp life. At 


normal operating 


tends to shorten the 
voltages above the 


ranges, the emis 


sive material of the electrodes is 
ised too rapidly, and the life of the 


lan p Is also reduced. 
Fluorescent Lamp Life 


‘The average rated life of a fluores 


cent lamp is dependent upon the 


number of burning hours per start. 
The following table has been pre 
pared by the lamp manufacturers so 
that the electrical wholesaler and his 
salesmen, the electrical contracto: 
and the user will have a clearer un 
derstanding of the effect that the 
frequency ratio of starting has upon 
lamp life. The table applies to 15 to 


1) and 100-watt fluorescent lamps 





Hours Burning 15-40 W 


Per Start Lamps 100 W Lamps 
3 2500 Hours 3000 Hours 
6 4000 Hours 4500 Hours 

12 6000 Hours 6500 Hours 





‘This does not mean that each indi- 
vidual lamp will last the rated num- 
ber of hours. Some lamps will last 
longer, others will not last as long. 
It does provide an average figure 
which will help in estimating lamp 
replacements. 

To quickly figure lamp _ replace 
ments per month so that the use 
may know what to expect and the 
contractor may be able to estimate 
this cost as a part of his fluorescent 
service, this formula can be used: 


No. of Lamps x Average 
Burning Hours per Month = Expected Lamp 





Rated Average Life of Replacements 


Lamps in Hours per Month 


Fluorescent Lamp Discoloration 

a Normal 
darkening at the end of the lamp di- 
rectly adjacent to the base occurs 
late in life. This is normal and indi 
cates that emissive material on the 
electrodes is nearly exhausted. 

2. Early end darkening. This may 
be a temporary condition which will 
rapidly clear up. If not, it is probably 
caused by a defective starter or im 
properly designed ballast. It may also 


result trom 


mpropet voltage. 
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end darkening. Intense 


3. Mercury condensation along 
lamp. Under certain operating con- 
ditions a portion of the mercury in a 
Huorescent lamp may not vaporize. 
As a result it will collect in the cool- 
est part of the lamp. Since the lower 
portion of a lamp burned _ horizon- 
tally is normally the coolest, this mer- 
cury condensation may appear as a 
dark streak along the bottom of the 
lamp, sometimes extending for sev- 
eral inches. Lamps should not be dis- 
carded simply because of this; the 


mercury vaporized is adequate tor 
proper lamp performance. 

+. Discoloration 
These appear occasionally about two 


inches from the end of the lamp, cut 


hands or rings. 


off rather sharply on the side near- 
est the base. These are not serious 
since they are not intense and cause 
very little loss of light output. 


Vormal Lamp Failure 

‘The electron-emissive material on 
the cathodes of a fluorescent lamp is 
gradually used up during operation 
until it is no longer possible to es 
tablish the arc in the lamp. As the 
starter continues in its efforts to start 
the lamp, the glow at each end of the 
lamp will be abnormally orange-red 
and there will be a flash of the lamp 
as the Such 
should be replaced as soon as _ pos- 


starter opens. lamps 


sible. 
Save Starter-Ballast Replacement Costs 


It lamp is not removed, the starte1 
will continue in its efforts to start 
the lamp until the starter itself fails. 
Deactivated lamp operation also 
places a severe strain on the ballast, 
since the lamp, in its repeated efforts 
to start, draws heavy current surges 
through the ballast and thus causes 
abnormal heating within the ballast. 

Tell the contractor that 


average life of 


when 


lamp appears to be 


Backed with fluorescent service and main- 
tenance “know-how,” the salesman can help 
materially in making on-the-spot checks of 
lighting installations with the electrical con- 
tractor or with the plant-operated electrical 
maintenance department. Here the salesman 
of a Detroit electrical wholesaler climbs up 
to give an industrial fluorescent fixture the 
“once-over. In his dual role of consultant 
and supplier the salesman has a splendid 
Opportunity to strengthen his relationship 
with these two important custemers. GE 


photo. 
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The effect of starting upon lamp life is 
graphically shown in this diagram. The long- 
er the cycling period 
lamp operates without being turned off), the 
longer becomes the life of the lamp. 


short, he should check these possibili- 
ties :— 

1. Performance NOT judged on 
AVERAGE life basis. 
Lamp started too frequently. 
Improper starting. 
Improper ballast equipment. 
Improper voltage. 


Dt Wh 


6. Improper connections. 

7. Loose contact in lampholders. 

8. Improper surrounding tempera- 
ture. 

Before discarding a lamp, it should 
be checked in a fixture that is known 
to be operating properly, so as to find 
out whether it is the lamp or one of 
the accessories which is wrong. 

Fluorescent Starters 

The faulty starter can cause loss 
of efficiency and considerable shorten- 
ing of- fluorescent lamp life. A starter 
which is defective in such a way that 
it causes any of the following condi- 
tions will result in short lamp life 
and possibly early lamp discoloration: 

1. Improper (too 
short) preheating time. 

2. Repeated flashing of the lamp 
at each start. 

3. The lamp blinking on and off. 


long or too 


Testing Continuity for 
Electrical Contractor 


A suggested continuity to follow 


the length of time the 


in testing during the servicing pro- 
cedure is as follows: 


If Lamp Fails to Light— 

1. Check the connections carefully 
to see that current is available. If 
this is done and lamp fails to light, 
then— 

2. Check the lamp by testing in a 
fixture that is known to be operating 
properly or replace with a lamp that 
is known to be good. 

3. Check the starter if lamp which 
is known to be good will not light 
in the fixture and replace it with a 
starter which has been checked and 
is known to be good. If the lamp 
will not light with this starter, then 

4. Check for poor contact in the 
sockets. Twist lamp gently to see if 

Also 
at the 


proper contact can be made. 
check connection of lead wires 
lampholder. 

5. If check on all the above does 
not disclose a defective part, the bal- 


last is probably the source of trouble. 


If Lamp Blinks or Flashes 
1. Check the lamp. This condi- 
tion may be caused by normal tailure. 
2. Check the starter. If blinking 
when the starter is 
then the starte: 


the wrong size. The trouble may be 


stops removed, 


is either defective o1 


also due to improper line voltage or 
an improperly designed ballast. 

3. Check for improper wiring. In 
a two-lamp ballast, it is possible to 
cross the lead wires so that the lamp 
may flash continuously for a long 
time before lighting. Check the wir- 
ing diagram on ballast label. 

4+. Check the ballast. If a check on 
all this does not disclose a defective 
part, the ballast is 
source of trouble. 


probably the 


If Ends of Lamp Remain Lighted 

1. Check the starter. A short cir- 
cuit in the starter is the most likely 
cause. Replace with a starter known 
to be good. 

2. Check for improper wiring o1 
ground. Most likely place for this 
to occur is at one end of the lamp 
holder, particularly if it is mounted 
in metal. 


If Lamps Darken Early in Life— 
1. Check starting. 
? 


2. Check voltage. 
3. Check lampholder contact. Arc- 
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ing produced at a loose contact (par- 
ticularly if vibration is present) may 
cause a serious loss of the emissive 
materials from electrodes. This _re- 
sults in early darkening at ends of 


lamps and short lamp life. 


If Lamps Flicker, Swirl or Snake 

1. Turn off lamp for a few mo- 
ments. 

2. Check for 
Cold or too rapid starting is a com 


improper starting. 


mon cause of continued flickering o1 
swirling in lamps. 





In the larger industrial lighting installation 
top operating efficiency at all times is an 
absolute necessity. The salesman can get a 
very profitable return in the shape of larve 
orders from preaching the gospel of fluores- 
cent service and maintenance 
and aggressively 


- constantly 
to the plant-operated, 
electrical maintenance department such as 
is shown here. Westinghouse photo. 


3. Replace lamp. If flickering pe: 
sists the lamp and starter should be 
replaced. If flicker continues then, 
the circuit should be checked for poor 
ballast or other improper operating 
conditions. 


* Manager, 
Commercial Engineering, Lighting 


Division, 


Sylvania Electric Products, Inc. 
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SPE °{@) offers 5 Lines of 


Dependable Electrical Products 
Comprising 195% separate items 


The large and complete Spero Line greatly simplifies the supply of electric 
lighting fixtures and construction equipment by making it possible to use 
one dependable source for nearly all requirements. Spero's 5 lines include: 


@ more than 60 types and sizes of reflectors 

@ 10 types and sizes of floodlights 

@ 28 types and sizes of vapor-proof units 

@ more than 30 types and sizes of fluorescent fixtures* 

@ 20 types of switchplates 

@ 7 types of insulators 

@ more than 15 other items used in electrical construction 

@ This adds up to 155* profitable items for you and your customer 


The modern spacious Spero plant is equipped with the latest assembly 

p pero p quipp | 
line production machinery, making it possible to offer prompt delivery of 
quality products, priced right to meet competition. 


*""MSB" glass-enclosed fluorescent units will soon increase this total- 
and your sales volume. 
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—with special emphasis on 
Engineered Lighting 


The latest trends in engineering and design are incorporated into 
Spero products, assuring modern, up-to-date equipment. Spero 
fluorescent luminaires have always been “one step ahead". The two 
commercial fixtures illustrated typify the attractive design and 
correct engineering of all Spero products. Fluorescent fixtures 
for industrial and residential applications are also available. 


You can depend on 
Spero to furnish prod- 
ucts of quality stand- 
ards that build cus- 
tomer satisfaction and 
good will. No need to 
take chances on uncer- 
tain, “or equivalent” 
specifications. Spero 
products are tested, 
approved, and meet 
U. L. requirements. 


Spero lighting fixtures 
are designed for quick 
and easy installation 
and maintenance. 
Lamps, tubes and other 
parts requiring clean- 
ing or changing are 
easily accessible and 
removable. 


Spero production 
schedules are fast ap- 
proaching normal, and 
delivery of most items 
is being made prompt- 
ly from stock or cur- 
rent production. If you 
are not familiar with 
all 5 lines of Spero 
products, write today 
for Bulletin No. 10. 


Since its founding, 30 years 
ago, Spero has held strictly 
to its announced policy of 
“Distribution only through 
legitimate electrical whole- 
salers’. Besides protecting 
jobbers handling Spero 
lines, this policy makes it 
possible at all times for con- 
tractors and dealers to ob- 
tain Spero Products through 
their regular channels. 


SPERO LVR 


"Masterpiece of Fluorescent 
Engineering’. Four 40 watt 
tubes, shielded by evenly 
spaced louvres, hinged for 
easy maintenance. Trans- 
luscent plastic side pieces. 
Individual reflector for 
each tube. 


SPERO CVG 


Glass-shielded luminaires of 
smart appearance and high 
efficiency. Simplified design 
does not sacrifice quality. 
Designed for effective use 
without glass, where desired. 


Available with 
“INSTA-LITE" 
providing instan- 
taneous starting and 
eliminating starters. 


Available with 
"INSTA-LITE” 
providing instan- 
taneous starting and 
eliminating starters. 


THE SPERO ELECTRIC CORPORATION 


18222 LANKEN AVE. wk CLEVELAND,OHIO 
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ind P ctential Sbacteviehial 


Sell ‘Thom Becterichial 





HERI air-borne bacteria Is 
the cause of illness o1 mortal 
itv, ol where the reduction 


or elimination ot bacteria will reduce 
spoilage, special ultraviolet lamps can 
be used to advantage. Some specifi 
benefits derived from their use on the 
farm are as tollows: Battery capacity 
nereased 25 percent; chick mortality 
reduced to 50 to 70 percent ; teathers 


develop faster and tne plumage is 
better; combs are deep red and erect; 
pigmentation ot the legs appears soon 
er and is more noticeable; culls and 
runts are greatly reduced; birds can 
be marketed up to two weeks sooner ; 
production is increased 10 to 1) 


milk 


ro 
—— 


percent; air in cow barn and 
itensil storage rooms 1s kept sterile ; 
inwanted mold controlled in cheese 
plants and penicillin plants; bacteria 
rooms killed; and 


n tood cold storage 


water sterilized. 


‘These special ultraviolet lan ps ar 
made of a finger size, tubular piece ot 
quartz like glass and emit a selected 
radiations in the 


the 


band of ultraviolet 
bactericidal 


\vailable in 


portion ot spect ih. 


Various lengths, the 
lamps are of the cold cathode, low 
pressure mercury Vapor are type fol 
a-c operation only. The 30” size con 


16 watts and has a use 
lite ot 5000 to 


hours. Vhe lamps differ from sunlamp 


sumes about 
ful operating 6000 


and high pressure mercury vapor 
lamps in two respects; (1) thev emit 
very little visible light, and (2) 80 
percent of their energy is emitted at 
a wave length so short it could not 


pass through the glass of the sunlamp 


| 
Unies 





By L. B. Veloz* 


or the high 


pressure mercury vapo 
lamp. 
In The Poultry Industry 
One of the most important agri 
cultural applications of the bacteri- 


cidal lamp is in the poultry industry 
because of the tremendous losses poul 
trvmen suffer every year as the result 
of mortality due to diseases. Dr. :y 
C. Byerly, Senion Husband- 


man, United States Department of 


Poultry 


\griculture, in a talk before the 
Poultry Industry Conterence on July 
Oth, stated that the industry loses 


S150.000.000 a 


vear due to the rav- 


ages ot disease. [his represents a cost 


of two cents on every dozen eggs 


produced and two cents on every 
pound of poultry produced. 

In all phases or stages of this busi 
ness ; 


in the hatching, brooding, rais 


ng and egg laving, there is one com- 
mon problem involved which is not 
overcome by good housekeeping or san 
This 
reducing the air-borne cross 


Hock, 


which is so largely responsible tor the 


itary techniques, is the prevent 
ing Ol 


ntection between the chicks or 


epidemic spread of disease in poultry 
houses, 

Bactericidal lamps, when properly 
the 


installed in hatching 


compart- 
ment, reduce to a minimum the pos- 
sibility of cross contamination between 
the hatching chicks due to the rapid 
ly circulating air within the hatching 
compartments. The use of these same 
lamps is also recommended in the in- 
the 
contaminated 


cubator room because, in great 


majority of the cases, 


air trom the hatching compartments 


this which 
serves as a fresh air supply for the 


is exhausted into room 
incubator. An equally important rea- 
son is that this highly contaminated 
alr Can act as a source of infection 
for the rest of the plant. 

It is further recommended that the 
lamps be used in the sexing, shipping, 
and sorting rooms for the complete 
protection of the chicks against air- 
borne infection until they are shipped. 
Hatchery 
lamps, say they have materially in- 
the viability of their chicks 
resulting in good will for them and 


men, who have used these 
creased 


a considerable saving as well. 

found 
that 60 percent of all chick mortality 
occurs within the first 16 days. This 
the 


( overnment bureaus have 


s during nursing or brooding 
stage, which in many plants is com- 
bined with the raising to broiler size. 


Whether the 


batteries, the acute congestions dur- 


raised on floor or in 
ing the first two to four weeks of a 
chicken’s life, offers an ideal oppor- 
tunity for the rapid spread of air-borne 
disease. The germ killing rays of the 
bactericidal 


lamp continually disin- 


tect the air, thereby providing the 
utmost in protection against the spread 
of air-borne epidemics. 

A secondary benefit, perhaps as 
important as the reduction of mortal 
ity, is the added vigor and gain in 
weight the birds acquire. They feath- 
er out faster and the plumage is bet- 
ter; the combs are deep red and erect; 
the pigmentation of the legs appears 
and is more noticeable. Part 
of these benefits are undoubtedly due 


sooner 
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|. Your Own Sales ‘Territory 


iF ‘Boome of P rofit FP vetection 


Bactericidal units mounted on the cross-heams of the poultry 
house keep young chicks healthy. This one market alone offers 
tremendous sales potentials for the salesman who gets in on the 
ground floor now. Westinghouse photo. 


to the small amount of Vitamin “‘D” 


producing energy with which the 


chicks are continually being irradi- 


ated as the lamps produce a very 
small their output in 


the Vitamin “D” portion of the ul 


percentage of 
raviolet spectrum, 


Large operators, who have run 
controlled tests, have tound that the 
use of bactericidal lamps has re 


duced their mortality 50 to 70 per- 
cent; has enabled them to put their 
birds on the market up to two weeks 
sooner; and has reduced the numbe1 
of runts and culls. One of the larg- 
est operators in the Middle West 
writes as tollows: 

“In a control test of two identical 
houses (one equipped with bacterici- 
dal lamps) we found approximately 
mortality in the 


68 percent lower 





1n installation of bactericidal lamps on the ceiling of the small 
animal room in the laboratory of a large drug manufacturer re 


duces the danger of cross-infection, reduces odors and promotes 


the general well-being of the animals. Westinghouse photo. 


house using those lamps—the number 


of culls and runts in the final birds 


were 50 percent less—we raised 1000 


pullets per battery, instead of 750 


where the lamps were not used—pig 
and legs 


mentation of combs 


bette: 


Was 


noticeably no mold whateve 


developed in watering pans exposed 
to bactericidal lamps.” 
The conditions found in egg lay 


ing houses are very similar in that 


mortality at this stage can seriously 
attect the tarm income tor two rea- 
the laving bird is worth 


and (2) the 


sons: (1) 


more ; loss of revenue 
from lack of egg production can run 
into a great deal of money. Here too, 
bactericidal lamps offer the utmost 
in proctection against the spread of 
air-borne epidemics and in addition, 


provide a beneficial effect on the total 
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produc tion of eggs. 


Se 
Tests conducted in egg laying 
houses have shown a_ tendency to 


level out the peaks and valleys of the 
egg laying season with total gains 
as high as 10 to 15 percent; the in 
teresting point being that the great 
est gain in egg production came at 


the time when eggs were at thei 
highest price. 


The development of this applica 


tion is of such recent date that ac 
credited institutions have not had 
suficient time to make tests that 


would have normally preceded such 
widespread acceptance of bactericidal 
lamps in the poultry industry. Much 
of this work has now been started by 
various institutions and, undoubtedly, 
done in the future. 


more will be 


However, the practical results ob- 
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tained in the field by the poultrynfen 


speak for themselves, in the thou- 
sand and more installations that have 
been made in the past two years. The 
following letter from the Calhoun 
Poultry Farm & Hatchery, Mont- 
rose, Missouri, illustrates this point: 

“In reply to vour letter of August 
21, 1944 requesting intormation con 
obtained with bac- 


cerning results 


tericidal lamps, vou may quote us 
on the tollowing intormation. 

“We have used bactericidal lamps 
in our battery building (capacity 40, 
WOO) for the last three 


obtained 


vears and 
We in 


purpose 


excellent results. 
stalled these lamps for the 
ot eliminating the common cold which 
Is sO prevalent among battery brood 
ing plants, Although the lamps did 
not entirely prevent the occurrence 
ot colds, it did cut the prevalence 75 
percent and added benefits which we 
had not planned on receiving, name 
ly: Larger, more energetic birds, bet 
ter coloring and a lower mortality 
loss, 

“It is very easy to see by a com 
parison test, the benefits derived from 
the use of those lamps. All that is 
necessary is to compare a chick raised 
under these lamps with a chick not 
raised under the lamps. The former 


chicks are so tar superior. 





ABOVE 


Sanitary surroundings are a “must” in the processing of bever- 
ages. Bactericidal units installed directly over the mixing tanks 
perform a valuahle duty in keeping down air-borne bacteria. 


GE photo. 
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“If we can be of any further serv- 
ice, let us know.” 


In The Dairy Industry 


In the dairy industry there are 
several excellent applications for bac- 
tericidal lamps as this is a_ business 
where sanitation pays off. In the ma- 
ternity and cow barns, these lamps 
materially reduce the number of bac- 
teria and viruses in the air, thereby 
minimizing the chance of respiratory 
cross infection and in so doing, as- 
sure more healthful conditions in the 
barn. 

[equally as important is the control 
ot air-borne bacteria in the milking 
room, It is here that organisms set- 
tling out of the air come in contact 
with the milk and milk pails form- 
initial 


ing a large part of the con- 


tamination, A few ceiling mounted 
lamps are all that is needed to re- 
lieve this condition. 

Pretty 
holds 


rooms ; 


much the same condition 


true in the utensil storage 


here equipment and utensils 
after being washed and sterilized are 
stored till the next milking time. One 
bactericidal lamp in the average small 
room will permit virtual sterile stor- 
age ot the milking equipment. 


Anothe1 milk 


sterilization. To do this it. ts 


application is can 


only 


necessary to take two of the standard 
fixtures and bolt them together back 
to back then a practical, efficient and 
portable milk can sterilizer will be 
ready for that job. Insert this unit 
in the milk can tor a few minutes 
and the sterilizing job is done. 

plants bacteri- 
cidal lamps should be used as an aid 


In milk processing 


to bacteria control in the pasteurizing 
room and over the bottle conveyor; 
and where butter churning is done, 
this area should be included, 

There are out of the or- 
applications of 
lamps in almost all industries, One 


man\ 
dinary bactericidal 
such is in the milk processing plant in 
Gustine, California where, due to a 
secret pasteurizing process, they state 
their cream after bottling can be held 
at room temperature for more than 
a year. 
Another dairy application is in 
cheese plants. Here, as in the manu- 
facture of the wonder drug penicillin, 
specific results depend on one particu- 
lar organism. During the aging and 
storage, bactericidal lamps will pro- 
tect the cheese against any unwanted 
molds which might affect its proper 


aging or give it an off taste. 


Other Farm Uses For Bactericidals 


{ 
FOOd 


There is a possibility of a 


BELOW 


1 hattery of six bactericidal units placed on top of this machine 
for washing and pre-cooling vegetables prior to shipment keeps 
the bacteria count in the water low. With the use of these units 
the refrigerated water can he recirculated many times before 


discarding. Westinghouse photo. 
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BELOW 


Government bureaus estimate that 60 percent of all chick mor- 
tality occurs within the first 16 days. During the brooding stage 
where the chicks are kept closely together, bactericidal units 
provide the utmost in protection against air-borne epidemics. 


GE photo. 





application in pig barns since pigs are 
subject to respiratory infection. Bac- 
tericidal lamps, being able to destroy 
the organisms responsible for these 
infections, can therefore do a good 
iob. 

Refrigerated tood storage plants, 
both large and small, make a good 
application for here the problem of 
tood preservation is involved, and 
since this is largely a matter of bac- 
teria control, bactericidals can be a 
valuable Experience with this 
type of application goes back five or 


ald. 


six years and covers almost every con- 
How 
ally this application has been accepted 
illustrated by the fact that 
one large chain has over 1500 of its 


ceivable type oft food. gener- 


Is best 


meat and grocery stores equipped with 
bactericidal lamps. 

In locker plants the problem and 
solution is the same as in storage 
coolers. Bactericidal lamps should be 
nstalled in the receiving, processing 
and aging rooms, and while there are 
several hundred plants so equipped, 
this application has not received the 
it is obvious 
the better the condition of the 
the better 
it will be at the time of use. 


attention it deserves fot 
that 
frozen, 


meat before it is 


\n entirely different type ot prob- 


that of sterilization. 


Since clear water transmits in excess 


lem is 


Watel 


of 50 percent of the ultraviolet radia 
tions to a depth ot 6”, large quanti 
ties of water can be sterilized in rela 
tively short The 
tical method of doing this is to build 


times, most prac 
a shallow trough with lamps located 
two or three inches above it. 
Water passing under the lamp at 
a given rate of flow would be virtu 
ally, if not actually sterilized. As 
water from different 


sources Varies 


widely in transmission, it is essential 
to have tests made before making an 
installation. The needs for pure water 
to that fo 
drinking purposes, are numerous. 


As an 


ers prior to packing their vegetables 


on a tarm, in addition 


llustration, west coast farm 


are now washing and cooling them 
with refrigerated water. Because ot 
the large quantities of water involved, 
it is impractical from an economical 
standpoint to use all fresh water. Any 
attempt to filter and recirculate re- 
sulted in trouble for in a few minutes 
the bacteria count of the water was 
so high that it was dangerous. The 
solution half-dozen 


was found in a 


bactericidal lamps over a_ simple 


trough. The water can now be reci! 
culated 


many times before it Is dis 
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ABOVE 


The dairy industry is fast learning the value of bactericidal units 
in maintaining sanitary conditions. Mounted on the barn ceiling 
directly over the cows, these units materially reduce the number 
of bacteria and viruses in the air. GE photo. 


carded thus saving time and money. 
Bactericidal lamps are also going 
to move into the home for the pro 
tection of the farmer and his family. 
It is that, if the 
count in the air can be reduced and 


obvious bacteria 
in that way a more healthful environ- 
ment for the farm stock created, the 
same should hold true for human be- 
ings for they too are susceptible to 
respiratory infection. 


Consequently manufacturers have 
developed a shielded type of unit for 
use in homes and schools. This is a 
that 


merely be hung on the wall at about 


portable plug-in device needs 
a six-foot level. Tests have been con 
ducted by 


past 


various agencies over the 


several vears and have shown 


remarkable results. 
A report published this year on the 
schools 


results in six Pennsylvania 


showed a reduction of from fifty to 
seventy percent in measles, mumps, 
and other children’s diseases in those 
rooms using ultraviolet. Many more 
experiments are now in progress and 
in the next year or two a great deal 
will be 


of additional information 


available on this subject. 





*Westinghouse Lamp Division 
New York, New York 
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@ There’s perpetual beauty in the simple, graceful lines of 
these fixtures by Virden. There’s also a quality of airiness 
that pleases the eye and proclaims good taste. More than 
that, there’s the comfortable assurance of structural integrity 


and master craftsmanship that spells Virden Value. 





You can get them from your Virden jobber. 





Seiten C. Virden Company © Cleveland, Ohio | [| 
Member “American Home Lighting Vnstitute 
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QUICKLY DRIES 
“FILMS AND PRINTS 





NOW IS THE TIME TO ORDER THESE 
FAST SELLING SOLAR LAMPS—TO BE 
SURE OF EARLY FALL DELIVERIES! 


bases Paint. There’s additional bonuses to ‘first com- 

ers” who order now for early Fall delivery. 
Solar “HEAT-RAY” Infra-Red Lamps 
are the finest quality multi-purpose Infra- 
f Red Lamps on the market and are priced 
DEFROSTS = | right for ample profits and quick sales. / 


3 DIFFERENT DEALS 
3 DIFFERENT LAMPS 


POLISH ee eo) nw -(er mm 4e)t): ’ 
| WHOLESALER— hy 





hy 





OR USE THE COUPON! f ; 
MOC §=6ATTRACTIVE EASELED, DIED 3 39(—---~—-—-—-—-—-----—-—-— 
"4 CUT DISPLAYS AND BEAUTI- | Date 


FULLY ILLUSTRATED FOLD- | SOLAR ELECTRIC CORP. 
ERS AVAILABLE... 2 hele | 110 WILLIAM ST. Dept. B9 
gou sell SOLAR “HEAT-RAY” New York 7, N. Y. 
INFRA-RED LAMPS. Please rush full information about your 3 “HOT” 


| HEAT-RAY deals. 


SOLAR ELECTRIC CORP. >= 
110 William St.,New York 7,N.Y. | 
7 . clo Uy at Warren, Penia . Address — 


MAKES COLD, _ , 
DAMP ROOMS — | Wholesaler City... 


COMFORTARLE _ 
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the Fred 


@ FIREFLY SLIM-CATHODE UNIT 


A Firefly Commercial 96" packaged unit. This 
unit is being designed to accommodate 4 stan- 
dard 8 ft. cold cathode or slim line lamps. 



























At present, because of material conditions, we 
are unable to be in production on this unit. The 
Tet mmuilolol-1 Me 71 | Mm ol-Mron Zell (ole)(-MliMiil-Mal-tol am itiitla-e 


@ FIREFLY VISION 
This is to be a horizontal type unit with pat 


ented louvre and beautifully ribbed, gracefully 
Pe formed, side plastic shields. Engineered and de- 


o4 tee signed to afford maximum illumination with a 
=| —- alte Lamel-tola-t-Mol Mllelil ma eolammeeliloM Ull-ellale Mme Ih alale) 


aT am olce) ol-1amt] Molle Melo) GiMilelilmaolil loll ules 





At the present time, because of material condi- 

tions, we are unable to be in production on this 
unit. The first model will be avail- 
able in the near future. 





AZ [_—=—=> a —<————————— 
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Ot OO OO OM MM a aa a "<a &. 
Ol Ol Ol Fl eh lh al OO Ol OO —_ OO Sot | SF Oe ee : 
ae eh a es as a a et Oa ar eases Oar rw aw cas Pana erg a ae The Super Hi-Lite for office, draft- 


ing room, laboratories, schools and 
institutions. A skillfully engineered 4-40 watt horizontal type with two piece bottom 
louvre and side ceramic coated alba giuss panels affording 45° light cut off. For 
flush mounting of suspension hanging in single or continuous rows. 


@ FIREFLY HI-LITE | 


A Firefly 4-40 watt exposed lamp, horizontal 
type, all-purpose fixture. Highly streamlined — em 
skillfully engineered—easily installed in pendant 
hanging, flush to ceiling, or continuous. 




















&THROUGH LEADING IK, 


ELECTRICAL WHOLESALERS 





2051 NORTH 19TH STREt 


ELECTRICAL WHOLESALING—September, 1946 








@ FIREFLY MAJOR 


Firefly Major, all purpose commercial units, offer 
maximum illumination. These 2 and 4 lamp mod- 
els are easily installed individually or in continu- 
ous rows, flush or pendant hanging. 











@ COMMANDER 


This V-type glass covered commercial unit has 
outstanding service features. The panels can eas- 
ily be removed from below without removing fix- 
ture ends. Designed either in pendant or flush to 
the ceiling mounting—special end spacers must 
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@ FIREFLY STREAMLINER 
This Firefly 4-40 watt URC type fixture, provides @ INDUSTRIAL-LITE 
high intensity diffused light of superior quality The Industrial-Lite, a 4 ft. unit available in 2 or 3 
and low brightness. It has side panels of Stylex lamp models. It has a reflecting factor of be- 
glass and bottom of ribbed Skytex glass. The tween 85 and 90%. Units are completely wired 
unit is adaptable for every type of installation, ready to install with direct-to-ceiling or stem 
pendant hanging or flush to the ceiling in indi- mounting. Knock-outs in channel for conduit 
vidual or continuous rows. at several location 
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For BATHROOM 








CABINET 


Fluorescent lighting and aux- 
iliaries are actually constructed 
into the cabinet itself. Concave 
built-in reflectors on both sides 
of the cabinet project intense 
fluorescent light, which is re- 
fracted through attractive Sky- 
) tex glass panels. Standing be- 

fore the mirror your face is evenly and softly 

illuminated so that it can be distinctly seen 
in the mirror without objectionable glare. The side light sources 
from the fluorescent lamps, concealed behind the cabinet mirror 
door makes a beautifully modern and simple bathroom unit, which 
is designed to be recessed into any standard wall. Requires 30% 
inch horizontal wall opening, 37% inch depth from face of plaster 
into wall and 243% inch vertical opening. 


Aa CA COMIN Gs 


H STRE 








@ SUPER INDUSTRIAL LITE 


A highly streamlined and skillfully engineered 
and improved industrial unit for chain, flush and 
geld Molmeeoliliol Muelle B 


@ CHANNEL LITE UNITS 


Channels are available in low power factor 40 
and 20 watt sizes and in a 15 watt chrome dec- 
orative strip with switch and convenience outlet. 

















MILWAUKEE 5, WIS. 
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REG. U.S. PAT. OFF 


ULTRAVIOLET RAY LAMPS 


Every day that you are without SUN-KRAFT is a day of lost sales 
opportunities. Millions of prospective SUN-KRAFT buyers see 
our ads in America’s leading national magazines. They are inter- 
ested; they are impressed; they are receptive; they arg responsive. 


Order SUN-KRAFT and get your share of this extra sales volume 


Kead them 


6 EXCLUSIVE SUN-KRAFT FEATURES 


PRICED TO 1 BURN - OUT- PROOF QUARTZ 4 FLEXIBILITY TO REACH ANY 
TUBE—gvoranteed for five years PART OF BODY — the SUN 


RETAIL AT © fog, develop black spots KRAFT reflector is easily remov 
en in ultraviolet ray able—can be used as a hand 
applicator 


EXTREMELY LOW CURRENT 
CONSUMPTION —vses less than 
20 watts. 


PROTECTIVE GOGGLES AND 
BMPACT ZIPPER CARRYING 


San- Kraft, in 
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HOP ON THE BAND WAGON 
WITH 


Fiur-o-Locks 


EFFICIENCY PLUS SAFETY 
FOR FLUORESCENT LIGHTING 


Put EXTRA COMMISSIONS 


In Your Pocket: 


Every industrial, every store from the corner 
candy store to the largest department store 
are potential users of FLUR-O-LOCKS. — 

Not overlooking all the fluorescent lighting 
at pleasure resorts throughout the country. 
Don't pass up this money maker, and do your 
trade a favor by giving this protection against 


ACCIDENTS and LAW-SUITS. 


Write for Catalogue and Prices 





The New P-40 TYPE i iy 
—FLUR-O-LOCK 
UNIVERSAL 


> YOU SIMPLY 
SLIDE 


file L- / sch 0 tye 7 


_— 
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Versatility in Lighting 


CEILINGS UNLIMI 




















Lighting which opens up new vistas in archi- 
tectural design — CEILINGS UNLIMITED — 
for stores, offices, schools, factories, and public 
buildings, is provided by MILLER FLUO- 
RESCENT TROFFER LIGHTING SYSTEMS. 
The patented MILLER CEILING FURRING 
HANGER makes possible suspension of ceil- 
ings from the lighting system and arrangement 
of units in continyous rows, blocks, or patterns, 
as desired . . . speeds installation . . . 50 to 





75% less supports from structural ceiling 
needed. Its wireway assures 50% less wiring 
cost, and up to 80% less conduit and conduit 
_ fitting cost. MILLER FLUORESCENT TROF- 
ll } > iy, | FER LIGHTING SYSTEMS set LIGHTING on 


a new, high pinnacle of accomplishment. 






THE MILLER COMPANY + MERIDEN, CONN. 


lIiuminating Division 


® HEATING PRODUCTS DIVISION ® FOUNDRY DIVISION 
®@ ILLUMINATING DIVISION ® ROLLING MILL DIVISION 
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EVERY WIRED HOME NEEDS 
3 OR MORE! | 





NrreTuure 


COSTS LESS THAN 1 CENT A MONTH TO OPERATE—Let it burn 
night and day. Costs only a fraction of a cent : month for electricity and 
lasts up to a year when burned continuously. Gives a soft, glareless glow 
that shows family and guests how to get around safely in the dark. Gon- 
sists of a tiny neon tube in an attractive, transparent plastic case. Plugs 
into any 110 to 125-volt A.C. or D.C. wall plug or receptacle. Approved 
by Fire Underwriters Laboratories and leading safety authorities. 


PREVENTS ACCIDENTS—Siatistics show that more people are killed or 
injured by accidents in the home than in all other places combined. Dark- 
ness is one of the major causes of accidents in the home. Nite-T-Lites pro- 
vide guiding lights which permit family and guests to move about the 
darkened house safely, without turning on regular lights and rousing 
other members of the household. 


SELLS ON SIGHT— Attractive counter 
display sells Nite-T-Lites without time or 
effort on your part. Nite-T-Lites also avail- 
able on individual display cards for bin 
merchandising if desire i A profitable item 
for you to sell—every wired home needs 
three or more. Also excellent for theater 
aisle guides and various other uses. Write, 
wire or phone for prices. 












* Reg. U.S. Pat. Off. 


LITTELFUSE Quoporated 


4757 NORTH RAVENSWOOD CHICAGO 40, ILLINOIS 
NITE-T-LITE * SWITCH-LITE * IGNITION-FRITZ * NEON INDICATORS + SWITCHES + CIRCUIT BREAKERS * FUSES, MOUNTINGS & ACCESSORIES 


September, 1946—ELECTRICAL WHOLESALING lit 











7 Certified Starters are made to exacting 


2 Certified Starters are tested, checked 


aud heres why 





specifications set up by foremost light- 
ing experts to assure dependable oper- 


ation and service. 


and CERTIFIED as to compliance with 
these specifications by impartial ex- 


perts, Electrical Testing Laboratories, Inc. 


And Certified Starters are regularly rechecked at factories—under actual operating 
conditions—to assure you of continued high quality manufacture. Give your customers 


longer lamp life—better lighting service from fixtures—with CERTIFIED STARTERS, 


Certified Starters are specified equipment of FLEUR-O-LIER and RLM fluorescent lighting fixtures. 


¥, Wanupactaurers Of -—— —- — 
Certified Starters 
The Arrow-Hart and Hegeman Co., Hartford, Connecticut Instant Glow Starter Corporation, New York, N. Y¥. 
The Bryant Electric Co., Bridgeport, Connecticut Kuthe Laboratories, Inc., Newark 4, N. J. 
Dura Electric Lamp Co., Newark, N. J. The Lloyd Products Co., Providence, R. I. 
General Electric Co., Bridgeport, Connecticut Pass & Seymour Co., Syracuse, N. Y. 
Harvey Hubbell, Inc., Bridgeport, Connecticut Sheldon Electric Co., Irvington, N. J. 
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WHEN YOU SELL 


LIGHTING 


feature the 
BETTER PERFORMANCE 
of ACME BALLASTS 


aud TRANSFORMERS 


Why do uniformly processed lamps 
Slim Design ballasts, in power with uniformly-high test records dif- 
factor and normal types. fer greatly in light output and service 
life? Look to the ballast as the impor- 
tant source of performance! Acme 
Electric ballasts and transformers are 
designed and built to provide maxi- 
mum overall performance, to main- 
tain operating characteristics within 
the limitations satisfactory to the lamp 
whether it be standard fluorescent, 
slim design or cold cathode. 





Annealed steel cores, vacuum impreg- 
nated coils, heat dissipating com- 
Industrial and Commercial type pound provide for balanced second- 


Cold Cathode ballasts for 22 Cold Cathode Transformers for ary voltage output, maximum light 


and 25mm, 93” long lamps. series installations. output, noise free, long life service. 


These are the results your customers 
want. 
Acme Electric manufactures Luminous Tube Transformers—Fluores- 
cent Lamp Ballasts — Cold Cathode Lighting Transformers and 
Ballasts — Mercury Vapor Lighting Transformers — Radio and Tele- 
vision Transformers — Electronic Transformers — Door Bell, Chime AC M . : L t C T a | C C 0 y P 0 RAT | 0 N 
and Signalling Transformers — Safety Transformers — Voltage 
Regulating Transformers—Step Down Transformers—Control Trans- 67 WATER STREET - as . CUBA, N.Y. 
formers — Warp-stop Transformers — Capacitor Transformers for 
Power Factor Correction—Air Cooled Power Transformers—Rectifiers. 


IN CANADA, Acme Electric & Manufacturing Co. of Canada Ltd. 


1434 St. Catherine St., W., Montreal 25, Que. 
“ 7 G8  -B2o8 € FF aw tas 
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ai.. ' — always a 


WINNING HAND 








Outstanding beauty of design, efficiency 
of operation, soft ample illumination and 
low maintenance cost make Smithcraft 
FLUORESCENTS the leaders in their field 




































DISTINCTIVE LIGHTING with a strikingly 
new louver design. Graceful scalloped 
edges sweep upward at ends in decorative 
fingers which catch and diffuse light along 
fluted sides of housing. 


RIBBED GLASS side lights and smart, 
shallow, hinged louvers control low 
surface-brightness. | Smithcraft-engi- 
neered housing with baked enamel 
parabolic reflectors provides increased 
down lighting. A beautiful, practical 
fixture. 


MODERNLY DESIGNED — gracefully slim. Natu- 
ral wood frame with etched glass panel showing 
clear inline. Overall depth 2°," when flush — 
mounted. May be had with hinged louver. = 

” Belongs” in types of interiors where no other ~~ 
fixture will quite do. 


A PRACTICAL AND BEAUTIFUL open-type 
unit. Time-cutting features in hanging 
with Smithcraft one-man ceiling plate and 
Non-turn Stem Lock Canopy set, make it 
economical in single or continuous mount- 
ing. A very effective fixture where gene- 
ral overall light is desired. 


Send for complete catalog of Smithcraft 
industrial and commercial fixtures 


DISTRIBUTED THROUGH RECOGNIZED 


TRICAL W ; ' ; 7 
y, ELECTRICAL WHOLESALERS A complete line of commercial and industrial 


/, ‘ FLUORESCENT FIXTURES 
HAL CT LIGHTING DIVISION Chelsea 50, Mass. 


114 ELECTRICAL WHOLESALING—September, 1946 














SERVING YOU THROUGH SCIENCE 


BUNGALOW OR BIG BUILDING 
HERE'S THE QUESTION... 









ee AE wing vp ALLE 


< SAFER because of perfectly 


centered conductors. 


You’re on the right track for adequate wiring—for new 


structures or old—if the specifications read ‘‘RU-Laytex’’. 
<< SAFER because 10 layers of ° ° ° ‘ ° ° 
For RU-Laytex, with its unique laminated insulation of 

pure rubber insulation guard 


against current leakage. purified natural rubber is today’s lightest weight, smallest 
diameter, rubber insulated building wire. 








— SAFER because of special Both in physical and electrical properties RU-Laytex 
Giveus, Hame-costetant cover. leads the field. It prevents current leakage, has greater 
resistance to climatic deterioration, is easier to install, 
@ & eg cclbre Aotl permits more circuits in a given space. 
a Con So keep that question in mind: “RU wiring 
U.S. CONSTRUCTION with RU?” The right answer means greater satis- fy) 
re faction for all concerned. 











UNITED STATES RUBBER COMPANY 


1230 AVENUE OF THE AMERICAS e ROCKEFELLER CENTER + NEW YORK 20,N.¥Y, 
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02 KNOWS 


CONNECTORS 








TYPE AG 


























TYPE CG 


CONDUIT FITTINGS 
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CAST IRON BOXES © SOLDERLESS CONNECTORS 
GROUNDING DEVICES * POWER CONNECTORS 








Whether in the depths of a mine or the towers of a skyscraper, 
wiring jobs done with O. Z. fittings go in faster ...stay in longer. 
For typical reasons, check the advantages, below, of just two 
of the many O.Z. ground connectors. You'll see why engineers 


say— “They’re OK if they’re 0. 2.” 


TYPE AG GROUND CONNECTORS 


@ Top clamp plate is ribbed for strength... eliminates distortion. - 


@ High-conductivity copper alloy... resists corrosion. 


@ Interlocking pivoted clamp insures maximum circular pressure. 


® Single Everdur U-bolt secures cable to ground rod... reduces 
assembly time. 


@ Each fitting accommodates a wide range of cable sizes. 


TYPE CG GROUND CONNECTORS 


@ Ground wire connects at right angles or parallel to pipe. 





@ Universal clamp assures positive contact in either direction. 


@ High-conductivity copper alloy... resists corrosion. 
@ Everdur U-bolt can be clamped in place on rod or pipe and ground 
cable fastened as a secondary operation. 


@ Each fitting accommodates a wide range of wire sizes. 


More and more electrical whole- 
salers are stocking O. Z. fittings. 
See your local distributor today. 
Write us for catalog detailing 
sizes, features, and prices of the 
complete O.Z. line. 


@ 2024 





ELECTRICAL 


/ MANUFACTURING 
: COMPANY 


262 BOND STREET - BROOKLYN,2 N. Y. 


CABLE TERMINATORS 
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tHe ORIGINAL 
DISC-LOUVER 


for Fluorescent Lamps 


FULL SIZE 


NEW 00 Jobbers 
LOWER $ —— ed. Pog 
PRICES : 


KIRLIN 








Only cartons 24 one size 


IMMEDIATE SHIPMENT 


See ee eee eee ee SRS KRESS SR Ee eee eee ee eee 


MADE IN ALL SIZES 


® Discs may be interlocked on 2-lamp units 


<eeeeee e 


No. 100 D Length 60” 100 W. 
No. 48D Length 48” 40W. : 
No. 36D Length 36” 30W. §{ 
No. 24D Length 24” 20W. 5 
No. 18D Length 18” SW. 5 

i 


Snap-on quickly 
Light Weight 
48” wt. 11 oz. 
White Enamel 

Baked Finish on Steel 


Patent No. 2299276. 


Manufactured by 


\\. THE KIRLIN COMPANY 


3435 EAST JEFFERSON AVE. DETROIT 7, MICHIGAN 


® Makers of Claude Banks design recessed lighting fixtures © Underwriters Laboratories approved — Union Made 
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ON A BALLAST L< 

f' 
COVERS A LOT / *% 
OF TERRITORY! 


% 
* 


\ 


Here are a few of the more 


important reasons why 


Te begin with, that CERTIFIED label means fluorescent 
lamp ballasts which have been built to rigid specifications 
.. tested, checked and CERTIFIED as meeting those 
specifications by impartial experts— Electrical Testing 
Laboratories, Inc. of New York. 
Specifically, the benefits to users and sellers of Certified 
Ballasts cover lots of territory. For instance: Certified Ballasts 
are quiet in operation. They're protected against dangerous 
temperature rises. Properly installed, Certified Ballasts will 
outlast the entire lighting installation. Rigid specifications, 
careful testing and latest manufacturing methods produce 
uniform quality. And Certified Ballasts cost vo more than any 
other ballasts! 


So why not be sure? Look for the ETL Certifi- 
cation mark on the equipment you specify. 


ite Ae re ees 


Certified Ballast 








Manufacturers 
The Acme Electric & Mfg. Co. General Electric Co. Sola Electric Co. 
Cuba, New York Specialty Transformer Division 2525 Clybourn Avenue 
Chicago Transformer Div. Fort Wayne, Ind. Chicago 14, Illinois 
Essex Wire Corporation Jefferson Electric Co. Wheeler Insulated Wire Co. 
3501 Addison St., Chicago, Illinois Bellwood, Illinois 378 Washington Ave., Bridgeport, Conn. 
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EVERY MOBILIER IN YOUR STOCK 
IS ADAPTABLE FOR EVERY TYPE OF INSTALLATION 








Mobilier Lighting Units present the ideal combination 
for good lighting, ease of installation and maintenance, 
together with adaptability to various installation re- 
quirements, 











Beautifully designed and engineered for excellent 





\. Mobilier is easily installed for contin. lighting performance, each Mobilier Unit may be used 
uous run, either suspension or surface wa 
mounted. 





@ Suspension Unit (single or double stem) 
® Surface Mounting Unit 
or 


® Continuous Run 








Very few accessories are needed and these are readily 








available. 
B. Easy cleaning and servicing. Hinged 

frame swings down from a pivoted center. ; pi 

By concentrating our huge production facilities to a 
limited series of most practical styles, with the wide 


series of applications made possible by our stock of 





N77 aecessories, the Mobilier line offers the unusual values 
in quality lighting equipment. 
- The Royal Mobilier, illustrated above, is one of a 
=_—, . . . . . . . 
~— series of outstanding numbers in which is combined 
“~~ excellence in design, workmanship and performance: 


and embracing original construction fe: es at are 
(. Construction detail of safety locking de- , ee et . . features that are 


vice which is used on 500 line Mobiliers. most practical in assembly and ease of installation. 


Write for catalog. 


MOBILITE Inc., 


1440 MERCER ST., JERSEY CITY, N. J. 






Fran Ly 


SS] MOBILITEL” 


INC. 


Vanufacturers of Fluorescent Lighting. 
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PLUG IN THE Z2ewere 


‘Transportation in post-war America 
presents this picture Communities, 
large and small, will have airports for 


the exclusive Use of private planes. “at Enclosed Flood 
and thousands of convenient alr strips fae Flood: - ieovation fea os 
will be located along the nation’s lee = sizes. A Pichon woh degree Sate 

> nana 0s 


highways- Super-Service Stations will 
be called on to look after the needs of 
the millions streaking here and there 


: . No. 7100 Se ‘ms No. 3080. © , 
travelling along broad, div ided ex- ber oc Series Enclosed Floods Pd tor tadeeines Type 
Ww) t wd Watt es engy = 1g lurge 
1a¢ zak Alu u 
v portable @ reflectors. 300 to 1000 
f Watt. Telescopic arm 
provides simple and 
t *k p le 4 1 arine Cé i j positive adjustme 
rucks, cargo planes and marine car- me \n justment. 


press highways- Great new buses will =k 72 lla 4 


cross the land awiltly. New types of 


riers will be on the job for heavy 
moving. Lighting equipment will play 
an important part in the 

changing times and the 

alert supplier will cash 

in BIG. It will pay you 

to concentrate on the | 


ry 


Revere Ql ALITY Line. | 





No. 3800 
Eliptor 


Series 
The Famous 


Revere 
Hinged 


cic: | : TION— INDUS 
eae AIRPORT—MARINE ond SPORTS 
HTING EQUIPMENT 


You “ 
need lo 
ok no farther' The Reve : : No. 3018 Con- 
ere Line is com- vertible. 








plete. You c 
anc 5 
count on our wide experie i » diartngt or 
nce for the ue 


soluti 
on of any lighting problem 


VERE ELECTRIC MFG. CO 


INDOOR niin” Gn ee 
OR 
LIGHTING EQUIPMENT , 
RY NEED 


RICAl 
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{MOE BROTHERS} 
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HIS special section is compiled by Electrical Whole- 

saling as a part of its service to the electrical 
wholesaling industry. Through its use a better under- 
standing of the scope of the lighting fixture field and 
the types and sizes of fixtures available can be obtained 
and used by the salesman in making lighting recom- 
mendations — enabling him to do a bigger and better 
sales job. 
The brief specifications listed here have all been furn- 
ished by the manufacturers, but we are advised that 
details and prices are subject to change without notice. 
We regret that some manufacturers are not listed since 
their material was received too late or in unusable form. 

















The EDITOR 
MILLER CO. PHOTO 
ACME LITE PRODUCTS CO. 350 East 182nd St. | ¥203 F-RES 3 20 kitchen 2,“ 19.00 
New York, N.Y. | KT202 F-RES 20. kitchen he” 925 
1600 F-RES 1 15. desk tamp iO lbs. $14.00 | KT204 F-RES 4 20 kitchen 12 19.00 
KBW? F-RES 2 20 kitchen i = 14.50 
KBW3 F-RES 3 20 kitchen 1“ 1750 
AMERICAN METALCRAFT CORP. 1009 South 8th St 
St. Joseph, Missouri 
1424 F-IND 2 40. open end 
ALL BRIGHT E LEC. PROD 3917 No. Kedzie Ave | 434 F-IND 3 40 open end 
Chicago, Nt | 1425 F-IND 2 100 open end 
RUA COM-F 4-20 glass ene. 18 ths. $30.00 | 44 COM-F = 440 open 
RUADA COM-F 440. ind. or cont. so “ = 6700 | CoMF 6063 am 
RU1002 COM-F 2-100 glass ene. 5“ 5500 | 424 COM-F = 2 40 open 
HF4Q2 COM-F 02 a0 3 “~~ oag9 | 2 F-SW 2 4 
HFAg3 COM-F 80340 so “~~ a9 | FSW ‘a 
HF4O4 COMF 04 40 a «(3600 | O48 FSW 4 2 
HF1002 COM-F 2 100 so «45.00 | 842 F-SW ee. 
RECZ COM-F 2 2 recessed » “ 70.00 | 1144 COM-F 4 40 side shield 
ao a? » came - » want a COM-F 6 40. side shield 
RECA20 COM-F = 4-20 recessed 5 « moo | MTB ome i858 
REC240 COM-F 2. 40 recessed 0 “~~ 5009 | 1128 COMF 61 
REC7I0  COM-F 2 100 recessed go «5509 | 148 COMF 61 0 
cRég2 IND-F 2 40 3 “moo | 18 VP 1 60, bed lamp 
cRég3 IND-F 3 40 2 “~~ (28.00 100 
cRioa IND-F 2 100 5 “(40.00 
cm COM-F 1-20 Strip “550 | 
C361 COM-F 1 30 Strip 5. “11.00 | 
cag COM-F —s.1s 40. Strip 8 “ 1150 | APPLETON ELECTRIC CO. 1701-1729 Wellington Ave 
C1001 COM-F 1:10 ‘Strip m0“ = 2700 | Chicago 13, Hi. 
vis? F-RES 2 15 kitchen 13,“ 16.00 | 52900 EP-F 2 4 49 tbs. $176.45 
vi53 F-RES 3 15. kitchen 1, “ 19.00 | 52920 EP-F 2 100 98“ 736.00 
vm? F-RES 2 20 kitchen 12“ 16.00 | 53500 op 1 100 18“ = 9.70 
KEY DESIGNATIONS FOR SPECIAL FIXTURE FEATURES 
A Airport Lighting F Fluorescent M Mercury a... . Stage Lighting 
cc Cold Cathode FL Floodlight ° Outdoor a. . Spotlight 
COM Commercial H . Highway Lighting P Portable i Street Light 
DP Dust-proof ! Incandescent RES Residential SW. Show Window 
EP Explosion-proof IND Industrial 2. . Showcase .. . Vapor-proof 





122 ELECTRICAL WHOLESALING—September, 1946 


























53505 DP 1 200 18“ =: 14.35 | 41662 F-IND 2 40 27° “shield-flo” 9 0° OST 
53510 DP 1 300 19“ 27.50 | 40662 F-IND 2 40 “springlox” lampholder 30” ~—SsO31.60 
52610 EP 1 100 = 19.40 | 40663 F-IND 3 40 “springlox” lampholder i. 41.34 
5262) EP 1 150 22“ 19.40 | 49362-CL F-DP-VP 2 40 “sealed-flo” 41 55 68 
52630 EP 1 200 27“ 2790 | 49352 F-IND 2 40 “TX” 1-piece 40° (33.34 
76845 EP 1 300 38“ «©6250 | 5282 -IND 1 750- “steelite” 2° «=: 3250 
76870 EP 1 500 3) = 73.5) 1500 
68020 vP 1 100 .* 4.50 | E-1876 1-IND 1 100 stock bin It. 5 « 3.50 
68030 VP 1 200 abi 5.40 | 5570 1-0 1 100- “master sign’ 3, ° 3.60 
6806) vP 1 100 10 “ 4.60 150 
6807) Td 1 200 ge 5.50 | 5680G 1-0 1 150- “column-lite” 21 20 «10.00 
68555 vP 1 100 4“ 5.45 300 
68560 vP 1 150 “ 6.40 | S7ISAL |-IND-0 1 100- pit, tunnel 4 «19.50 
6E565 vP 1 200 14“ 6.90 | 150 
| 7511 -EP 1 100 types 1-C-D 0 22.25 
| 9500 1-DP 1 100 type 1G 6 ° 11.50 
| 6500 1-VP 1 75- heavy duty » * 6.50 
| 100 
5971 I-FL 1 750- “ellipto-lite” % "~~ «§=©20.00 
ART METAL CO. 1814 E. 40th St- | 1000 
Claveland 3, Ohio | 5754 1-FL 1 750- “duo service” 5% 8° ~~ 33.00 
1158L COM-F-| 2 40F comb. fluor. & inc. 138 ths. $113.70 | 1000 
1 1001 $-1822-L 1-0 1 100 “embiem” sign 3 2.20 
2368 COM-F 4 40 louver ‘8 “ 64.50 | 7543 1-IND 1 200 turniox-RLM 51. 4.40 
2965 COM-F 4 40 glass 3B 6650 | 7537 -IND 1 300 elliptical angle » 9.10 
1860 COM-! 1 300- plastic. s* 22 
500 semi. ind. | 
40 COM-! 1 200 rec. lens} 20“ 26.84 | 
550 COM-I 1 300 rec. lens 20“ 26.82 
474 cCOM-! 1 150 rec. lens 2“ 19.84 
574 COM-I | ake 0“ 19.94 | M- BLACK MFG. CO. 300 No. Third St 
451 COM-I 1 300 rec. lens 0“ 23.86 Phila. 6, Pa. 
478 COM-| 1 160. ree. lens 7“ 17.38 | AJR20 HIND-P trouble It. 
1930 COM-I 1 300- direct 16“ 15:55 | DIRZ HINO-P 1 trouble tt. 
500 indirect , OJR20 1-IND-P 1 trouble It. 
Germicidal Units 
2925 1 15 10“ 21.50 
2926 1 30 5“ 50.50 
242 1 15 [5 “ 16.45 
is . "i 21.13 | BOOTH & KEIT, INC. 559 New York Ave 
2 30 20 74.00 
“ Brooklyn 25, N. Y 
2819GL 1 15 meat cooler} 4 11.45 Fp 1 20 table lam 1) ths 
2972 1 15 meatcooler) 5 5 6“ 16.50 , 
ART SPECIALTY CO. 3245 W. Lake St. 
Chicago 24, Ill 
Flexo-4303 F 2 30 adjustable $1, Ibs. $16.75 
Flex-arm-4444  F-P 2 30 adjustable § “, 15.00 
ATLAS STEEL PRODUCTS CO. 112 E. 19th St. 
New York 3 .N. Y. 
F10448 COM-F 4 40 unwired 15ibs. $9.50 
F10248 COM-F 2 40 unwired 5“ 9.20 
IND148 F-IND 1 40 unwired . 4.00 
jND248 F-IND 2 40 unwired |. a 9.50 
BENJAMIN ELECTRIC MFG. CO. Des Plaines, Ill. 
40162 F-IND 2 40 “springlox” lampholder 28 Ibs. $25.27 
40163 F-IND 3 40 “springlox”” lampholder 32 “ 37.40 EDWIN F. GUTH CO. PHOTO 
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BRIGHT LIGHT 
REFLECTOR CO. 


2152P 
3152P 
2160P 
7152P 
8152P 
7160P 
512 
514 
516 
518 


412 
414 
416 
418 
905 
910 
920 
605 
615 
805 
815 
3412 
3414 
1500 


2500 


COMPCO CORPORATION 


2010) 
20101 





F-IND 
F-IND 
F-IND 
F-IND 
F-IND 
F-IND 
IND-I 
IND-I 
IND-I 
IND-I 


IND-I 
IND-I 
IND-I 
IND-I 
IND-I 
IND-I 
IND-I 
IND-I 
IND-I 
IND-I 
IND-1 
1-0 
1-0 
FL-I-0 


FL-I-0 


F-IND 
F-RES 


ny weer G& RO 


2 
1 


40 
40 
100 
40 
40 
100 
100 
150 


300- 


300 
100 
130 
200 


300- 


300 
100 
200 


300- 


500 
60- 
100 


150- 


200 


100 


150- 


200 
100 
150 
150 
200 


500 


40 
15 


RLM, open end 
RLM, open end 
RLM, open end 
RLM, closed end 
RLM, closed end 
RLM, closed end 
RLM, standard dome 
RLM, standard dome 
RLM, standard dome 
RLM, standard dome 


shallow dome 
shallow dome 
shallow dome 
shallow dome 


RLM, deep-bow! 
RLM, deep-bow! 
RLM, deep-bow! 


circ. angle sign refi. 


circ. angle sign refl. 


rectangular ang. sign refl. 


rectangular ang. sign refl. 


yard light 
yard light 
enc. W.P., flood 


- enc. W P., flood 


Starters on side 
spring spacer 


Fairfield and State 
Bridgeport, Conn. 


2B ibs. $21.60 
3° B50 
43“ 390 
32“ 24.55 
3%“ = 32.50 
6“ 4.50 
3.30 
3.50 
4.10 
5.30 


3.30 
3.50 
4.10 
5.30 


3.10 
3.50 
9.20 
2.20 
2.50 
2.50 
3.60 
3.65 


3.85 
8 Ibs. 9.50 


2251 W. St. Paul Ave. 
Chicago 47, If. 
27 tbs. $23.95 





| 
| 





20115 
20116 
20117 
20118 
20103 
20105 
20107 
4C1C0 
A-67 


CURTIS LIGHTING, INC. 


944-C-4 
948-C-2' 
948-C-3’ 
948-C-4 
952-C-2' 
952-C-3’ 
952-C-4’ 
954-C-11,’ 
954-C-2’ 
954-C-3 
954-C-4’ 
1400 

4060 

4061 
950-C-2 
950-C-3 
950-C-4’ 
956-C-11, 


| 956-C-2 


5 “ 8.60 | 
| 2130-H 


oak 


GENERAL ELECTRIC CO. PHOTO 


12" 16.75 | 936-C-3" 


956-C-4 
1010 


1620 

1250 

2101 Series 
2120-H 


7301 


| 2302 


2304 
2305 
5090 
1712 
1713 
70610-XE 


DAY-BRITE LIGHT., INC. 


40231BW 
40331BW 
30231BW 
46406 


| 46407 
| 46408 
| 46409 


46202 
46203 
45220-4 
8248B 
8348B 
8448B 


F-RES 
F-RES 
F-RES 
F-RES 
COM-F 
COM-F 
COM-F 
1-RES 
1-RES 


COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
F-IND 
F-IND 
F-IND 
F-IND 
F-IND 
F-IND 
F-IND 
1-SW 


coM-! 
cOM-! 
COM-I 
COM-I 
COM-! 
COM-! 
COM-! 
COM-I 
COM-| 
COM-I 
COM-F 
COM-F 
COM-F 


F-IND 

F-IND 

F-IND 

COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 


weet eet ett tet 


ww 
S 


NWR ew et ROR SK Se 


~awnrenrenn - - SS Nw NH 


SSE3B838383 


40 


40 


30 
40 


30 
40 
15 


40 
40 
40 
100 


30 
40 
15 


Ses 


seeBeesszegeees 


=_— => 
oo 


40 
40 
100 
40 
40 
40 
40 
40 
40 
40 
40 
40 
40 


adapter 
adapter 
flushmount 
flushmount 
hinged ends 
glass enc. 
glass sides 
spring spacer 
4” holder 


dist. refl. 
assymetric refl. 
assymetric refi. 
assymetric refl. 
decorative 
decorative 
decorative 
curtistrip 
curtistrip 
curtistrip 
curtistrip 

glass and louver 
direct, indirect 
direct, indirect 
assymetric refi. 
assymetric refi. 
assymetric refl. 
curtistrip 
curtistrip 
curtistrip 
curtistrip 


- attraction zone 


silver bow! 

edge-ray 

recess. unit 

recess. unit 

recess. unit 

recess. 

recess. 

recessed, concentrating 
housed & recessed unit 
indirect 

alum. troffer 

alum. troffer 

ceiling mtg. 


RLM 

RLM 

RLM 

open surf. 

open susp. 
enclosed surface 
enclosed susp. 
enclosed surface 
enclosed susp. 
surface troff. 
open 

open 

open 


8 “ 9.95 
10 “ 14.95 
.” 9.95 
10 “ 14.95 
33 “ 
so“ 
= “ 
‘ 2.80 
1¢ 


6135 West 65th St. 


Chicago 38, III 
20 Ibs. 
n” 
ie 
m “ 
an 
ie 
 “ 
1“ 
g 
a 
14“ 
67 “ 


n * 
16 “ 
i “ 


i * 


mm 
44 “ 
_ 
18 “ 
18 “ 
18 “ 
i 


411 Bulwer Ave. 


St. Louis 7, Mo. 
30 lbs. $25.80 
34“ 36.00 
50 “ 48.00 
28 “* 37.50 
34“ 42.30 
46 “ 51.00 
Ss * 55.80 
_* 33.50 
40 “ 38.30 
: 36.10 
29 “ 26.50 
Be 37.00 
Gg” 46.50 
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DIEHL MANUFACTURING CO. 


876605 
876669 


IND-SP 1 
IND-SP 1 


DISPLAY LIGHTING INC. 


SF-560 
SBR-540 


1-SP 
1-SP 


ELECTRO MFG. CORP. 


B101 
B201 
1021 
1042 
1022 
1044 
1041 
1043 
1040 
$24 

$48 

222 


F-IND 2 
F-IND 2 
COM-F 2 
COM-F 4 
COM-F 2 
COM-F 4 
COM-F 4 
COM-F 4 
COM-F 4 
COM-F 1 
COM-F 1 
F-RES 2 


EMERALITE CO., INC. 


DD-47 


1-P-COM-RES 2 


ENDER MFG. CORP. 


4648 
4VG-48 
4048 
2L48 
1700/48 
2700/48 


FEDERAL ELECTRIC CO. 


LD-754-B2 
LD-754-B4 
LD-931-B1 
LD-931-B2 
LD-931-B3 
LD-931-B4 
LD-935-B1 
LD-935-B2 
LD-935-B3 
LD-935-B4 
LD-930-B4 
LD-981-B4 
LD-1039-B4 
LD-922-B 
LD-923-B 
LD-924-B 


F 4 
F 4 
F 4 
F 2 
F 1 
F 2 
CC-IND 2 
CC-IND 4 
CC-COM-IND 1 
CC-COM-IND 2 
CC-COM-IND 3 
CC-COM-IND 4 
CC-COM 1 
CC-COM 2 
CC-COM 3 
CC-COM 4 
CC-COM 4 
CC-COM 4 
CC-SW 4 
CC-COM 2 
CC-COM 3 
CC-COM 4 


20 bench light 
20 bench light 


(*Complete with transformer) 


60 


40 
40 


40 
40 
40 


42 
42 
42 
42 
42 
42 
42 
42 
42 
42 
42 
42 
42 
42 
42 
42 


fresnel 
boom 


ind., cont. mtg. 
ind., cont. mtg. 
V-type, shielded 
V-type, shielded 
Open 

open 

U.R.C. 

louver type 
basic unit 

strip 

strip 
streamlined 


Double ill. and daylight 


1137 Finderne Ave. 

Somerville, N. J. 

$6.00* 

6.00* 

417 East Gist St. 

New York 21, N. Y. 

Bibs. $14.95 

40 “ 60.00 

2000 W. Fulton St. 

Chicago, Ill. 

$21.95 

39.50 

29.95 

46.95 

21.95 

36.25 

46.95 

51.95 

32.95 

5.95 

9.95 

8.75 

40 Warren St. | 

New York 7, N. Y. 

15ibs. $28.50 

260 West Street 

New York, N. Y. 

40 Ibs. 

* 
% “ 
»* 
9 « 
Ww * 


8700 S. State St. 


Chicago 19, lll. 
38 lbs. $44.20 
% “ 65.70 
4 28.95 
33 “ 34.60 
52“ 53.00 
4“ (56.15 
42“ 39.45 
4° 45.10 
64 “ 66.40 
66 “ 69.55 
9“ = 73.05 
80 “ 74.10 
64“ 64.70 
22“ 45.95 
27“ «61.85 
2%“ —s 67.50 
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FLUORESCENT FABRICATORS 
(Div. of EZ! Corporation ) 


1440W F-RES 1 
1300 F-P 1 
518A F-RES 1 
1800W 1 
1830W 1 
2302FA F-RES 2 
2303FA F-RES 3 
4844-H COM-F 4 
4884-H COM-F 4 
5844 F 1 
5847 F 1 
5862ASN F-IND 2 
SB63ASN F-IND 3 
71874H COM-F 4 
9242 F-SW 2 
9983 F-SW 3 
| FLUORES-O-LITE CO. 
| 802/48 COM-F 2 
803 48 COM-F 3 
852/48 COM-F 2 
6104/48 COM-F 4 
6204 /48 COM-F 4 
6404 48 COM-F 4 
6404 /48 COM-F 4 
2208 /48 IND-F 2 


THE FRINK CORPORATION 


3-248 COM-F 2 
4-248 COM-F 2 
5-248 COM-F 2 
5-H48L COM-F 3 
6-248 COM-F 3 
6-348L COM-F 3 
1-248 COM-F 2 


40 
40 
40 
40 
40 
40 
40 
40 


4) 
40 
40 
40 
40 
40 
4) 


plastic panel 
trouble It. 
wall bracket 
germicidal 
germicidal 
surf. or adapt. 
surf. or adapt. 
susp. mtg. 
susp. mtg. 
channel 
channel 

exp. ballast 
exp. ballast 
louvered 


glass rec. 
lass rec. 
holophane curved lens 
frosted glass 
curved lenses 
glass 
louver 


removable ends 
hinged panels 

curv. gl. sides 

cent. panel louver 
comb. ang. & gi. panel 
cent. panel louver 
enclosed V-type 


3825 Olive St. 
St. Louis 8, Mo. 
57 Branford St. 
Newark 5, N. J. 
32 tbs. $55.00 
a“ 63.00 
: 75.00 
a” 64.00 
40 “ 75.00 
_" 64.00 
a * 69.00 
a * 27.00 


27-01 Bridge Pla. N. 
L. |. City, New York 

31 Ib 

_ 

ie 

42 “ 

ia 

42 “ 

a “ 











SOLAR 




















- More A More 


& 


[egiaehae geo Natnaes ck he nniont Sted ed aeetatne 48 








on il Niel He ho OEE ew 


1-448 
8-248 
8-348 
11-248L 
11-2486 
12-248L 
12-248G 
12-248LB 
9-148 
8-248 
10-1486 
10-148L 
14-148 
15-1486 
15-148L 
16-348L 


H. C. FRISBIE CO 


CIT5A 
C255 
C85A 
C80A 


1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
1-RES 


4 
2 
3 
2 
2 
2 
2 
2 
1 
2 
1 
1 
1 
1 
1 
3 


5 
3 
5 
1 
6 
5 


5 


40 


1 100 


2 
3 


15 
15 


enclosed V-type 

enc. circular unit 

enc. circular unit 

flat, 3” depth louver 

3” depth glass bottom 
depth 3”, sides louver 
depth 3”, glass bottom 
gl. bottom 

feep troffer 

deep troffer 

shallow troff. gl. bottom 
shallow troff. louver 
deep troffer 

shallow troff. gl. bottom 
shallow troff. louver 
shallow troff. louver 


1120 E. Pico St. 
Los Angeles 21, Calif. 

15 tbs. $36.00 
brass col. a 36.00 
chrome or brass i - 47.25 
break. room “ia 20.25 
3 row, 6 Ib. cut crystal 30“ =: 330.00 
5-light crystal 20 “ 150.00 
5-light crystal 20 “ —- 165.00 
3 row, 8” crystal basket 21.45 
4 row, 12” crystal basket 32.25 
5 row, 14” erystal basket 41.25 


brass. col. 


(Brackets to Match All Fixtures) 


FULLERTON MFG. CORP. 


LB 440-N 
GB 440-N 
LB340-N 
GB340-N 
LB240-N 
GB240-N 


COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 


GARDEN CITY PLATING ¥ 
& MFG. CO. 


m8 COM-F 
7410-2 F-SW 

8000 COM-F 
8810 COM-F 
8820 COM-F 
8830 COM-F 
8850 cOM-F 
8852 COM-F 
8853 COM-F 
8854 COM-F 
8842 COM-F 
8842-7 COM-F 
8842-3 COM-F 
8847-4 COM-F 


40 
20 
40 
40 
40 
40 
15 
15 
15 
15 
15 
15 
15 
15 


17 Chestnut St. 
South Norwalk, Conn. 

41lbs $57.00 
glass bott. 47 “ 54.00 
louver bott. 4] “ 54.00 
glass hott. i 51.00 
louver bott. 36 47.00 
glass bott 42 “ 44.00 


louver bott. 


1430 So. Talman Ave. | 
Chicago 8, II. | 
| 90 FL-I-0 


ind. or cont. 
removable ref 


recessed, slimline troff. 
recessed, slimline troff. 
recessed, slimline troff. 
recessed, slimline troff. 
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GENERAL LUMINESCENT CORP. 


NWA CC-COM-F 
FC CC-COM-F 


8 
4 
FF CC-IND-F 2 
4 
4 


FR CC-COM-F 


GERINGER AND SONS MFG. CORP. 


13-320GL 
11-220 
11-320GL 
17-440 
16-440 
24-440 
18-440 
20-440 
23-440 
8405D 


F-COM-RES 3 20 
F-RES 2 
F-COM-RES 3 20 
COM-F 4 
COM-F 4 
COM-F 4 
COM-F 4 
COM-F 4 
COM-F 4 
1-RES 5 


40 


100 


8407 1-RES 1 1- 


10 


GOODRICH ELECTRIC CO. 


95 FL-I-0 


FL-I-0 
FL-I-0 


1-IND 
1-IND 
1-IND 
t-IND 
1-0 

1-0 

1-IND 


15- 


- pore. enam. 


- for high bays 


732 S. Federal St. 

Chicago, til. 
50 tbs. $137.00 
3“ 65.00 
eo“ = 65.00 


P. F. corrected 
P. F. corrected 
P. F. corrected 


P. F. corrected | is 80.00 


145 West 63rd St. 

New York 23, N. Y. 

glass panels, glass ends 17 Ibs. 
glass ends ie 
glass panels, glass ends s* 
glass ends, louvers 50“ 
glass ends »* 
louvers 50 “ 
glass panels, louvers = “ 
45 “ 

i 

chrome & bronze in 


wall bkt. i * 


4600 Belle Plaine Ave. 
Chicago 41, Il 
23 Ibs. 


- pore. enam. 15 


porc. enam. proj. 19 


- alzak alum. narrow beam 17 


stock room am 
stock room an 
stock room i 
sto room a 
for sq. signs 25 “ 


for sq. sizns te 






















A 
MODERN 
UNIT 














for use in summer homes, small 


’ 
i apartments, in that extra room, in the open .. . 
Z it has not ONE selling feature but MANY. The 
f superior design of the VEE-JAY BROILER allows 
f many combinations . . . as a Broiler—Frier—Toaster—Warming Oven . . 
’ and you can prepare fine foods in a variety of ways quickly and easily— 
: southern fried chicken — Creole gumbo — broiled steaks and chops — to 
; name only a few. 

Z * HIGH QUALITY * LOW PRICE * HIGH SPEED — 110-120 volt 1000 
f watt coils * HIGHLY POLISHED — easy to clean. Get the details — the 
’ time is right to sell VEE-JAY BROILERS . . . Wholesalers’ Territories open 

y — order today! 


VAREL- Jason PRODUCTS CO. 


75 E. VERNOR DETROIT 1, MICHIGAN 
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60287 IND-M 1 400 for high bays 46 
532714 1-IND 1 159 disk. hood 5 
675 DP-I-IND 1 100 copper finish 46 “ 
52214 1-IND 1 150 separable hood 4.2 “ 
52216 1-IND 1 200 separable hood 48 “ 
50716 1-IND 1 200 one piece ~ * 
23218 1-IND 1 200 glassteel disk hood . * 
57814 1-IND-VP 1 150 cast hood E* 
57816 1-IND-VP 1 200 cast hood .< 
EDWIN F. GUTH CO. S |.Louis 3, Mo. 
M-2505 COM-F 2 40 surface troffer 31 tbs. $26.00 
M-3031 COM-F 3 40 semi-direct 39“ =. 36.50 
M-3042 COM-F 4 40° semi-direct louver 60 “ 55.00 
M3150 COM-F ‘ © @ttee 60“ 58.25 DAY-BRITE LIGHTING, INC. PHOTO 
M-2322 COM-F 2 65 indirect 35“ =. 38.00 
M-3052 COM-F 4 40 luminous indirect 85 “ 87.50 
M-1824 COM-F 2 40 recessed troffer 6%“ = -24.25 
M-3061 COM-F 3 40 strip 244“ 28.00 | S-5640 COM-! 1 500 indirect, silver bowl 20“ 20.00 
M-3096 F-IND 2 4 2“ 30.00 | F-1774 COM-I 1 300 in-bilt square controlens 3 = (6.00 
M-3085 F-IND 2 40 alzak, ind. 5 “ 28.00 | R-1894 COM-I 1 300 in-bilt round controlens 17“ = 22.00 
M-1912 F-SC 1 3 15“ 18.00 | F-814 COM-I 1 300 counterlite re 21.50 
M-3371 1-SP 1 150 15“ 1350 | W-792 COM-! 1 25 hospital night lite 6“ 16.50 
M-3320 SW 1 150 15 “ 14.00 | 02368-¥ I-IND-VP =—'1-—«-150_ intensive 10 “ 9.20 
M-1683 F-SW 2 4 30 “ 28.00 | 02378-V 1-IND-VP 1 200 intensive Ww“ 11.95 
AAA-363 IND-M 1 400 high bay 5“ 18.00 | 06561-V l-IND-VP = 1-300 intensive 71“ =—24.50 
AAA-362 1-IND 1 1500 high bay 5“ 18.00 | U-818 1-0 1 300 wall mtg. 2%“ 35.00 
AAA-346 1-vP 1 200 10“ 1250 | 04333-VF 1-0 1 500 wide dist. 322“ 35.70 
R-6286 1-COM 1 500 indirect 10“ = 16.80 
R-6524 1-COM 1 100 hanger & fitter 4.25 
A-1072 1-COM 1 40 bath bracket | as 2.60 
HUB ELECTRIC COMPANY 2219-2229 W. Grand Ave. 
Chicago 12, Ill. 
31621 COM-! 1 75  lite-strip 
31623 COM-! 1 100  lite-strip 
5144 COM-F 1 40 rec. troff., open, or louver 
HOLDENLINE CO. 2301 Scranton Rd. | 5154 COM-F 2 40 rec. troff., open, or louver 
Cleveland 13, Ohio | 5145 COM-F 1 100 rec. troff., open, or louver 
JR-24 IND 1 2 8 Ibs. $8.40 | 6074 COM-F 1 40 var. light dist., flush mtg. 
CSS-220 IND 2 2 i 9.95 | 6084 COM-F 2 40 var. light dist., flush mtg. 
CSS-320 IND 3 20 w * 14.35 | 6075 COM-F 1 100 var. light dist., flush mtg. 
JR-48 IND 1 40 16“ 14.00 | 6612 COM-F 2 40 var. light surf. mtg. 
CSS-80 IND 2 40 ~ * 19.80 | 6613 COM-F 3 40 var. light surf. mtg. 
aI CSS-85 IND 2 40 a CT” 20.38 | 6641 COM-F 1 100 var. light surf. mtg. 
CSS-120 IND 3 40 30 “ 28.50 
i CSS-200 IND 2 100 In, “38.35 
NS 
JACKSON ELECTRICAL CO. 900 W. Van Buren St. 
_ Chicago 7, Ill. 
a 6910 1-0 yard light 
° i 
HOLOPHANE CO. INC 342 Madison Ave. - - 
New York, N. Y. 
0 9101-4 COM-F 240 _recessed, controlens 80 lbs. $45.50 
ne 9102-4 COM-F 3 40 recessed, controlens 8“ = 50.50 
an $110 COM-F 2 40 surface, controlens 60 “ 57.50 | JOLECO CORPORATION 2513 Baldwin St. 
9111 COM-F 3 40 surface, controlens 60 “ 6250 St. Louis 6, Mo. 
9112 COM-F 4 40 surface, controlens 60 “ 69.00 | F-12-120 F-RES 2 20 glass ends 13 ths. 
$065 F-IND 2 40 enclosed, controlens 66 “ 36.50 | F-34 F 2,4 40 rec. louver 
3066 F-IND 3 40 enclosed, controlens 69“ = 41.50 | F-24 F 2,4 40 ceiling mtg., louver 
9661 F-IND-DP 3 40 dust tight 97 “ 68.00 | F-45-440 F 4 40 cast alum. ends, louver 43 
9062 F-IND-DP 2 40 dust tight 94“ 62.00 | F-65-440 F 4 40 cast alum. ends 4 “ 
$-5540 COM-I 1 200- semi-direct pendent 20 “ 20.00 | F-75-240 F 2 40 gi. panels, louver 0 “ 
300 F-11 F 1,2 15,40 
9146 
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Pickwick 


HOMELITER 


“ 
’ 
Featuring. 
Entirely new and sturdy construction 
Adjustable socket assembly 


Lamp spacings always right 


No screws or equipment on face 


Finished in baked vitro chip 
proof white enamel 


Smart styling 
@ Individually packed 


@® Manufactured for 
two and three light 
20 watt lamps 





MODERN-LITES 
WALL BRACKETS 


Streamlined construction 

Sturdily built 

Highly polished chrome on brass 
Underwriters laboratory approved 
One light 14 watt 

One light 15 watt 

One light 20 watt 


PICKWICK Lighting Tuc 


SHELTON, CONNECTICUT, . A 
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RF6O 
TO 
RF100 
RH60 
TO 
RH200 
SRF6O 
TO 
SRF1000 
DMR60 
TO 
DMR1000 
RXQ60 
TO 
RXQ1000 
EDR60 
TO 
EDR1000 


HMF-1000 


HMF-400 
URF100 
SL100 





JONES METAL PRODUCTS CO. 


1-IND 
1-IND 


1-IND 
1-IND 


1-IND-0 
1-IND-O 





1 60 


TO 
1 1000 
1 60 
TO 
1 200 
1 60 
TO 
1 1000 
1 60 
TO 
1 1000 
1 60 


1 1000 


TO 
1000 





100 
100 


KAHN MANUFACTURING CO. 


404 
402 
404X 
4 2X 
102E 
103E 
140 
120 
115C 
HS40 
HS40F 
4004 
4004F 
3404 
3402 
404V 
402V 
202 


202V 
203V 
420BC 


TO 
305 


COM-F 
COM-F 
COM-F 
COM-F 
F-IND 
F-IND 
F 

F 

F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 


a Mins Bins Bites Bins Bea 


F. D. KEES MFG. CO. 


3140 


1-FL-O-P 


40 
40 
40 
40 
40 


40 


15 
40 
40 
40 
40 
40 
40 


40 


— = WR Se WwW RPO S&S RD ee em ew EF Ome 


Ssesese8s 


Up To 


KEYSTONE ELEC. MFG. CO. 


48D 
K220 
1-15BR 
CE448 


IND-F 
F-RES 
F-RES 
COM-F 


750- 





formed neck RLM dome 


formed neck, RLM dome 
heel neck, RLM dome 


heel neck, RLM dome 


separable socket, RLM dome 5 


separable socket, RLM dome 10 
S, “ 
TO 


removable, RLM dome 


removable, RLM dome 
R.R. type, RLM dome 


R.R. type, RLM dome 
RLM dome 


RLM dome 
high mtg. 


formed neck 
utility, RLM dome 
adj. flood 


Milwaukee 5, Wis. | FLG440 COM-F 4 40 5-panel 
24” stems 35 lbs. $4240 | LV440 COM-F 4 40 cont. louver 
24” stems le 25.62 
instant start 41‘ 51.50 | 
instant start : ie 30.95 
wing nut fastener 39“ 73.20 KILLARK ELEC. MFG. CO. 
= ae " a VUA-1-100 1-VP 1 100 pendent 
strip 590 VXAGG-110 ~—‘1-VP 1 100 universal 
18” chrome strip 865 VOBLG-100 —‘1-VP 1 100 wall bkt. 
louvers and glass 5 «6240 VUCSDG-2-200 1-VP 1 200 std. dome reff. 
louvers and glass 5“ 60.40 VUXSG-2-150 1-VP 1 150 shallow bowl 
URC. 65 55.00 VFCAG-100 ~=1-VP 1 100 flange type 
ceiling, U.R.C. 65“ 53.00 ELG-1-100 1-EP 1 100 pendent 
glass sides, louver 56 51.00 ELX-1-200 1-EP 1 200 ceiling 
glass sides, louver 51 35.10 | ELBG-1-300 ‘1-EP 1 300 bracket 
glass side panels 55 46.20 | ELGS-2-500 1-EP 1 500 pendent 
glass side panels 50 ¢ 30.10 | ELXGD-2-100 1-EP 1 100 ceiling 
lace ends 12.00 | ELGSD-2-150 1-EP 1 150 pendent 
lace ends 16 00 
lace ends 21.00 
V-end, glass 15.20 | THE KIRLIN COMPANY 
V-end, glass 20.00 
bathr'm cab., built-inlamps 65 “ 65.00 | 220B COM-F 2 20 recessed glass door 
plywood 1298 | 420B COM-F 4 20 recessed glass door 
shelf, lamp 230B COM-F 2 30 recessed glass door 
beneath 240B COM-F 2 40 recessed glass door 
| 440B COM-F 4 40 recessed glass door 
220TR COM-F 2 20 recessed open troff. 
420TR COM-F 4 20 recessed open troff. 
Beatrice, Nebraska | 230TR COM-F 2 30 recessed open troff. 
indoor or outdoor 2lbs. $2.00 | 240TR COM-F 2 40 recessed open troff. 
| 440TR COM-F 4 40 recessed open troff. 
| 1206 I-COM-RES 1 100 rec. lens 
1208 1-COM-RES 1 150 rec. lens 
1100 Shackamaxon’St. | 1212 1-COM-RES 1 300 rec. lens 
Phila. 5, Pa. | 1218B COM-I 1 500 rec. lens 
V-type refl. 23 lbs. $18.84 | 4506 COM-! 1 25 flush exit, 6 
flush or adapter .* 8.77 | 4516 COM-! 1 25 flush exit, 6 
wall bracket a” 7.44 | 430TR COM-F 4 30 recessed 
ceiling or suspension — 35.85 508 COM-I-RES 1 100 recessed 





9 
8 


W. Lafayette, Ohio 


31 Ibs. 
TO 


2 
TO 


TO 


hi 2 2 
TO 


3, “ 
TO 


2051 N. 19th St. | 
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$3.20 





TO 
1.2 
1.80 
TO 
2.60 
3.50 
TO 
7.60 
3.90 
TO 
8.00 
3.20 
TO 
1.20 
3.20 
TO 
1.20 
8.70 


8.70 
4.3 
2.95 











CURTIS LIGHTING INC. PHOTO 



























































































































4)“ 34.70 
45 “ 54.70 


3940 Easton Ave. 


St. Louis, Mo. 
4 ths. $4.25 
_ 4.50 
: 4.50 
Mm * 9.40 
, 8.75 
3, “ 3.45 
| 19.40 
es 30.70 
48 CO 68.70 
Sly, “ 13.00 
21, “ 27.00 
ie 22.15 


3435 E. Jefferson Ave. 


Detroit 7, Michigan 


26 «Ibs. $41.98 
i 66.22 
% 56.44 
ae 39.12 
6 “ 92.88 
Ya 32.88 
a» 48.66 
i 38.66 
3” 39.78 
3” 65.34 
: 15.34 
8, “ 18.18 
16, “ 27.12 
71.32 
: i 13.66 
ly, “ 22.96 
= * 63.98 
. * 10.35 
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AUTOMATIC 


TIME SWITCHES 


Ti: dependability of RELIANCE Automatic 
Time Switches has been proved in emergency 
as well as in normal times. They are giving com- 





plete and reliable service under many and varied RELIANCE Model W Synchronous 
conditions —a factor of paramount importance wosauendiaamadaneaen 

Completely automatic — extremely sim- 
particularly in these times when constant good san Compal, castartent hone tapes 
service is so essential. RELIANCE Switches are 


Built to highest standards of accuracy. 
easy to install economical in operation, and meet 





ASTRONOMIC 


a wide variety of needs. The present sales pos- TIME SWITCH 
"The Mod ‘Ww Astrono 
sibilities should interest you—tap this rich source Bei ising iinntinarine Ti 
“on’* Operation changes daily 
of today's business. ee eanatine the necewits 
of resetting the dial as the da 














Catalog and price sheets available on request. 


AMERICA’S 
RELIABLE 


24-HOUR-A-DAY 





BADGER Synchronous Automatic 


Time Switches 





Heavy duty time switch with capacity 
















RELIANCE AUTOMATIC LIGHTING CO. 
= 1907 MEAD STREET, RACINE, WISCONSIN 
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KLIEGL BROS. UNIV. ELEC. 
STAGE LIGHTING CO., INC. 


2303 
2504 
2505 
2164 
2165 
2145 
22F08 
22F12 
24F06 
24F08 
1602 


1166CR 
832 
610 


IN 
43N6 
43N8 
53E 
T0E 


I 

FL-0 

FL-0 

1-P 

I-SL 1 
1-SL 


FL-I-SL 1 
1-SP 1 
1-SP 1 
1-SP 1 
1-SP 1 


LEADER ELECTRIC CORP. 


VL-440 
VL-4401C 
G-440C 
GL-4401C 
GL-240C 
LRL-440C 
LRL-4401C 
LR-440C 
LR-4401C 
L-440C 
L-2401C 
V0-440C 
LS-70, 71 
LS-60, 61 
T-120 
T-140 
T-1402 
TG-1402 
T-220 
T-240 
TG-220 
TG-240 
T-340 
TG-340 
T-103 
T-104 
T-105 
1UOP-240 
IUOP-340 
1UOP-2100 


COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
| 


| 

F 
F 
F 
F 
F 
F 
F 
F 
F 
F 
F 
| 


I 

F-IND 
F-IND 
F-IND 


LOUMAC MFG. CO., INC. 


152-15 
152-20 
153-15 


F 
F 
F 


wwnenrnrnnnn—~—_—— —$ He SF Se SP SHS SS 


nye were — 


wn we 


geses 


40 
40 
40 
40 
40 
40 
40 
40 
40 
40 
40 
40 
150 
150 


40 
40 
40 


40 
40 
40 
40 
40 


150 
150 
40 
40 
100 


asa 


fixed beam downlight 
fixed beam downlight 
fixed beam downlight 
adj. beam 

adj. beam 

pin hole downlight 
circular rec. ceiling 
circular rec. ceiling 
square rec. ceiling 
square rec. ceiling 
weather proof 
weather proof 
adjustable light proj. 
disappearing footlight 
refl. border light 


stage 

fresnel lens 
fresnel lens 
plano-convex 
plano-convex 


plastic or steel sides 
louver inst. start 
glass panel, louver 
glass panel, louver 
glass panel, louver 
URC, louver 

URC, louver inst. start 
URC luminaire 
URC, inst. start 
open type 

open, inst. start 
Open type 

direclite 

direclite 

12” open type 

12” open type 
open type 

8’ glass panel 

12” open type 

12” open type 

12” glass panel 
12” glass panel 
12” open type 

12” glass panel 
corner, fill-in 
direclite 

insert, direclite 
porc. refi. 

pore. refl. 

porc. refl. 
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321 W. 50th St. | 
New York, N, Y. 
$44.00 

60.00 

75.00 

36.00 

42.00 

32.00 

20.00 

26.00 

16.00 

20.00 

13.00 

25.00 

150.00 

65.00 

12.00, FT 


24.00 
17.00 
75.00 
12.00 
33.00 


6127 N. Broadway 


Chicago 40, Ill. 
50 tbs. $66.90 
=» * 81.00 
™ 56.07 
- 66.51 
a * 27.00 
60.22 

74.31 

| 46.51 
83 “ 61.00 
ie 40.80 
i 30.24 
»” 38.44 
17.60 

16.56 

te * 17.11 
26“ 22.91 
46 “* 37.58 
nn” 72.18 
26“ 22.96 
30 “ 29.82 
nm” 37.44 
44 “ 47.24 
i 40.24 
4] “ 58.68 
5 “ 19.58 
15 “ 28.48 
15 “ 17.68 
30 tbs. 25.31 
ie 34.44 
| a 45.78 
105-113 Wooster St. 
New York, N. Y. 
$21.40 

21.40 

28.20 








153-20 
162-40 
163-40 
164-40 
165-40 
222-14SF 
222-15SF 
222-20SF 
223-14SF 
223-15SF 
223-20SF 
232-40 
733-40 
734-40 


MC CABE LIGHTING CORP. 


MS-304 
MS-210 
MS-215 
MS-202 
MS-102 
MS-103 
MS-270 
10-B’K'T. 
10-POST 


MATLUX CORPORATION 


4224 
4324 
4424 
4524 
4234 
4334 
4433 
4534 
4220 
4320 
4420 
4520 


Ss Dies Bi Bite Bins Bites Bis Mites Bites Bites Bites Bites Bes Mtns 


1-SP-SW 
1-SP-SW 
1-SP-SW 
1-SP-SW 
COM-F 
COM-F 
1-SP-SW 
1-RES 
1-RES 


F-IND 
F-IND 
F-IND 
F-IND 
F-IND 
F-IND 
F-IND 
F-IND 
F-IND 
F-IND 
F-IND 
F-IND 


a wnwwwrnrnnrn oO ff. Ww rR Ww 


~Nynryonrn wwwwre rr Po 


20 
40 
40 
40 
40 
14 
15 


14 
15 


40 
40 
40 


40 
40 
40 
40 
40 
40 


40 
100 
100 
100 
100 





WHEELER REFLECTOR CU. PHOTO 


with canopy 
with canopy 
with canopy 
with canopy 
with canopy 
with canopy 


all-purpose 
louvered 

open 
adjustable 

rec. troff. 

rec. troff. 
swivel 

colonial lantern 
colonial lantern 


open end, por. enam. 
open end baked enam. 
open end cont. 

open end cont. 

open end por. enam. 
open end baked enam. 
open end, cont. 

open end, cont. 

open end, por. enam. 


open end, baked enam. 


open end, cont. 
open end, cont. 


28.20 
44,00 
38.20 
68.20 
75.00 
17.00 
17.00 
17.00 
23.40 
73.40 
23.40 
43.80 
36.20 
68.20 


172 Newbury St. 
Boston, Mass. 
$150.00 

11.20 

7.20 

35.70 

47.50 

62.00 

13.90 

28.00 

22.50 


45-18 Court Square 
L. 1. City, N.Y. 
34 Ibs. 

_ 
i 
= 
a * 
_” 
_* 
6 
55 
54 
5 * 
54 













GARCY means plus quality — 
for the installations that de- 
mand the best in lighting. That 
is why leading architects, de- 
signers and engineers repeat- 
edly specify GARCY fixtures. 
Many outstanding installations 
throughout the country testify 
eloquently to GARCY superior 
quality . 


CARI aaa 


name that stands for 


Adda-strip — Single or multiple 
lamp — in units or continuous 
runs. Soundly engineered for 
convenient application and 
proper fit. All strips de- 
signed and machined to 
_ receive louvers and 


Cosmolite — 4 lamp fivorescent fixture with 
louver bottom. A fixture of extraordinary 
beauty that combines high level illumina- 
tion with low surface brightness. Made of 
polished aluminum with white enamel lou- 
vers. 


Stratolite — 2 or 4 lamp fivorescent fixture 
with louver bottom and Linex glass sides, 


Both fixtures available suspended or 
surface mounted — individual units or 
continuous runs. 


WRITE 


FOR CATALOGS 


GARDEN CITY PLATING & — COMPANY, INC. 


Ogden Bivd. &’S. Talman ae . . Chicago 8, Illinois 
Since 1898 New York Office and Warehouse — 600 Broadway 
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THE MILLER COMPANY Meriden, Conn. 
C-14 COM-F 4 40 3612 Ibs. $42.00 
CS-14 COM-F 4 4 40, “ 47.00 
MITCHELL MFG. CO. 2525 Clybourn Ave 
Chicago, Illinois 
2080-S F-IND 2 40° open end ref., enam. 27 tbs. $19.45. 
2084 F-IND 2 40 open end ref., pore. 36“ 21.15 
2086 F-IND 3 40 open end ref., enam. 40 “ 27.10 
2089 F-IND 2 100 open end ref., porc. 62 “ 40.00 
2090 F-IND 2 40 closed end ref., enam. = 22.10 
2092 F-IND 2 40 closed end ref., porc. i 24.50 
2096 F-IND 2 100 closed end ref., enam. 60“ = 41.10 
2087 F-IND 2 100 closed end ref., pore. Gg” 44.45 
2032 COM-F 4 40 glass shield U.R.C. 60 “ 46.95 i 
3001 COM-F 2 40 unshielded plastic ends 3“ 21.90 PITTSBURGH REFLECTOR CO. PHOTO 
3002 COM-F 4 40 unshielded plastic ends a” 35.40 
3003 COM-F 2 40 glass shielded 4 26.50 
3004 COM-F 4 40 glass shield 50 Ibs. $39.95 
3085 COM-F 2 40 glass shield, glass bottom a°* 38S 
3007 COM-F 4 40 glass shield, glass bottom - 48.15 M-408 1-RES 2 5 5; « 3.2 
3009 COM-F 2 40 glass shield louver 41 “ 36.25 M-410 1-RES . 2. 5 “ 435 
3611 COM-F 4 4 glass shield louver 56 52.25 M-412 1-RES 3 75 gE ° 5.70 
3013 COM-F 2 40 show window a” 22.60 M-418 F-P-RES 1 15 51, * 10.95 
1245 RES bed lamp 2“ 295) 610 I-RES 2 60 5 125 
1906 P heet ite 2° 39) 612 1-RES 2 15 6 8.95 
1907 P sun lamp i 33.25 M-710 1-RES 2 60 5 135 
1908 RES bathroom 3° 6) wn2 I-RES 2 15 . 8.95 
1908 P floor lamp my“ WTO) 810 O-RES 2 60 3 445 
2050 F-P 1 15 desk lamp 12 9.95 | 4-827 1-0-RES 1 60 134 3.45 
2056 F-P-RES bed lamp 5 7.95 M-872 1-0-RES 1 60 13, 3.45 
2060 F-IND 2 0 all-purpose 8 9.95 M-1000 F-P-RES 1 15 83, 10.95 
2060PF F-IND 2 20 all-purpose H.P.F. 8 “ 13.45 M-1013 I-RES 5 2B 9 * 13.95 
4001 F-RES 2 20 kitchen unit adapter 5 8.15 M-1016 1-RES 5 4 11 16.45 
4002 COM-RES-F 1 20 strip 4 440 | 1023 1-RES 5 3 1 12.15 
4003 F-RES kitchen unit 5 8.75 M-1028 1-RES 5 40 4 15.45 
M-1124 F-RES 2 2 7 8.88 
M-1324 F-RES 2 7 8.88 
MOBILITE INC. 440 Mercer St 
Jersey City, N. J. ; 
506 COM-F = 4 40 flush, cont. $74.43 a sian ” yo . 
500-10 COM-F 4 40 flush, cont. 63.32 — 
500-20 COM-F 4 40 flush, cont. 65.56 3060 IND-F > 24 ths. $23.25 
= _— ' sae i = COMF = 440. louver 0 “5450 
608-10 COM-F 4 40 flash, cont. 57.54 3078 COM-F . 8 tie “a * 37.90 
606-20 COM-F 4 40° flush, cont. 38.88 3084 COM-F 2 49 URC “uo” 43.00 
700 COM-F 2 40 flush, cont. 6.56 885 IND-I 1 100 RLM 3 130 
708-10 COM-F 2 40 flush, cont. 40.00 BSA IND- 1 150 RLM 4 * 150 
700-20 COM-F 2 40 flush, cont. 24.44 8858 IND-I 1 200 RLM 5 410 
885C IND-I 1 500 RLM 6 “ 5.30 
918 IND-I 1 100 angle 2 2.95 
S1BA IND-I 1 150 angle a ° 345 
$18B IND-1 1 200 angle 4 35 
MOE BROTHERS MFG. CO. Fort Atkinson | $18C IND-I 1 500 angle : ”* 495 
Wisconsin | 1134 VP-1 1 6 2, “ 210 
M-7] 1-P-RES 1 11, tbs. $275 | 134A vP-I 1 150 3,“ 8185 
M-281 1-RES 1 100 _” 275 | 1195 IND-I 1 100 yard lite 2, “ 275 
M-7211 1-RES 1 100 . * 275 | 1195A IND-I 1 200 yard lite ay, “ 3.00 
M-718 F-P-RES 1 15 white enamel i 6.95 | 3034 FL 1 500 a 16.85 
M-718 F-P-RES 1 15 chromium : 8.45 | 3034A FL 1 1000 mo “ 23.20 
M-406 1-RES 1 60 1%, “ 2.35 | 1139 FL 1 100 a: 3.65 
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‘as UL 
Ballastion 
| See 


& Volt 








0 
we - - * 

SR OR Septen eee emer en - 
. " it 


BALLASTRON with Uncorrected P.F. Ballast Costs 
Approximately the Same as Complete High P.F. 
Ballast Previously Available. 


BALLASTRON Enables You to Accept Business 
and Continue to Supply Demand in Territories 
Requiring High P.F. Equipment. 


BALLASTRON Provides for a Higher Unit of Sale 
—an Increased Volume by Allowing You to Use 
Available Uncorrected P.F. Ballasts to Secure 
High P.F. 


Ballastrons may be adapted to production as 
well as to units already wired. They give you 
complete production flexibility without any 
design problems. They permit the continued 
use of low cost uncorrected ballasts which are 
readily available. Ballastrons will help you to 
supply a profitable market. 


a «, 





Provides HIGH POWER 
FACTOR Performance 


with a 
Low Power 
Factor Ballast! 


There is no further need to back-order requests for high 
power-factor fluorescent fixtures. The simple addition 
of Ballastrons to your fixtures having uncorrected bal 
lasts, provides the required power-factor improvement 

. immediately and economically. The total cost of 
Ballastron equipped fixtures is approximately the same 
as those with high power-factor ballasts. No drilling or 
other alterations of fixtures are required for mounting 


Ballastrons. Only two convenient wires to connect 

















LINE 





50-60 Cycles 

















( BALLAST Loan Models 
v Available for 
25, 50 and 60 Cycles 
BALLASTRON 118 and 236 V.A.C. 














IMMEDIATE DELIVERY— Write, Wire or Telephone Today! 
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1139A FL 1 200 3“ 395 | 
547A IND-I 1 60 »“ mm | 
547B IND-1 1 100 “* 212 
547C IND-I 1 150 1, 4 | 
| 
| 
| 
| 
PACIFIC FULL-O-LITE CORP Latham Sq. Bldg. | 
Oakland, Cal. | 
LB 440-N COM-F 4 40 louver bott. 41 Ibs. $57.00 | 
GB 440-N COM-F 4 40 glass bott. 47“ 54.00 | 
LB 340-N COM-F 3 40 louver bott. 4“ 54.00 | 
GB 340-N COM-F 3 40 glass bott. 47“ 51.00 | 
LB 240-N COM-F 2 40 louver bot. 36“ = 47.00 | 
GB20-N  COM-F —.2._-40_glass hott. 42“ 44.00 | 
| SYLVANIA ELEC. PRODS. INC. PHOTO 
PHILADELPHIA ELECTRICAL 1206-36 N. 31st St. | 
& MFG. CO. Philadelphia, Pa 
SD6210 F-IND 2 40 27 ths. $31.25 | A-4440 COM-F 4 40 43° 64.40 
$D6211 F-IND 3 40 30“ 39.50 | A-6240 COM-F 2 40 3“ = 30.00 
$D6212 F-IND 2 100 48.“ 53.75 | A-6340 COM-F 3 40 37“ 43.20 
2248 COM-F 2 40 2“ 35.00 | A-6440 COM-F 4 40 3%“ 49,00 
7448 COM-F 4 40 35“ 5250 | A-7240 COM-F 2 40 30“ 49.40 
GZ448 COM-F 4 40 45“ 66.25 | A-7340 COM-F 3 40 3% 63.75 
9705 IND-M 3 1000 15“ 85.00 | A-7440 COM-F 4 40 3%" = 73.75 
: (Less trans.) | ST-200 FL 1 200 8 1840 
n BO10A IND-FI 1 1500 22 ths. 58.00 | ST-500 FL-I 1 300- 30“ 51.06 
1 1175 IND-FI 1 500 12“ 20.00 | 900 
* BOTAR4I14 =—s-ST 1 6000 C-symmetric 35“ 46.60 | ST-1010 FL-I 1 750- SO 69.45 
lum. 1000 
Oo! GO7AR4152 —I-ST 1 6000 C-symmetric 2-way 35 “48.40 | 
1e lum. 
OI 
1G 
J. M. PRATT & COMPANY §25 Arch St. 
Philadelphia, Pa. 
PICKWICK LIGHTING INC Hill and Canal Sts. | 1000 1-0-FL 1 750-silver mirror, glass ref. $39.95 
Shelton, Conn. | 1000 
224KB F-RES 2 20 kitchen unit 81, Ibs. $9.00 5000 1-0-FL 1 500 silver mirror, glass refl. 36.60 
] 324KB F-RES 3 20 kitchen unit gy, “ 12.00 | 120 IND 1 300-silver mirror, glass refl. 21.00 
114¢ F-RES 1 14 wall bracket es * 1.15 | 300 
115¢ F-RES 1 15 wall bracket 61, “ 8.25 1010 IND 1 750-silver mirror, glass refl. 36.00 
120€ F-RES 1 20 wall bracket ; * 8.25 | 1000 
| 90 IND 1 150-silver mirror, glass refl. 11.95 
200 
100 IND 1 25-silver mirror, glass reff. 6.50 
60 
| 
PITTSBURGH REFLECTOR CO. 403 Oliver Bidg | 
Pittsburgh, Pa. 
A-1240 COM-F 2 40 38 ths, $43.15 | 
A-1340 COMF 863 (40 “57.50 | 
A-1440 COM-F 4 40 55 “ 67.50 | RAILLEY CORPORATION 12901 Taft Ave. 
| A-2240 COM-F 2 40 53“ 37.80 | —PIN—IT—UP—LAMPS— Clev:land 8, Ohio 
A-2340 COM-F 3 40 5)“ 4790 | 20 |-RES-P 1 100 push-button $4.00 
A-2440 COM-F 4 40 59“ 50.75 | 20C 1-RES-P 1 100 turn-knob 3.50 
A-3240 COM-F 2 40 53“ 46.70 | 26 |-RES-P 1 100 light saver 4.50 
A-3340 COM-F 3 40 57“ 57.50 | 35A |-RES-P 1 100 diffus. bowl 14.00 
A-3440 COM-F 4 40 9“ 60.30 | 107 I-RES-P 1-100 _plastisilk shade 8.00 
A-4240 COM-F 2 40 48“ 49.70 | (137 1-RES-P 1 100 turn-knob 3.50 
4340 COMF 860340 S1“ 6185 | 137 I-RES-P 1-100. clip-top shade 3.00 
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TO ELECTRICAL WHOLESALERS: 


MAKERS OF FIXTURES THAT SELL AND STAY SOLD 


To you who have made THE CHIEF a best seller from coast to coast, we at SUN-LITE PAY 
TRIBUTE. You have done a magnificent job. With our thanks goes a pledge for the future. 

You SELL our fixtures: We design them to STAY SOLD. Every luminaire is built with that 
aim in mind. Instead of assembling fixtures from stock parts, we BUILD them from the ground up. 

We-—like you— know the importance of satisfied customers. We want repeat.orders, not 
just initial sales. Our people here at SUN-LITE are the former personnel of one of the country’s 
largest fixture manufacturers, the Lincoln Manufacturing Co., who, until 1943, were designers 
and manufacturers of quality lighting equipment for over 25 years. They are pooling their 
wealth of experience and craftsmanship to produce a product of the very finest quality .. . to 
make each and every luminaire an outstanding value. 

Our promise for the future is a pledge from the past: SUN-LITE makes fixtures that sell 
and STAY SOLD. 


MANUFACTURING COMPANY 
Sua -Leite (Successors to Lincoln Mfg. Co.) 








9126 Oakland Ave. 
















America’s outstanding louvered 
fluorescent luminaire ...a best 
seller from coast to coast. 














Pleasing design, top efficiency, ease of maintenance and surprisingly low price have made 
this stream-lined luminaire the greatest seller of them all. THE CHIEF is only one of our many 
smartly designed and expertly engineered luminaires. Watch for the complete SUN-LITE 


line in our new catalog —ready soon 


IS NOW IN PRINT... 
sReserwe your cony Today 





SUN-LITE MFG. CO. 
9126 Oakland Ave., Detroit 11, Mich. 


Gentlemen 


Please send us a copy of your new catalog as soon as it is off 
the press F 
Firm Name - ee A 
Address Tr : wes , Suu-Lite 
City State : ProDuctr . a 
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1302 
1322 
101-8 
1214 
1314 
1315 
1480 
1108 
124 
524 
624 
724 
4048 


7030 





7061 
7084 
7085 
7156 
7525 
7710 


71% 
B0G1A 





1 


5555 


7435 
R40 








WFE-8-10-'° 


147 1-RES-P 1 
187 1-RES-P 1 
267 1-RES-P 1 
207 1-RES-P 1 
——TABLE LAMPS—— 

400 1-RES-P 1 
46 1-RES-P 1 
410 1-RES-P 1 
412 1-RES-P 1 
415 1-RES-P 1 
419 1-RES-P 1 


RICHTER METALCRAFT CORP. 


F-P 1 
F-P 2 
F-P 1 
F-P 1 
F-P 1 
F-P 1 
F-P 1 
F-P 1 
F-P 1 
F-P 2 
F-P 2 
F-P 2 
F-IND 2 


RUBY LIGHTING CO. 


COM-F 1 
COM-F 2-3-4 
IND-F 1 
IND-F 1 
IND-F 1-4 
COM-F 8 
COM-F 6 
COM-F 3 
F-IND 2 
COM-F 4 
COM-F 4 
COM-F 3-4 
COM-F a 
COM-F 4 
COM-F 4 
F-RES 2-3 
1-SP-SW 1 
1-SP-SW 1 


100 
100 


100 
100 


100 
100 
100 


Sesssssspsessvessc 


zEsseszsszes 


diffus. bow! 
turn-knob 
diffus. bow! 
clip-top shade 


glo-switch 

china vase 

of plexiglas, metal base 
china vase 

inverted glo-switch 
china vase 


bronze plated 

bronz> plated 

bronze | lated 

bronze plated 

bronz plated 

bed lamp 

kitchen unit 

kitchen unit 

kitchen unit 

kitchen unit, glass ends 


- wall bracket 


recessed. glass 


- double refl. strip 


strip reff. 
shallow, ind. 


vertical fins 
six light 

V glass 

8’ strips 

4 in line 

4 in line 


- glass & grille 


glass lens 


curved glass 


glass fins 


celling or wall 
recess 
recess. glass grilles 
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4.00 
4.00 
4.50 
4.00 
Tihs. $13.00 
ie 25.00 
10 “ 40.00 
.* 16.00 
8 “ 8.00 
10 “ 25.00 


160 E. First St. 


Mt. Vernon, N. Y. 
Tibs. $8.90 
e* 13.90 
.” 13.50 
y* 12.40 
a 13.50 
:* 13.50 
10 “ 16.70 
a 8.20 
he 5.60 
i 8.50 
; 9.50 | 
6 “ 9.90 
. 20.05 
342 W. 14th St. 
New York, N. Y. 
6 Ibs. 

3 
Rr * 
i 
e* 
0“ 
14“ 
a 
0“ 
"* 
40 “ 
9 “ 
: 
56 
 * 
Gg” 
wy * 
4“ 
4“ 











L6-8-10-12 


8010 


1-SP-SW 


COM-F-SW 2-3-4 20- 


S & M LAMP CO., INC. 


402-L 
802-L 
808-L 
834-PS 
834-FD 
952-CAL 
1052-CAL 


1072-CAL 
400-L 


800-L 


2020-ST 


1200-ST 


1680-ST 


1800-ST 


1690-CAL 


1660-CAL 


1630-CAL 


1404-CAL 


1454-CAL 


COM-FL-I-IND- 
0-SC-SW 
COM-FL-I-IND 
0-SC-SW 
COM-FL-I- 
IND-O 


FL-1-0-P 
COM-FL-I- 
IND-O 
COM-FL-I- 
IND-O 


COM-FL-I-IND-O 


COM-FL-I-IND- 
0-SC-SW 
COM-FL-I-IND- 
0-SC-SW 
COM-DP-FL- 
1-IND-0 
COM-DP-FL- 
1-IND-O 
COM-DP-FL- 
1-IND-O 
COM-DP-FL- 
IND-0 
COM-FL-I- 
IND-O 
COM-FL-I- 
IND-O 
COM-FL-I- 
IND-O 
COM-FL-I- 
IND-O 
COM-FL-I- 
IND-O 


1 


1 


1 


1 


1 


1 





15- 
300 


40 















NORTH AMERICAN LAMP CO. PHOTO 


window lighting e* 
window lighting 20-** 
40 “ 
119 West 36th Place 
Los Angeles, Calif. 
- univ. outlet box bracket 2, ths. $6.25 
- univ. outlet box bracket ; * 9.00 
- set angle y * 22.00 
power shovel lite n° 29.50 
10’ cord = ”* 39.50 
hinged door, weather proof 18 “ 44.00 
alzak e * 44.00 
alzak n° 51.00 
- angle caps, 45, 90 : * 6.0 
- 135° or 180 iy, “ 9.50 
- heavy duty, weather 1040“ —s«2140.00 
proof, wide 
narrow or medium beam Bb * 43.00 
46 68.00 
» * 85.00 
weather proof, alzak 13 “ 31.00 
weather proof, alzak nm * 31.00 
weather proof, aizak “4 37.00 
weather proof, alzak - 23.00 
- weather proof, alzak 10 23.00 


WILEY Hla Olors 


E-Z SERVICER 























With this special feature any person 
without mechanical ability or tools can 
replace lamps and clean fixtures easily 
and quickly. This feature is built into all 


Wiley Fleur-O-Liers. 





WILEY 
‘‘Recessed Troffer’’ and ‘‘Niagara’”’ 


Wiley Recessed Troffer, with open, louvered or ribbed glass 
bottom, includes 2, 3 or 4 lamp models with starter or instant 
start ballast. Recessed Troffers fit any false ceiling recess with 
63%," headroom and may be installed singly or in continuous runs. 

Wiley Niagara, suspended or direct on ceiling with ribbed 
glass or louvered bottoms, are of attractive simple modern de 
sign with Vinylite translucent side panels. Models available in 
2, 3, 4. and 6 lamps, with starter or instant start ballast for single 
or continuous run installations. 








ee ee 


INDUSTRIALS 


The complete line of Wiley Industrials 
include 2, 3 or 4— 40 Watt and 2— 100 
Watt lamps, open or closed end reflec- 
tors, glass or louvered bottoms with 
starter or instant start ballast. 

WILEY SPOTS 
Wiley Spots “permit unusual layouts. In 
candescent and fluorescent color value 
are blended and featured merchandise 
may be highlighted. Units may be hac 
with a 60° adjustable or fixed lens and ir 
combination with Recessed Troffers o: 
Niagara Fleur-O-Liers. 








COMPLETE INFORMATION AND CATALOG ON REQUEST. 
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1474-CAL COM-FL-I- 


IND-0 
L. J. SEGIL CO. 
FHC448 COM-F 
KHC324 F-RES 
FULS448 COM-F 
FHLS448 COM-F 
FTS36 
FR248 IND-F 
FRT248 IND-F 
BYG224 F-RES 
F-124-G F-RES 
W215 RES 
w1944 RES 


SIMPLET ELECTRIC CO. 


6111 1-VP 
6112 1-VP 
6211 1-VP 
6212 1-VP 
6511 1-VP 
6512 1-VP 


SMITHCRAFT LIGHT. DIV. 


YE-4 COM-F 
v-4 COM-F 
V-2 COM-F 
HG-4 COM-F 
HE-4 COM-F 
0-4 COM-F 
A-4 COM-F 
T-4 COM-F 
T-2 COM-F 
K-1 F-RES 
HS2-40 F-IND 
HS3-40 F-IND 
HS2-100 F-IND 
CHS2-42 F-IND 
CHS3-42 F-IND 


SMOOT-HOLMAN CO 


EP-446 F 
RK-500 | 
NET-2461 F 


1 300- weather proof, alzak 


100 
100 


wo = HNN SS eH eS 
= 
oOo 


100 
200 
100 
200 
100 
200 


Oren wn nf F&F Be Fn > 


4 40 
1 500 
2 40 


chrome trim 
kitchen 

side glass 
side glass 
germicidal 


encased with glass screen 
glass shield 

tedroom 

dining room 


4-way outlet 
4-way outlet 
pendent 
pendent 
wall-mtg. 
wall-mig. 


glass sides Icuver 

V glass 

V glass 

wood frame, glass tottom 
wood frame, louver bott. 
louver bottom 

hinged louver 
unshielded 

unsticided 

kitchen 

V reflector 

V refle: tor 

V reflector 

continuous 

continuous 


2500 W. North Ave. 
Chicago 47, Il. 
38 Ibs. 


@ “ 
45 
45 “ 
10 “ 
45 “ 
40 “ 
i 
1“ 
4“ 
18 “ 
123 N. Sagamon St 
Chicago 7, III. 
5 Ibs. $4.50 
Gy, “ 5.40 
> * 4.50 
6, “ 5.40 
5, “ 4.15 
; * 5.50 
217 Everett Ave. 
Chelsea 50, Mass. 
50 ths. $58.16 
= 52.81 
48 “ 36.28 
- lie 95.36 
50 “ 95.36 
Gg * 75.09 
_ 68.09 
a 40.19 
| 21.37 
.* 9.85 
: 10.59 
cn 14.49 
»* 19.08 
Bs 22.28 
70 “ 29.09 


321 N. Eucalyptus Ave. 


plastic shield 
concentric louver 
turret lamp holders 


Inglewood, Calif. 


40 tbs. $51.75 
10“ 17.00 
0“ 8621.15 
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LVR-448 COM-F 4 40 
CGV-448 COM-F 4 40 
B-18 F 1 15- 
20 
675L FL 1 1500 
518 1-IND 1 500 
WL-448 F-SW 4 40 
2290 vP 1 200 
STEBER MANUFACTURING CO. 
1600 1-FL-O 1 300- 
500 
3600 1-FL-0 1 750- 
1500 
57 1-FL 1 100 
39 1-FL 1 200- 
300 
| 572 1-FL-O 1 100 
592 1-FL-0 1 200- 
300 
500 1-FL 1 100 
3050 1-FL-O 1 750- 
1500 
3100 1-FL-0 1 300- 
500 





SOLAR LIGHT MFG. CO. 


A5S248 COM-F 2 40 
A548 COM-F 4 40 
A5648 COM-F 6 40 
8248 COM-F 2 40 
8448 COM-F 4 40 
8648 COM-F 6 40 
9165 COM-I 1 500 
409 COM-! 1 500 
9840 COM-I 1 500 
2916 COM-| 1 500 


| SPERO ELECTRIC CORP. 


LEADER ELEC. MFG. CORP. PHOTO 


1357 S. Jefferson St. 


Chicago, Hl. 
low surtace brightness 40 lbs. $33.00 
low surface brightness 3“ 47.00 
low surface brightness 70 ** 69.75 
hinged louver 40“ 3.80 
hinged louver > * 53.25 
hinged louver n° 81.75 
direct » * 28.75 
alzak refl. 7 23.25 
lens bottom 20 “ 50.00 
rec. lens ‘ ae 44.00 


18222 Lanken Ave. 
Cleveland 19, Ohio 


plastic panels, louvers 40 lbs. $65.90 
glas -shield 49 “ 49.95 
streamlined i 1.33 
weatherproof prism-lens a 19.50 
seamless const. .* 5.30 
easy mtg. ilies 42.90 
mounted at 90° angle .* 6.40 
2700 Roosevelt Road 

Broadview (Maywood P. 0.) Il. 

medium beam 10 ths. $16.00 
medium beam 26 36.00 
indoor 2, “ 2.65 
indoor ; * 3.50 
outdoor 33, “ 450 
outdoor 5, “ 5.75 
outdoor or indoor 31, “ 5.50 
open type 14 10.50 
open type 12.00 











z SMOOTH 
SAILING 






TTT RLULCCLLGLLLCLLLLLLUTLEDLLRAA DADA 








LALLA Ee 





i hii | 


_ 


nt 


ae 


iM ee (age 
—s < wa~ 





=. NO 
psi ~ 


ait ce 





ae 
a —_ i, 
for your customers . . . smooth sales for have a complaint . . . for Conduit Pipe 


you. When you stock and sell Conduit Pipe Products give the electrical contractor the 


Products you'll never hit a snag, never trouble-free performance he wants. 


REPRESENTATIVES IN PRINCIPAL CITIES 


PIPE PRODUCTS CO. 


COLUMBUS, OHIO 


PIPE COUPLINGS (_) PIPE NIPPLES @—D ELBOWS, 90°G-® AND 45°c=> 








RUNNING THREAD PIPE gD GOOSENECKS <-—~)) WALLPLATES (/ 
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€15-592 1-FL-P 1 150- enclosed y * 15.75 
200 
€15-1500 1-FL-P 1 300- enclosed » * 25.00 
500 
5015-1 | 1 300- heavy duty e * 15.00 
500 
5018-5 | 5 60- heavy duty » * 17.00 
150 
VU-12 1 1 100 R.E.A. spec. yard light g; * 
HU-16 l 1 200 . * 
HO | 1 60- glass enc. haymow It. - ” 
100 | 
| 
| 
STONE MANUFACTURING CO. 548 East 93rd St. - 
Brooklyn 12, N. Y. GENERAL ELECTRIC CO, PHOTO 
A-30 FL 1 150 weather proof 3, lbs. $2.50 
A-32 FL 2 150 all aluminum ay, “ 10.00 
A-33 FL 3 150 3, “ 12.50 
A-34 FL 4 150 4y, “ 15.00 
A-35 FL 5 150 5 * 17.50 
A-40 FL 1 150 Dis 3.00 
AA FL 1 150 |“ 300°) SYLWANIA ELEC. PRODS., INC. 500 Fifth Ave, 
New York 18, N. Y 
CL-440 COM-F 4 40 louvers 64 Ibs. $71.55 
CG-440 COM-F 4 40 glass 69 “~~ ~— 63.70 
CL-240 COM-F 2 40 louvers 48 47.50 
CG-240 COM-F 2 40 glass 50 41.75 
SUN-KRAFT, INC. 215 W. Superior St. | ©-205 COM-F 4 40 plastic panels, louvers 30 64.50 
Chicago, 1. | ©-201 COM-F 4 40 glass 50 54.60 
A-l “ 20 cold quartz ultraviolet 13tbs. $64.50 | ©-200 COM-F 4 40 unshielded i 45.00 
C-440 COM-F 4 49 unshielded 8 47.75 
C-240 COM-F 2 40 unshielded 2] 29.60 
C-115 COM-F 2 40 glass 41 36.50 
C-113 COM-F 2 40 unshielded 23 26.00 
C-100 COM-F 2 40 unshielded 32 78.50 
SUN-LITE MFG. CO. 9126 Oakland Ave. al oe : a i ' | a 
Detroit 11, Mich ; ‘ 
: * | R-420 F-RES 4 20 unshielded ie 24.50 
7014 COM-F 4 40 louvered 55 lbs. $66.00 R-220 F-RES 2 20 unshielded Wo 16.65 
2481 F-IND 2 40 V reflector 18“ = 21.45 R-278 F-RES unshielded g 11.65 
224-G F-RES 2 20 kitchen unit glass ends :* 10.35 RW-160 F-RES 1 6 wall enit 3 9.90 
CS-120 F-RES 1 20° strip 4 “ 6.60 
CS-140 F-RES 1 40° strip 8 “ 11.15 
P-6 F-P 1 6 trouble It. a 7.80 
HF-150S F-IND 3 40 unshielded ae 33.55 
HF-100S F-IND 2 40 unshielded a 23.65 
SWIVELIER COMPANY 30 Irving Place | HF-235S F-IND 2 100 unshielded 45.40 
New York 3,N.Y. | HFF-208 F-IND 4 40 cont. row _ 49.00 
107GR 1-SP-SW 150- adj. socket screw-in 1, tbs. $1.60 | HFF-104 F-IND 2 40 cont. row = ”* 26.75 
300 HFF-308 F-IND 6 40 cont. row | 61.50 
107GR5-8-11 1-SP-SW 150- adj. socket % “ 2.35 | HFF-154 F-IND 3 40 cont. row 4 * 35.50 
300 3.20 
607AN 1-P-SW 150- adj. spot It. holder ie 2.60 
300 
3547GRL6 1-IND-0-SW 150- 3 adj. sockets on 4” cover 11, “ 5.60 
300 
4547GRL6 1-IND-0-SW 150- 4 adj. sockets on 4” cover 7.45 | 
300 
P602-12W3BR 1-P-RES 1 100 desk lamp , * 5.10 | TRIBORO ELECTRIC CORP. 110 Waterbury St 
T605-12BR2 _—‘I-P-RES 1 60 desk lamp e ~“ 6.15 Brooklyn, N. Y. 
Worklites 1-IND 1 60 y * 9.00 | 715 1-VP 1 100 3 tbs. $1.32 
TO | 815 1-VP 1 200 5 “ 1.98 
12.90 | 7I5SA 1-VP 1 100 right angle 3, “ 1.80 
907BR 1-RES 1 250 for infrared 4 5.00 | 715G 1-VP 1 100 with guards 34, “ 1.80 
§75BR 1-RES 1 250 for infrared 5 795 | 815G 1-VP 1 200 with guards Sy, “ 2.70 
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BELT DRIVEN EXHAUST FAN 


Economical, healthful air 
conditioning. Perfect for com- ' 
il iealol Mate lr tiale] Melle Melilla 
purposes. Rugged construc- 
tion, heavy duty standard 
make motor. Low in price. 


6 BLADE EXHAUST FAN 


Tops in material and workman- 
ship. Of heavy guage steel with 
resilient mounted sleeve bear- 
ing motor with shutters attached 
to frame. For heavy duty oper- 
ation in factories, offices, com- 
mercial kitchens, stores, etc. 








noes 8 
Bite 


BUILT-IN-TYPE AUTOMATIC KITCHEN FAN 


Just pull the chain... fan starts and outside door 
opens. Another pull and the fan stops and outer 
door closes. Quiet in operation, beautiful in 
appearance with white enamel or polished chrome 
interior grill. Two piece telescopic design. Priced 
so low every home can afford one! 


LEADING ELECTRICAL WHOLESALERS 








BERNS MFG. CORPORATION, 2278 Elston Ave., CHICAGO 14, ILL. 


144 ELECTRICAL WHOLESALING—September, 1946 











TRI-PART MANUFACTURING CO. 


4102-40 F-IND 2 
5002-100 F-IND 2 
1704-40 COM-F 4 
1702-40 COM-F 2 
1704-20 COM-F 4 
8006-40 COM-F 6 
8006-20 COM-F 6 
8006-20 COM-F 6 
3202-40 F-SW 2 
4404-40 F-SW 4 
120 F 1 
1 40 F 1 
4102-40 F-IND 2 
1704-40 COM-F { 
1702-40 COM-F 2 


F. W. WAKEFIELD BRASS CO. 


ST-248-B COM-F 2 
PG-248-B COM-F 2 
B-4483-W COM-F 4 
G-260 COM-F 2 
K-4483-W COM-F 4 
2653 COM-! 1 
265 COM-| 1 
3483 COM-I 1 
348 COM-! 1 
3693 COM-! 1 
369 COM-I 1 
763 COM-! 1 
106 COM-| 1 


WESTINGHOUSE ELEC. CORP. 


61-858 FL 1 
1372381 

61-858 FL 1 
1372385 

61-836 FL 1 
890618 

61-852 FL 1 
889755 

61-130 FIND 2,3 

61-131 FIND 2,3 

61-133 F-IND 2 

61-134 F-IND 2 

61-135 F-IND 2 

61-145 IND-I 1 

61-162 IND-I 1 

61-164 IND-I-M 1 











61-174 


61-176 
60-930 
60-930 
60-940 
60-950 
60-968 


60-967 
61-232 
61-236 
61-278 
61-246 


61-253 


| 60-032 
| 60-034 


WHEELER REFLECTOR CO. 


2638 
2552 


| 2485N 


| 


| 


934 Plum St. 
Detroit 1, Mich. 
40 22 Ibs. $26.20 
100 2“ 47.60 
40 suspension 2%“ 43.60 
40 suspension ~* 28.20 
20 suspension 16 “ 24.80 
40 suspension 60 “ 109.60 
20 suspension 3 “ 76.60 
2 DC = * 81.00 
40 wy * 29.80 
40 = 47.00 
20 strip (Bias 6.40 
40 strip g* 10.60 
40 inst. start 28.20 
40 inst. start 47.20 
40 inst. start 29.80 
731 W. River St. 
Vermilion, Ohio 
40 luminous indirect 22 lbs. $42.00 
40 direct-indirect 20“ 35.74 
40 glass panels : 60.24 
100 large interiors 15 “ = 103.38 
40 glass panels = 60.24 
200- plastic, semi-indirect .” 8.68 
300 
200- plastic, semi-indirect &* 9.74 
300 
300- plastic, semi-indirect ia 12.62 
500 
300- plastic, semi-indirect e* 14.04 
500 
300- plastic, semi-indirect * 12.62 
500 
300- plastic, semi-indirect e* 14.04 
500 
750 plastic, semi-indirect » 23.22 
750- plastic, semi-indirect 6° <3 
1000 
1216 W. 58th St. | 
Cleveland, Ohio 
750, N.B. ground area fl. 30 Ibs. $51.00 
1500 
750- W.B. ground area fl. 30“ 44.00 
1500 
1000 N.B. heavy duty fl. 65 “ 85.00 
300, gen. purpose 23 “ 30.00 
500 
40 open-end ref. a3 6th 
40 closed end ref. ee de 
40 quick start 3° 2S 
100 open end ref. “ a2 
100 closed end ref. §5 “ 36.55" 
100, interchengeable 3.25* 
1500 
100, hazardous locations 74,84 “ = 11.50" | 
200 
300, alzak, 1-piece interchangeable 20 “ —10.00* 
1500, 
4C0M 
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3589G 


HS-100 
1212 
1214 
1216 
1218 


1588 


4202 


| 4203 


1-IND 
FL-IND 


FL-IND 
FL-IND 
1-IND 
1-IND 
1-IND 
1-IND 
1-IND 
1-IND 


1-IND 
1-IND 


1 


1 


1 


—— ott 


100 
1000 


3000 
40 


100 
40 
40 
40 


200, 


1000 


300, 


300- 


15- 


100 


300- 


100 
100 
150 


300- 


150- 


100 
150 


SYLVANIA ELEC. PRODS. INC. PHOTO 


, adi. alzak ref. 3° «6 6R} 
adj. comb. i 6.70" 
36” DBL. end rotating beacon 700 “ 7050.00 
30MM aux. airport beacon $7 “ 370.00 
Cag 25 landing field flood 20 “ 500.00 
boundary marker light andcone £4 “ 75.00 
neon cross & arrow 145 “ 250.00 
runway desig “ators 
approach angle indicator 951 “ 390.00 
glass shielded 38 “ =: 30.30 
glass or louver bott. 50“ = 45.25 
glass enc. surface strip no” 
luminous indirect S* 1S 
luminous indirect 10 ° 11.25 
enc. 20“ 25.00 
enc. 20“ 25.00 

Up 

275 Congress St. 

Boston 10, Mass. 
for class 11 G hazards 19 Ibs. $24.00 
open type 16 14.00 
portable 9 6.50 
island It. 10 11.00 
one-piece 4 3.30 
RLM std. 2-piece const. 5 3.30 
RLM std. 2-piece const. 6 3.50 
RLM std. 2-piece const. 7 4.10 
RLM std. 2-piece const. 10 5.30 
glassteel diffuser 13 9.30 
RLM std. dome 2-piece 5 3.60 
RLM std. dome 2-piece 6 3.80 
















This kind of arithmetic 
may put Johnny through college 


Here’s how it works out: bonds may very well be the means of helping 


; ; you educate your children as you’d like to have 
$3 put into U. S. Savings Bonds today will 


bring back $4 in 10 years. 
Another $3 will bring back another $4. 


them educated. 


So keep on buying Savings Bonds—available 
at banks and post offices. Or the way that mil- 


So it’s quite right to figure that 3 plus 3 equals lions have found easiest and surest—through 
8... or 30 plus 30 equals 80... or 300 plus Payroll Savings. Hold on to all you’ve bought. 
300 equals 800! You'll be mighty glad you did... 10 years 


It will...in U.S. Savings Bonds. And those from now! 





SAVE THE EASY WAY...BUY YOUR BONDS THROUGH PAYROLL SAVINGS 











Contributed by this magazine in cooperation ? S< % 
with the Magazine Publishers of America as a public service fe, ) 
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THE WIREMOLD COMPANY 





1H11 COM-IND-F 1 15 
1H12 COM-IND-F 1 20 
1H13 COM-IND-F 1 30 








4204 1-IND 1 200 
7021 F-IND 2 4 
74} F-IND 2 40 
21 F-IND 2 100 
4981 F-IND-DP 2 40 
4985 F-IND-DP 3 40 
H-4980 F-IND-DP 2 40 
H-4984 F-IND-DP 3 40 
R. & W. WILEY, INC. 
27100 COM-F 2 40 
37150 COM-F 3 40 
47200 COM-F 4 40 
2T100L COM-F 2 40 
STISOL COM-F 3 40 
4T200L COM-F 4 40 
2NF100G COM-F 2 40 
4NF200G COM-F 4 40 
GNF300G COM-F 6 40 
2R100-0E F-IND 2 40 
2R100-CE F-IND 2 40 
3R150-0E F-IND 3 40 
3R150-CE F-IND 3 49 
4R200-0E F-IND 4 40 
4R200-CE F-IND 4 40 
TS96-97-98 COM-I-SP 1 ‘150- 
99-100-100 300 
NS90-91-92- COM-I-SP 1 150- 
93-94-96 300 
NBS-95 COM-I-SP 1 ‘150- 
300 
H. E. WILLIAMS PRODS. CO. 
VB402 F-IND 2 40 
VB403 F-IND 3 40 
VB404 F-IND 4 40 
VB1002 F-IND 2 100 
A404H COM-F 4 40 
A404 COM-F 4 40 
A403H COM-F 3 40 
A403 COM-F 3 40 
A402H COM-F 2 40 
A402 COM-F 2 40 
TISIW F-IND 1 15 
T201W F-IND 1 20 
T301W F-IND 1 30 
T401W F-IND 1 40 
T1001 F-IND 1 100 
7202 F-IND 2 20 
T402 F-IND 2 40 
N404 F-SW 4 40 
N402 F-SW 2 40 


RLM std. dome 2-piece 
open end] 

closed end 

open end 

series II-glass cover 
series |l-glass cover 
series Il-safety glass 
series Il-safety glass 


rec. troff. 

rec. troft. 

rec. troff. 

rec. troff. louver 
rec. troff. louver 
rec. troff. glass 
instant start 
instant start 
instant start 
open ends 
closed ends 
open ends 
closed ends 
open ends 
closed ends 
adjustable spot 


spot 


spot 


adjustable 

adjustable 

adjustable 

adjustable 

hanger mtg. 

ceiling mtg. 

hanger mtg. 

ceiling mtg. 

hanger mtg. 

ceiling mtg. 

Strip 

strip 

Strip 

strip 

Strip 

Strip 

strip 

semi-parabolic reflector 
semi-parabolic reflector 


wired and* assembled 
wired and* assembled 
wired and* assembled 
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440 
331, * 21.15 
3s, “ 26.45 
- eg 41.00 
80“ 46.60 
a 54.00 
80“ 64.60 
5 72.00 
119 Dearborn St. 
Buffalo, N. Y. 
37 ths. $34.65 
42 “ 45.65 
47 * 53.15 
43 “ 40.50 
4] “ 51.50 
51“ 59.00 | 
54“ 4200 
64 “ 60.50 
80 “ 83.00 
4 26.50 
36 28.50 
39 Ibs. 37.50 
41 “ 39.50 
44 “* 45.00 
46 “ 47.00 
28.00 
30.00 
50.00 
30.00 
Carthage, Mo. 
21 ths. $21.03 
ie 29.91 
28“ 37.68 
i 37.68 
ae 39.90 
a * 37.41 
_* 37.35 
a 34.85 
29 “ 26.09 
5“ 23.59 | 
5* 7.16 
 * 7.16 
:* 10.27 
10 “ 10.93 
a> 23.25 
14“ 15.48 
a” 19.43 | 
> 33.24 
i 25.47 


Hartford 10, Conn. 


1H14 
2H14X 
1L11 
1L12 
1L13 
1L14 
2L11 
2L12 
2L13 
2L14 
20H24 
22H24 
25H14 
25H24 
25H24X 
21A-1 


21A-2 


21A-4 


21A-6 


COM-IND-F 
COM-IND-F 
COM-IND-F 
COM-IND-F 
COM-IND-F 
COM-IND-F 
COM-IND-F 
COM-IND-F 
COM-IND-F 
COM-IND-F 
COM-IND-F 
COM-IND-F 
COM-F 
COM-F 
COM-F 
COM-IND- 
RES-F 
COM-IND- 
RES-F 
COM-IND- 
RES-F 
COM-IND- 
RES-F 


Z~ 


DANIEL WOODHEAD CO. 


100 
1200 
1300 


\-P 
1-P-VP 
LP 


WYATT MFG. CO 


| 1B1200 
182200 


Sibs. $13.50 
3% “ 13.70 | 
83, “ 17.60 


1B3200 
$B1200 
HB2200 
BH 3200 


F-IND 
F-IND 
F-IND 
F 

F-RES 
F-RES 


— RD RD RO eas sat 


1 


1 


worms wr 


OdbO006 
roe e our 
0000006 
Reems 
60600669 


== ° 


— 
<4 


= 


> oon 


7 
= we 
a 





BENJAMIN ELEC. MFG. CO. PHOTO 


40 wired and* assembled 
40 extension unit 

15 wired and* assembled 
20 wired and* assembled 
30 wired and* assembled 
40 wired and* assembled 
15 wired and* assembled 
20 wired and* assembled 
30 wired and* assembled 
40 wired* and assembled 
40 lamps in tandem* 

40 V-type* 

40 opal glass 

40 opal glass 

40 opal glass extension unit 
15 white 


15 white 
15 white 


15 white 


“Reflector May Be Added.) 


60 rubber handle and socket 
60 rubber handle 
15 barrel insp. 1 5” dia. 


20 chain, stem, or row mtg. 
20 chain, stem, or row mtg. 
20 chain, stem, or row mtg. 
20 all-purpose 

20 kitchen 

20 all-purpose 


Wy, “ 18.70 
a 18.00 
33, “ 9.30 
4 “ 9.60 
ly “ 13.40 
8, “ 14.50 
3, “ 8.70 
. 8.90 
ly “ 12.80 
83, “ 13.90 
oa “ 29.00 
a 25.30 
 ” 32.50 
3s “ 36.30 
3 56.30 
2, “ 9.00 
; 8.00 
2, “ 7,60 
2 1.20 


15 N. Jefferson St. 
Chicago 6, Il. 


2tbs. $2.50 
: Be 9.00 
a 19.50 


810 W. Fulton St. 
Chicago, III. 





OORESCENT FAB 








NN 


. 
E 
£ 
: 





EIT 05 






A TOUCH HERE AND 
IT'S READY TO IRON 





&Y 
7g. 
74 i 


NO LIFT—NO TILT—NO TWIST 


$s 
ied the light... 


then | knew PROCTOR had 
Deluxe WEVER-LIFT/ 


There they were! Those handsome. eye-catching Proctor De- 


q new 


luxe Never-Lifts! ... “Baby,” said I to myself, “This is some 
dream.” But imagine my surprise... it was no dream. The 
Proctor Deluxe Never-Lifts are actually on the way. 

The Proctor Deluxe Never-Lift is an exclusive, streamlined 
pushbutton iron with a headlight plus all the other Proctor 
Never-Lift features... Kven Heat, Cool Legs, Fabric Dial, 
Speed Selector, Built-in Cord. 

The Never-Lift’s sales story is easy to tell—in fact it almost 
tells itself. 


ww s 
- 


V.S/ j f4) r dT 
IN APPLIANCE 


MERCHANDISING 
PROCTOR ELECTRIC COMPANY, PHILA. 40, PA. 


Ve 
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(Continued from page ol 


tures, other than portable; raceway (rigid, 
flexible and thin wall conduit and conduit 
fittings for electric wiring). 

At the same time John D. Small, Civilian 
Production Administrator, announced that 
an additional $13 million a week had been 
cut from the amount allowed for commer 
cial, institutional and industrial construc 
tion. These types of construction are now 
allowed in the amount of $35 million a 
week. Previous authorizations have been 
running about $45 million for the sam 
period. 

For their part of the program Federal 
Housing Administrator Raymond M. Fole 
announced that the agency will work to 
ward a goal of at least $1,000,000,000 ot 
rental housing out of the contemplated 
$2,000,000,000 of mortgage insurance auth 
orized under the Veterans Emergency Hous 
ing Act. 

Mr. Foley said that FHA officials i 
recent trips about the country had witnessed 


sizable building projects underway i! 





smaller cities and towns. The new agree 
ment with OPA will expedite this type of 
construction by making it possible to fix 
economically sound rents, Mr. Foley said | 

FHA regulations have been recent! 
broadened for the spec ific purpose of mak 
ing “country” homes eligible for FHA 
insured financing, both for individua 
families and for operative builders wh 
can provide entire communities of modest 
type dwellings in the country. 

FHA field offices have been instructed t 
consider eligible for FHA mortgage insur 
ance those homes in outlying areas, with 
a small plot of land, where the owne 
resides but does not depend for a liveliho 
on the products of the land. These homes 
meet FHA minimum property requirements 
and should have market acceptance, Mr 


Foley said. 











NEGOTIATING for a new location and 
more space is the Jarvis Electric Suppl 
Co., Los Angeles, Calif. The firm wa 
founded less than a year ago hy Irvin: 
Jarvis, left and Irving Harris 





h 














LATEST ADDITION to the Chicago staff 
of Hawkins Electric Co. is Harry B. Lam- 
ing. Mr. Laming has been in the electrical 
industry in the Chicago area for over 
twenty-five years. During this time he has 
been associated with Hyland Electrical 
Supply Co., American Electric Supply Co., 
and Steiner Electric Company. 





Electronic Newspaper 


Will Get Trial In 1947 


More than 12 metropolitan centers will 
be trial stations for the electronic news- 
paper, delivered through the air on radio 
waves, early next year, it was indicated 
in a recent order placed on General Elec- 
tric for what is believed to be the largest 
number of facsimile transmitters and _ re- 
ceivers ever purchased at one time. 

Ihe order was placed by John V. L. 
Hogan, president of Radio Inventions, Inc. 
on behalf of Broadcasters Faximile Analvy- 
sis, which is a group including 22 broad- 
casters and newspapers. This group was 
organized late in 1944 to study the new 
medium and develop appropriate transmit- 
ters and receivers. The work was done by 
Radio Inventions, Inc. in its laboratories 
and the field. 

P. G. Caldwell, a General Electric sales 
manager, announced that the General Elec- 
tric Company had been asked to make the 
equipment and that the initial facsimile 
equipment would be used to start experi- 
mental programming. Mr. Caldwell pointed 
out that GE’s 1946 production in this field 
will be confined to the present order and 
that transmitters and receivers will not be 
made for the general public and industry 
this year. 

Four 914 inch by 12 inch pages of text or 
photos can be relayed by radio from any 
FM broadcasting station to the home or 
othce recorders during a 15-minute broad- 
cast with the equipment. The printed pages 

(Continued on page 155 





Tie in with 


ARCTICAIRE 


ALL-YEAR 





FAN 


Remember the many fan customers you had to turn away 


this Summer without fans? Why not sell them fans during 


the coming Winter and Spring? Just remind them that the 


fan shortage will continue into next Summer. And tie in 


with the Arctic fire program of all-year fan production. 


Accept delivery of Arctic dire fans during the cooler months. 


Merchandise them to your Dealers during Fall and Winter. 
And place your orders for next year NOW. F. A. SMITH 
MANUFACTURING CO., ROCHESTER 2. N.Y. 


RCTICAIRE rans ona venriarons 
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LB 440—N 
4 Lite—40—W 
LB 340—N 
3 Lite—40—W 
LB 240—N 
2 Lite—40—W 


LB 440—F 
LB 240—F 
2 Lite—40—W 


GB 440—N 
4 Lite—40—W 
GB 340—N 
3 Lite—40—W 
GB 240—N 
2 Lite—40—W 








A Brand New Line 


of Commercial Lighting Fixtures 


You Can SELL! 


Here is eye appeal and quality com- 
bined with maintenance economy and 
ease of installation, making a lighting 
unit that has sales points galore. For ex- 
ample, lamps and starters are made 
accessible simply by a downward swing 
of the louvers or glass bottom. (Extra 
louvers or glass bottoms can be supplied 
on large installations to enable ground 
groups to shorten maintenance time.) 
All types are adaptable to suspension or 
surface mounting, singly or in continuous 
lines. 

Fixtures are die-formed to assure pre- 
cision fitting of all parts. Accessories 
made only by the most reputable man- 
ufacturers are used. Fixtures are wired 
complete with Underwriters’ and A. F. of 
L. Union Labels. 


Write for catalog and particulars. 


Sold through Electrical Wholesalers 


exclusively. 
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News Notes From N WA. 


By Alfred Byers, Secretary 


National Electrical Wholesalers Association 





PRESIDENT BUSEY COMMENTS 
ON THE NEW OPA LAW 


Shortly after the new OPA law 
had been signed by President Truman 
extending OPA until June 30, 1947, 
President John L. Busey sent the 
following letter, which is quoted in 
part, to all members of the Associa- 
tion: 

“Maximum prices for wholesalers 
and their will hereafter be 
established in accordance with Section 


dealers 


10 (t) of the new law which reads 
as follows: 

“In establishing maximum prices 
applicable to wholesale or retail dis- 


tributors, the Administrator — shall 
allow the average current cost of 


acquisition of any commodity, plus 
such discount or 
mark-up as was in effect on March 
31, 1946.’ 

‘Also highly important to our own 
industry is Section 10 (r) of the new 
law which prohibits exercise by OPA 
of its former inequitable ‘price ab- 
sorption’ policy as applied to recon- 
version goods. the 
curtain on ‘price absorption’ removes 
the biggest single obstacle to the elec- 
trical distributor in his efforts to do 
efficiently the biggest job of distribu- 
tion in our peacetime history. 

“N.E.W.A. has contributed sub- 
stantially and effectively to this out- 
come. Personally, I am certain that 
this extension 


average percentage 


Ringing down 


would not have 
taken so practical a form as it has 
without the constructive efforts ex- 
erted by your Association. My recent 
letter of July 9th recited the steps 
taken immediately preceding enact- 
ment of the new law. The law ex- 
tending OPA does not include every- 
thing just as we might want it. Being 
a compromise proposition, that could 
hardly be expected. It does, none the 
less, go a long way in correcting a 


law 





situation, which for our industry, had 
become untenable. 

“Ever since lust September, Charlie 
Pyle has informed the membership 
from time to tine as to the status of 
the industry’s efforts to obtain trom 
OPA some measure of needed price 
relief. Your Management Committee 
has discussed this matter exhaustively 
at its meetings. At its meeting in 
June, two specific actions were taken, 
as reported to you in my former let- 
ter. All those efforts have had mate 
rial effect in eliminating inequities 
from the new law. 

“That's the story 
clusion, I should like to remind you 
that the several the 
Appliance Division (such as Ed 
Ingraham and Francis Stern, to name 
only a couple) who have contributed 
much of their time and thought to 
this matter since last fall deserve a 
large measure of thanks from the in 
dustry. Charlie Pyle’s letters 
described their work in some detail. 
The special work done by Louis 
Nichols, chairman of N.E.W.A.'s 
Operating Cost Committee, in 
solidating the figures for presenta 
tion to OPA was most valuable. 

“Charlie Pyle and Bob Hill 
worked unceasingly and did an out 
standing job. On one occasion, for 
example, they personally delivered 
the industry’s data to about 200 Con 
gressmen and mailed it to all the 
Senators. During several trips to 
Washington they contacted a numbe: 


to date. In con 


members of 


have 


Con 


of Senators and Congressmen, with 
each of whom they discussed the ef- 
fects of OPA rulings and orders on 
wholesalers’ operations. They fur- 
nished the industry’s data to every 
member of the Senate Banking and 
Currency Committee and held several 
lengthy conferences with members of 
that Committee. 


“IT am sure that all of us appre 
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that the 
headquarters staff and many members 


ciate the loyalty and ability 
devoted to this cause. 

“As your president, | am_ pleased 
to report to vou these latest develop 
ments in our eftorts to assure equit 
able Washington Tor 
this vital industry. Our industry has 


treatment at 


immeasurably benefited by the out- 


standing work of our national asso 
ciation, which today such great num 
bers of us are so energetically sup 
porting.” 

An OPA Committee was appointed 
in June and held its first meeting on 
August 21. 

M.S. Despres, Dale Distributing 
Company, Inc., New York, N. Y.; 
Kk. G. Gillespie, Jenkins, Wholesale 
Ingraham, Times Appliance Compa 
nv, Inc..New York, N. Y.; G. F. 
Morris Sales Com 


Its members are: 


Division, Kansas City, 


Kindley, Edgar 


pany, Washington, D. C.; R. C. 
Litchfield, Graybar Electric Compa- 
nv, Inc., New York, N. Y.; L. M. 
Nichols, General Electric Suppl) 


Corporation, Bridgeport, Conn.; 
Raymond Rosen, Raymond Rosen & 
Company, Philadelphia, Pa.; F. F. 
Stern, Stern & Company, Hartford, 


Conn. 


EXECUTIVE COMMITTEE MEET 
AT ASHEVILLE, NORTH CAROLINA 

An important four-day meeting of 
the Executive Committee will be held 
at Asheville, N. C., at the Grove 
Park Inn, October 20-23. It will be 
a meeting of the Man- 


agement Committee on October 2 at 


prec eded by 


headquarters. 


N.E.W.A. COMMITTEES 
SCHEDULE MEETINGS 
As this copy is being written, an 


important series of committee meet- 
ings for this fall and winter is being 
scheduled. On August 22 the Oper- 


ating Cost Committee (Appliance Di- 
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ell -_ ‘actors on Outfitting 


A , |) -ation-( fice” Lake This 

















Turning the commercial lighting prospect into a buyer of high level illumination can be easily 
accomplished when the electrical contractor uses a lighting demonstration office. With th. 


installation pictured above the prospect can select the desired level of illumination in sur- 
roundines comparable to his own, Fixtures by F. W. Wakefield Brass Co. 


ROOF by demonstration is one 

sure way of favorably influencing 

a prospect and quickly bringing 
him to the point where he picks up the 
pen and signs the order. 

This is particularly true in the sale 
of lighting equipment. Here the prob 
lem is the sale of an intangible — not 
merely the fixture that provides the 
light — but the end result, the lighting 
itself. It is impossible to describe to 
the prospect exactly how the relighted 
area will appear with 50 foot-candles 
n place ot the few foot-candles that 
he receives trom his antiquated and in 
ethcient installation. 

Realizing the importance of demon 
stration, the Ohio Public Service Com 
pany recently assigned an ofhce in its 
Warren 


lighting. 


Division to experimental 


\ novel feature of the fluorescent 
nstallation in this office is that the fix 


tures are placed so that both correct, 


154 


as well as incorrect, spacing of fixtures 
can be properly demonstrated in the 
same ofhce. 

The office itself is 15 feet, + inches 
by 17 feet, 3 inches with a ceiling 
height of 11 feet, 6 inches. The walls 
are painted Nela green and the ceiling 
a flat white. 

Controlled by wall switches, various 
combinations of fixtures can be lighted 
at the same time so that the prospec- 
tive buver can select the level he de 
sires tor lighting his office, drafting 
room, s¢ hool or store. On the table in 
the center of the office the intensities 
can be varied from a low of 23 foot- 
candles to a top of 75 foot-candles and 
on the desks at the side the illumination 
can be increased from 7 foot-candles to 
10 foot-candles. The effect of fixture 
spacing on the quality of light can 
also be demonstrated. 

With the tremendous potential mai 


ket tor commercial lighting now open- 


ing up, the salesman should encourage 
his electrical contractor-customers to 
establish similar lighting layouts. It 
need not be an expensive procedure for 
the contractor, in most Cases, can use 
his own office. 

Its benefits are many. It is an ideal 
place to bring the prospect. Away from 
trom his own place of business, he can 
concentrate on his lighting problem 
without interruption. He can quickly 
see for himself the improvement when 
the higher lighting levels are reached 
and just as quickly be convinced that 
he needs the higher levels when the 
intensities are decreased. 

Such installation for demonstra- 
tions can tell the story of correct and 
adequate lighting in the right su 
roundings and can build up the light 
ing unit sale in order to achieve the 
higher intensities that the prospect rec 
ognizes he should have as a result of 


the demonstration. 
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Continued from page 153 


vision) met at headquarters and other 


meetings now scheduled include: 


Time Payment Finance Commit- 
tee — September 18; Store Manage- 
ment and Store Arrangement Com- 
mittee — September 19. 

In addition to these meetings, other 
N.E.W.A. committees expect to meet 
n the near future. These committees 
include: 

Outside construction materials; re- 
sidential lighting fixtures; wires and 
cable; major appliances; radio, tele- 
vision and tubes; small appliances, 
legislative; sales promotion and sales 
training; warehousing; service and 
repair parts; apparatus and control; 
armored conductor; cast metal con- 
duit fittings; conduit; fan motors; 
ndustrial and commercial lighting; 
industrial electronics; outlet and 
switch boxes, and associated materials. 


BOB HILL COMPLETES FIELD TRIPS 


‘Two extensive and highly success- 
ful field trips were made by Bob 
Hill, director of the Appliance Divi- 
sion, during July and August. The 
first trip tock him through the South 
and the second through the Middle- 
\West as far as Denver. Luncheon 
meetings were arranged by N.E.W.A. 
members in each city and Bob reports 
that great interest was shown, both 
by representatives of member com- 
panies and other electrical distrib- 
utors in the area, in the programs and 
activities of the Association which he 
described in some detail. 





Continued from page 151 
emerge from a slot in the top of the receiver. 
A transparent window enables the owner to 
see the page as it is being recorded. 

Here is a general idea of how the appara 
tus works. Copy to be transmitted is placed 
on a revolving drum associated with a 
scanning head in the broadcasting station 
equipment. An electric eve scans each 
minute detail of the copy and translates each 
gradation of black into an electrical im- 
pulse. This in turn is converted into a 
wound signal and is put out over the air 

vy an FM radio station. The radio signal 
s picked up by any standard FM radio 
receiver and is relayed to the facsimile re- 

rder connected or built into the radio set. 
\ roll of white paper, which has been 

lemically treated to make it electro-sen- 
sitive, feeds through this recorder, 

lhe recorder (or printer), perfectly syn- 
chronized with the scanner at the broad- 


casting station, passes an electrical impulse 








New solid 


round shank ‘\ 








a Getter Seller Thau Ever! 


e NEW IMPROVED DESIGN 
e NEW LOW PRICES 


BE ON THE BANDWAGON when they begin 
jes asking for the new Carboloy Masonry Drill! 


tipped with Carboloy 
Cemented Carbide— 
harder than the hardest 
steel! 
The finest drill on the market is now a better 
buy than ever—improved with new solid round 


shank design, and offered at lowest prices in 





its history! Construction and maintenance work 


are about to “boom'’'—there's an enormous 


POPULAR 
SIZES 


market ready to buy. Lively advertising push— 





attractive new packaging—sales-making resaler 














advertising “helps'’— multiple-selling Handy 6- Amaring how this drill 
nea tips through masonry 
Drill Kit, in a free canvas case! Get off to a — makes easy work of 


headstart— send for details now. sane 






“TALK OF THE SHOP” IN INDUSTRIES EVERYWHERE 
. «+ OFFERING 7 BIG ADVANTAGES NOT AVAILABLE 
¥ OTHER TYPE OF MASONRY DRILL: 


a - ‘ einen i cabessnaitdeciie 









ASK 
ABOUT 
SPECIAL 
6-DRILL SET 
IN FREE 
CANVAS KIT 








1. DRILLS o TIMES FASTER! 


—All Masonry, Brick, Concrete, etc. 





2. STAYS SHARP UP TO 50 TIMES LONGER! 
TIPPED WITH CARBOLOY CEMENTED 
CARBIDE-HARDER THAN THE HARDEST STEEL! 

3. DRILLS CLEAN, SHARP, TRUE-SIZE HOLES! 


4. DRILLS CLOSELY-SPACED HOLES WITHOUT 
BREAK-THROUGH! 














5. DRILLS FAR QUIETER! 
6. DRILLS EVERY TYPE OF MASONRY! 








7. FOR USE IN ANY ROTARY DRILL, DRILL PRESS 
OR HAND BRACE 








i { 
' 

4 1 : 

PAR 

Mak CARBOLOY COM V we i 
! 

' 

11127 & MILE BLVD.., DETROIT 32, MICH - 

! 

' 

Gentlemen: Looks like this drill has a great future. Without obligation, 1 

rush me details of your lucrative resale arrangement 

| 

Name - 

Street 

i 1 

City State i 

or details of our profitable : 
i Le SST 
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LIGHTING UNITS 
FOR SERVICE STATION 








% Correct distribution of lighting equipment gives an 
QUAD 


has a most complete line of lighting units for this 


attractive appearance to service stations. 
need — a few of which are shown. We have the cor- 
rect unit for the pump island floodlights for 
area lighting . . . angle reflectors for the signs .. . 


in fact any unit your customers want, we can supply. 


% You don't have to be told that service stations all 
over the country are ready for modernization . 
therefore, we urge you to sell QUAD Lighting Units 

and get your share of this business. 


OUR CATALOG IS COMPLETE 
: WITH DESCRIPTIONS, ILLUSTRATIONS, 
| ETC. ON OUR WHOLE LINE — 
: SEND FOR YOUR COPY 





QUADRANGLE MFG. CO. 


3258. PEORIA ST. 





CHICAGO 7, 


ILL 


ELECTRIC 


through the sensitized paper at every point 
where grey or black appears in the original 
copy. The action of the electrical impulse 
on the electrolytic paper turns it black and 


thus an exact reproduction is obtained. 


Northwest Electric 
Holds 39th Annual Meeting 


SEATTLE, WASH. 
ed last vear of furnishing a common meet 


Che practice start 


manufacturers 
and utili 


ing ground for electrical 


distributors, dealers, contractors 


ties was acclaimed recently, when confer 


ences at the 39th Annual Meeting of th: 
Northwestern Electric Light & Powe: 
Assn. held in Seattle, Wash., declared it 


as a forward step that should be continued 
pointed out that this 
Northwest 


this vear. It was 


is the only organization in the 
is set up to bring together all ele 


and thu 


to treat the problems of each branch from 


that 


ments of the electrical industry 


the standpoint of benefiting the industry 


as aw hole 


James H. Polhemus, president, Portland 





L. D. Pulsifier, left, Westinghouse Electri 


Supply Co., Seattle, and W. A. Huckins, 
Utah Power & Light Co., Salt Lake Cit) 
Utah, discuss intra-industry cooperation 
during the 39th Annual Meeting of the 
Northwest Electric Light & Power Assn. 
recently held in Seattle. 


General Electric Company, was elected 


Association to succeed 
Sound 


Polhemus 


president of the 
Patrick Power & 
Light 
he would carry forward the general policy 


Johnson, Puget 


asserted 


Company. Mr. 


of last vear in an attempt to strengthe 


further intra-industry relations. 
A substantial 


distributors, 


manu- 
] 


representation of 
facturers, contractors al 
dealers pledged continued cooperation 
the objectives of the Association and elect 
ed the following to represent these ass 
ciated groups on the 
tee: O. A. Alderman, Bussmann Manufa‘ 
Seattle; F. T. 


turing Co., Brien, 





Executive Commit- 
Graybar 
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Electric Co., Seattle; G. Langtry Bell, ° 
cassons tid, Yanowses || OS aghaapd Rekheat held you sl... 
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GOOD 
PACKAGING 


Every Kwikheat is 





NATIONAL 
ADVERTISING 


At Yd 
EXCLUSIVE 
THERMOSTAT 


Kwikheot’s built n 
thermostat, 90 sec 
ond heating, 6 tip 
styles and 


EYE 
APPEAL 


One look tells you 
Kwikheot is com 


A comprehen 


protected in a heavy sive advertising pro 


pletely modern Cellophone envelope grom in 21 national 


other from its silvery she ond enclosed ina magazines is bu 
features make it oa to the streamli 
sales pushover 


ned sturdy, attractive ng a big demand 


Bakelite handle blue box for Kwikheat trons 


se 
a &) a - 
WU 


EXTRA TIP 
SALES 


Every Kwikheat 


—_— 


thy 






diver antet 











Recently elected to the executive com- 
mittee of the Northwest Electric Light © 


FULL 
GUARANTEE 


Each Kwikheot is 


INCREASING 
DEMAND 


es of Kwikhe 


Power Assn., F. T. Brien, left, Graybar 
Electric Co., Seattle, and O. A. Alderman, 
Bussmann Manufacturing Co., Seattle, will 
represent wholesalers and manufacturers 


Cnt 


sell can bring you backed by a gen ns have risen 
respectively. extra sales on the erous quarantee of sistently—now ga 
various styles of tips omplete satisfaction ng faster than eve 





and on 
5-piece tip sets 


complete —by a well -estab- you should stock 
shed manufacturer 


\ 


\ \ \ 
\ 


| this sure-fire selle 





Westinghouse Backs 
Mexican Electrical 
Manufacturer 

A $15,000,000 


\ 


\ 


\ IT’S GOOD BUSINESS 
for the production of electrical equipment <—_ 
a> 10 HANDLE KWIKHEAT 


You just can’t miss! Everything 


Kwikheat 


company, the Industria 


Electrica de Mexico, S.A., has been formed 






ranging from motors and generators to 


household appliances as the result of co 
operation between American and Mexican 
interests, 


Claiming to be the largest of its kind in 


about the Thermostatic 


Latin America, the new enterprise will pro- 


duce according to American methods and 


standards made possible by a long term 
license agreement with Westinghouse Elec 


tric Corp. and providing for all technical 


Soldering Iron sales picture is right 
for you—an outstanding product— 
aggressive merchandising and strong 


promotion. Kwikheat’s many exclu- 


phases of modern plant layout, operation sive features and high quality have 
in »duct design. The Mexic: ompany . i : 
d product design. The Mexican « ——ew | won enthusiastic praise from users 
will be furnished with complete specifica- | ; ; 
and ever-increasing sales for dealers. 
tions and drawings for all products manu- , 














ri factured, as well as information on pro That's why it’s good business for you 
nS, duction methods. to handle Kwikheat—the completely 
ty The agreement also provides for the modern soldering iron that from tip 
on training of Mexican personnel in manufac- ~* ei 
he turing and ec iees procedures. Over a “as plug smiles " neaaaei 
s number of years certain selected groups | & List $11.00 

f trainees will be brought to the United 

States for practical training in Westing- - 
red house plants. Upon completion of the train- e s } | ] Nt a & Ny a 
ed ing these men will return to form the nu Six Tip Styles ’ Fac 1 i. 5 \ \W\ \\ } \ \ 
& cleus of a technical and supervisory staff . “4 
ted tor the company, which is expected event ek ‘ “ 
icy ually to provide work for approximatels g 
he 2,000 emplovees. : a 

Ihe new Industria Electrica plant will be a 

nu- located on a 190 acre tract north of Mexico —— i ae | 
and City because of availability of labor and werk \ 

convenience for rail and road transporta- 
ect tion. The orginal buildings, which will ye? THERMOSTATIC 
$s contain an area of approximately 650,000 Xo) Bo) a: ~ IRON ~ 
nit- square feet, are designed to permit ex- 
fac pansion of the plant to double its present a 
ybar capacity. Kwikheat Division Sound Equipment Corp. of Calif )3 San Fernando Rd. Glendale 4 Calif 
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ARCHIE 
SAYS: 


‘PIERCE Lene Leg 


Renewable Fuses 
are packed with 
SELLING FEATURES’’ 


OU do your customers a 
real favor when you sell 
them PIERCE Renewable 
Fuses, with exclusive features 
that save money and give bet- 
ter protection against shut 
downs, injury to personnel, dam 
age to equipment 


The unbeatable team of Pierce 
Balanced Lag Link and Screen 
Ventilation prevents storing up 
heat at the low overload work 
ing ranges — the cause of un 
necessary “blows” and _ work 
stoppage. By expelling gases 
and metallic vapor that accu 
mulate when the fuse “blows” 
they prevent dangerous after 
blows. 


At high overloads the Bal 
anced Lag Link avoids damage 
to equipment by “protective 
blows” when dangerous shorts 
or grounds occur 


There's no locking devices — no 
Pierce Fuses give longer life 
give or wobble to the Arch 
Bridge tubular construction 
Perfect alignment always, with 
no strain on the cover, which 
serves as a Case only. 


Easier Link Replacement 


Pierce Balanced Lag Links are VIEW SCREEN VENTILATION 
easier to replace, too. Time COLD AIR 
saving. Just two screws to ad- 

just. They fit all standard fuse 

cases, and represent a big po 

tential sale for better “refills. 


Our FREE Link Offer 


FREE sample of the Pierce Balanced Lag Link is being offered to pros- 
pective fuse buyers in all PIERCE Renewable Fuse advertising. Be 
sure to carry your samples and price sheets with you, so you'll be pre- 
prepared to answer questions 


PIERCE RENEWABLE FUSES, Inc. 


DEPT. J—4 211 Hertel Ave. Buffalo 7, N.Y. 


















New OPA Law Satisfactory 
Says N.E.W.A. Committee 


The OPA Committee of the Nationa 
Electrical Wholesalers Association recent] 
met in New York City to review the Pric 
Control Extension Act of 1946 and t 
examine the legislation from the stand poi: 
of its effects on the operation of electrica 
wholesalers engaged in the distribution o! 
apparatus and supplies and appliances. 

It was the opinion of the committee afte 
a lengthy discussion that the immediat 
problems which may be brought about | 
the operation of “pre-ticketing’’ will soo 
adjust themselves. 

The committee emphasized that the ma 
jor objective for the distributors had bee 
the elimination of the cost absorption poli 
and that the new extension act accom- 
plished this. The committee felt that th 
new legislation could perhaps be improved 
from an electrical wholesaling standpoint 
in the matter of margin limitations on one 
or two commodity lines. 

However, the committee noted that und: 
the new OPA Act provisions are made fi 
the decontrol of commodities when their 
production reaches certain specified propor 
tions. The effects of price control would 
therefore be experienced for a limited time 
only. Until such time as the productior 
reaches the proportions specified in the new 
Act, the controls imposed by the new legis 
lation are no doubt desirable and will prov: 
helpful in the orderly movement of goods 
to the consumer. 

During the meeting the committee voted 
to request the Operating Cost Committee t 
conduct a study to determine the qualifica 
tion of the wholesaling industry under the 
‘Crawford” section of the new OPA law 

Ihe committee also expressed a general 
opinion that the OPA in the amended regu 
lations it has issued since July 25th is t 
be commended for the good work it h 


done in a short space of time. 








4PPOINTMENT of J. D. Elgin, left, 
as sales promotion manager and G. H 
Libbey as assistant to the general sales 
manager was announced recently by the 
Toastmaster Products Division, McGraw 
Electric Company, Elgin, Ill. Mr. Elgin 
was formerly associated with the Motorola 
Corp. Mr. Libbey was formerly with Gen- 
eral Electric Company. 
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NEW MANAGER and part owner of The 
Electric Corp., Oakland, Calif., wholesal- 
ing house, is Robert W. Griffin. He replaces 
Walter E, Ayden, who retired following 
20 years as head of the concern. Mr. Griffin 
was the owner of Crown Electric Co., a 
San Francisco electrical contracting com- 
pany, before the war. 











CPA Issues Explanation 
Of Priority Ratings 

By authority of the Second War Powers 
Act, the Civilian Production Administra- 
tion issues or authorizes four types of rat- 
ings as well as certain kinds of directions, 
directives, and urgency certificates to help 
producers of certain critical products, to 
aid business in general to operate up to a 
break-even level, and to give assistance to 
various “special cases.”” The highest rating 
granted is an AAA, followed by the MM 
rating. The last two ratings authorized by 
the CPA, CC and HH are of equal priority 
standing. 

Ihe AAA rating is the only priority re- 
maining from the war and was previousis 
used by CPA's predecessor, the War Pro- 
duction Board. This rating is used only in 
the most urgent situations with the con- 
current sponsorship of the CPA industry 
divisions and bureaus concerned with the 
product and materials. 

Closely allied with an AAA rating is a 
directive which may be issued by the 
Special Assistance Division under some- 
what the same conditions as the AAA rat- 
ing. This special directive differs from the 
AAA rating as follows: An AAA rating is 
extendable by the producer for materials 
necessary to fill the order, a directive is not; 
an extendable rating is one which, when it 
is served on a manufacturer may be used 
by him to buy his production materials. 
Hle is not permitted to do this in the case 
of a non-extendable rating. An AAA rating 
is a broad general order on a specific manu- 


facturer to deliver certain specified ma- 
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No. 1628-3BH 
Grip—maxi- 
mum opening 
-44", Safe load 4500 lbs., 
weight 3% lbs. No. 1628- 
SBH Grip—maximum 
opening .58", safe load 8000 
lhs., weight OM lhs. 


-o- the KLEIN-made CHICAGO GRIP! 


Here’s a grip that’s ideal for hot or dead lines. Slip a lift 
stick through the eye of the safety latch—the weight of the 
grip opens the jaws and perfect balance holds the grip 
horizontal. It may be slipped onto any wire in perfect 
safety. The safety latch also makes it possible to apply the 
grip close to the pole and to slide it out any desired dis- 
tance—it can’t fall off. 

Lever action of Chicago Grips gives maximum efficiency 
—the harder the pull the tighter the hold. Forged parts are 


A copy of the CHI- alloy steel, heat treated; jaws are lined with bronze. Order 
CAGO GRIPS Folder, 
Bulletin No. 3141, 
| willbe senton request. 





now— your supplier will ship your order as soonas possible. 













’ Mathias 


& Sons 


3200 BELMONT AVENUE, CHICAGO 18 ILLINOIS 
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WISCONSIN 


How to 


Poultry 


ELL MORE 


time Switches 


The new PS-30 provides . 
better than any other switch 


. both morning and evening 
poultry house lighting with dim- 
ming period for roosting. Lighting 
stimulates hormones, increasing 
egg production without increasing 
feed consumption when egg 


prices are highest. 


The PS-30 provides uniform work 
day throughout winter and sum- 
mer... plus week-end leisure for 


owner and family group 


Stock the 


Mew 


Paragon 
PS-30 
and “talk” 


these 
Unbeaten 
Features 


Telechron Motored. Lowest priced complete 


Poultry Time Switch. 


PARAGON ELECTRIC COMPANY 


1630 TWELFTH STREET 


Paragon Sole 


RIVERS, 


BUILDERS OF ELECTRICAL 


EQUIPMENT 


+] 2... 


Write for sales aids. Paragon designs and manufactures Time Controls for every need 






WISCONSIN 
SINCE 1905 
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a named individua! 
military 


terial or equipment t 

The MM 
which is also extendable can be assigned 
by the Army and Navy and other military 
and governmental agencies under the pro- 


rating, or rating, 


visions of Directive 41. 
The CC rating is assigned by CPA under 
the terms of Priorities Regulations 28 and 


secure some particular piece of equipment 


| 28A. PR 28, known as the “bottle-neck 
| breaker,” is the instrument by which CPA 
| 
| may generally help a manufacturer to 
| 
| 


or some certain material for lack of which 
he is unable to start production or expand 
it to his minimum economic rate. Special 
consideration in assigning CC ratings, for 
items not properly bottleneck items, is given 


to the needs of small business and to World 
War II 
business. 

The 
represent a 


veterans who are starting a 


issued do not 


the 


number of ratings 


true picture of services 

rendered by CPA because many times the 
| agency can and has been able to help an 
| applicant by locating the source of supply 
and arranging for the delivery of a needed 
item without issuing a priority. 

A CC 
tributor or supplier who normally carries 
the product covered in the rating but who 


rating may be extended by a dis- 


does not then have it in his inventory. He 


may then extend the CC rating to a pro- 
ducer, but he may not extend it to replace 
his own inventory. 

The 
housing and primarily for veterans. It is 
the Federal Public Housing 


Administration under authority delegated 


HH rating is limited in its use to 
granted by 


to them by the National Housing Agency, 
which, in turn, 
CPA. The HH 
eighteen different building materials, a!l 
as listed in Schedule A to 
Priorities Regulation 33, which is the regu- 


receives its authority from 
rating at present covers 


in short supply, 


lation designed to provide moderate-cvst 
housing for veterans. HH ratings may als» 
be granted for maintenance and repair of 


housing accommodations. 








VUATERIAL SHORTAGES have forced 

the Gaines Electric Co., Long Beach, Calif. 

to use the great outdoors for the storage of 

wire reels and other materials. A space 

40-ft. wide by 60-ft. deep is provided. Main 

posts are made of four-inch pipe welded 
| to members of two-inch pipe. Floor is 
| concrete. 
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ROYALNOARK 












YOU'RE ALWAYS RIGHT... YOU 
CAN’T ASSEMBLE IT WRONG! 

























RUSSELL L.TEST has been promoted to 
manager of the Mid Western District of 
the Phoenix Glass Company. Mr. Test, 
formerly field engineer in the New York 
office, is well known in the lighting fixture 
and lamp industry. He is a member of the 
Illuminating Engineering Society and the 
1 merican Glassware Assn. 





Champion Adds 4500- 
degree White Fluorescent 
Lamps 


Champion Lamp Works, Lynn, Massa 
chusetts, recently added fluorescent lamps 
in 4500-degree white to its production | 
schedule. All sizes of preheated regular | 
Huorescent lamps from 14 watt to 100 watt, 
is well as the instant start 40 watt T-12 


; ; 
lamp, are included. 


The new 4500-degree white lamp is an 
intermediate color between the 3500-degree _ 











white and the 6500-degree davlight lamp 
ts the sizable demand for a light 
source that is warmer in color than the 


davlight lamp and of a cooler shade than 


sah 
Se COMPARE 


ROYA 


YOU’LL CHOOSE 
l that Edward Kane, formerly with Dow D ship wn ° CORD SETS 


~  ROYAL-NOARK! 
LL OII, 

Radio has icined its sales force as a sales CARTRIDGE and PLUG FUSES «+ FUSTATS 

f man. Mr. Kane has as his territory the TROUBLE LIGHTS * CHRISTMAS LIGHTING SETS 


the 3500-degree white lamp 

The 4500-degree white 40 watt lamp is 
rated 52 lumens per watt as compared with — | 
8 lumens per watt for the 3500-degrec 


white lamp and 48 lumens per watt for 








he daylight lamp of the same siz: 


Cook-Nichols Co. 
Add New Salesman 
PASADENA, Calif.—Cook-Nichols Com- 


pany, Pasadena, Calif., recently announced 











, Burbank-Glendale area of Los Angeles, 
: shere he sells the entire line of supplies and | TA TNA VG SR Te ti lqa een ree 2 eae oe 


pplianees including radio and electronic 


s ' 
ems | 
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SIGN REFLECTOR 


Yes, there is a big difference in the 
way signs are illuminated. And it 
doesn’t cost a penny more to do it 
correctly—with light that’s tatlored 
to fit. 

That's the way the Keystone Re- 
flector illuminates square or rec- 
tangular signs. It spreads the light 
uniformly on the face of the sign— 
uses the lamp’s full intensity. It 
cuts the light off so there’s no waste 
at top, bottom or sides. That's 
what gives these signs their read- 
ability, their well-tailored look. 


Sold Through Electrical Wholesalers 


RAOTAI OM DA NY 


4600 BELLE PLAINE AVENUE, CHICAGO 41, ILLINOIS 


The Keystone Sign Reflector, an 
exclusive Goodrich design, is fin- 
ished in permanent porcelain 
enamel, weatherproof. It’s one of 
a series of Goodrich sign reflectors 
for illuminating square, rectangu- 
lar, oval or round shapes—each in 
the most efficient way. Equipped 
with the Goodrich Seprable Hood, 
they are easy to install, easy to 
service and include a resilient 
socket which eliminates vibration, 
assuring maximum lamp life. Write 
for literature. 





JOSEPH TIERS has returned to his 
former position as assistant general sales 
manager of Proctor Electric Company after 
service in the U. 8. Army. Mr. Tiers 
joined Proctor in 1934 and has served in 
the order dept., service dept. and as service 
manager and advertising manager. 





Wholesaler Sponsors 
Meeting For Dealers 


Clark Supply Company, Inc., Milwaukee, 
Wis., was host to two hundred and fifty 
of its home appliance dealers at a recent 
combination sales and service meeting held 
in the Pfister Hotel, Milwaukee. 

Dealers from upper Michigan and Wis 
consin attended the session which featured 
the Launderall automatic home laundry. 
Clark Supply Company announced with 
great pleasure at the meeting that the 
dealers would receive their first shipments 
of Launderalls in the near future. During 
the meeting the dealers were addressed 
by Clyde Remmo, assistant sales manager, 
and L. J. Burch, national service repre- 
sentative, both of the F. L. Jacobs Company, 
Detroit, manufacturer of the Launderall. 

Dealer-distributor policies were discussed 
at the meeting by E. H. Clark, president, 
B. E. Clark, secretary-treasurer, R. S. Knob- 
lauch, sales manager, Jess Kaiser, mer- 
chandise manager, and L. E, Froling, ad 
vertising manager, all of Clark Supply 
Company, Inc. 


Samuel G. Boyd Appointed 
Agent For Feedrail Corp. 

Feedrail Corporation, New York City, 
recently announced the appointment of 
Samuel G. Boyd as representative for the 
company in Georgia, Alabama, South 
Carolina and Eastern Tennessee. 

Mr. Boyd is an experienced manufac 
turers representative and was formerly 
district manager for the Southern States 
for Diehl Manufacturing Company. He 
will maintain offices in Atlanta, Georgia. 
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Price Predicts Greater 
Generating Capacity 
By 1950 

PITTSBURGH, Pa.— Gwilym A. Price, 
president of the Westinghouse Electric Cor- 
poration, recently predicted that America’s 
power industry, expanding at an unprece- 
dented rate, will probably have a 30 percent 
greater generating capacity for industrial 
and home use by 1950. 

Mr. Price estimated that sales of central 
station equipment will represent 27 percent 
of his company’s total business in 1946. In 
1944 equipment of this nature represented 
less than two percent of the Company’s 
record one billion dollar production, he said. 

As an indication of the large scale and 
forward-looking programs of the utilities 
Mr. 


utilities have placed orders in excess of 


Price noted that more than 55 large 
half a million dollars each. Some of these 
orders have been placed for delivery in 
1949. 

h 


“Since this condition is general throug 
out the heavy electrical equipment indus- 
try,” Mr. Price said, “it appears that the 
central station equipment manufacturers of 
the nation will be at peak production at 
least until well into 1949.” 

The installed generating capacity in this 
country today is 51,200,000 kilowatts com- 
pared to 44,000,000 kilowatts in 1941. The 
estimated total for 1950 is between 65,700,000 
and 67,500,000 kilowatts. On a per capita 
basis, today’s production of electricity in 
the United States is eight times that of the 
rest of the world. Mr. Price estimated that 
rural and residential demand for electric 
power may be as much as 48 percent above 
the 1945 
wartime peak load even if there should be 
1 slump in 


level, which will maintain the 


industrial electricity. 
United States, 
2,950,000 do not vet have electricity, Mr. 


Price said. 


use of 


Of 5,950,000 farms in the 








HOWARD KNIERIM, richt, owner of the 
Electrical Contractors Equipment Co., Los 
Angeles, recently announced that the com- 
pany has found it necessary to move into 
larger quarters at 4701 West Jefferson 
Blvd, At the left is 1. Jefferies, salesman 


for the firm. 
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. tagged for the big jobs! 


HEXACON 
ELECTRIC 
SOLDERING 











STROMBERG 
CARLSON 





m™ Important news to 


WHOLESALERS 


HEXACON soldering irons ar> a profitable line 

for the distributor, dealer and user because i? 
represents one of the most complete lines available 
today. It is backed by famous users throughout the 
TYPE P-150 world, and an aggressive hard-hitting sales promo- 
This production 
iron provides a 


tion campaign is telling the story to a quarter of a 
million key men in industry each month. 
HEXACON for the complete 
ranging from 40 to 700 watts, with tip diameters from 


large reserve of 
heat at theright 
temperature 
for sustained 
production. 


Remember line — sizes 


% to 1%”. All are designed for long life and rapid, 
economical production. 


HEXACON ELECTRIC CO. 


146 W. CLAY AVENUE, ROSELLE PARK, N. J. 


HEXACON 


\ 


HIGH-QUALITY, LONG-LASTING SOLDERING IRONS 
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FULLMAN atrobe 


PRODUCTS 





GOOD WORKMEN 
PREFER LATROBE PRODUCTS 


Good workmen like Latrobe Products not just because they 
J » 





are easy to install, but more particularly because they are so 


everlastingly dependable. Dealers find them easy sellers. 








iil Lal 
NO. 110 “LATROBE NO. 252-R FLOOR BOX 
Watertight Box 

Two-gang Box with No. 208 Recep- 

Strong watertight iron body with : 
414” round brass cover plate. No tacle im one section One cover 
203 Receptacle ind No. ~~) bell plate has ! * and one 2 flush brass 

zzke plug. 








NO. 470 “LATROBE” 
PIPE or CONDUIT HOLDER NO. 284 NOZZLE with 
( nvenient to install and permanent No. 200 Cover Plate 
s you want it to be. For hanging Very neat and practical. Duplex re- 
pipe v7, 1, ind 1 to stec) beams 


r ; 
tO 78 + Pipe extension 


ceptacle nozzle with 1.” or 44” Brass 








8 
< ra, 





“BULL DOG" INSULATOR 


SUPPORT 
Fconomical and thoroughly depend KEYSTONE FISH WIRE 
ble. bor fastening porcelain or 
glass insulators to exposed — steel Made of high qypality steel correctly 
framework. tempered. Available in ten sizes. 


een eae ea pe oe ee et eee SUE te 
ten Oe I eee 





FULLMAN MANUFACTURING. C 


© 


LATROBE . . . PENNSYLVANIA 














SUN-KRAFT, INC., Chicago manufac- 
turer of quartz ultraviolet ray equipment, 
recently added this luxury liner motor bus 
to its sales building equipment to interest 
and educate retail salesmen, in rural and 
remote regions, in the latest methods for 
demonstrating Sun-Kraft products. 





CPA approves $7,411,563 
Of Hospital Construction 


More than 7 million dollars worth ot 
hospital construction was approved in 12 
out of the 71 Civilian Production Admit 
istration districts during the first 10 weeks 
of the construction limitation order, the 
agency disclosed following a nationwid: 
sampling of the types of authorized con 
struction, 

From the time the limitation order went 
into effect, March 26, until May 31, the 12 
districts approved a total of $7,355,063 
worth of applications for new and recon 
verted hospital construction and $56,500 
for repairs to hospitals, the report stated. 

The areas selected for the sampling were 
chosen because they were commercially, in 
dustrially and geographically representa 
tive. Headquarters for the 12 districts 
chosen were: Springfield, Mass., New York 
City, Pittsburgh, Detroit, Atlanta, Birming- 
ham, Chicago, Denver, Houston, Los An 
geles, Minneapolis and Spokane. 

Detroit district led the way in amounts 
spent with $2,351,000 for hospital con 
struction. 

A tabulation of approved construction 


expenditures in the 12 districts as follows 





New and 
District Reconversion Repair 
Springfield, Mass. $ 423,000 $000,000 
New York, N. Y. 130,250 000,000 
Pittsburgh, Pa. 108,000 000,000 
Detroit, Mich. 2,351,000 000,000 
Atlanta, Ga. 641,890 000,000 
Birmingham, Ala. 1,366,505 56,500 
Chicago, Ill. 1,137,318 000,000 
Denver, Colo. 155,000 000,000 
Houston, Texas 15,000 000,000 
Los Angeles, Calif. 455,600 000,000 
Spokane, Wash. 000,000 000,000 
Minneapolis, Minn. 571,500 000,000 





$7,355,063 $ 56,500 
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Victor Electric Products | “ee 
Acquired By Maxcen Corp. oP@CIfied ? Ask the wholesalers 
RS eerie who sell them... year after year! 


the Victor Electric Products, Inc., Cincin- 
nati manufacturer of electric desk and 


pedestal fans, ventilating fans, ironers and 
fractional horse power motors, it was an- 
nounced recently by William L. Maxson, 
president of the Maxson Corporation and | 
Charles L. Harrison, president of the Victor 
Company. 

No changes are contemplated in Victor 


| 
| 
| 
management, name or personnel and the | 
company’s expansion program toward a_ | 
wider variety of electrical appliance prod- 
ucts will continue. Mr. Harrison remains 
as president of Victor, T. R. Harris as vice | 
president and general manager, and Leslie 

FE. Gaut as vice president and general sales 
manager. Additions to the Victor Board of 
Directors will include: Mr. Maxson, chair- 
man, H. A. Leander, Harold Kondolf, and 
Thomas Shanahan, all of New York, Mr. 
Harrison will become a director of the 
Maxson Corporation. 

Victor Electric has been in the electrical 
appliance and fractional horse power motor 
business for 23 vears and occupies its own 
modern factory in Cincinnati to which an 
addition, to be ready for immediate occu- 
pancy, will aggregate 116,000 square feet 
of floor space. In addition to expanding its 
present line of products, the Victor factory 
will also produce new devices developed by 


the Maxson Corporation. 











A complete line of fittings... 


Here's real profit possibilities . . . sales ready for the ledger! 
GEDNEY Fittings—a name brand—are known throughout industry 
for sure fit and clean finish. They're geared to the job from the 
ontractors’' and wiremen's point of view. 

Distribution is restricted, for a very definite reason, to qualified 
wholesalers. Wholesalers know the trade, and what the trade 
wants ... and needs. 











GEDNEY Fittings are better fittings—they're made of highest 
grade malleable iron, finished smooth, then rust-proofed. Ease 
of installation is another factor effecting repeat sales 





WRITE FOR CATALOG—A rate 
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E. B. BOMAR recently joined Day-Brite 






GEDNEY ELECTRIC 


Lighting, Inc., as sales representative. Mr. |  LOOKFORTHiSMARK 
Bomar, who will have his headquarters at SS aie Bae” we COMPANY 










622 N. Ist St., Phoenix, Arizona, has been igstgn:. souotiotion: “Gecaues 
assigned the entire state as his territory. 
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RKO BLDG., RADIO CITY, NEW YORK 20, N. Y. 
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| Federal Reserve Board 
Ups Credit Limitation 


After recently freeing installment pur- 
| chases involving more than $1500 in credit, 
the Federal Reserve Board changed its 
mind and also its Regulation W covering 
installment buying and set the figure back 
to $2000. 

he previous figure of $1500 was re- 
ported in the August issue of ELeECTRICAI 
W HOLESALING. 

In addition to setting the figure up to 
$2000 the Federal Reserve Board announced 
that the maximum repayment deadline for 
durable goods would remain at 15 months 
for automobiles and twelve months for 
other durables, but was shortened to 15 
months for all other installment loans, 

Tightening of the control, intended orig- 
inally as an anti-inflation move, brings 
back under regulation some items of heavy 
electrical equipment handled by the electri- 
cal wholesaler as well as large unit sales. 
Effective date of the change was Sep- 
| tember 3. 





St. Clair Electric To Make 
Heating & Resistance Units 


STE E L CASE ane Electric Products Company, St. 


Mich. has established engineering 





and manufacturing facilities for the design 
Where bollast is mounted 


within the fixture, leads The compactness, rigid strength, and clean- and production of standard and special 
nm extend horizontal! . . ” . . : 
fram Gliher ond of ence. lined appearance of the drawn steel case ‘Clairel” industrial heater and _ resistor 


construction have now been applied by units, it was announced recently. 
Citrunn Teenstenmes te tx Mak ener teetes Ihe company also announced that addi- 
i ; . : ; é 
g g”P tional manufacturing equipment is being 


fluorescent ballast for use with two 40-watt installed in the company’s plant to permit 


lamps: ‘ the production of a line of standard replace- 
Ease of installation is an outstanding fea- ment heating units for domestic electrical 
ture of this new design. Deeper flanges, appliances, 


made possible by the more compact case, 








give mounting holes and slots more clearance, 
and improved lead exits provide for flexi- 


For exposed mounting of 
th nit, de vt slots *y° . * ¢ . . . 
Ghew tes downward on bility in wiring. Mounting dimensions, of 


tension of the leads 


course, remain standard. 
And, needless to say, thisnew “Double 40” 





possesses the same high rating performance 
characteristics of all Chicago Transformer 


ballasts. 

















Longer flange maintains 
standard hole centers, pro F b 
vides ample clearance for ETL Certified - Underwriter Approved 
use of power screw driver 


CHICAGO TRANSFORMER 


DIVISION OF ESSEX WIRE CORPORATION 


THE PORTLAND, OREGON branch of 
the Eoff Electric Co. recently moved into 
these new and larger quarters formerly oc- 
cupied hy the Sunset Electric Company. 
The office has been completely remodeled 
and redecorated and a new city counter 


3501 ADDISON STREET - CHICAGO,18 added, with open package shelving to the 


| 
| 
| 
vanes mame 80. rear. Eoff Electric Co. has headquarters in 
' 














Salem, Ore. 
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Graybar Expansion 
Underway In Miss. Valley 
District 

R. W. Kimberlin, Mississippi Valley Dis- 
trict manager of the Graybar Electric Com- 


pany recently announced a program involv- 
ing nearly $300,000 for the expansion of 


R. B. Sayre 


Graybar facilities in the Mississippi Valley 
district. 

New and larger facilities will be pro- 
vided in Memphis, Tenn. by a new building 
on South Front Street. The building is 
nearly completed and will be in operation 
within 60 days. R. B. Sayre is manager of 
the Memphis office. 

The foundation for a new branch has 
been laid in Little Rock, Ark. and building 
is progressing at a normal rate. 

In St. Louis a new addition to the present 
Washington Avenue quarters is in progress. 
Che addition will provide more facilities 
for the greatly expanded appliance and 


sales promotion department 


Okonite Appoints New 
Purchasing Agent 
The Okonite Company, Passaic, N. J., 


Spofford, 


formerly assistant purchasing agent, as 


recently appointed Robert K. 


purchasing agent to replace George S. 
Hayes, deceased. In his new position Mr. 
Spofford will be in charge of purchasing 
for the Okonite Company and the Okonite- 
Callender Cable Company. Mr. Spofford 
has served as purchasing agent for Con- 
tinental Can Company’s plants in the New 
York area and assistant purchasing agent 
for the Concan Ordnance Company, Terre 
Haute, Indiana. 











Round -The - Plant 


Heating 


Heat—anywhere in the plant—in factory, stockroom, office, warehouse, 
is possible with the installation of Electromodes. Wherever circuit wires 
can be run,—to isolated buildings, or beyond central heating system 
range,—Electromodes can furnish clean, safe, heat economically. 


For local or supplementary heat 
when some departments are running 
overtime, for week-ends, holidays and 
inventory periods, Electromodes save 
on heating costs. There is no heat-loss 





en route from wires to heater. No cur- Cut-awoy view of exclu 
sive Electromode Finned Heating Element as 
used for years to heat U. S. Submarines. No 


fire, shock or explosion hazords. 


rent is used when not “on.” 


Long-life service, free from fire, shock 
or explosion hazards, is another Electromode advantage. The patented 
heating element is insulated, sheathed and embedded in a one-piece finned 
aluminum casting. There are no exposed hot wires or glow elements. 
Standard capacities, 1.5 KW to 60 KW. Ask your Electrical Wholesaler 
to recommend appropriate sizes. 


ELECTROMODE CORPORATION, Rochester 3, New York. 


LECTROMODE 
leetriiec Unit Heaters 


Send for 
latest Bul- 
letin 45-l 
and Heating 
Analysis 
Form. 
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CANNON 7, 
FOR ALL LOW LEVEL SOUND 
TRANSMISSION CIRCUITS 


AMPLE VOLTAGE AND 
AMPERAGE CAPACITIES 












MPRESSION GLAND WITH CABLE 


RELIEF SPRING OR CABLE CLAMP 








pn CONTA —— Er 
2 MACHINED OF , yf 
is ven ates 
vase eae 
Se 
Type XL is the new low-price “radio universal” 
Precision Cannon Connector. Born of the de- 
mand for more compact fittings, the Type XL 
connector is a precision product of the highest 
Cannon quality. And its design is based on 
sound engineering... for Cannon Plugs have 
XL-3-14N RECEPTACLE a 15-year background as standard equipment 


on the finest of broadcast equipment. 


The Type XL is a balanced design: It contains 





all the features that spell convenience and utility 











...and it is a product of precision craftsmanship. 





Illustration above points out the features that 





XL-3-14 RECEPTACLE 








establish Type XL asa typical Cannon product. 






































XL-3-12 PLUG 





XL-3-13N RECEPTACLE 











CANNON ELECTRIC 


Cannon Electric Development Co., Dept. 1-362, 
Los Angeles 31, Calif. * Canadian Factory and 
Engineering Office: Cannon Electric Co., Ltd., 














CANNON . : — 
ELECTRIC Toronto, Canada * Representatives in Principal 


Cities ... Consult Your Local Telephone Book 
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WESCO Announces 
Changes In North Pacific 


District 


SEATTLE, Wash.—A number of addi 
tions and changes have been recently, 
announced in the Westinghouse Electri 


Supply Company's staff for the North Pa 


cific District. This important district con 
sists of the district ofhces in Seattle an 
branch offices in Portland, Ore., ‘Tacoma 
and Spokane, Wash., and Butte, Montana 

In the Seattle district ofhce, L. D. Pul 
sifier has been made district appliance man 
ager and Albert L. Wiegenstein, former]; 
supply salesman in the Butte, Mont. ofhc« 
has been appointed district apparatus and 
supply manager. L. W. Fernandes, former]; 
with Montgomery Ward, is now district 
sales promotion manager. John L. Walker, 
who had been in the Navy since 194}, at 


taining the rank of Commander, is now 


back and has the position of district radio 
manager. 

R. D. Constable has succeeded R. S. Sloan 
as Seattle branch appliance manager, M: 
Sloan having been promoted to district ap 
pliance manager, San Francisco. New and 
returning salesmen recently announced for 
the appliance department include: Eat 
Brower, Carter E, Butts, Louis Kaser and 
Frank J. Davis. 

In the Seattle branch apparatus and sup 
ply department the following men have bee: 
added. A. J. Flechsig is Seattle apparatus 
and supply sales manager. Mr. Flechsig is 
the electrical engineer who prepared the 
specifications and layout for the Sand Point 
Naval Base. Serving under Mr. Flechsig 
will be B. G. Belote, formerly supply sales 
man in Richmond, Va., and later a Lt 
Colonel in the U. S. Army Engineers; FE. C 
Whitlock, apparatus and supply salesmai 
covering the Peninsular territory; P. J 
Cunningham covering the city territory. 

J. S. Fly, formerly manager of the 
WESCO Minneapolis branch has now bee! 
appointed to handle joint Westinghous 
interests in the Alaska territo1 

At Tacoma, recent changes include 
new branch manager, E. W. McBratney 
Mr. McBratney was formerly a salesmar 
out of the Seattle ofhce and was one of the 
men to take the training course at East 
Pittsburgh. G. A. Anderson, another East 
Pittsburgh trainee, is apparatus and suppl 
salesman. Robert Fewell has returned as 
an outside salesman. 

Henry Vincent is manager of the Spoka 
ofthce and J. M. Stork has been named 
branch appliance manager. Associated witl 
Mr. Stork are Gale Adams and Averill 
Dunlap, both formerly appliance salesmen 
with Washington Water Power. Stanford 
Leland is a new city salesman. 

At the Butte, Mont. ofhce there has bee 
only one recent change. Emmett Kelly, 
returned veteran and formerly a retail ap 
pliance salesman, has been made applian 


salesman, 
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RMA Leaders Campaign 
For Industry Decontrol 


RMA President R. C. Cosgrove and other 
RMA leaders recently met in Washington 
to plan and adopt an active campaign for 
removing the entire radio industry from 
price controls. Due to the new edition of 
the OPA law, the association will not be 
permitted to seek freedom directly but must 
work through its three official industry 
advisory committees, sets, tubes and parts. 

“We will exert every effort and tap all 
of the radio industry’s resources in this 
fight to bring about decontrol of the in- 
dustry through the processes provided by 
Congress in the new OPA extension act,” 
Mr. Cosgrove said. 

Mr. Cosgrove pointed out that radio set 
production by unit volume is greater than 
before the war. He predicted that produc- 
tion will probably increase this fall and also 
that a better balance would be attained be- 
tween the supply of consoles and _ table 
model receivers. 

“We believe that the industry can make 
a strong case for decontrol at the earliest 
opportunity,’ Mr. Cosgrove added. He 
thought it unlikely that the radio manufac 
turers would obtain a decision on decontrol 
before December due to the lengthy pro- 
cedures and detailed data that are required 
and the long waiting periods involved in 
receiving a decision from the OPA or 
Decontrol Board. 

The Radio Manufacturers Association 
also recently announced that radio set pro- 
duction during the first year of reconversion 
totalled approximately 8,000,000 sets or 
60 percent of the industry’s last prewar 
vear, 1941, when nearly 14,000,000 radio 


receivers were manufactured. 








PARTICIPATING in a sales conference 
recently held by General Mills Home 
Appliance Department were: Left to right, 
4. D. Hyde, president of the mechanical 
division; Harry A. Bullis, president of 
General Mills; Maurice Graham, head of 
appliance research; Roscoe E. Imhoff, vice 
president in charge of home appliance 
sales; S§. C. Gale, vice president and direc- 
tor of advertising; James R. Logan, vice 
president in charge of appliance production. 








Talk-A-Phone 























Is Not A Peddler’s 
Proposition 


Talk-A-Phone’s only outlet of distribution is through 
the jobbing trade. It is exclusively a jobber’s line. 
What's more, sales rights are protected by a rigid 
jobber's policy. 


Talk-A-Phone is Nationally advertised in leading 
trade and consumer publications. Easy to sell be- 
cause well and favorably known. 


Profitable Business Doesn't 
Slip Through Your Fingers 


Because Talk-A-Phone, the world’s most complete 
line of inter-communication provides a unit for every 
requirement and every unit “Has Everything” that 
expert electronic skill is capable of producing in the 
most advanced type of modern inter-communication. 
Price range from $34.00 to $120.00. 5 to 100 stations. 


Write for Latest 
Talk-A-Phone Catalog 
and Liberal Jobber’s 


Discounts 
If you issue a catalog of your own, busi- 
ness-boosting Talk-A-Phone pages are 


available. Sample pages upon request. 
Address Dept. IA 


Talk-A-Phone Co. 





1512 S. Pulaski Road Chicago 23, Ill. 
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Mrs. Goues (Apt. 20) 
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retics ON AUTH 3000 TIMES A YEAR! 


Mail several times daily from the Auth 
apartment mail box — several visitors 
putting the Auth chimes and door-opener 
to work, sometimes using the lobby 
phone—Auth bells morning and evening 
for the service elevator—occasionally a 
call to the superintendent or doorman. 
Yes, Mrs. Jones and all her neighbors 
make amazingly hard use of Auth equip- 
ment. 


For just this kind of severe service, Auth 
has been designing and making superior 
signaling devices since 1892, and now 
is the leader in the apartment systems 
field. Every detail of Auth equipment 
means service for modern living, longer 
electrical life, greater mechanical 
strength, and easier installation with last- 
ing beauty in both tone and appearance. 


YOU, TOO, CAN RELY ON AUTH— 


As a result of Auth’'s rigid factory inspec- 
tion and Auth's guarantee, you'll have no 
trouble with complaints due to equip- 
ment failure. And you can rely on the 
Auth catalog, for in it you'll find every 
signaling device you need for apart- 
ments and housing projects. 


ASK FOR AUTH APARTMENT BULLETIN 95 





Auth Flushchimes, 
with amazing tonal 
beauty. Also manu- 


ally operated door 


chimes 








Push buttons and 


door releases 


Formerly the Auth Electrical Specialty Co. 


AUTH ELECTRIC COMPANY, INC. 


34-20 45th STREET 
Offices in 


SINCE 1892 





Principal Cities 


All types of apart- 
ment telephone sys- 
tems 








Complete line of 
bells and buzzers 
including compact, 
flush-mounting types 





FAIITIN LONG ISLAND CITY 1,N. Y. 







THE ELECTRONIC REPRODUCER, 
General Electric’s exclusive development 
for all-purpose home entertainment is ex- 
plained to GE Electronic district managers 
by Paul L.. Chamberlain, manager of sales 
for the receiver division (right). The in- 
strument combines television, frequency 
modulation, standard broadcast and a rec- 
ord-player. 





Cornish Wire Has New 
Western Representative 
Cornish Wire Company, New York City, 
manufacturer of industrial and communica- 
tion wire recently announced the appoint 
Henry L. Mills to represent its 
line of 


ment ot 
complete Corwico-trademarked 
products in the Los Angeles territory. 

Mr. Mills, a graduate of Dartmouth 
College, served during the war as a major 
in the Army Air Corps. 


West Coast Assn. Plans 
Electronics Trade Show 

The 
Show will be held in Los Angeles, Cali- 


second annual Electronics Trade 
fornia, October 18-20, it was recently an- 
West Coast 


Manufacturers Association, sponsors of the 


nounced by the Electronics 
show. The affair will be managed by the 


industry’s committee which includes Ed 


Grigsby, chairman, D. F. MacLachlan, 
Russell Dietrich, all of Los Angeles, and 
Les Logan of San Francisco. 

Plans are being completed for 113 ex- 
hibits covering all types of electronic de- 
vices manufactured in the West. For the 
first time since the termination of hostilities 
the electronic marvels which helped bring 
about victory will be shown together with 
post war developments made possible by 
unusual war time experiments and applica- 
tions, the association announced. 

L. W. Howard, president of the associa- 
tion, has urged electronic manufacturers to 
make space reservations early. Two floors 
of the Elks Temple building will be occu- 
pied by the exhibits. 
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Simmons Electronic 
Blanket Sold Under 
Fair Trade Acts 


ELIZABETH, N. J.—In a letter to all 
retail outlets, G. D. Wrightson, vice presi- 
dent, Simmons Company, recently announced 
that the new Simmons electronic blanket 
will be sold under the provisions of the fair 
trade acts of the various states. The mini- 
mum retail price has been set at $39.50 plus 


federal excise tax. 


Manufacturing Company 
Merges With Noma Electric 


NEW YORK, N. Y.—A joint announce- 
ment by Henri Sadacca, president of Noma 
Electric Corporation and Leo L, Pollak, 
president of Pollak Manufacturing Com- 
pany recently disclosed that directors of the 
two concerns had approved a merger agree- 
ment. 

Under terms of the agreement Mr. Pollak 
and Carl Schlesinger, a vice president of 
the Pollak Company, will become vice 
presidents and directors of Noma Electric. 
Peter Calabro, vice president of the Pollak 
Company will also become a vice president 
of Noma Electric Corporation. 

In making the announcement, Mr. Sa- 
dacea said, “Substantial expenditures pre- 
viously contemplated for enlargement of 
productive capacity at several Noma plants 
will be made unnecessary by the consoli- 
dation.” He pointed out that the Pollak 
Manufacturing Company owns and oper- 
ates six plants completely equipped to man- 
ufacture electrical goods, large and small, 
metal products, screw machine parts and 


tools and dies. 














ST. LOUIS will be future headquarters for 
these two Graybar Electric Company men. 
Wayne J. Berry, left, has beer appointed 
District Power Apparatus manager. Mr. 
Berry joined Graybar in 1937. Jack Vol- 
land, right, a recently returned veteran, has 
been named salesman. 
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Put these FREE ORDER-GETTERS 


to work for you! 


YOUR CUSTOMERS—a good percentage of them — need 
flashlight batteries right now. Others will need them next 
week or next month. 


If you remind them, you get the order. And the Burgess 
Order-Getter card is the easy, sure way to do it! 

It’s part of the Burgess “Order-Matic” Plan—a tested sure- 
fire sales booster! You automatically send out so many cards 
to your customers each week or month —and they come 
right back to you—ordermatically! Send coupon today. 


DISPLAY PACKING, free dealer helps, 
steady national advertising! BURGESS 
flashlight batteries have everything... 
for your dealers... for you! 











|__BURGESS BATTERIES-_____"_¥_ 


Burgess Battery Company, Freeport, Illinois 


Gentlemen: 
Send us flashlight battery order cards for our dealer mail. Imprint our Name and Address. 


DISTRIBUTOR _ _- 


| 

| 

| 

| 

| 

| 

| ADDRESS ____ 
| 

= 



























The New Improved 
Fluorescent KITCHEN UNIT 


¢ This scientifically-designed WYAT-LITE is the modern answer 
to the kitchen lighting problem. Easily cleaned . . . ends quickly 
removed with one easy-to-get-at screw .. . finished in white, 
baked enamel. 


* COMPLETE LINE * SOLD THRU WHOLESALERS 
Write for Catalog Sheets 


WYATT MFG. CO. 


810 W. FULTON ST. CHICAGO 7, ILL. 


C) C) *® Cross-section view showing exclusive WYAT-LITE reflector design 
eliminates shadows on reflector surface e 
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SEPARABLE SOCKET TYPE 


RLM STANDARD DOME PORCELAIN ON STEEL 
| “ABolite’’ REFLECTORS 


= - Quality that meets every lighting requirement has always 

8 been the watchword of “ABolite’” Reflectors. They are 

_— recognized throughout the lighting field for flawless con- 

THREADED NECK TYPE struction, durability, ease of installation and maintenance. 


GLASS-STEEL DIFFUSER 
A few of the standard types are shown. The complete 


“ABolite” line includes other types for outdoor use, pro- 
tective lighting, sports and parking areas, filling stations 
and sign lighting. For every application where high 
efficiency with porcelain on steel enameled reflectors and 
floodlights is required. 





FORMED NECK TYPE 


oe Sows ABolite Reflectors are sold exclusively 


through electrical wholesalers. Catalog 
for specifications sent on request. 


Light right 
with... 





EASY DETACHABLE TYPE 
ELLIPTICAL ANGLE 


THE JONES METAL PRODUCTS CO., West Lafayette, Ohio 

















Wholesaler Announces 
Move To New Quarters 


SEATTLE, Wash.—Irving P. Bean, pres 
ident of the Bean Electric Company re 
cently announced that the company will 
move to its new quarters at 934 First 
Avenue South, Seattle, where office and 
warehouse space of 7500 square feet has 
been secured. At present, the building is 
being remodeled and conditioned. 

All of the space is on one floor and has 
two 10-foot doors at the back entranc: 
which will allow trucks to drive in and out 
without turning around or backing. 

Bean Electric Company recently wel- 
comed back from the armed services four 
of its department heads including: James 
Arnaud, lighting fixture department; James 
Elder, wiring supplies department; Jack 
Hlozack, motor control department; Harold 
Breist, marine department. Mr. Hozack is 
the holder of the Purple Heart Medal and 
the Congressional Medal of Honor. 





Camfield Manufacturing 
Now Incorporated 


Ihe Camfield Manufacturing Company, 
Grand Haven, Michigan, which had been 
operating as a partnership, has been incor 
porated with all partners as stockholders 
in the new corporation. 

Officers for the corporation were elected 
as follows: President, R. W. Camfield; 
Vice President in charge of Manufactur- 
ing, R. H. Lillyblad; Vice President in 
charge of Purchasing, P. D. Higgins; Vice 
President in charge of Sales, E. L. Taylor; 
Secretary-Treasurer, L. V. Meyering. All 
of the ofhcers are included on the board ot 
directors with the addition of Carl Damm, 
vice president of Pyle Pattern & Mani 
facturing Co., Muskegon, Mich. 











R. JOHN BRASK has recently joined 
Harry G. Anschuetz, Manufacturers’ Rep 
resentative of Philadelphia. Mr. Brask wil! 
cover the state of New Jersey with head- 
quarters in Newark. Harry G. Anschuet: 
is representative for Cornish Wire Co. anc 


Tork Clock Company. 
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VEW SALES MANAGER for Ray-O- 
Vac Company, Madison, Wis. is J. A. 
Vicllnay. Mr. Mcllnay, who was formerly 
Eastern sales manager for the company, 
succeeded J.C. Ryan who has become vice 
president in charge of operations. 











Ed Rigby Retires As 
Wiremold Representative 

The Wiremold Company, Hartford, 
Conn., recently announced the retirement 

Ed Rigby who served twenty-five years 
as a member of the Wiremold organization. 

In making the announcement, D. Hayes 
Murphy, president, stated that in addition 
to serving as district sales manager for the 
company in the New England territory, 
Mr. Rigby had always been close to Wire- 
mold headquarters, constantly aiding in the 
levelopment of the Wiremold system by 
making contributions to the solution of 
sales and engineering problems. 

Until further arrangements are made, 
Wiremold will cover the New England 
territory from its factory in Hartford. Mr. 
Rigby had his headquarters in Boston. 


H. B. Brown Elected 
President of Good House 


Harry Bovd Brown, merchandising man 
iger of Philco Corporation for the past 18 
ears, recently resigned from that company 
to become president of the Good House 
chain of retail appliances stores in the 
Philadelphia area. 

Before joining Philco in 1928, Mr. 
Brown was in charge of advertising for 
Sears-Roebuck, advertising manager of the 
Fureka Vacuum Cleaner Company and 
merchandising counsel for a number of 

iblic utilities and manufacturers of elec- 
trical appliances. 

While associated with the Philco Cor- 

ration Mr. Brown plaved a leading role 
in the development of its sales and mer- 


chandising activities 














Here is a line covering everything 


Dependable and Complete 
Soldering Equipment. 


Write Today 
for Complete 
Information on 


needed for the modern plant which 
calls for Electric Soldering Equip 
ment. 

Factories clamor for it, when once 


the Esico Line called to their attention, for it’s 


a FAST-MOVING LINE. 
Dependably, substantially built, 
securing customer good-will, and 
resales. 

Includes Electric Soldering Irons 
listing from $5 to $12.25; Solder 
ing Machines $7.50 to $15; Sold 


MACHINE 
J ering Iron Temperature Control 
Stands, and other related spe- 
clalties. 
7 Our products are generally sold by 


ESICO 
SPOT SOLDERING 


the wholesalers direct to the in- 
dustrials. Write for catalogs 
price lists and Wholesalers’ and 
Retall Discounts 


A real time-saver. Treadle-oper- 
ated. Automatically advances iron 
and solder, leaves operator's hands 
free for work 


ESICO 
SOLDERING IRON 
CONTROLS 





Positive TIP control prevents over 
heating—tip cannot fall below sol- 
dering temperature. The only prac- 
tical method of controlling heat in 


h _- ) sic . 
a an exclusive ESICO fea 2846 Ww. Elm St. 







SOLDER POTS 
ruggedly constructed pots 
of varous sizes designed 
for continuous operation 
and so constructed that 
they are easily and quickly 
serviced, should elements 
have to be replaced. 





ELECTRIC 
SOLDERING IRON CO., INC. 


Deep River, Conn. 
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TRIC 


quality assures 


| increased PROFITS! a 





TRICO’S enviable reputation for sound design and 
lasting performance has been known to Industry 


for more than 27 years! 


This consistent policy of TRICO precision workman 

ship has developed customer satisfaction and good 

will which today is bringing lucrative trade to Jobbers 
everywhere. Investigate the remarkable financial 





possibilities of this reputable line! Choose TRICO 


F and enjoy the following advantages... 


@ Fast turnover — healthy returns. 


Line stability. 
Product variety. 






















es 


Stimulating advertising. 
100% Jobber protection. 
Dependable repeat business. 
Maximum sales per call. 


ORDER ° STOCK »* SELL 


TRICO FUSE MFG. 


MILWAUKEE 12, 


WISCONSIN 








MURDOCK 
BUZZERS 


and 
Push Buttons! 


EALERS everywhere _ report 

fast sales on these special- 
ties . . . made by the Wm. J. 
Murdock Co., for 50 years a leader 
in communications equipment. 
MURDOCK’S No-contact Tone-right 
Buzzer attracts favorable attention 
because of its modern louver-de- 
sign. Buzzer is fully insulated and 
produces a pleasing, uniform tone. 
It's guaranteed for years of trou- 
a ee See & oe RECENT ADDITIONS to the sales engi- 
in attractive moulded cases. Op- 
erates on 6 to 8 volts, A.C. only. 
342” x 158” x 144” deep. 



























LIST PRICE 
$1.00 Each 


No. 46 






























neering staff in four branch offices of the 
Ilg Electric Ventilating Co. include: Upper 
left, C. E. Brock, Jr., assigned to the Pitts- 
burgh branch office; upper right, Frank 








PUSH BUTTONS BUILT for SERVICE and SALES! Taylor, who is located at the New Orleans 


ae | office; lower left, A. B. Davis joins the 
Model No. 10—A durable Push Button in attractive moulded case. , Vp iat ‘ 
Smooth working—positive contacts. Metal parts rustproof and insu- Charleston, W. Va., branch; lower right, 





LIST lated. 15/g”x11/s"x7/,” high List $.30 Each. Name plate model No. 11 same G. K. Wood has become manager of the 
oN — List $40 Each. aSe TE HE SOD Seen Ty moe we Columbus, Ohio, branch office. 
o. st $. ‘ 


Write Today for Trade Discount 


WM. J. MURDOCK CO. 


235 Carter St., Chelsea 50, Mass. 














C. B. Harlow Retires 
From Benjamin Electric 


After 32 years with Benjamin Electric 


* 
FLUOR-O-SHIELD’ 


Light Diffuser for Fluorescent Lamps! 


Manufacturing Company, C. B. Harlow 
recently retired from his post as_ vice 
president and Central Division sales 
manager. 
=si255 a Mr. Harlow began his long association 
ca evel with Benjamin Electric in 1914 as an 
eS XY ; engineer in the Auto Accessories Division. 
, When this division was discontinued Mr. 
Harlow supervised the designing and sell- 
ing of the present line of Benjamin indus- 
trial signals. In 1918 he became acting 
sales manager ot the Central Division with 
headquarters in Chicago. He was made 
vice president of the company in 1936. 
Mr. Harlow has heen active in a number 
of trade associations including: the Electric 





Association, the Illuminating Engineering 
Society, the Lighting Institute and the 


- +. means better lighting ™ Railway Electrical Engineers. 
at lower cost! we sascunse A. E. Swedenborg, who has been with 


. , Benjamin Electric since 1922 s en 
Fluor-O-Shields afford keener visibility 7 ectric since 1922, has be 


minimize stroboscopic effect, diffuse *] 95 40 watt $]2 20 watt named the new Central Division sales 


Yo t v.: 
evenly and soften the light of fluorescent 467s in. 2278 in. manager. 





lamps. Fluor-O-Shields fit nearly all open- 
face fluorescent fixtures — 20W and 40W, 














single and multiple lamp units. Snap r ase a W | ] ~ ] . N 
‘ ple lam; : ap-on its Units ahach. -Iwe ‘ ma 
clips permit instant mounting. Made of | Cat. No. Length hie p Per Pkg - oe = ) van —— 
lightweight aluminum, finished in white 27-1-40 4679 in. 40 watt 12 Name I or W abash 
baked enamel. If your distributor does 27-5-40 2272 in 20 watt 12 Photolamps 
not stock, ask him to write us. 
* Trade Mark — Patent Pending A joint announcement bv Robert H. 


Bishop, general sales director of Sylvania 


FLUOR-O-SHIELD BY CAMFIELD MFG. COMPANY - GRAND HAVEN, MICH. 





Electric Products, Inc, and Philip Sperry, 
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general sales manager of the Photolamp 
Division of Wabash Corporation, wholly- FOOT aA DES TALK! 
owned but independently operated subsi- | . 
diary of Sylvania, recently disclosed that 
the name of the Wabash photolamp line 
has been changed to Wabash-Sylvania. 
New Wabash sales offices have been 
opened at Sylvania headquarters, 500 Fifth 
Avenue, New York City. Mr. Sperry said 
the general offices of the Wabash Company 





‘with 
*COLOVOLT 


Cold Cathode—Low Voltage 
Lighting 


would remain in Brooklyn, New York. 
Mr. Sperry pointed out that the change 
in name symbolizes a fusion of photo- 
graphic and electronic knowledge, experi 
ence and talent which is expected to produce 
valuable contributions to the photographi 
field. The name change will pi it the and here’s what they say: 
photolamp line, Mr. Sperry said “Lower maintenance cost—longer main- 
tenance of a given foot-candle level—greater 
dependability because of guarantee (One 
year of light guaranteed, except for failure 
due to breakage )—instantaneous starting— 
no flickering—continuous line lighting.” 
These extra advantages are available to 
commercial and industrial users of light 
. oa when installations are made with COLO- 
VOLT Cold Cathode, | Low Voltage Fluorescent Lamps and Fixtures. 


**Veterans First”’ for 
Hotpoint Electric Kitchens 


A priority for veterans has been placed 
m the first of its all-electric kitchens by 
the Edison General Electric (Hotpoint) 
Appliance Co., it was recently announced 
by Ward R. Schafer, vice president in 
charge of sales. Write for illustrated material and technical data. 

Ihe program has been launched to pro- 
vide 1,000 ex-G.I.s with the first all-elec- 


tric kitchens ready for shipment. \< we GENERAL LUMINESCENT CORPORATION 


Wholesale distributors of Hotpoint ap- 


S. Patent Office 





“ 
(jer od * Trade Mark Registered U 


648 S. FEDERAL STREET od alley \clome mma 9). lei} 


pliances will make arrangements with 
builders and order the all-electric kitchens 
according to their quota. A certified order 
from a veteran’s builder must be submitted 
with each order from the distributor. 
Every builder will be allowed one kitchen 
init for each home development project. 

Ihe proposed basic kitchen for the vet- 
eran includes a_ stove, refrigerator and 
five matched wall and base cabinets. How- 


ever, the veteran is free to choose also 


a dishwasher, disposal or home laundry 


equipment. . SAFE 
@ SURE 
te ad 4 1-1 








IN CH canes of the new T + E ree M & G ° SG Oo | P A N Y 


Cincinnati District sub office 
in Louisville, Ky. for Bull POST OFFICE BOX 8, NEWTON LOWER FALLS 62, MASS. 
aog ftlectric roducts Com- ~ , ° : . . 

pany, is Fred Bush. Vanufacturers of Soldering Equipment Since 1919 
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design, development and 


mercial and home lighting 
are available on request. 


Fleur 








In Advanced Planned Lighting we endeavor to fulfill the 
modern technique of Architects and Engineers. 

Our individually designed units combine the Architect's 
interpretation of decoration with over two decades of sound 


We are continually incorporating the newest applications 
of proven value as stock items in a series of folios for com- 


0 - 


- Lier Manufacturers 


manufacture in the lighting field. 


applications. Copies of these folios 








GRUBER 





72-78 SPRING STREET - NEW YORK 12, N.Y. 


BROTHERS 





















fd 


sures fine tonal quality. 





AMERICA'S 


A new, happy note for kitchen, hall, 
study, or any room in the home. 
Expertly designed for beauty, 
pactness, utility—and moderately 
priced. Precision engineering as- 








Nation- Wide 
Distribution thru 


leading 
4 ’ Wholesolers 


MELODTON 


UTILITY MODEL ELECTRIC DOOR CHIME 


The new MELODEON is self-con- 
tained. Sounds two musical notes 
for front door, one note for rear 
door. Graceful, fluted, metal cover, 
inrichIvory Baked Enamel. Backed 


by Mel/l-o-Chime cooperation! 


com- 





FINEST ELECTRIC DOOR CHIMES 


National Sales Representatives: Hatheway & Co., 75 Montgomery St., Jersey City, N. J. 


MELL-O-CHIME AND SIGNAL CORP. 
119 SOUTH JEFFERSON ST. * CHICAGO 6, ILLINOIS 





ELECTRIC 








BERT HOLUB has founded the new 


concern Holub Industries for the 
manufacture of electrical and mechani- 
cal products in its new plant in Syca- 
more, Illinois. Mr. Holub was for- 
merly general sales manager for Ideal 
Industries, Inc. 





Paragon Consolidates 
Main Office and Factory 


Paragon Electric Company, manufac- 
turer of time controls, recently announced 
that FE. V. 


president for many years, has been elected 


Platt, who was executive vice 


president of the firm. Mr. Platt also con 
tinues as general manager. 

At the same time, the company an 
nounced the consolidation of its main of 
fice, formerly in Chicago, with its factory 
in [wo Rivers, Wisconsin, 

It is intended that the move will con- 
tribute to cost reductions, faster handling 
of orders, quicker shipments and _ better 
service. The plant has been greatly en- 
larged with new machinery and conveyor 
systems, 

A district sales office has been estab- 


lished at West Van Buren Street, Chicago. 


West Coast Fan Mfr. 
Moves To New Quarters 

Pryne & Company, manutacturer of the 
Blo-Fan, have recently moved its main 
plant from Los Angeles to larger quar- 
ters in Pomona, a suburb of Los Angeles. 
Due to the heavy demand for the Blo-Fan 
larger plant facilities were necessary. 

In addition to the Blo-Fan, Pryne & 
Company manufacture electrical and hard- 
ware metal building specialties, although 
production of all items except the Blo-Fan 
was halted to meet the demand for this 
one item. The increased plant space will 
enable the Company to resume its pro- 
duction of electrical specialties such as, 
recessed lights, illuminated house numbers 
and illuminated medicine cabinets. 
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GE Supply Will Move 

To New Tacoma Location 
TACOMA, Wash. — General 

Supply Corporation has recently secured 

a building at 2316 South A Street, Tacoma, 

Washington, which is being completely re- 


Electric 


modeled to accommodate the Supply Com 
pany’s Tacoma branch. 

The building contains 11,000 square feet 
all on one floor with the exception of the 
display space which is on the second floor. 


Work is progressing favorably and occ 


1 
pancy is expected very soon. 

A tendency to create a new center for the 
electrical wholesaling industry in Tacoma 
is indicated by the fact that Graybar Elec- 
tric Co. has a new office on A Street while 
Westinghouse recently obtained quarters 


one block away on Pacific Avenue. 


Jenkins Retires As 
Wiremold Representative 


D. Hayes Murphy, the 
Wiremold Company, Hartford, Conn., re 


president of 


cently announced that O. T. Jenkins, who 
had represented the Wiremold Company in 
Texas and Oklahoma for the past 25 vears 
had retired on July 1. 





i HEAVY DUTY 
Carbon Lamps 


FOR INDUSTRIAL USE 


@® Recommended for use 





where Long Life is essential, 
where Vibration is exces- 
sive, where Inaccessibility 
of lighting fixtures makes 
Replacement Difficult, where 


a Pilot Light is needed. 


Available in a wide variety 
of sizes, shapes, candle 
power and voltages — stan- 
dard and candelabra bases. 
A large supply of all standard types 
are carried in stock, thus assuring 
you prompt service at all times. 


Write for catalog sheet 1-2 


for full details. 


NORTH AMERICAN 


ELECTRIC LAMP CO. 


1034 Tyler Street St. Louis 6, missouri 
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when you suggest 


DRAKE 


You can count on complete customer satisfac- 
tion from DRAKE Soldering Irons. Backed by 
25 years of soldering iron manufacturing ex- 
perience DRAKE Soldering Irons have built 
a reputation for quality that makes them dis- 
tinctly preferred by fast-producing American 
industry. 


SOLDERING 
IRONS AND 
SOLDER POTS 











Drake Has An 
Iron for Every Purpose 


Write for Illustrated Literature 
on the Drake Soldering Line 


DRAKE ELECTRIC WORKS, INC. 


3656 LINCOLN AVE - CHICAGO 13, ILL. 





E-M-T-UP THE QUICK WAY 
Two Squeezes and its Set 


TWO QUICK SQUEEZES give you Finer, 
Faster Conduit Connections. B-M Fittings 
do away with the twisting, turning and 
tightening of nuts and save you valuable 
time and materials. Then too, they are 
stronger, neater and much easier to work 
with in tight places. Start using B-M 
Fittings today. Have more satisfied cus- 
tomers—more profits from each job! 


(All B-M Fittings carry the Underwriters 
Seal of Approval) 


Cross section Show- 
ing indentations. 








OISTRIBUTED BY 


The M. Rf. Austin Co., Chicago, Ill 
Clayton Mark & Co., Evanston, Ill 
Clifton Conduit Co., Jersey Cy., N. J 
Gen, Electric Co., Bridgeport, Conn 
The Steelduct Co., Youngstown, Ohio 
Enameled Metals, Pittsburgh, Penn. 
National Enameling & Mfg. Co., 
Pittsburgh, Pa. 

Triangle Conduit & Cable Co., 

New Brunswick, N. J. 
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BRIEGEL METHOD TOOL CO. ° Galva, Ill. 







































JUSTRITE 


The Industrial Safety Flashlight 
That’s First In Popularity— 
In Safety —In Economy 
—In Durability 


Profit by the steadily mounting demand 
for this Justrite Service Flashlight No. 
17-S. This mighty midget has all the 
famous Justrite Safety features housed 
in a sturdy durable plastic case that 
fits in palm of hand, fastens to belt or 
stands on base, throwing light upward 
at an angle. Is water resistant. Easily 
adjusted or repaired. Operates on 3 
regular flashlight batteries. 


Uses “Honeycomb” Lens 
Besides the regular type lens—with the 
regular lens you get a fine powerful 
spot beam of about 1800 eéiieounian 
—the famous Justrite Honeycomb lens 
can be used in this flashlight wherever 
a uniform light spread over a wider 
area is desired. The honeycomb lens 
throws a circle of light 3 feet in diam- 
eter at a distance of 8 feet—clear even 
light with no spots, no dark rings, no 
distortions. The ideal light for work- 
ing at short distances! And remember, 
this light is approved for safety by 
Underwriters’ Laboratories and the 
U. S. Bureau of Mines! 

W rite for prices and complete details. 





JUSTRITE MANUFACTURING COMPANY 
2063 N. Southport Ave., Dept. A-4, Chicago 14, Illinois 


“— var 
SAFETY CANS + OILY WASTE CANS 
APPROVED SAFETY ELECTRIC LANTERNS 


dotdte S sitoost 





FOR A QUICK) 
TURNOVER 











OBITUARIES 





A. Kubec 


August Kubec, veteran electrical whole- 
saler, died July 21, on his 61st birthday, in 
the West Suburban Hospital, Oak Park, III. 
of lymphatic leukemia. 

Mr. Kubee was born in Veslicko, in the 
province of Bohemia, Czechoslovakia and 
came to America as a youth with his par- 
ents. He attended school at Cooper Grade 
School, Chicago, and Lewis Institute from 
1902-1904. He completed his education at 
Northwestern University. 

Mr. Kubec commenced his career in the 
electrical industry as a tester of equipment 
for Roth Brothers and Western Electric 
Company. He was associated with the elec- 
trical contracting industry for a short time. 

In 1915 he founded the Kubec Electric 
Company, an electrical wholesaling firm. 
Since 1923 when the firm was incorporated 
Mr. Kubec has been president and treasurer 
of the company. 

Mr. Kubec was a member of the Board 
of Governors of the Chicago Wholesalers 
Association, a member of the Wiring Device 
Committee of the National Electrical 
Wholesalers Association, member of the 
Union League Club, Oak Park Country 
Club, River Forest Lodge No. 1049, AF & 
AM, Medinah Shrine, A.A.O.N.M.S., and 
the Siloam Commandery No, 54, K.T. 

He is survived by his widow, a son, 
Mullin D., and a brother and sister. Funeral 
services were held in the River Forest Pres- 
byterian Church, of which he was a 
member. 


POO ee OOOO eee ee eoeeoeoeoor"” 


For DEPENDABLE 
CONTROLLED HEATING 


' 

' 

' 

' 

( For industrial drying, curing, 
: baking, and dehydrating INSTALL 
' 
' 
' 
' 


NALCO LAMPS 


Dritherm 
INFRA-RED 









Illustration 


above s ws 


feataiiakiens ' 


Wherever thor- 
ough, controlled 
radiant heating is 
required, Nalco 
Dritherm Infra- 
Red Lamps will 
prove dependable 
and economical. 

Nalco Lamps 
can be efficiently 
used singly, in 
pairs, groups, or 
banks, whichever 
proves most sult- 
ible for your par- 
ticular job. Illus- 


tration at right 
shows popular 
5-lamp_ portable 
unit 
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NORTH AMERICAN 
Electric Lamp Co. 
} 1034 Tyler St., St. Louis 6, Mo. 
b------- 4 
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WHITE in Dey} 


CROSS 


Aouschold 
APPLIANCES 


PROVEN IN 
PERFORMANCE! 


Distinctive matched design of White Cross appli- 
ances, coupled with proven dependability of 
this quality line, insures complete customer satis- 
faction, profitable repeat sales. The appliances 
shown below embody features and styling that 
identify White Cross as the appliance line that 
captures popular imagination. 





Matched Design 
AUTOMATIC POP-UP TOASTER 


Fully Automatic Pop-up Toaster. This silent, auto- 
matic pop-up toaster, an entirelynew develop- 
ment, has no clock mechanism to cause trouble. 
Thermostatic timing fully governs the toasting 
temperature at all times, regardless of fluctuat- 
ing voltages. Toasts bread evenly to any color 
selected with color dial. Equipped with conven- 
ient crumb remover. Finished in lustrous chrome 
with massive bakelite base and handles to 
match, Heavy cord attached. A. C. only. 


= 








Matched Design 
TWIN WAFFLE IRON 


Bakes two individual waffles at the same time 
on stickproof aluminum grids, each 5 x 5%” size. 
Expanding enclosed hinges. Heat indicator an- 
nounces baking temperature. Finished in lustrous 
chrome with matched lifting and side handles. 
Detachable cord set. A. C. or D. C. 





Matched Design 
LARGE AUTOMATIC WAFFLE IRON 


Fully Automatic Waffle Iron. Requires no watch- 
ing. Jewel signal light announces baking tem- 
perature. Waffles are baked every time as set 
by color selector. No-stick grids, 7%” size, with 
batter groove. Finished in high lustrous chrome 
with matched walnut-color lift and side handles. 
Detachable cord set. A. C. only. 


NATIONAL STAMPING 
& ELECTRIC WORKS 


Subsidiary of 
Eureka Williams Corporation 
3212 W. LAKE STREET CHICAGO 24, ILLINOIS 
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Portable 


Cord and 


Cable Grips 


we & 


Compression Rubber Body 
Nut Grommet 











oo and cable grips for 
portable wiring offer a complete 
line of substantially built fit- 
tings for heavy duty service. The 
standard types shown have alu- 
minum body, aluminum com- 
pression nut, and single hole 
rubber grommet. Two and three 
hole grommets can be furnished. 

Angle types are available; also 
female bodies with or without 
chase nipples; also with serrated 
body for mounting in sheet 
metal panels or cabinets. 

Compression nuts with split 
clamp, with hose attachment, 
with extended handle, or with 
cord protecting spring are avail- 
able. A coupling for flexible 
conduit can be supplied. 

Consult your Pylet Catalog for 


complete listings. 


THE PYLE-NATIONAL COMPANY 


1352 N. Kostner Avenue, Chicago 51, Illinois 


ASSOCIATION NEWS 


DETROIT —C. C. Monroe, chairman of 
the Lighting Educational Committee, an 
nounced to the members of the I} lectrical 
Association of Detroit that the subject to be 
instructed at the Fall Lighting School will 
be “Planned Illumination.” Starting on 
September 26, the first of the twelve 2-hour 
sessions on this subject will be held at the 
Detroit Edison Co. The sessions will in- 
clude slide films, demonstrations, and lec- 
tures on lighting that would be of interest 
to manufacturers, wholesalers, contractors, 
fixture dealers, utility men and consumers. | 


















MILWAUKEE—On August 13, members 
of the Wisconsin Radio Refrigeration & 
Appliance Association attended the second 
and final golf tournament and dinner party 
sponsored by the Electrical League of Mil- | 
waukee. The outing included a group | 
luncheon held at the Ozaukee Country Club | 
at 12:00, a golf tournament that started at 
1:00, and a goodfellowship dinner served 
at 6:30. 


NEW ORLEANS-—In connection with the 
Electrical Show to be held in October, 
Chairman Avegno of the Electrical Asso- 
ciation of New Orleans recently submitted 
a progress report to the executive committee 
at the International House luncheon. Mr. | 
Avegno said that at this time 24+ manufac 
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Penn-Union offers all good types 


of terminals: Solderless lugs to grip Whatever your Wiring 
the conductor by Bolt, Screw, Post- 
and-Nut, or Multi-Slit Tapered 
Sleeve; Vi-tite, E-Z, Shrink fit, solder- 


ing lugs, etc. 


Device requirements — you 
can't go wrong when you in- 
P&S Outlets that hold 
caps firmly in place — Pre- 
cision-built switches (with T- 


stall 


Also Tee Connectors; Cable Taps; 












Straight, Elbow and Cross Connec- 


tors; Bus Supports; Grounding 


rating)—Sockets built for life- 


Clamps; Service Connectors, etc. time service. 


Penn-Union fittings are preferred by 
Keep your P&S Catalog handy 


— and remember — 


leading users — because of their 





Proven Dependability. 


PENN-UNION ELECTRIC CORP. 
ERIE, PA. 


| The Best Costs Less in the Long 
| Run. 





Sold through Electrical Wholesalers 


PASS & SEYMOUR INC. 


SYRACUSE 9, N.Y. 



















































Fast Moving 
SELLS ON SIGHT! 





STONCO No. A33 
Shown Mounted on 
Mushroom Light 


STONCO 


Floodlighting 
UNITS 


Your customers face an active 
market in these compact and 
attractive units. Made of non- 
corrosive cast aluminum with 
underwriters approved wir- 
ing components, completely 
weatherproof, they utilize 
P.A.R. 38 sealed beam type 
lamps. 


Among many applications 
for these units are: 
gas stations 
swing signs 
flat wall signs 
driveways 
parking lots 
swimming pools 
tennis courts 
Stonco units are in use wherever 


simplicity, durability, flexibility and 
economy of operation is required 


Our liberal discounts enable you 
and your customers to make money 
selling Stonco Products 


Write for catalog sheets and prices 
Sold exclusively through Electrical 
Wholesalers. 


STONE MFG. CO. 
548 EAST 93rd ST. 
Brooklyn 12, New York 









turers had arranged for a total of approxi 
mately 47 booths. (Since this luncheon, 
howe ver, a more recent report shows that 
the number of applicants for booth space 
is 62 and the number of booths is 105.) 

At the above mentioned luncheon Chair- 
man Avegno assured the committee that as 
matters are now shaping up, the total cost 
of the Show, about $15,000, will be financed 
through the sale of booth space, New 
Orleans Public Service Ine., Louisiana 
Power and Light Co., and the Electrical 
Association. According to latest reports it is 
now thought certain that the “House of 
Magic,” always a big drawing card in 
itself, will be a part of the big event. 


ROCHESTER — At a recent meeting at 
Brooklea, dealer members of the Electrical 
Association who use the Lincoln-Rochester 
lrust Finance plan, shared in the refund 
of a reserve held for military accounts. 
President Jack Whitford presided at the 
meeting. Checks were distributed by Lee 
Judd. Harold Nichols, a member of the 
Standards Committee explained the terms 
of the Lincoln-Rochester Trust Finances 
plan which made this refund possible. 
Swayne Goodenough, vice president of the 
Lincoln-Rochester Trust Co., presented a 
story on promotion 

The Electrical Association of Rocheste 
reports that George Seaman, field super 
visor of the National Electrical Contractor's 
Association and Bob Cook, assistant super 
visor, were recent visitors in Rochester 
Chey met with a representative group of 
electrical contractors of the Rochester Chap 
ter NECA, to discuss the problems of em 
ployer and employee. 

The Association's Lighting Committee, 











PANEL 
GUTTERTAP 







nar, 
FRARKEL 
CONNECTOR CO. 
WeW york 
ee 







ee 





Designed for use in gutter of panel box. 
A Connector with Bakelite insulating cover 
which connects a branch cable to a main 
cable. Simple, compact construction pro- 
vides for quick installation within limited 
space conditions. Its smooth shape makes 
it easy to tape if used without cover. Ask 
for catalog No. 4-C. 





FRANKEL CONNECTOR CO. 


25 Vestry Street * New York 13, N. Y. 
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Fluorescents 
need 


LASSER 
SURE-GRIP 


LAMP SOCKETS 


PROMPT 
DELIVERY 





~ 


is 


PAT. PEND. 











—¥ J) 

Spetify SURE-GRIP for fluorescent 
lamp sockets and starter combinations 
because SURE-GRIP means just that! 
Simple, dependable design permits 
easy, one-hand lamp insertion...grips 
lamps and starters securely despite 
sudden shocks or vibration. 


LAMP HOLDERS SOLD SEPARATELY IF DESIRED 


*& POSITIVE STARTER LOCK 





Precision workmanship throughout 
gives every SURE-GRIP lamp socket 
the uniformity that means money- 
saving speed in assembly operations 
and long, satisfactory service. 


WRITE OR TELEPHONE 
... for prices; state quantities required in- 
dicating types of fixtures to be used. 


181 BRUCE STREET, NEWARK 3,°N. J. 
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PRESENTS 


“CORMET 


A complete line of Household 


PLeertt Saas i 
rid 0. 0 Gee 








Sed Lamp 


FEATURING QUALITY 
AT PRE-WAR PRICES 
* 

WRITE US FOR OUR 
NEW CATALOGUE 
. 


Ale] tome ds, | lelilel, me iiaele), 17420) 
ELECTRICAL JOBBERS ONLY 


METAL PRODUCTS 
LIMA em) 


headed by Bob Jordan, has reported a 
change in the date for the lighting course 
to be given at Nela Park for members of the 
Association. In order to assure adequate 
hotel accommodations, this special course 
in lighting sales promotion, will be given 
for the Rochester group, the first part of 
January 1947, 


MORE FACTS 
ON PRODUCTS 


Cold Cathode Lighting—A four-page folder 
contains photographs and descriptions of 
actual installations of the cold cathode 
lighting unit manufactured by General 
Luminescent Corp., Chicago, Ill. Also avail- 
able are technical data sheets on the “prin- 
ciple of cold cathode” and the “colovolt 
cold cathode fluorescent lamp.” 


ineration ? ELECTRICAL WHOLESALING 


Connectors—Bulletin No. W-146, published 
by the Cannon Electric Development Co., 
Los Angeles, Calif., contains illustrations, 
dimensions, diagrams and descriptive data 
on the company’s Type “W” waterproof 
connectors. Typical application photos show 
the use of Type “W” in geophysical explor 
ation off shore. 





FOR 
IMMEDIATE 
SHIPMENT 
JACKSON 


VAPOR PROOF UNITS 


now made in Aluminum 











No. 2800-2804 No. 2802 


No. 2800 has a cast aluminum hood 
tapped for 1/2" pipe. For 60-100 watt 


lamp. 

The 2804 for 150-200 watt lamp. 

The 2802 is an outlet box type and can 
be mounted on either a 3!/4"" or 4"’ box. 
For 60-100 watt lamp. 

Sold only thru Electrical Wholesalers. 
Manufacturers of Lighting Equipment. 


JACKSON 
ELECTRICAL COMPANY 
900-910 W. Van Buren St., Chicago 7, Ill. 
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Bronco has what it 
takes to meet you: 
toughest requirements. 
You can be sure of 
maximum performance 
—with Bronco. 


WESTERN 
INSULATED WIRE CO. 
1001 E. Sixty-Second St. 


Los Angeles 1, California 
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mention 


























UNIVERSAL QUALITY 


Electrical Tools and Equipment — A 24 
page catalog, MTC-1245, contains sp 
cific information on the pneumatic drills 
and accessories, the dust collector, metal 
etcher, demagnetizers, etc., manufactured 
by Ideal Industries, Inc., Sycamore, III. 
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Fluorescent and Incandescent Lighting 

An illustrated catalog, published by the L. 
J. Segil Co., Chicago, shows the company’s 
various types of fluorescent commercial and 
industrial fixtures, including specifications, 
installation diagrams, and practical appli 
cation photos. Also published is a 4-page 


WES io. Sg FE 2 Se . folder illustrating and describing the com 


panv’s residential ceiling-type incandescent 
hixtures. 


Preferred By Experienced Contractors 


@ A good wiring job depends on just two things: (1) skilled When writing ELECTRICAL WHOLESALING 







mention 
workmanship; (2) top grade supplies. Universal knobs, tubes 


and fittings are supplies that help a good job stay good. 
Fluorescent Fixtures— A looseleaf folder, 
made up of glossy photographs illustrating 


the various types of commercial, industrial 
THE UN IVERSAL CLAY PRODUCTS co. and show-window-tvpe fluorescent fixtures, 
is published by the Tri-Part Mfg. Co., 
1549 EAST FIRST ST. SANDUSKY, OHIO Detroit, Mich. Also included in folder is a 


price sheet and brief description of each 








fixture. 
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Your Common Sense Leads to — 
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TU 


Members— : 

Iluminating Fluorescent Lighting — A folder, entitled 

Engineering “America’s No. 1 Lighting Job” released by 
Society, the Edwin F. Guth Co. of St. Louis, de- 


scribes and illustrates in full-color the 
relighting of West Point with Guth Cadet 
fluorescent fixtures. 


National Electric 


MODERN LIGHTING FIXTURES 





Mfgs. Assn. 


® Manufacturers of Commercial, Industrial and Residential Fluorescent Lighting 


® Authorized Manufacturers of Holophone Controlens, flat and curved for recessed and 
exposed construction. 
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FLUORES-O-LITE CO. 


57-59 Branford Street Newark 5, N. J. 


TITLE 


Generators—A catalog, entitled “Generat 
by the Kato Engineering Co., Mankato, 
Minn, It describes the company’s leading | 


POPOEUEUOEODOOOEODOROEOEOEUDOUEDEOEOEOOORIOOEEOAGEDENE THU COPUUOEOPAOEOUOOUOORUEORODESAOEOEOOONODODAUEOTINEOIED, 

















products — generating plants, independent 

| generators, high frequency generators, and 

rotary connectors: also D.C. battery 
- L U xX ing A.C. Electric Power,” has been issued ; ) 

chargers. b 

( 
a g 
| 
L for ne on”? ELECTRICAL WHOLESALING ) 
SODERING , 
[ into M \ lder, Form 64 

otors — An 8-page folder, Form 643, con 
BRAZING noise sae tains many illustrations of the types of ( 

motors (1 to 350 horsepower) manufac 

E WELDING ON & OFF tured by the Century Electric Company, | 
LB. ALLEN C0., INC paceman wana 4 
. Dd. 29 . | 
N 6701 Bryn Mawr Ave. || The TORK CLOCK CO., Inc. , 
Chicago 31, U. S. A. MOUNT VERNON, NEW YORK wnen writing ELECTRICAL WHOLESALING 
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PROFITABLE 


Opportunities for you 
with 


AUTOMATIC 
TIME CLOCKS 


Window Lights . . . Electric and Gaseous Tube 


Signs . . . Apartment and Hotel Hall Lights. . 
Billboards .. . Flood Lighting . . . Poultry House 
Lighting... Linotype Machines... Pumps and 
Motors... Electric Refrigerator Defrosting .. . 
Time Lock Safes and Vaults... Street Lighting 
Systems... Traffic Signals... Signal and Alarm 
Systems ... Appliance Outlets... Water Soften- 


ing Equipment . . Advertising Displays ... 
Ventilating Systems . . . Attic and Exhaust Fans 

- Electric Fountains . . . Air Conditioning 
Equipment . . . Electric Hot Water Heaters... 
Compressors . . . Oil Well Pumps .. . Battery 
Charging . . . Sprinkling Systems . . . Airport 
Lighting ...Churech Bulletin Boards... Diera- 
mas... Coal Stokers . . . Time Signals... 
Chemiculture . . . Paint Agitators . . . Blowers 
... Yard Lighting Systems... Bulletin Boards 
, Heat Treating . Panoramas . . Con- 
veyors . . . Suburban Railway Station Platforms 
° . Chime Systems . . . Electric Cookers... 
Factory Lighting... Electric Glue Pots... Park 
and Playground Lights... Gas and Oi! Heating 
Equipment . . . Plastic Molding . . . Solenoid 
Valves . . . Greenhouse Lights. 


Write for Information 
and Discounts 


AUTOMATIC 
Electric Manufacturing Co. 
TIME SWITCHES—FLASHERS 
MANKATO @ MINNESOTA 
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Now Available! —rne new 


PORTABLE 
ELECTRIC 
HAND LAMP 





Turns Darkness into Daylight 


Ideal for farmers, outdoor sportsmen, 
auto owners, truckers and hundreds of 
other utility, industrial and emergency 
uses. Lightweight. Finest construction. 
Fast moving. Other dry cell and re- 
chargeable models with accessories. 
Backed by effective dealer helps and 











Electrical Equipment for the Home — A 
64+-page booklet, covering the various types 


of electrical equipment used in kitchens, 
laundries, lighting, wiring, electronics 
heating and air conditioning, has been pub 


lished by the General Electric Co., Bridge 
port, Conn. The booklet shows a “room-by 
room” tour of the average house explaining 
what should be done to insure most efhcient 
use and complete enjovment of electricity 
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Machinery Bearings and Parts—The Nolu 
Oilless Bearing Co., Philadelphia, Pa. has 
published a folder describing and illustrat 
ing the various types of bearings used in 
connection with household appliances, agri 
cultural machinery, printing and paper 
machinery, conveving equipment, ete 
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Residential Lighting A 23-page color- 
ful booklet entitled, “Your Place in the 
Sun,” featuring practical lighting ideas 
for the home, has been prepared by the 
Lamp Department of General Electric Co., 
Cleveland, Ohio. It contains practical ap 
plications of the circline and slimline 
fluorescent lamps and bactericidal lamps 
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Candylbeme Lamps 


Beautify Fixtures 
And Increase 


Bulb Sales 


TOASTSWELL 
TOASTERS 


OASTSWELL brings extra satis- 

faction to every user because it 
has two fully automatic controls — 
a Silent Clock and a Thermostat— 
for maximum accuracy and depend- 
ability. TOASTSWELL eliminates 
guesswork, and assures fully auto- 
matic, accurate toastmaking. 


Because of its unsurpassed reliability, per- 
formance and beauty,—plus National Adver- 
tising—TOASTSWELL assures you extra sales 
and profits. 

Tie up with money-making TOASTSWELL 
Toasters—and TOASTSWELL Sandwich Toast- 
ers, Food Warmers and Woffle Bakers. 


THE TOASTSWELL COMPANY 


620 Tower Grove Ave. * St. Lovis 10, Mo. 






The full, sparkling, beauty 
of candelabra, crystal, and 
polished fixtures is effec- 
tively brought out by 
Candylbeme Lamps. Light- 
ed or unlighted, they add 
charming realism to all can- 
dle type fixtures. Increase 
your fixture sales as well as 
your bulb sales by featur 
ing Candylbeme Lamps 










consistent advertising in general, trade cout aes hee 
and farm publications. A real source 2 oe Seedy 
for better profits. Write for complete . ig RITHER WAY OU SO aigy SWELL 
information now. 
U-C LITE oe BE Americar Bert * 
7 MANUFACTURING CO. BB Srmcae Motu: r~ YY 
Dept. G © 11 East Hubbard St., Chicago 11, Ill. ae i 
1034 Tyler St., St. Louis 6, Mo. A : 4 
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CORNISH WIRE CO., inc 


15 Park Row * New York City, 7 














JUST THINK .. . 9 SECONDS FOR 
A PERFECT CONNECTION 


Many millions in actual use . . because no 
guesswe no worries no special tools 
Economical dependab onnectors can be 
t ed over and over ILSCO CONNECTORS are 
Underwr Approved, pure electrolytic cop 
per, 100 luctiv 

W for 48-pa i rated catalog 
NAMB , eee 
Firm Name 


Address 
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How to increase your 
chance of getting repeat orders 


Customers rarely change from a product if they are completely sold on its 
merits. They may in an emergency temporarily use a substitute — but at the 
first opportunity they will return again to the use of the original product. 

This being the case, it naturally follows that if we can convince a user of 
the outstanding merit of some product we have a good chance to hold his 
business come good times or bad times. 
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Take Fusetrons for example 


If you show your customer that Fusetrons are ALL-PURPOSE fuses, that 
they give many kinds of protection, that they can serve in ways other protective 
devices can't—then you will have a customer who is likely to stay sold. 

On the other hand, if your customer gets the idea that Fusetrons are only 
better for motor protection, or for giving thermal protection to panelboards and 
switches, or for any other one or two uses — he may still be ordering other 
protective devices from your competitor when he should be ordering Fusetrons 
from you. 

When you sell Fusetrons— or any other product —try to get over the full 
story. A customer who knows all the facts cannot easily be taken away from 
you by a competitor. 


Selling help for you 


Don't forget that the BUSS Bulletin in your binder gives you a complete 
sales presentation — and that trade papers every month carry a selling story on 
Fusetrons. 

These sources of information can be of help to you if you will turn to them 
from time to time. Keep yourself freshened up on the benefits Fusetrons give 
users and it will help you make customers who will remain your customers 
and give you repeat business. 
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Bussmann Mfg. Co., St. Louis, Division McGraw Electric Company. 
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BUSS FUSETRONS 
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